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DO YOU REMEMBER HER? 








She was the girl in the first Webster ad that ap- 
peared in the Saturday Evening Post in 1909. Her 






pompadour and high-shirt waist are seen no more 






\ but secretaries who prefer Webster's are very much 






\ with us today. 





Webster's has kept up the demand for 
their quality products by constant adver- 
tising in the Saturday Evening Post and 
other magazines for over forty-four years. 








Webster's advertising reaches your cus- 
tomers . . . big business, small busi- 
ness, office managers, purchasing agents 
and secretaries. This national advertis- 
ing helps Webster’s and its dealers by 
building and maintaining recognition of 
one of your best brand names. 









SELL HER GRANDDAUGHTER 


Durametriie! 


Webster keeps your customers coming — by leading the field 
in quality, performance and improvements that make office 
work easier and pleasanter. The latest addition to Webster 

roducts is Durametric MultiKopy Carbon Paper, the finest car- 
ben paper that you can feature and your customercanuse. = ~<a , 








Four Webster “‘plus’’ features: 


@ Exclusive Webster scale edge shows how much typing space 
remains on page no “running over.”’ 







@ Webster ‘Shurflat’’ formula on every sheet — no curling. 






@ Built-in crispness for long useful life... true economy. “™ 












@ Clean sharp impressions, over and over again! 
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HMAMCLUE is made in top quality 


MultiKopy Brand only, in 4 lb., 5 lb. and 8 Ib. and in 
Hard, Medium and Intense writing finishes in these 


weights. 







Stock the profit line 
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Founded by George H. Patterson and devel- 
oped through 34 years by Evan Johnson. 


Published on the 25th of each month pre- 
ceding the month of issue by The Office Ap- 
pliance Co 600 West Jockson Boulevard, 
Chicago 6, Illinois. Cable address: Applico, 
Chicago. Telephone: DEarborn 2-3206. 


ESTABLISHED 1904: Succeeding and embody- 
ing American Stationer, New York, estab- 
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National Stationer, New York, 1909. 
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OFFICE APPLIANCES, a news and technical trade journal, serves every phase of the distribution 
division of the office equipment and supply industry. 


No person, firm or organization directly or indirectly connected with the industry has any share 
in this journal’s ownership or voice in shaping its policy, which has in view the best interests 
of the field it serves. 
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Ws Service Bureau of Office Appliances 
maintained 
subscribers and advertisers. It answers by 
personal letters all inquiries upon matters 
germane to the field, supplies names of 


_ Service Bureau 


manufacturers of any office article wanted, 
puts man and job together, aids foreign 
dealers in securing U. S. A. lines, and in 
many other ways performs useful service, 





all without charge. 
land have made, and are making, good 
use of this bureau 
field have evidence of its proved value. 


for the exclusive use of 


Subscribers in every 


Manufacturers in this 








actions 
They do, however, offer their services in re 
solving any disagreements which result from 
relations established through the journal. 


These advertisements present the products ot 
the leading manutacturers in eacn division of 
the industry. Because of the ground for honest 
differences of opinion, the publishers obvi 
ously cannot undertake to guarantee trans 
between advertisers and customers 


P 
Panama- Beaver 4) 
Parker Steel Prods., Inc. 169 
Pearl Engraving Co. 226 
Peerless-Imperial Co., Inc 53 
Peerless Steel Equip. Co. 184 
Perfect Rubber Seat Cushion 222 
Permacel Tape Corp. 151, 152 
Pittsburgh Cut Wire Co 213 
Posting Equip. Corp 225 
Precision Mfg. Co. 210 
Print-O-Matic Co., Inc 227 
Pronto File Corp 80 
Q 
Quality Park Envelope Co 110 
R 
Regal Typewriter Co. 223 
Regna Cash Registers, Inc. 195 
Reliable Typewriter & Add. Mch...198 
Remington-Rand, Inc. 56, 57 
Rest-A-Phone Co. 229 
Rivet-O Mfg. Co. 217 
Roberts, Weldon, Rubber Co 132 
Rogers, W. T., Co 222 
Rowles Co., E. W. A 186 
Royal Metal Mfg. Co. 230 
Royal Typewriter Co 51 
Ss 
Safeguard Corp. 225 
Shaw-Walker Co., The 123 
Sheppard, C. E., Co., Inc 208 
The Shredmaster Corp 187 
Smead Mfg. Co. 117,118 
Smith-Corona, Inc. 43 
Smo-King Prods 210 
South Bend Metal Products 205 
Speed Key Corp. 227 
Speed-O-Print Corp. 81 
Speed Products Co., Inc. 203 
Stacor Equip. Co. 213 
Stark Calendars, Inc. 218 
Stationers Loose Leaf Co 212 
Stebco Products 215 
Steel Service Mfg. Co 1 
Stein Bros. Mfg. Co. 215 
Stewart, R. A., & Co., Inc 181 
Sturgis Posture Chair Co 139 
Supreme Steel Prods., Inc 214 
T 
Taubman, Samuel, & Co 226 
Taylor Chair Co., The 176 
Technygraph Co., The 158 
Thomas Furn. Co. 127 
Tola Specialties 205 
UV 
Underwood Corp. Back Cover 
U. S. Carbon & Rib. Mfg. Co 213 
Vail Mfg. Co. 174 
Valco Co 172 
wy 
Warshaw Mfg. Co., Inc 220 
Webster, F. S., Co. 2 
Weeks, Frank A., Mfg. Co 153 
Weis Mfg. Co. 103 
Welch, W. W., Co. 156 
Wells Chair Corp. 59 
Western Mfg. Co. 211 
Western Paper Goods Co 160 
Western Patent Access. Co. 226 
Wilson Jones Co. 96, 97 
Wolber Dup!. & Supply Co 71 
Worden Co., The 138 
Write, Inc 229 
Yawman & Erbe Mfg. Co 131 
OA—4/54 


lassificati 





Accounting Systems Equipment 


\ 
\ I y ¥ 
Adding Machines 
b ‘ Machi 
4 s 
( Ir 
K 
RK 
s ( 


Adding Machine Parts 
" S ‘ 


Adding Machines, Rebuiit & Used 
Office ‘ 
R I & Add. Mach. Co 

Addressing Machines 

H ( 

Ml 

Mi 


Adhesives 


Advertising Service (Local Dir.) 

\ & Telegraph (« 
Air Circulators & Conditioners 

W VW \ 


Arch & Clipboard Fiies 
( « \ 


Mf c% 
ww 
i I 
ti \i ‘ 
~ | W ' 
s W 
Y I & I Mfg. ¢ 
Ash Trays & Stands 
Las P ‘ 
Royal M 
Ss K | 
\ { 
W s ( 
Associations 
Na ofr 4 
Autographic Registers 
H PI r 
Bank Supplies 
\ I ( 
D r ] ‘ 
} 
G \ I 
Bankers Note Cases 
Art St Ss ( 
‘sy t { 
G W 
Billing Machines 
Retr R R 
Binders, Catalog & Periodical 
A Prox I 
Alg ( 
M ( ‘ 
N " B } ( 
Ss M 
| Sr 
W 
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Reliable Typewriter & Add. Mach. ( 
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Morse, Ralph, Furn. Co 
Precision Mfg. Co. 
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Perfect Rubber Seat Cushion Co. 
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Office Furniture Wholesale Distr 
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Art Steel Sales Corp 
Globe-Wernicke Co. 
Lyon Metal Products, Ir 
Wilson Jones Co 
Desks 
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Alma Desk Co 
Art Metal Construction Co. 
Art Steel Sales Corp 


For the benefit of the subscribers the lines 
advertised in this issue are here classified. 
Many of the requirements of the modern busi- 
ness office are represented. Should subscribers 
be interested in any article of office equip- 
ment not listed here, they are invited to com- 
municate with the service bureau, through 
which the information will be promptly and 
cheerfully given by letter without obligation 


Benison Mfg. Co 

Columbia Steel Equip. Co 
Corry-Jamestown Mfg. Corp 
General Fireprooting Co 
Giobe-Wernicke Ce 
Harrison Steel Cabinet Co 
Haskell, Jn 

Hillside Metal Products, Inc 
Imperial Desk Co 

Indiana Desk Co 

Jasper Desk Co 

Leopold Desk Co., The 
Metal Office Furn. Co 
Morval Corp 

Myrtle Desk Co 

Orna Metal Products Co 
Peerless Steel Equip. Co 
Wells Chair Corp. 

Worden Co., The 

Yawman & Erbe Mfg. Co 

Diaries 
See Memo Books) 

Dietating Machines 
Dupli-Voice Co., Ine 

Dictating Machines, Used 
American Dictating Mach. Co. 

Drafting Instruments & Equipment 
(-Thru Ruler Co, 

Cardinell Corp 
Haskell, Ine 

Drafting Tables 
Mayline Co 
Stacor Equipment Corp 
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Smead Mfg. Co. 
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Ames Supply Co. 
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Beach Publishing Co 
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Herring-Hall-Marvin Safe Co, 
Meilink Steel Safe Co. 
Mosler Safe Co. 
Shaw-Walker Co. 

Filing Cabinets, Metal 
Advanco Products Div. ASB 
All-Steel Equipment, Inc 
Art Metal Construction Co 
Art Steel Sales Corp 
Bentson Mfg. Co., The 
Cole Steel Equipment Co 
Columbia Steel Equip. Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co. 
Globe-Wernicke Co 
Guardsman- Valentine, Inc 
Harrison Steel Cabinet Co 
Hillside Metal Products, Ine 
H-O-N Co 
Metal Office Furn. Co, 
Neiman Steel Equip. Co. 
Parker Steel Prods. Co. 
Peerless Steel Equip. Co. 
Remington Rand Inc 
Shaw-Walker Co 
Weis Mfg. Co. 

Yawman & Erbe Mfg. Co 

Filing Cabinets, Wood 
Globe-Wernicke Co. 
Imperial Methods Co. 

Weis Mfg. Co. 
Wells Chair Corp 
(Continued on page 6) 








(Continued from page 5) 


Filing Supplies 
Acco Prods., Inc 


Advanco Prods. Div. ASB 
Aigner, G. J., Co 
Aigner Index Co. of N. Y 


Amberg File & Index Co 
Art Metal Construction Co 
Barkley, ©. L., & Co 
Corry-Jamestown Mfg. Corp 
Guide System & Supply Co 
Imperial Methods Co 
Justrite Envelope Mfg. Co 
Metal Office Furn. Co 
Northern States Envelope Co 
Oxford Filing Supply Co 
Parker Steel Prods. Co 
Quality Park Env. Co 
Security Steel Equip. Co 
Shaw-Walker Co 

Warshaw Mfg. Co. 

Weis Mfg. Co. 

Yawman & Erbe Mfg. Co 

Finger Pads 
Speed Products Co. 

Fountain Pens (incl. Ball Pt.) 
All-Rite Pen, Inc. 
Esterbrook Pen Co 

Gummed Cloth Rings 
Aigner Index Co. of N. Y. 
Dennison Mfg. Co. 

Warshaw Mfg. Co 

Gummed Tape & Sealing Machines 
Dennison Mfg. Co 

Hardware, Office Desk 
National Lock Co. 

Index Card Signals 
(See Signals, Index Card) 

Index Tabs 
Aigner, G. J., Co. 

Aigner Index Co. of N. Y. 
Amberg File & Index Co. 
Barkley, C. L. & Co. 
Globe-Wernicke Co 

Graff, George B., & Co 
Guide System & Supply Co 
Markilo Co. 

Master-Craft Corp. 
Shaw-Walker Co. 
Sheppard, C. E., Co 
Speed Products, Co., Inc 
Warshaw Mfg. Co. 

Inks, Adhesives, Ete. 
Dennison Mfg. Co 
Fulton Marking Equip. Co. 
Ink Specialties Co., Inc 
Marsh Stencil Machine Co 
Rivet-O Mfg. Co. 

Inkstands 
Cushman & Denison Mfg. Co 

invertors for Motor-Driven Auto Machines 
American Television & Radio 

Labels 

Dennison Mfg. Co. 
Imperial Methods Co 
Oxford Filing Supply Co 
Smead Mfg. Co. 
Warshaw Mfg. Co. 

Weis Mfg. Co. 
Wells Chair Corp 

Ladders, Library, Store & Vault 
Card, D. R., Co. 

Cotterman, I. D. 

Leads for Mechanical Pencils 
Dixon, Jos., Crucible Co 

Leather Goods 
Bristol Mfg. Co. 

Can Pro Corp 
Stebco Products 
Stein Bros, 

Letter Trays 
(See Correspondence Trays) 

Library Equipment 
All-Steel Equip., Ine 
Corry-Jamestown Mfg. Corp 

Lithographed Continuous Forms 
Hano, Philip, Co. 

Lockers & Storage Cabinets 
All-Steel Equip., Inc. 

Art Metal Construction Co 

Equipto Div. Aurora 
Globe-Wernicke Co. 
Invincible Metal Furn. Co 
Lyon Metal Prods., Inc 
Neiman Steel Equip. Co 
Parker Steel Prods., Inc 
Shaw-Walker Co. 

Steel Service Mfg. Co. 
Supreme Steel Prods., Inc. 
Yawman & Erbe Mfg. Co 

Loose Leaf Books & Devices 

Aigner, G. J., Co 

Aigner Index Co. of N. Y. 

Amberg File & Index Co 

Boorum & Pease Co. 
Master-Craft Corp. 

National Blank Book Co. 

Sheppard, C. E., Co 

Stationers Loose Leaf Co 

Wilson Jones Co 

Loose Leaf Metals 

National Blank Book Co 

Sheppard, C. E., Co 

Wilson Jones Co 

Loose Leaf Sheet Covers, Piastic 

Aigner, G. J., Co 

Aigner IndexgCo. of N. Y 

Amberg File & Index Co. 

Loose Leaf Tray Binders 

Chas. R. Hadley Co 

National Blank Book Co 

Posting Equipment Corp 

Sheppard, C. E., Co 

Wilson Jones Co 

Mail Bags, Canvas or Leather 
Can Pro Corp 
Mail Distributors 

Advanco Prods. Div 

Art Steel Sales Corp. 

Globe-Wernicke Co. 

Manifold Books & Business Forms 

Hano, Philip, Co. 

Western Paper Goods Co 
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Manufacturers’ Representatives 
Ge S. & John A 

Mao Tacks 
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Marking Devies ; 


| 
Marking Pens, Laundry 
Sar 


& 
Matched Office Suites 


k ¢ 
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Memorandum Devices 
( r Mf ‘ 
( n-A 1 Mfg 
Mending Tape 
) n Mf ( 
Metal Badges, Checks, Tokens 
D Ster Work 
Moisteners 
R t-O Mfg. Co 
Nameplates, Desks, Changeable Letters 
Ss Bend Metal Pro 
Numbering Machines 
Ss R. A., & ¢ 
Office & Whse. Space 
De rat Prtg. & 


to Rent 
Office Furniture 


e. Dist 
Office Furniture Ball Bearings 
Mfg Co 


of I 


Office Furniture Sectional Units 
Art Steel Sales ¢ 
Steel Equip. C« 
( Wernicke ¢ 
Morse, Ra I e ( 
Steel Ea Co 


Office Partitions & Railings 
( Werr ( 


Office Printing Outfits 
} Marking Ea Co 
Pads, Figuring 
N B k k Co 
W n Jones ( 
Paper 
Ea Paper (¢ 
Paper Clamps 
\ Prods 
& D Mfg. Co 
I br Pen ¢ 
Paper Clips 
( r n & Denis Mfg. ¢ 
. Pin Tick ( 
Pitt rch Cut W r 
. VTi ( 
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Paper Fastening Machines 
F € T 


\ r ( 

Mart 1 Mfg. ¢ 
Clog Pr I 

Sr Products ¢ 


Paper Shredders 
g master Cor 
Parcel Post & Postal Seales 
H ns 
Paste 

See Inks A etc 
Pen & Ink Sets 

S Desk P 
Pen Refills 


Pencils, Wood Cased Lead 
\ an Per ( ny 
Pencil Sharpeners 


} rd Mfg. ¢ 
H ( How Pen ( 
Pencils, Mechanical 
I rbrook P ( T 
Pens, Steel 
| rbrook } ( 
Pins & Pin Containers 
\ ety Pin Ticket 
y Mfc « 


Platens, Typewriter, Ete 
‘ Sur ( 


Posting Trays & Stands 
r Toot "Is 


S Loose Bir 
Presentation Covers 
\ g | & J 
Ss Mfg. ¢ 
Price & Sian Markers 
I m Mark ] ( 
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Publications 
Off ADI 1 
Punches 
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Ribbons and Carbons 
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la T aan 
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3. Cart & I M ( 
r FS 
Ir 
Rubber Bands 
& M I 
Rubber Stamps 
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Rubber Type 
S art, R. A., & 
Rulers, Transparent 
( ru Ruler (¢ 


Safes, Office 
Art Metal 


I S 
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Sand Urns 
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Scales, Postal 


H 


W 
WW 


Scrapbooks 
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Mfg 
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Shelving 
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Shows & Ex 
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Signals, 
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Slide 
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Sorting Devices 
4 g File 
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Stamp 
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Stamps, Dupli 
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Staples & Stapling Machines 
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Stenographers Notebooks 
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Storage Cabinets 
4 S Ss 


Storage & Transfer Cases 


Steel Eq 

\ ‘ File & 

\ Metal ¢ 

I Box ( 

I ( L, 

I Mfg. ¢ 

( Steel Equi 

( a Steel | 
] P “ 

) Metal Prod 
( 1 Fireproof 
( Wernicke ¢ 
G Sy I «& 
H Safe ( 

H m St ( 
g-H M 
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I Me 
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0 i Filing 8 
Stee] Pr 
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File ¢ . 
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Store Fixtures & Equipment 
All-Steel I pment, I 
Strong Boxes, Fire Protected 

Art Ss s 1 


Hert Hall-Marvin §S 
i Safe ¢ 


M KS 





Tables, Folding 

Ad ICK ¢ iir ( 
Steel 
t ‘ 


Tables 
Ha S Ca 


Tabulating & Statistic Machines 
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R 
Tags 
Der 


Tape, Pressure Sensitive 
*erma I Co 
Telephone Accessories 
Art S Sales ¢ 
G x Co 
N kr ( 
R ,-] e 
Thumb Tacks 
Graff. ¢ é 
N o¢ I Ticket ¢ 
Va A | ( 
Ticket Holders 
Ai G & ( 
\ | ( 
Ss ud Mf ‘ 
Trimming Boards 
\ P Lat 


Type, Typewriter 
Ar Su 


Typewriter Cleaning Materials 
Ame S Co 


( ( 
( ( Ir I 
M & V er, I 
{ ‘ 
Nor ) ( 
R ype p< 
Ri O Mf Co. 
R W I ( 
W I es % 
Typewriter Cushion Bases & Knobs 
Ar Supt Co 
A 4 rier ¢ 
Peerle I rial ¢ 
Row I W A., Ce 


Spee k Cort 


Typewriter Cushion Keys 
Ames S Co 


Speed P s Co., I 
Typewriter Paris & Tools 

\ Ss ( 

Pear] |} g Ce 

W r P t Acce ( 


Typewriters, Mfrs. of 
\ KR. ¢ 5 


Rem Rand Ir 
R I riter Co., I 
Si ( In 


Rebuilt & Used 


Typewriters 
Re 
Relia Typewriter & A g Macl 
( 


Upholstered Furniture 
Br ( r ( 


Wells ( Cory 
Upholstery Materials 
DuP I r te 

K ] 
Vault Steps 


La i nm ‘ 


Cotte lL D 


Visible Systems Equipment 
: : 


\ Co 

\ ‘ 

\ M Co l ( 

4 S s Co 

Box & I e 

G ( 

M ft Cort 

Na k Book ( 

R Ra I 

Ss \ r ( 

S } r 

S ose La ( 

W ( 

Y & Erbe Mf ( 
Waste Baskets 

Art S S ‘ 

( ~ Eq er ‘ 

G | wfing ¢ 

G \ r ke Co 

Ha I 

M oft Furniture Ce 

~ Walker Co 

Ww r Cort 


Wholesale Stationers 
Wee I k 4 \ ( 
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R $ +} se5 P 3! stat ere + 
? w } Tere g and growing deaie 
west Tare pietely satisfactory rea T 
+ bur & € 3 ana s cessf experie » te 
+ J sales. Box D-155. care Office Appliances 
K T T exper with ha 7 
; f ; ; ted hearing from an na 
} 3 tT 3 management oF. “ K 
t ew Ex + refere es A se 
s 3go 6 
R BUT AMBITIOUS Ma acturer of off pplies or 
nutacturing sale anagement experience f 
; ,a profit sharing arrangement 
f with ever f the top-flight stat er 
io S7 ) A re nces Ch 30 4 
SALESMEN AVAILABLE 
EXPERIEN " } stationery + supply 
Pacif Northwest svailable as representative ¢ 
facturer # maior ne Wi onsider any type of 
fag i quality that offers suitable return for 
Leading dealer sre best references. Address 
s Chicaaco 6 


YNSUMER SELLIN Experience office systems 


with 2 maior ~ 


il = , # re outside sellin connection with 
t and stationery dealer. Box i 169, care Office 
OFFICE MACHINE MECHANICS AVAILABLE 
ypewriters) Adding Machines. Texas, N. Mex 
Sales ability. Box D-159, care Office Appliances 


EXECUTIVES WANTED 


RNITURE STORE Assistant Manager; thorough know 





ess required. Substantial salary and profit interest. 
25 West 44th, New York 18 
R MANAGER WANTEL Must have good working 
snd be sober and trustworthy. Desirable mn 
t ] anna @g 1 work 3 co t ns 
Nission + waae Only competent 
sit r ed SDDIY | ude snap hot ana 
f Applia s Te) 
SALESMEN WANTED 
REPR VE WANTED + tact dealers and work with their 
rtabie ang electr tenc Juplicator and suf 
Apply to RoNE Div »n. Addo Machine Cor 
Street New York 19 N. Y 
MAN wt has had experience in selling Underwood 
Machines. and one wh sn take charge of the sale 
1 do a good selling b himself. We w pay 
Equipment ¢ 527 |3th St., Augusta, Ga 
- - FFICE MACHINE SALESMAN in Rocky Mountair 
hise and give g 1 service. Anyone wh w 
nt ip service vigorously can establish himself 
sly We have served this trade over 40 year 
Want teady ndustr is man with me fice ma 
- } sre Office Appliances, Chicago 6 
x E SUPPLY JOBBER has excellent Texas territory 
an ft 5] n dealer Satisfactory mper 
ivised of tl sd. Box R-110 sre Office 
NAL LINE salesmen now 3 stat ¢ 
Midwest. F yrowing manufacturer of adding 
‘ K City has territorie oper 
n, and Rocky M tain state Write M et 
6 M 
tetner D £ South sraest s 
" , sting machines j 
Apr < ago 6 
- Lnown ff turer to sell to 7 
‘ Te + { st Nebraska. Min t 
t and plus attractive t ; 
+ } s time traveling. Se r 
a f s to R-112 are Office Apr 
wants ext f ture and supply sale 
a € territory. Tor es. Perma 
ty Writ tails of experience. Box R-113 
J 6 
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The rate for classified advertise 
ments is fifteen cents a word, mini- 
mum charae $3.00, payable with 
order. Add six words if box address 
is used. 





OFFICE MACHINE MECHANICS WANTED 





WANTED MAN THOROUGHLY EXPERIENCED in repairing all classes of 
National Cash Registers including 2000 sss. Th s an unusual opportunity 
for the right man of high character wh sn qualify. A participation of the 
profits of our cash register department carrying the largest stock of registers 

the middle-west. Jordan-Scheid ¢ Ith & arket St St. Louis, Mo 


CEntral 4343. 





EXCELLENT OPPORTUNITY for mechar experienced on most makes type 
writers and adding machines in mr western ty rated in the top 50 cities 
f the country for wealth and business potential. Top wages, attractive 
bonus. paid vacation. Excellent opportunity for advancement. Write R-114 
care Office Appliances, Chicago 6 


Dew 





EXPERIENCED COMBINATION ADDING MACHINE and Typewriter Mechanic 
wanted. Must be sober and ambitious > wages and working conditions 
n Southwest. Give experience and references, a starting salary expected 
Box R-115, care Office Appliances, Chicago 6 


WANTED UNDERWOOD STANDARD REPAIRMAN with knowledge of other 
tandard typewriters. Permanent job nly applicants with good references 
considered ive full information in first letter including salary, etc. Box 
R-116, care Office Appliances, Chicago 6 








OFFICE MACHINE MECHANIC WANTED to replace a man of long service 


recently retired. Good job for sober apable man vest town, Rocky 
Mountain area. Write W. L. Talbert, 124 N. Wolcott, Casper, Wyoming 





OFFICE MACHINE MECHANICS Wanted: Adding machine and typewriter 
mechanic wanted; good wages and working conditions; must be sober and 
ambitious. Salary open. Chicago suburb. Box R-!17, care Office Appliances 
Chicago 6 





SALES REPRESENTATIVES AVAILABLE 





FOR THE PAST 25 YEARS have been covering West Texas, New Mexico, and 
Arizona. Can serve as direct factory distributor and jobber in all or part of 
this territory. Line need not be confined to office supplies but must have 
essential repeat business and require stock service from El Paso. Office 
Supply Co., 214 E. Yandel! Bivd., El Paso, Texas 





AM INTERESTED IN TAKING ON Several non-conflicting lines on straight 
commission basis in one of middle Atlantic states. Have nine years’ experi 
ence with major manufacturer. Would consider interesting retail connection. 
Reply Box D-160, care Office Appliances, Chicago 6 





MANUFACTURERS’ REPRESENTATIVE covering office equipment and supply 
jealers in Georgia, Florida, and Eastern Alabama interested in one or two 


repeat lines on an exclusive basis. Box D-16!, care Office Appliances, Chi 
ago 6. 





ADDITIONAL LINE WANTED by salesman traveling out of Kansas City and 
covering several states. Has mechanical specialty such as practically all sta 
tioners sell. Will consider any stationery or equipment line sold through 
dealers. Address D-162, care Office Appliances, Chicago 6. 





GENERAL SALES MANAGER of large manufacturer of stationers products 
ntimately acquainted with all prominent United States stationers will soon 
establish himself as manufacturers representative in the south or southwest. 
Good lines will get excellent distribution through stationery channels. Best 
references—long experience. Box D-163 sre Office Appliances, Chicago 6. 





CAPABLE SALESMAN who for years has served as sales manager for im 
portant manufacturer plans to establish himself as manufacturers’ repre 
sentative to cover six southeastern states. Prepared to handle any office prod 
uct sold through dealers, whether machine, supplies, or furniture. Best ref 
erences. Address Box D-164, care Office Appliances, Chicago 6. 





SALESMAN COVERING WASHINGTON, Oregon, Idaho for one manufac 
turer is considering addition of one substantial line to sell to dealers in 
ame area. Has excellent sales record. Send particulars to Box D-165. care 


Office Appliances, Chicago 6. 





MANUFACTURERS REPRESENTATIVE ailing n the office supply dealer 
Rocky Mountain area, desires one additiona ne. Hard worker. Excellent 
references. Box D-166, care Office Appliances, Chicago 6. 





MANUFACTURERS REPRESENTATIVE vering Minnesota, Wisconsin and the 
Dakotas, desires an additional recognized line. Box D-167, care Office Appli 
ances, Chicago 6. 





JOBBER ITEMS WANTED: Smaller office supply items and supplies wanted to 
jistribute along with the Print-O-Matic machines and supplies in Minnesota, 
Dakotas and surrounding territory. Donald F. Rossin Co., 423 So. Sth St., 
Minneapolis 15, Minn 





SALES REPRESENTATIVES WANTED 





MANUFACTURERS REPRESENTATIVE wanted for reputable volume producer 
f utility grade ng and storage equipment shipped from New York, Mid- 
west and West Coast locations. We are a servative yet progressive manu- 
facturer looking for responsible, experienced representation in states of New 
York, Pennsylvania, New Jersey, Delaware and Dominion of Canada. Repre- 
sentatives making inquiry should be now traveling either these territories and 
arry two or three non-conflicting established lines. Your reply should in- 
ude fu particulars including trade, financial and personal references 
Box R-118, care Office Appliances, Chicago 6 








WANTS AND FOR SALE, Continued on page 8 
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WANTS AND FOR SALE, Continued from page 7 WANT TO BUY JOB LOTS 


SALES REPRESENTATIVES WANTED, Continued NLIMITED CASH AVAILABLE for closeouts 
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OAs Prese-“Sime Sulletin 


Late and Important News for Our Readers 





PLANE CRASH KILLS SHEAFFER EXECUTIVE: Grant F. Olson, 48, died March 13 in the 
crash and burning of a British Constellation air liner in Singapore. The 
plane was bound from Australia to London. Mr. 0lson was a vice-president 
and director of W. A. Sheaffer Pen Company, in charge of advertising and 
export. He had left Fort Madison, Iowa, in February for business visits 
throughout the Pacific and Far East. A son attends Culver Military Acad- 
emy. 





SELL SCHEDULE-A-DATE TO KEITH CLARK, INC.: The Schedule-A-Date Calendar Company 
has just been sold to Keith Clark, Inc., 130 W. 42nd St., New York 36, 
N. Y., according to J. D. Laux, managing director of Schedule-A-Date. 
Keith Clark will continue the trade-name and trade-mark of Schedule-A- 
Date as an addition to its complete line of Work-A-Day desk calendars. 
However, Schedule-A-Date quantity prices will be maintained separately 
and the calendar will be exactly the same. All future orders or requests 
for information regarding the Schedule-A-Date calendar should be di- 
rected to Schedule-A-Date Department, Keith Clark, Inc., attentionR. C. 
Nevin, sales manager. 








PROMINENT CANADIAN STATIONERS DIE: Members of the Stationers' Guild of Canada, 
Inc., regret the deaths of Alf Whitley of A. Whitley, Ltd., Windsor, and 
James P. Cook, president of James A. Cook & Son, Ltd., Toronto. Mr. 
Whitley died February 15 and Mr. Cook on February 16. 





TOLEDO FIRM SCHEDULES CONFERENCE: Plans have been completed for the "Office Plan- 
ning and Information Conference" to be held at the Toledo Office Equip- 
ment Company's showrooms, Toledo, Ohio, on Friday, April 23. Among the 
speakers from the stationery and office equipment industry will be Robert 
M. Fleming, The Leopold Company; Lee Mara, Textileather Corporation; 
Earl E. Hanson, manufacturers' representative; George C. Ohland, Metal 
Office Furniture Company; Stanley R. Akers, Meilink Steel Safe Company; 
and Floyd E. Zinkhon, American Lead Pencil Company. 





NAME REPRESENTATIVE OF BERGER DIVISION: Appointment of Richard L. Whitmer as sales 
representative at the New York City branch of Republic Steel Corpora- 
tion, Berger Manufacturing Division, was announced by C. E. Howes, gen- 
eral sales manager of the division. Mr. Whitmer will handle sales in 
Long Island City. 








GAYLORD PAYSON JOINS EATON: The Eaton Paper Corporation has announced that Gaylord 
Payson of Kingston, Pa., has joined the field sales staff of that firm. 
His territory includes portions of Perinsylvania, New Jersey, Maryland 
and Delaware. 





WILLIAM R. ADAMS TO NEW POSITION: Announcement has been made that William R. Adams, 
formerly of Dubin Company, Philadelphia, has become associated with 
David B. Einstein and Russell M. White of the Commercial Office Furni- 
ture Company, 1017 Race St., Philadelphia, as sales manager. Mr. Adams, 
with 20 years' experience in the office furniture industry, joins firm 
founded by the owner, Mr. Einstein, in May, 1946. 











NEW ADDRESS FOR LOS ANGELES FIRM: Alan Desk & Safe Company, Los Angeles, has moved 


to 8724 W. Pico Blvd. The change was effective March l. 





CHICAGO FIRMS TO TAKE NEW QUARTERS: Federal Office Furniture Company and Federal 
Typewriter Company are moving April 15 from 415 S. Wells St., to 1lll 
W. Jackson Blvd., Chicago. 





54 OA — 4/54 9 











State of the Vudustry 


@ A $5,000 Chair. Bates Brevities, public 
Bates Manufacturing Company, carried the accom 
panying illustration and t mment 
The other day a friend invited me to his office 
to see a chair that he said cost him $ “You 
must be kidding,” I said That fir is not 
worth $5,000.” 











“Maybe it is not worth that muc! 
“but that is what it cost me last year in lost 
orders just to sit in it when I should have been 
out after business! 

How much does your 


@ Settle Patent Rift. A dispute between Armour 
Research Foundation of the Illinois Institute of Tech 
nology, Chicago, and a Japanese company has been 
settled out of court in Japan. This dispute involved 
patents pertaining to magnetic recordings, said John 
P. Skinner, manager of magnetic recording for the 
foundation. Armour Research developed and owns 
more than 100 basic patents in the magnetic re 
cording field, said Mr. Skinner. The Japanese com 
pany, Tokyo Tsushin Kogyo, has signed an agree 
ment with Armour Research which will permit the 
company to manufacture and sell magnetic re- 
corders in Japan and other m ighout the 
world where the foundation has pats 


@ More Pencils Used. About 8.1 penc 
in the nation were used during 1953 as 
consumption of wooden lead pencils reached an 
all-time peak, it is revealed by Clyde Nissen, 
executive vice-president, Lead Pencil Manufacturers 
Association. The country’s lead pencil manufactur- 
ers shipped 9,472,860 gross during the year, a rise 
of 9.3% over 1952, according to the annual report. 
Dollar volume over the previous year rose slightly 
more, in proportion, as users tu! higher qual- 
ity lead pencil products. Commenting, Mr. Nissen 
said: 

“The country’s lead pencil manufacturers have 
exhibited extraordinary engineering and production 
talents in keeping the wood lead pencil the primary 
writing tool of the country. The lead pencil has been 
vastly improved in the last 20 years but its price 
is still only five cents. What other industry can 
match this record? Indeed, what else can you buy 
for a nickel that is equal in r in quality 
than it was in the depth of depression of the Thir 
ties?” 


y ST ~ © r 
; per person 


domestic 


10 


ttion of the 


® Built-in Stabilizers. Our nation has a number of 
1feguards against depression that it didn't possess 
luring the slide of 1930, says Dr. Emerson P. Schmidt, 
lirector of economic research, Chamber of Com 
erce of the United States. These stabilizers, im 


rtant to t stationery and olflice equipment in 
lustry wv rises and falls with the general na 


tional well-being, are listed as 
price support prog! 

yment compensation syste! 
tte and public pension progran 
. Tee 4 ce ene -" ' = 
4. Federal deposit insurance tem which make: 
k runs inconceivable. 
\. Tax reductions which went into effect January 
nd others in prospect. 


Amortized nature of most of the 


O 
_ 


til Onl 
tive to the national income 
Volume of liquid assets held by individuals 
which has grown from illi 
an estimated $270 billion today 


8. Population growth. 
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bik . F 
y the second of a seri« n “The American 
lation of the principle whicn have contri 
American progress over the decade These page 
reprints 
Page 13. S. M. Babson is the su i 
Timers’ Party feature. Read how his life has been inter 
jress of Bat M | 





Page 14. n firm ha S ted 

ellin the sel Mar 1 

pe of selling ’ I 

I nda ucces Cpe r 

Page 17. } 1 lost your zip as a salesman? An OFFICE 
APPLIANCES feature writer suggests that one way to regain 
by sales training. Realizing n have 

knowr of hard selling is in this indi 
such training a 1 way t lve this 


Page 18. The farm market is neglected by many stationery 


Read how two partners hay 


Ive equipped ftarr Ihces 17 
their recognition of the fact that the farmer of today must of 
essity a be a businessman. It 1 “Whodunit” feature 





Page 20. A school equipment and supplies secti yi 
this page. Here is material for better selling ir d 
tor) three Ohio dealers 
rtments of high scl e 
plains the succe f a back-t thool 





Page 36. Hers the invitation for NOFA members to atten 
the upcoming Chicago convention 
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Chang Times and Your Market 


ARRIAGES, increased population and lon- 
wering America with market opportunities. 
of these factors has been analyzed by 


f the J. Walter Thompson Company in 


With more mouths to feed, more bodies to clothe, 
families to house and transport, more children to 
the major implication is obvious—a bigger 


r goods and services 


1962, the abnormally large ‘‘war baby crop” 
jin to marry and establish homes in large num- 
s will not only mean increased marriages and 
nes during the 60's, but also another temporary 
n births 


here are today 19.5 million people over 60 
f age. Adding 20 or 30 years to the time a 

buys (with present purchasing power what 
better than adding a new customer in grand- 
market 


hanged status of Cupid, the Stork and 

of the Grim Reaper, this industry as well 
es aware of new implications in the market. 
1 war be necessary to maintain prosperity 
cks the cradle is doing that. And in the 
ght be appropriate to refer to the stork 


1gle as the great American bird. 


too, must become aware of its market in 
composition, concentration, income and 
More time and money must be spent on 
re will be more turning to the findings of 
itions, making use of data such as Office 


ed in its “Profile of a Dealer” survey. 


Business Equipment Can Cut Costs 


g of business provides an especial chal- 
facturers of office equipment. The makers of 
machines can help bring about substan- 


perational costs 


machines industry now has the opportunity 

of the greatest savings to be made in 

the realm of accounting and paper work. 

- rie n their presentations abundant proof that 
’ ivailable to perform in one operation the 


k tly fashoin by many pairs of office workers’ 


time to demonstrate how special problems 
ffice operations of individual classes of 
solved successfully. The business machine 
has available a powerful sales weapon 


translate into action by the dealer. 


The Dealer is Key Man 


There is more and more recognition in stationery and 
office equipment selling of the dealer as a vital factor in 
the success of manufacturers. Recognized as a key man or 
front man, so to speak, the dealer, therefore, has an obliga- 
tion to perform if he is to retain such a high estate. 


The promotion and sales effort that a dealer can per- 
form for brand name merchandise must be of continuing 
stature. Proper display of merchandise, either within the 
store or outside; the employment of manufacturers’ aids for 
display, advertising or education of dealer salesmen, and 
the all-around push which a product deserves are not acci- 
dental. Instead, they are in direct proportion to the dealer's 
awareness of his key role. 


Good will for a manufacturers’ goods must be created 
and then nurtured continually. When this happens the 
manufacturer will pay tribute to the distributor who is 
responsible for moving his products. It is recognition well 
deserved but at the same time can not be taken lightly. 





Mail Must Go Through, Profit or Not 


The post office department of the United States in its 
romantic history has always placed public service above the 
balancing of its books. Harrowing days of the pony express 
and the army flying the mail have all been part of the 
idea that the couriers of government should extend com- 
munication beyond barriers of geography and weather. 


Consequently, the users of the post office can be par- 
doned if they cling tenaciously to the idea that the post 
office is a service to the public rather than a business to be 
operated without loss. Efficient and economical operation 
of the postal department under the direction of Postmaster 
General Summerfield is laudable. At the same time the zeal 
for “paying its own way” can be a disservice if it is not 
coupled with the “through snow and rain” original idea 
of carrying the mail. 


There is nothing written in the fundamental documents 
of this nation’s founding saying that the post office depart- 
ment shouldn't be given taxation help if some segments of 
its operation aiding the nation’s well being are not profit- 
able. By the same premise, it wasn’t specified then that 
agriculture and certain associational, co-operative and 
educational industries shouldn't be nurtured at an expense 


to the taxpayers. 


On sudden thought, hasn't a service institution such as 
the post office department just as much an excuse for 
being “subsidized”? 












































2. Freedom and 
Incentive 


CONSIDER the progress of the 
American economy—from an al- 
most purely agricultural stage in- 
volving only a few hundred thou- 
sand people to a tremendous 
industrial and commercial enter- 
prise serving the needs and wants 
of a hundred and sixty million 
people at home and many more 
in other countries. 


Was this almost fantastic ad- 
vance due to the size of our 
country? Or the abundance of 
our raw materials? Or the 
strength and energy of our 
people? No, those factors are 
shared with many peoples in the 
world. Herein lies the answer 
In the United States of America 
human ingenuity has been per- 
mitted to operate in a climate of 
individual FREEDOM and IN- 
CENTIVE. 


Genius and inventiveness are 
found in many areas of the globe. 
Wherever humans congregate, 
flashes of greatness appear. Yet 
only in America have they been 
given free rein, allowed to func- 
tion in an atmosphere of unham- 
pered freedom. 


Amid a welter of confused and 
conflicting opinions our founding 
fathers held fast to the ideals of 
FREEDOM and fashioned a coun- 
try sturdy enough to withstand 
the onslaught of many “isms” that 
have been tried elsewhere and 
found wanting. Rising from the 
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contending minds of those early 
statesmen—always earnest, often 
brilliant, frequently without per- 
sonal bias, seldom self-seeking— 
came the foundations of the 
FREEDOM on which our nation 


was built. 


The system of government and 
life that has been 


evolved in America may truly be 


economic 


called one of social planning for 
individual FREEDOM. From the 
beginning of the American ex- 
periment, the basic purpose has 
been to provide a political and 
economic framework that would 
allow the greatest possible free- 
dom of choice to individuals, with- 
out infringing upon the rights and 
privileges of others. This, under 
the American Way, has always 
been considered to be the most 
important human need. As it has 
burgeoned into flower this ideal 
of FREEDOM has proved its 
practicality. 


Today most of the citizens of 
our great nation enjoy with casu- 
al thoughtlessness the fruits of 
FREEDOM, paying little conscious 
heed to the inherent values of 
its components—the FREEDOM of 
worship, of speech, of property, 
of assembly, of movement, of 
contract, of choice of work, of 


commercial enterprise, of trial by 
jury. 


On the reverse side of FREE- 
DOM’S coin is the dynamic of 





—_—— 


CAN WAY 


INCENTIVE. Only where there is 
assurance of the truth of the Bib- 





lical admonition, “The laborer is 
worthy of his hire,” can the fruits 
of FREEDOM be plucked. 


But—there is a price on FREE- 
DOM and its beneficent results. 
FREEDOM is not static—and its 
movement is not inevitably for- 
ward. It must be nurtured, it must 
be maintained and advanced in 
the minds of men. It must be 
guarded so that its precious aegis 
will continue to shield our rights 
to the rewards for our labor, a 
just return on the use of our 
energies, our skills and our 


knowledge. 


Under American FREEDOM we 
find incentives that urge men and 
women to great achievements, to 
become contributing citizens, 
holding to the pattern so clearly 
traced by the men of great and 
good will who formed the infant 
republic nearly two hundred 


years ago. 


In the aggregate, using simple 
terms, under the INCENTIVE of 
profit, America has done the best 
job that the world has ever seen 
of producing goods and estab- 
lishing high standards of living. 


(Extra copies of “The American Way” avail 
able at following rates: Single copy, $0.05 
25 copies, $1.00; 100 copies, $3.00 


Next Month — 


“Pioneers—Yesterday and Today” 























Time Measured by Achievement 








S. M. Babson 


Babson and Bates Move Ahead Together 


ges. M \BSON and the Bates 
Manuta Company have grown 
old togetl t the emphasis has been 
on progre rather than chronology. 
Parapl old saying in respect 
to Mr. Ba and Bates, “time is not 
measured i irs, but in achievement.” 


The subject of this Old Timers’ 


Party sket ports that the year was 
1890 when he first saw the light of day 
it South Orange, N. J. 


4 


hplace was an old hos 


Right next 
door to his birt 
telry known as the Mountain House. 
In those days it was considered the so 
ially correct thing to have tally-ho par 
ties with red-coated footmen and six 
prancing horses to drive out to the 
Mountain House from New York City 


OT WeECKET irties. 


Auld Lang Syne 
Shortly ter Mr. Babson’s birth the 
lace burt to the ground and there 
probably been a tally-ho party 
\lthough Mr. Babson 


loesn’t 1 ver the Mountain House 


oul there 


ne does 


that in the days of his 


2 
2 


played in the ashes of 
eled the old landmark. 
Graduating from the _ local 


high 
hool in 1908 he proceeded to Wil 
iams College and there received his 
ploma 1912. In his class was one 
ams with whom he was 
sociated in 1921 in the 
elopment the Bates Manufactur 


After ot ition from Williams Col 


lege, Mr. Babson spent eight years with 
the National Lead Company in the sale 
of the firm’s various products and later 
became the sales manager of the die 
casting division. 

Mr. Williams in the meantime, after 
a few years in the textile business, be- 
came the assistant to Charles Edison of 
Edison Industries. 


Founded in 1920 


Charles Edison later became gover- 
nor of New Jersey and assistant secre- 
tary of the Navy under Roosevelt. It 
was while with Edison Industries that 
Mr. Williams became acquainted with 
the Bates numbering machine and in 
1920 he and a few associates acquired 
Edisons. The 
present company was founded in 1920. 

Starting from scratch with only the 
numbering machine to build on, the 
young Bates firm with which Mr. Bab- 
son had become associated acquired 
various other companies as well as 
other products. These included the old 
Bates rotary telephone index in 1923. 
The Machine Appliance Company with 
its Ajax automatic eyeleter was added 
a couple of years later as was the Mun- 
kee Products Corporation in 1930 with 
its line of Munkee pads and inks. 


the business from the 


Steady Progress 

The development of the Bates Stap- 
ler came in the depression of 1932. The 
Bates List Finder was created and put 
on the market in 1936, becoming an in- 
stant success and the forerunner of the 


Dialist, the Pressalist, the Model K 
List Finder and finally the last word in 
such devices, the Cavalier. 

But Bates was not finished with 
progress. Came 1950 and the need for 
a completely integrated line of stapling 
machines, so assets of the Consolidated 
Wire Stitcher Company were acquired 
with the line of Mercury staplers and 
staples. 

Today, with all of the developments 
well established, the company has found 
it necessary to greatly enlarge its facil- 
ities. With that idea in mind a new 
addition to the old plant has just been 
completed. 


Aids Community 


Apart from realm of business, S. M. 
Babson has added much in advice and 
action in community affairs. He has 
served for nine years as a member of 
the West Orange Board of Education 
and for two years as its president. This 
post was followed by membership on 
the board of the New Jersey Orthope- 
dic Hospital and presidency for a three- 
year term. 

At present Mr. Babson is a member 
of the Hospital Center Board and was 
recently elected a director of the First 
National Bank of West Orange. 

Mr. Babson states that although the 
account of his life isn’t glamorous, at 
least it isn’t Hollywood in character. 
For example, he has had only one wife 
and still has her, plus two children, a 
boy and a girl, now well established 
and on their own. 
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Sales are Boosted by 





Selling Stationery the Self-Serve Way 


@® WILLSON STATIONERY Com 
pany, Ltd., was founded in Winnipeg, 
Man., back in 1901 by H. L. Willson 
who died three years ago. Today, the 
firm operates stores from Fort William, 
Ont., at the head of the Great Lakes to 
Victoria on Vancouver Island and boasts 
21 retail and manufacturing subsidi 
aries. The company is considered the 
largest in its own particular line in the 
world. 

The Edmonton branch of the Will 
son chain in Canada is at present re 
ceiving a lot of special attention from 
the industry in Canada—and for a 
very good reason: 

It is credited as the first stationery 


store in Canada to adopt full-scale selt 
service activities. And, according to 
Ernie C. Warner, the divisional manager 
at the branch, the changeover produced 
a sales boost of 30 a result no store 


manager could overlook 

The future looks good, too! In the 
center of Canada’s newly discovered oil 
fields, Edmonton is today the fastest 
growing city on the North American 
continent. “Gateway to the North,” in 
more ways than one, it is, of course, 
the pathway for thousands of U. S. 
military personnel and thousands of 
tons of equipment enroute to bases in 
Alaska. 

At Mile Zero on the Alaska High 


way in the Peace River district, says 
Mr. Warner, is one ot the richest natu- 
ral gas fields in the world, serviced by 
Edmonton. The city is also reported to 
have the greatest air tonnage in the 
world, supplying the newly-discovered 
uranium mines, considered the world’s 
outstanding source of supply. 

The rich gold helds of the Yellow 
knife area are also looked after from 
Edmonton. Naturally enough, Willson 
salesmen cover the whole of this north- 
ern area by air at least twice yearly— 
in fact, they have been selling filing 
cabinets and desks where the air cargo 
rate costs more than the original cost 
of the equipment. 





Willson Stationery Co.’s Edmonton, Alta., branch self-service layout. Each department is clearly 
indicated with overhead signs as well as by fixture placards. 
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The Edmonton store was purchased 
om by the fi ack in the 1920’s and 
" from a very small beginning has reached 
h ms 
the point where the turnover last year 
was over the nillion dollar mark. Mr. 
"S Warner considers this situation par 
B° ticularly outstanding because the loca 
rst 
tion actua as only one sales floor of 
ipproximat 3,000 square feet. 

The chain, as a whole, has been 
operated luring the past few years by 
1 board directors comprised ot old 
employees ind headed by Stuart J. 
Vogan as esident and general man 
ager. Mr. Vogan started with the com 
pany as an istant in the purchasing 
department back in 1928. 

About a year igo, control ot the com 
pany pass Lawson & Jones Ltd., 
of London, Ont., and since then prog 
ress and « kpansion have accelerated 
consider ib \ 

A Sales-Maker 

‘At | onton, we think we have a 
winner! t-serve idea,” says Mr. 
Warner change has certainly 
proven a maker and we like to 
think that mproved profit picture 
has come by taking advantage of 
the wond opportunity that was 

resented ind by giving the pub 
ic excellent rvice, 
oday have a sales force that 
overs ¢ ness place in the city, 
id eve illage and hamlet in 
Alberta Pr: in addition to our 
Hying 1 tatives who cover the 
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north. Our selt-service islands were de 


signed by ourselves to suit stationery 
trade merchandise but actually they are 
similar in design to those found in any 
self-serve type store. 

“We split our store premises down 
the center with a two-sided bank of 
lo racks of greeting cards, making up 
some 64 feet of display. One side of 
the store is devoted entirely to com 
mercial stationery while the other is 
composed of what we call our fancy 
goods, camera and photo finishing de 
partment, leather goods and writing 
equipment. 


Goods are Related 


“We tried to lay out our self-serve 
islands in such a manner that all re 
lated goods were on one island, as far 
as practical. For instance, one island 
features what might be termed _ pack- 
aging or parceling materials —a com 
plete selection of widths and lengths 
of cellulose tapes, dispensers, gummed 
Kraft tapes, twines, heavy cords, ad 
dress labels and shipping tags. Each 
separate item is marked with the price 

and the same idea is carried out with 
respect to bound books, loose leaf sup 
plies, typewriter supplies, and other 
merchandise.” 

The Edmonton branch employs a 
staff of 12 sales clerks and each is re 
sponsible for a specified department. 
Items such as fountain pens, pencils, 
small leather goods, wallets, and so 
forth, are still kept in show cases since 


Open display of merchandise per- 
mits customers to make own selec- 
tion quickly and easily at Willson 
Stationery Edmonton, Allta., 
branch. Viewing their domain here 
are firm’s divisional manager, Ernie 
C. Warner (right), and store man- 


ager H. M. Watson. 


Co.'s 


they are higher-priced goods and pos- 
sibly more susceptible to pilferers. 


The outside sales force numbers 
eight, as does the office staff. The 
warehouse and shipping room keep 
nin¢é busy while the photo finishing 
department staff varies from a mini 
mum of four during winter months to 
12 during the peak summer season. 


In the office appliance end of the 
business, the store carries a complete 
range of portable typewriters, two 
major lines of wood and steel office 
equipment and furniture, visible record 
machine 


and addressing equipment 


and supplies. 
Daily Service 


The branch is open from 8:30 until 6 
—Monday through Saturday, though 
the staff actually works a five-day week. 
Operating from the location are two 
subsidiary companies, Hospital Forms 
Ltd., supplying all hospitals in the 
province with stationery supplies, 
printed forms such as nurses’ records, 
case records, and so forth, and Munici- 
pal Supplies, Ltd., which provides legal 
forms and commercial stationery re- 
quired by counties, towns, villages and 
hamlets in the province. 


Found Successful 


The Edmonton branch of the 10 
retail outlets in the chain is the only 
one to really go into self-service selling 
in a big way, as yet, although the 
experiment has been remarkably suc 
cessful, says Mr. Warner. 


The new approach to greater impulse 
sales is still regarded as experimental 
but if the present indications of suc 
cess continue, it is considered very 
likely that other branches may also be 
redesigned. 
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release 


@ THIS MONTH'S OA-T\ 
of Business Builders will bring you 
triple awards for our respective de 
partments, due to our having been off 
your screens tor conditions be yond oul 
control, 

Here you first see and hear Mr. I. 
Will Pepper-Upper with three breezy 
bits from California, Maine and Ohio 
stationers respectively: 


ee ee 


“Folks who slap 
you on the back 
expect you to 


cough up some 
thing.” 


tl el 


ee ee 


“The gem can 
not be polished 
without friction, 
nor man perfected 


without trials.” 


ee 


A 


| “Tf you see good 


in everybody you 
may be an opti 
mist, and then 
again you may be 


nuts.” 


tl el 


For the next winner look closely and 
do send us more entries to this division 

this department is reserved for your 
own creative thinking and sharing with 
other readers of this page everywhere 
from Washington to Florida, and Maine 
to California—and even outside our 
good old U. S. for Orrice AppLiaNces 
TV is relayed far beyond continental 


U.S. A. 
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Broadcast over Station SALES Operating on a 
Wave Length of CONFIDENCE . . . COURAGE. . . CO-OPERATION 


While we had only a few contribu 
tors this past interval, one was signifi 
cant. In keeping with this catch-up OA 
Telecast this Minnesota stationer has 


earned a triple prize for: 


HERE’S AN IDEA FROM UNDER 
MY VERY OWN HAT:— 








“We are really getting results 
trom our Sales Meetings, now 
that I’ve hit upon the importance 
of fixed 


responsibility passed 


around for pre-planned, pre 


screened worthwhile sessions.” 





Presented 

each month to 
give your dol 
lars CENTS 
INSURED 
plus SENSE 
ASSURED! 


Remember 





the price 


ONE IDEA FROM YOU FOR 
EACH IDEA ORDERED BY 
YOU!!! (Always mention idea num 
ber, and address the co-ordinator of 
this page, care of Shaw & Borden Co., 
Box 2153, Spokane 10, Wash. Use this 
same address in sending in your 
thoughts for our Mr. I. Will Pepper- 
Upper, Here’s an Idea From Under My 
Very Own Hat and Terse Trailer de 
partments of Business 


monthly telecast. 


« IDEA EXCHANGE » 


Yours for your idea-exchanging: 
Here’s Business Builder No. 4-54-1 from 
an ¢ Jregon office outfitter: “A DOZEN 


3UILDERS. 


NEW DISPLAY IDEAS FOR PRE 
SENTING SEASONAL OFFICE 
SUPPLY ITEMS WE ARE GLAD 
TO SHARE WITH YOU,” 


* Yours for your idea-exchanging: 
“NEVER SCORN A LOW PRICED 
ITEM OR ITEMS ... THIS POINT 
AND SIX OTHERS WE PICKED 
UP IN OUR RECENT WEEKLY 
SALES CONFERENCE WE ARE 
GLAD TO EXCHANGE FOR 
FELLOW STATIONERS’ IDEAS.” 
This factual 
weight of 


report unusual in_ its 


value packed experience 
comes for your approval from a Penn 
sylvania sales promotion manager: .. . 
send for it by asking for Business 


3UILDER No. 4-54-2. 


* Yours for your idea-exchanging: 
“IS YOUR SALES FORCE 


getting into beneficial discussion of 


really 


better techniques of actual selling? 
We are and we've jotted down eight 
good lessons we learned. Number 1 is 
about that point of HOW TO AND 
WHEN NOT TO HURRY YOUR 
CUSTOMERS’ DECISION. This and 
the other seven we are glad to pass on 
to you. That is rather a long caption 
for Business Buitper No. 4-54-3; but 
it is given just as presented to us. 
It is important that you get it by send 
ing in an equally stimulating sales fact. 

f=" TERSE TRAILERS 
Again we emphasize: “TERSE 
TRAILERS PRODUCE FOR YOU!” 
So send in your TERSE TRAILERS 
and there’s a prize for each one used 
and again this month a triple 
award to a Connecticut stationer, who 


put his this way: 


“Every man who puts a 
new idea across finds 10 men 
who thought of it before he 
did—but only thought of it.” 
(Credit line given by this New 
Louis 


Haven stationer to 


Morris. ) 


Office efficiently yours: 


Kalph &8. Otel 


OA — 4/54 


on 
on 
ul 
us 


1G 


ho 


54 


When the Old Zip is Lost, It's 


Time for Sales 





hy JOHN G. REYNOLDS 


@ THE BOSS came barging into the 
store the other day. His face was 
Hushed and he had a look that I had 
the early thirties. Folks 


not seen Sl! 


weren't buying then because they didn’t 


have the money and the resultant lack 
of custo! ;s had Brown’s Office Equip 
ment Stor a few steps away trom 
the sheriff 

[ thought Jim had been taking his 
afternoot esta. But I was wrong. 
He had been re ading and it didn’t take 
him long t me what he had learned. 

‘Jack,” he said, “we're going in for 
some sales training around here. I’ve 
been studying a report and it told me 
what’s wrong with our sales. ... We've 
just plain forgot how to sell. 


They Can't Sell 


“We've sg] t a lot of time showing 
our employees where the merchandise 
is, how we control our stock, and how 
to writ sales ticket so the book 


keeper can read it—but we haven't 
taught ther now to sell. We've got a 
good bunch of order takers around here 
but if w going to keep this place 
going, we're going to have to make 
alesme nm out ofl them!” 

| started to say I didn’t appreciate the 
erbal slap selling methods had just 
received, but I stopped and thought for 
i moment And as the old thinker 
went around, | decided the boss was 


right. 


Just Order Taking 


Back in the days when | had to sell 
| really had worked at it. But some 
how I had lost the old zip. Now, in 


stead of w to make a customer 


want the handise, I was merely 
showing merchandise. 
“You're right, Jim. I hate to admit 


it, but we been doing more order 


taking ar here than actual selling. 
Chere’s a business around and 
we'd ha etter chance of getting 
ur shat we took the trouble of 
going aft t and doing a bang-up 
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Training / 


selling job. Looks like what we need 
around here is some sales training.” 

Perhaps you and your right-hand 
man could make or possibly have made, 
similar statements. Today such conver 
sations are common. Just a few weeks 
ago Commerce Secretary Weeks ad 
mitted he needed two new cars, but 
he said he was not going to buy them 
until a salesman calls on him “and 
sells him.” 


Don't Know How 


Along about the same time, Time 
magazine reported that “all over the 
U. S., businessmen would agree with 
the Secretary that the great American 
salesman, if not dead, is fast asleep... .” 

Recently, the president of a large 
company summed up the condition by 
saying—"Retail salesmen! There are no 
such animals. The present crop of sales- 
men never had to sell, and the old 
timers who did are now in executive 


” 


positions or have retired. . . . 

The boss put the facts a bit stronger 
than that. At the first sales meeting 
we have held since the end of World 
War II, he jarred all of us when he 
said: 

“Mere order takers could run up a 
good sales volume in the days when 
demand was ahead of supply, but their 
individual sales started dropping the 
day normal conditions returned and 
supply moved ahead of demand. 


Meet Weekly 


“Today, good salesmanship is the 
key to the volume of business that 
flows into the cash register and we're 
going to do something to keep that 
volume going up. . . . We're going to 
start brushing up on modern selling 
methods.” 

And that’s what we're doing down 
here at Brown’s. We're holding a sales 
training meeting every Friday night. 
Jim is holding down the teacher’s spot 
and doing a right smart job. He’s 
showing us how to learn more about 
the products we sell, improve our 
methods of handling customers, and 


boost the size of the sales tickets we 
write. 

In case you'd like to get a similar 
program started in your own store, 
here’s how Jim got the ball rolling: 

(1) Prior to starting the training 
program he wrote all our suppliers, 
explained his plan to them, and asked 
for six copies of catalog sheets, descrip 
tive literature and selling pointers on 
the items manufactured or distributed 
by them and sold by our store. 

(2) He obtained six leather binders, 
labeled them “Product Information,” 
equipped them with alphabetical in 
dexes, and assigned one binder to each 
employee. 

(3) He wrote each salesman who 
calls on us, advised him of the program 
and invited him to talk at one of the 
Friday sessions about his products. 
To avoid conflict, Jim asked each sales 
man to advise him when he could at 
tend and he then would set a date 
agreeable to all. 


Program Set Up 


(4) He discussed the program with 
each employee, stressing his hope that 
the plan would “enable each of us to 
become better salesmen, better volume 
producers and thus earn larger salary 
checks.” 

(5) After selling each employee on 
the idea he let them pick the night and 
the time for the sales training session. 


Learns on Own 


(6) After agreement on the night 
and time, he went to his own book- 
shelves and dug out several sales train- 
ing courses and books which he had 
put to good use when he was learning 
the sales game. 

Briefly, those six points summarize 
what Jim did to get started on his plan 
to “make salesmen out of order takers.” 

Already they have made quite a 
change around our place. One im- 
provement noted was the number of 
items now appearing on each sales 
ticket. Previously we had a flock of 
single item tickets, but today we're 
making plus sales to many customers. 
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® PRIOR TO JUNE, 1950, there had 
been no exclusive office equipment 
dealer in Dixon, Ill. So once again in 
the manner that has characterized the 
growth ot the commercial stationery 
business all over America in the past 
decade, Francis Gehant and Gene Dick 
inson decided that the city could sup 
port an office supply venture. 

Francis Gehant knew the business. 
Prior to launching his own company, 
he had worked for the La Salle Office 
Supply Company in La Salle, Ill., as 
an outside salesman. Gene Dickinson 
in 1950 had just graduated from Illi- 
nois Wesleyan. Consequently, this was 
his first business enterprise. Time was 
to prove the wisdom of launching this 
joint effort . . 
Dixon as Gehant & Dickinson—the 
“Office Man’s Department Store.” 


. known in and around 


A Logical Site 


As in many similar cases, there was 
a logical reason for locating the base 
of operations in Dixon. Both partners 
had grown up around that city. They 
had lived there as youths and attended 
local grammar and high school. They 
were home folks in Dixon. It was a 
natural decision to hang a commercial 
stationer’s shingle here. 

Any reference Dixon 
would be lacking in drama unless an 


concerning 


attempt was made, at least in capsule 
form, to provide some of the colorful 
history with which this community is 
associated. In the early 1800's, Dixon 
was the crossroads for river, stage and 
rail travel. 

The famous Nachusa Hotel built 
here in 1839 became the meeting and 
lodging place of many great Americans, 
among whom were Lincoln, Jefferson 
Davis and Stephen Douglas. Lincoln 
enlisted in the Blackhawk Wars three 
times in Dixon. Lincoln debated here 


Another ‘‘Whodunit” — 


Good Selling is Never a Mystery! 





with Douglas . . . a stone’s throw from 
the Nachusa Hotel. Imcidentally, Nac 
husa means “long white hair.” It was 
a name given Mr. Dixon by the native 
Indians who held him in great esteem. 
As a matter of fact, history records 
show that the Indians spared the town 
of Dixon only because of their regard 
tor him. 

Dixon is in the heart of a rich agri 
cultural area. Gehant & Dickinson 
early recognized the possibilities of 
furnishing farmers with essential office 
tools. It was only too obvious that 
farming required a business approach 

. that the necessity for maintaining 
crop control reports and countless other 
records made it mandatory to equip 
some place in each farm home as an 
office. A typical office in a farm home 


How One Stationer Builds Sales 
When “The Farmer Takes an Office” 


near Dixon is pictured below. The 
farmer is B. L. Frazer. 

It is significant to note that the local 
agricultural situation found in this sec 
tion of Illinois reflects the national farm 
Walter Thompson Com 
Popula 


picture. J. 
pany in its 195] edition of “ 
tion and its distribution” comments as 
follows: 

“American tarms are growing fewer 
but bigger. Due to mechanization, 
better seeds, better feeds, better and 
more fertilizers and better farming 
methods, fewer families are needed on 
farms to feed us well and furnish 
ample raw materials for our factories. 
The proportion of owner-operated 
farms is increasing while the propor 
tion operated by tenants is decreasing. 


Productivity per worker and per acre 





Farmer B. L. Frazer in his office. He uses the Unifile shown at the left, a 
popular piece of office equipment with farmers. Note fully-equipped office. 
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The Fraser Farm Buildings 





representative of the new source of 


revenue for stationery and office equipment dealers. 


has increased greatly in recent years 
ind will continue to expand at a good 
rate. Growth of productivity and in- 


than offset the numerical 
farmers, thus increasing 


come mol 
shrinkage 


farm market potentialities.” 


To Gehant & Dickinson, the farmer 
constitutes largest single customer 
group in the purchase of files, portable 
typewriters, adding machines and safes. 
Moreover, the three most basic office 
requirements of the average farmer are 
revealed i purchase of filing equip 
ment, adding machines and typewriters. 

The ce ation file and storage 
unit illustrated in Mr. Frazer’s farm 
office has especially gained widespread 
favor among farmers in the Dixon area. 


1 


Because the 


home and accessible to young children 


farmer’s office is in his 


there is a natural desire to protect 
ipers from the hands of pry 
Farmers like the com 


valuable 
ing youngster 


bination unit because of its locking 


feature as well as the other versatile 
advantage 

Enthusiasm Plus 

Gehant & Dickinson told the story 


about a farmer in Ashton, IIl., some 15 
miles from Dixon, who was so enthu 


siastic about his combination unit that 


he bought two more to give as gifts. 
Farmers, of course, are not the only 
ones to appreciate the advantages of 
the combination file and storage units. 
For the past three years, these files 
have been “top drawer” request by the 
teachers of Dixon High School. 
Today, eacl the 12 classrooms in the 
school is equipped with this unit. In 
view of the above facts, it is easy to 
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understand why this dealer sold such 
a substantial number of these cabinets 
in 1953. 

The Dixon daily newspaper with a 
circulation of 15,000 deserves the big 
gest share of credit for Gehant & Dick- 
inson’s flourishing business . . . particu- 
larly that with the farmers. The 
newspaper is said to be the “Bible” of 
a large trading radius. The store’s ad- 
vertising appears regularly therein and 
the cost is reputed to be modest. 

Gehant & Dickinson feel that it is 
indispensable to unceasingly strive for 
greater prestige as an office equipment 
and supply counsellor. Because of the 
fact that Dixon was without an exclu- 
sive commercial stationer prior to their 
coming, it was necessary in the begin 
ning to cultivate companies that had ac- 
quired the habit of buying their equip 


ment needs in nearby communities. 
Buying habits do not change overnight 

. . only by diligence have the two 
partners succeeded in building a loyal 
and substantial clientele. 

Service by Gehant & Dickinson is 
not a hollow phrase . . . the rendering 
of service unstintingly has produced 
many good customers. It also extends 
into the realm of educating buyers in 
the proper use and maintenance of 
equipment . . . duplicators, typewriters 
and adding machines. 


Build Sales 


There is intense awareness here of 
the importance of seiling office supplies. 
Many a good customer has been culti- 
vated through the medium of a small 
unit sale. Reference was made specifi- 
cally to the sale of a transfer case in 
the adjacent town of Franklin Grove. 
The school teacher who bought and 
received prompt delivery on this item, 
was instrumental in setting up a num- 
ber of worthwhile customers for office 
equipment. 

In closing, Dixon’s historical relation- 
ship to Lincoln and his times brings to 
mind a famous Lincoln quotation that 
is certainly apropos of business today. 

“If you would win @ man to your 
cause, first convince him that you are 
his sincere friend. Therein is a drop 
of honey that catches his heart, which 
is the high road to his reason, and 
which, when once gained, you will find 
but little trouble in convincing his judg- 
ment of the justice of your cause, if 
indeed that cause be a just one.” 

The success of Gehant & Dickinson 
can be traced in some measure to an 
application of Lincoln’s philosophy to 
their daily business. 





Close to the Employee 


The smaller retailer is in the enviable position of being in close associa- 
tion with his employees. He sees them and talks to them every day. From 
this wonderful vantage point, he can create in his workers a feeling of 
friendship, respect and confidence in his method of operation. 


Everyone needs some stimulation to become interested in any particu- 
lar job—and every person likes to feel that he is a needed element in any 


given organization. 


The store owner can give the employee a better 


understanding of how the business operates, can tell him what the store’s 
purpose is, where he fits in and what the opportunities are for workers. 


He can also listen to suggestions from his employees; he can bear with 
someone who is curious enough about his business to ask the details of 
its operation and thus make the employee an integral part of and an 
interested participant in his business. 


—Garrison’s 











SCHUUL CQUIPMENT & SUPPLIES 








Me 


Robert Kinzig 


Ohio Firms Realize Potential— 
Work Through Commercial 
Departments to Gain Profit 





How Three Dealers Sell School Equipment 


@® THE STRAIGHT and narrow path 
to greater profits in school business for 
the alert office furniture dealer these 
days leads directly to—and_ perhaps 
through—the busy commercial depart 
ments of today’s high schools, parochial 
schools and business colleges. 

John Howison, vice-president, sales 
Kelsall 


Voorheis, Inc., a leading dealer in Cin 


manager and half-owner of 


cinnati, Ohio, can testify to this as a 
result of a recent installation in the 
beautiful new Woodward High School 
on Reading Road in Cincinnati. 


"High" on Market 

So can Robert Kinzig, who handles 
school business for Al Seitz and Myron 
George in their successful and fast 
growing office furniture business in 
Dayton, Ohio, and George Brown, who 
sells for H. Wuebbold & Company in 
Hamilton, Ohio. Each has originated 
and sparked volume installations of 
desks, chairs and other furnishings in 
schools within their areas, and each is 
“high” on the potential that exists for 


future business. Mr. Brown, for one, 
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says flatly that the opportunities in the 
school field are “tremendous.” 

The possibilities mesh beautifully to 
the dealer’s benefit. First is the fact 
that there are plenty of job opportuni- 
ties today for young people who can 
type—as anyone who has tried to hire 
a secretary or Girl Friday recently well 
knows. Secondly, the schools are stress 
ing more than ever the importance of 
typing knowledge, and training in of 
fice practices, not only for the student 
who will enter business from high 
school, but for the college-bound stu 
dent who will find such knowledge of 
invaluable aid in higher education. 

A third factor is the currently active 
school building program which is see 
ing many beautifully designed and efh 
ciently equipped new schools rising in 
all sections of the country—and ap 
propriations by boards of education per 
mitting the modernization of equip 
ment and furnishings in older schools. 

Unless the dealer is on his toes, this 
business can escape, according to Mr. 
Howison, because the teacher of com- 
courses, or the 


mercial purchasing 


agent, may not even think of the ofhce 
furniture dealer as a supplier of this 
type of equipment. 

Finally - 


portance to the dealer—today’s business 


and perhaps of most im 


furniture manufacturers, by attention 
to functional needs in modern school 
equipment, and creative modern design, 
have given the dealer something imag 
inative as well as useful to sell—mer 
chandise so new and different in con 
ception, and so basically practical that 
it generates the enthusiasm that leads 
to volume sales. 


Important Factors 


All of these things are important in 
closing a deal, Mr. Howison believes, 
but equally important in his opinion 
is sales teamwork between the dealer 
and the manufacturer’s field sales rep- 
resentative. This was especially true 
in the Woodward High School deal 
where sales contacts, information and 
service were supplied not only by Mr. 
Howison and his staff but by Robert 
Koehn of Royal Metal Manufacturing 
Company, whose new typewriter desks 
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and chairs were the key “for sale” mer 


chandise 


“This deal was especially interesting 
yecause it involved approaches not only 
to the school principal and teachers in 
the commercial departments, but also 
to the normal purchasing channels of 


} 


the board education,” Mr. Howison 


says. 

“Both are channels which every 
dealer should keep in mind in going 
after school business. The school prin- 
cipal if d commercial teachers are 


trained in education—not school equip 
ment. They are interested in what the 
furnishings will do for them and for 
their students, how it will look, what 
it contributes in ‘lift’ from the stand 


point of aesign 


Fill A Need 


“In this case, the new Royal type 
writer desk and chair helped win in 
terest because both were a radical, but 
practical, urture from conventional 
design. The adjustable feature of the 
typewriter atform in the desk was 


easy to demonstrate, and was the type 


of feature that, when dramatized, won 


in affirmative and encouraging ‘head 
nod’ fro1 prospect.” 

The feature to which Mr. Howison 
refers is a knob on the front of the 
desk wil permits the typewriter 
platform t be adjusted to the best 
typing height for students of various 
srowtl While this was not true 

the case of Woodward High, it 1s 


important to contact school principals 
and commercial teachers directly, be- 
cause in many cases—especially in small 
communities—the schools buy direct,” 
says Mr. Howison. 

“In the Woodward deal, price was a 
factor but quality was the most im- 
portant consideration, and we were es- 
pecially pleased that the order was 
closed even though the price was higher 
per piece than competing merchan- 
dise.”’ 

After direct contact with the school, 
Mr. Howison says, it was necessary for 
the furniture to pass the inspection of 
the purchasing people at the Board of 
Education—James Kautz, the purchas- 
ing agent, and Paul Moak, his assistant. 
It was these men who gave the furni 
ture the stamina test. They “roughed 
up” the desk to test durability, in- 
spected the rubber cushioned floor 





















Royal Metal desks and chairs installed in Woodward High School. 
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glides, the finish of the metal surtaces. 
One of the features which particu- 
larly won their approval was the fact 
that the angle of the legs of the type- 
writer desks permitted no “jumping” 
of the desk when the carriage of the 
typewriter was thrown over in use. 


Big Installation 


The Royal desks and chairs were sold 
to the new Woodward High School in 
August, 1953, and were installed just 
before the opening of the Fall term. 
There, 102 desks and 102 posture 
chairs, also adjustable for varying com- 
fort heights, are in use in the school’s 
large, well-lighted commercial class 
rooms. In addition to this installation 
in the commercial department, Kelsall- 
Voorheis installed steel desks and Royal 
chairs in the general offices of the 


school, teacher’s desks in individual 





Using Royal Metal equipment 
in Fairborn High, Fairborn, Ohio 


classrooms, and four-drawer filing cab 
inets in each classroom—a total of 104 
steel desks and 90 file cabinets in all. 
The total order came to more than 
$60,000. 

“Always stress quality in selling to 
schools,” advises Mr. Howison. “This 
is especially important in selling to new 
schools, for in such cases there 1s a 
realization that when substantial sums 
are being spent for the new school 
building, the equipment should be of 
comparable quality to match the beauty 
and usefulness of the building itself, 











and give dependable service and avoid 
replacement in too brief a tims 

In addition to the Woodward instal 
lation, Kelsall-Voorheis has installed 
six new typewriter desks in the com 
mercial department of Western Hil 
High School, Cincinnati, Ohio, and six 
new desks and chairs in the Lawrence 
burg, Ind., High School. 


Firm Profits 


In Dayton the same quick recogni 
tion of the opportunity existing in new 
school structures has paid profitable 
returns to the Seitz and George firm. 
Here the sales path likewise led 
to the schools’ business practices de 
partments. 


stral 


Installations were made in the con 
mercial department of Fairmou: 
School which is now using 35 of 
new Royal typewriter desks; and i 
the Fairborn High School, Fairborn, 
Ohio—about 12 miles from Dayton 
where 40 new typewriter desks wer 
sold and installed. Robert Kinzig 
stressed the striking modern design 
features of the new desk, plus their 
easy adjustability, to close these deals, 
working directly with Homer K. 
Baker, superintendent of schools, and 
the school architects. 

Mr. Kinzig believes price is an im 
portant factor in school sales, especially 
in small communities. Rural schools, 


Chart of Needs 





he says, are pinched for cash in many 


instances and, therefore, must buy 
equipment rather closely. However, the 
same considerations of quality that ap 
peal to all buyers many times will sur 

ount emphasis on price differentials. 

“In the Fairmount and Fairborn 
leals, the unique adjustable feature of 
the new typewriter desks, the size of 
the desk top and the general design, 
emphasizing modernity without sacri 
fice of practicality, appealed to the 
ommercial teachers as well as to the 
purchasing executives,” he says. 

[he opportunities that exist in the 
replacement market are reflected in the 
work done by George Brown in Ham 
ilton, Ohio, for the respected old firm 

H. Wuebbold & Company. Hamil- 
ton High is an older school and money 

as appropriated for the necessary re 
lacement of old tables, chairs and 
other equipment in the commercial 
typing classes. Thirty-three of the new 
Royal typewriter desks and chairs were 
purchased and installed for the open 


ng of the Fall term last year. 


Meet Desk Needs 
[he school wished some modifica 
tions made in the desks so that some 


would have completely flat tops tor use 


‘ ; ; 
mn business practice courses and some 
would be without drawers and shelves 


yeneath the top area Teachers have 


found that students are inclined to 
crumple papers and other debris and 
toss them into drawers. 

“We are really enthusiastic about the 
opportunities in the school field,” says 
Mr. Brown. “We have really been con- 
centrating on school business for about 
a year and we feel the possibilities are 
unlimited. You see, in the smaller com- 
munities we have a chance to have 
personal contact with school people as 
well as with official school boards but 
in some instances, strangely enough, 
some didn’t even know we sold fur 
niture. The unique design of the new 
commercial typing equipment gave us 
the opportunity we needed to drama 
tize our school equipment and pro 
vided an excellent opening to the school 
held.” 

Sees Potential 


Mr. Brown says that with the pres- 


ent activity in school building, H. 
Wuebbold & Company could expand 
their school business beyond the con- 
fines of Butler County, given the neces 
sary time and personnel for such ex 
pansion, He believes the potential lies 
not only in the new school buildings 
which are arising, but also in the re- 
placement of older equipment by pieces 
of modern design which lend not only 
a more attractive appearance to school 
interiors, but make a practical contri 
bution within the school rooms, too. 


Increases Volume of School Business 


@ ONE OF THE MOST carefully 
planned school supply merchandising 
programs in the history of Texas re- 
tailing has sold a record volume during 
the last two “back-to-school” 
at Roscoe Cass Company, Oak Cliff, 
Tex. 

Oak Cliff, a suburb to the south of 
Dallas, is probably one of the most 
heavily-populated areas in the Lone Star 
State—with 13 schools near the down 
town shopping district. Therefore, in 


seasons 


order to attract the heavy volume of 
youngsters to be expected each Sep 
tember, and more particularly to offset 


other forms of competition, Roscoe 
Cass, store head, has devised an un 
usual plan. 

His idea is the display at prominent 
points through the store of a complete 
“chart” listing by brand, price and d 


22 


scription every item which students in 
each school grade will require. Broken 
down into many sub-sections, the chart 
covers the primary and kindergarten 
grades, home room, first, second, third, 
fourth and fifth grades, special classes 
such as art education and music, plus 
the old familiar reading, writing and 
arithmetic. 

Under each heading is a paragraph 
which lists all items, such as tablets, 


rulers, dividers, compass, pen sets, 
erasers and snap ring notebooks. For 
idvance classes, such as art education, 
the listings are even larger. Total price 
is included at the end of every para- 
graph, plus the unit price per item. 
Thus, merely reading over the chart, 
the parent can readily figure what it 
will cost to equip her little Johnny for 


aa Of4 &S ] ° 
ne 1954 >>) school session. 


All of the information contained in 
the chart, which appears in the store 
windows, on the main service counter, 
and on a bulletin board at the front of 
the store, was received from the Dallas 
school board. 
gave the Oak Cliff dealer full co-opera 
tion in arranging for every such item. 


This group cheerfully 


Second, and an important factor, has 
been the offer of a name stamped free 
on every brief bag, either in genuine, 
or artificial leather, purchased in the 
store. A gold-leaf stamping outfit, set 
up in the center of the store, attracted 
a lot of attention from September 1 on- 
ward, and the store sold more than 5 
times as many brief bags, at prices from 
$2.50 to $10 than at any time in its 
history. These two ideas, coupled to- 
gether, have set a new record in school 
RAL 


supply sales at the store. 


OA— 4/54 


iew 


na 
ro 


1 
OO 


“CCS 
nly 

| 
O01 


tri 


‘(OO 


(54 


Back to School Week Wins Customers 


Parades. Twins’ Contests. 


Special Windows Utilized 


® WHEN ALL THE MERCHANTS 


of a col ity get together to put 
over al ( business 1s bound to soar, 
ind it was with this thought that the 
Down Te Business Men’s Associa 
tion spol a school business cam 
aign \ ratifying results. Billboards 
blazoning slogan “Down Town 
Los Ang« has everything for school” 
were plac n all the highways enter 
ng the d in many of the neigh 
ring ci nities. 
Advertise Events 
At th e time the association 
came out with a full page ad with the 
same heading, relating a number of 
interesting ts to take place during 
the next two weeks. Among these were 
1 big pet urade and exhibition in 
Pershing Square with a number of 
rize le rest older girls there was 
1 contest t hoose Miss School Girl 
of the Yi Roving photographers 
snapped s of prep girls shopping 
down town one Saturday afternoon with 
1 suitab going to the winner. 
Another ntest was to find the most 
popular This was part of a big 
prograt taged in the large Philhar 
moni \ torium and 300 pairs ot 





Stationers Corp. features “School Carnival” in Los Angeles. 


twins competed. The big show was 
free, and included vaudeville acts which 
appealed to youth and a school fashion 
parade that clicked with the mothers. 
The papers played up all the stunts 
with news stories and pictures and the 
whole city became acutely school con 
scious. Customers thronged the stores 
to make early school purchases, and 
business was vastly stimulated. 

Special attention was paid to window 
and store displays, since the various 
events attracted visitors in droves from 





Schwabacher-Frey of Los Angeles proclaims “Back to School.” 
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the suburbs and neighboring towns. 
Being school conscious they made it a 
point to window shop thoroughly, get- 
ting acquainted with all the new fall 
lines before making purchases. 
The Stationers Corporation showed 
on the wall a slate, with drawings in 
colored chalk, labelled “Stationers 
School Carnival.” On either side were 
two large, comical paper dolls, with 
dresses of gingham paper. In the dis- 
play were typewriters, carbon sheets, 
quires of typewriter paper, student 
lamps, drawing and drafting imple- 
ments, pen and pencil sets, rulers, 
school bags, pencil sharpeners and var- 
ious kinds of writing pads and note 
paper. 
Dictionary Emphasis 


Another window was completely de- 
voted to dictionaries, a card advising 
“The Modern Dictionary for home, 
school and office.” On stands, in cabi 
nets and on the floor were Webster's 
International and College Standard dic- 
tionaries, German-English, Spanish- 
English, Roget’s Thesaurus, Dictionary 
of Synonyms, and pocket dictionaries. 

The Underwood Corporation had a 
large window with a background of 
canary yellow—a color offering a dis- 
tinctive setting for the black machines. 
On the wall was a big slate on which 
was chalked “Back to School.” Five 
machines of different types were shown. 

Tall blue pillars added a distinctive 











note of color to the setting. A small 
window with a similar background 
had the cutout of a girl sitting at ai 
actual typewriter. 
card reading “I’ve Got the Write Way 
to Success—Come in and See My New 
Underwood Portable.” 


3eside her was 


The big stationery firm of Schwa 
bacher-Frey also arranged 
which spotlighted dictionaries. A large 


| 


blue card on the wall said “Back to 


a display 


School.” Stepped up fixtures showed 
typewriters, one being topped with a 
big owl. 


Window Variety 


A central unit showed dictionaries 
with a card “Back to School with the 
Best Webster Dictionary—the Supreme 
Authority.” A window featuring office 
supplies had on the wall a blackboard 
saying “It’s Time for School.” Beneath 
it was a fixture holding many pens, a 
big owl, and a black card 


“School Days.” Typewriters and binders 


saying 


were seen at each side, also diction 
aries, pencil sharpeners, student lamps 
and many little office supplies. 

A third window called attention to 
school supplies. A blackboard on the 


' 


wall said “School Days.” Pedestals at 


each end were topped with globes. 
Scattered over the floor were Scotch 
tape, stationery and school books. In 
the center was a pair of cutout foot 
ball players. 
The Grimes-Stassforth 
company had a big window hung with 


Stationery 
pennants on which were stamped 
“Back to School Days.” The wall held 
two blackboards on which were printed 
“Readin’, ’Riting and 
Complete stock of school supplies with 
bigger and better values,’ and “Big 
stock of fountain pens and mechanical 
pencils; also fountain pen repairing.” 


’Rithmetic 


Decorated by Leaves 


A typewriter chair and desk were 
set in the middle of the display. On 
the desk was a typewriter, steno blank, 
and a number of sharpened pencils. 
Scarlet and gold autumn leaves were 
used for decoration. 

The Eastern-Columbia had an es 
pecially clear cut display of typewriters. 
Down front was a large card saying 
“Come Back from School with Higher 
Grades—Get 
were green, with red curtains. Type 


a Portable.” The walls 
writers of a number of makes were 
shown, as well as a desk on which was 
a typewriter, dictionary and lamp. In 
the school supplies section down the 
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main aisle were a row of typewriter 
desks on each of which was a machine. 
\ dozen typewriters were placed 
against the wall on a shelf slightly 
tilted so that one could test their 
operation while standing. 

The Angeles Typewriter Company 
had two deep lobby windows given to 
the display of machines of a half dozen 
different makes, all of which were 
shown on white pedestals of varying 
heights. Attached to each was a pen 
nant of one of the local and neighbor 


ing sc hools. 


fond 


A Procession of 





Cards of black, bound in orange 
and lettered in white said “The Ideal 
Gift for Back-to-School—a New Port 
able,” and “A complete overhauling of 
your machine before school starts, 
$12.50.” The store manager said “we 
go after the school trade strongly. Our 
school ads suggest the purchase of a 
new portable for a fine going-away-to 
school gift; or the renting of a re-built 
machine for the school term. 

“As an incentive we offer a year’s 
supply of ribbons, this special offer 
being good for one week only.”—WBS 


School Promotions 


® FAR SIGHTED and enterprising 
office appliance firms already are “draw 
ing a bead” on the not too distant 
lucrative fall school business. Smart 
merchants realize what a solid and 
long lasting asset this trade can turn 
out to be if intelligently handled. 
They appreciate that the child of 
today is the adult customer of tomor 
row and that sympathetic treatment of 
both juveniles and their parents will be 


reflected in the cash drawer. 


Stand Test of Time 


[he alert merchant is working in 
close co-operation with the sales forces 
of the manufacturers that he may fully 
avail himself of all of their promotional 
ideas and campaigns. A backward look 


into highly successful drives will ac 


quaint him with methods that have. 


stood the test of time and resulted in 


increased business. 


The canny office supply dealer also 
realizes that the school educator of 
today works in a field that can be cul 
tivated profitably. One enterprising 
merchant starts the ball rolling with 
his “Educator Show” concentrated in 
the final week of August. 

Each day there are special displays 
of office appliances that make a partic 
ular appeal to the teacher, such as files, 
typewriters, pen and pencil sets and 
forms that permit her to speed her 
work with a minimum of effort. Re 
cording machines which permit in- 
structors to make records of vital ma 
terial for either present or future use 
draw their keen interest. 


Every elementary, high school and 


collegiate teacher in the immediate ter 
ritory is cordially invited to the display 
and appropriate door prizes provide an 
added inducement to attend. 

This merchant also stresses his an 
nual “Salute to School Marms” news 
paper advertisement which lists all local 
teachers, their years of service and the 
subjects they teach. Each one named is 
presented with a guest ducat good for 
a neighborhood movie. 

Another smart store operator directs 
his campaign at the younger generation 
and offers a limited number of free air 
plane rides over the city on properly 
licensed planes. To qualify for a trip 
“into the wild blue yonder” each con 
testant must pen a letter on the subject 
of “Why a Typewriter Will Help Im 
prove My Grades in School.” The re 
sponse has been more than satisfactory 
and the merchant considers it one of 
his best sellers. 

In keeping with today’s modern edu 
cational trend, many schools are offer- 
ing typewriting classes for children and 
both educators and parents heartily ap- 


prove the idea. 


Profitable Program 


Another sound and profitable source 
of income can be derived from contact- 
ing offices, stores and factories and get- 
ting them to list their requirements for 
part-time help during the school terms. 
It’s a double-barrelled program that 
wins friends and influences business 
profitably. 

In this connection a merchant can 
offer suitable cash awards for students 
who successfully have combined both 
outside work and school study —EAA 
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wAd-Viser 





by Irving Settel, authority on retail advertising 


HOW TO USE BLOTTER ADVERTISING 


@ OFFICE APPLIANCES RETAILERS have long rec- 
ognized the value of blotter advertising. It is a long lasting, 
effective It has proven its worth for thousands of 


retailers who have used blotters to promote their stores. 


Blotter advertising, like all others, can be highly produc 
is properly handled. Somehow, there is a 
leave the job to the printer,” who may be a 


tive only 
tendency 


skilled craftsman but knows little or nothing about adver 
tising techniques. It must be remembered that all of the 
important principles of advertising used in newspapers, 
magazines, direct mail and so forth must be applied in 
blotters 

Expert layouts, hard hitting copy, careful production must 


be employe the making of blotters. The mailing list 


should be lly chosen (usually it is your best customer 
list). While tests can be valuable, they are usually difficult 
n the case of blotters which are usually supplements to 
other me 

Effective for Enclosures 

As an ¢ ope enclosure, blotters have been extremely 
effective. Rather than just another advertising piece, they 
serve a useful purpose and are usually considered as mer 
chandise by recipients. In addition, because they are used 
for long periods of time, they offer the message over and 
over again [hey act as a constant reminder to the user. 

There are many excellent adaptions of blotters which a 
retail mercl can make. Let us consider just a few: 

l. A bl can be used as an insert for every envelope 
nat lea I store. No matter what type of message you 
ire sending, the inclusion of a blotter not only affords good 
will, but presents your advertising message as well. 

. Place upply of blotters on every counter. Make it 
easy for all types of store traffic to obtain them. In addition, 
use your blotters as package inserts. Every box or package 
which leaves your store should contain a blotter. 

3. Many retailers have distributed blotters in front of 
their store ‘ften, they are placed in a box containing the 
sign ae ak One.” 

4. As “under-door” stuffers, blotters are almost always 
welcom« 

5. The printing of a calendar on the blotter makes it 
serve a dua rpose. If the calendar takes in several months, 


{ calendar adds to the utility value 





the recipient will probably retain it for a longer period of 
time. 

6. Many office appliances dealers have printed their regu- 
lar business cards as blotters. As a result recipients are more 
likely to retain them for their utility value. 

Naturally, there are probably hundreds of other uses. 
New ideas always help to increase the effectiveness of the 
promotional piece. But other factors help to attain results 
and important among them are content and presentation of 
message. Let us consider some of the rules which will assist 
you in designing a more effective, attractive blotter. 

1. Usually, “institutional” advertising is best for blotters. 
Promotional” messages with their constant price and mar- 
keting changes, do not lend themselves quite as readily. 
The blotter should have long life as should your message. 
Consequently, tell about your store, the service and your easy 
payment plans. Present a message which is appropriate for 
all times and seasons. 

2. Use a short, simple, BOLD headline. Be sure that 
your store message (EASY PAYMENT PLAN, and so 
forth) is included in the headline. If possible, use color. 

3. In the body copy, use as few words as possible. Make 
your message concise and easy to understand. Keep the type 
size as large as possible to make reading easier. 

4. Your store name and address should be at the bottom. 
Have it set as large or larger than the headline. This is the 
most important part of the ad. If possible, use color here too. 


Illustrations Help 


5. If possible, use an illustration. A picture of the store, 
a representative product, a cartoon figure is most commonly 
used. It will add a great deal of interest to the blotter. 

6. Whenever you can, include some items of value. For 
example, print ruler markings or calendars on the blotter to 
add utility value. 

7. Plan your blotters with someone who knows about ad- 
vertising for maximum effectiveness. Don’t rely upon your 
printer to write the copy or make the layouts or do the work 
of an advertising man. If no promotional specialist is availa- 
ble, ask your local newspaper to assist you. 

8. Use blotters as part of your complete advertising cam- 
paign. It is most effective as a supplement to other types of 
advertising media. 


\ contented mind 


is the greatest blessing 





of this commercial printers’ blotter. 
a man can enjoy in this worl 
THE JACKSON PRESS, INC 
§33 n meet paces 5 oot 
Phone HArrison 6249-58-51 meee 
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Demonstration 


Tables Help in 


Machine Sales 


8 DEMONSTRATION tables for 
customers interested in trying out office 
machines right in the store is a display 
feature which has proven a powerful 
sales stimulant for Davis Typewriter 
Company of Colorado Springs, Colo. 

Before the store moved into its new 
quarters some time ago, typewriters, 
adding machines, calculators and cash 
registers were placed in the common 
mass display. But when a salesman 
explained the features of a particular 
model, the customer’s attention was 
likely to stray to the rest of the samples 
cluttered up all around him. This dis 
traction made the demonstration job 
more difficult. 


Make Innovations 


So in laying out its new sales floor 
area, the company decided to correct 
this condition by several innovations. 

Most outstanding is the placing of 
three desks alongside one wall. These 
are separated by open racks of four 
shelves each, each rack wholly devoted 
to separate machine categories. Thus it 
is comparatively simple for a salesman 
to take one machine out of the rack 
at a time, place it on the table and in 
vite the customer to sit down and try 
it out, inviting concentration on the 
machine in front of him. 

The 100-foot deep sales area with 20 
foot width is planned in conformity 
with this scientific display principle. 
In the front section are placed the cash 
registers, adding machines, calculators, 
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Milan H. Hulbert (standing) demonstrates adding machine in the 
Davis store, located in Colorado Springs, Colo. 


portable and standard typewriters and 
duplicators. 

On the opposite wall are the smaller 
items and sundries in open racks in 
ducing self-selection and impulse buy 
ing. In the center of the floor are 
larger, bulkier items like desks, chairs, 
safes and filing equipment. 

Instead of filling up the front of the 
store with typewriters, calculators and 
the more fast-moving types of office 
machines, these are placed in steel wall 
racks of seven shelves, extending for 
33 feet in the rear. Thus, they can be 
seen by a visitor who is immediately 
impressed with the large amount of 
lines carried; yet this stock is still con 
veniently out of the way of the main 
store area. 

Further back of this is another steel 
rack shelving extension which is oppo 
site the repair section. Here are kept 
rentals, followed further back by ma 
chines awaiting repair or delivery and 
the stripped-down models for the serv 


icemen. 
Easy to Inspect 


The immediate effect of all this ar 
rangement is to make the selling area 


a display of samples, permitting easy 


1g 
inspection and demonstration. As a 
result of such modernization, the store 
has been able to steadily increase volume 
until it is now about two-thirds larger 
than it was five years ago. 

Davis Typewriter Company has a 
includes 


mixed sales market which 


commercial houses, manufacturers, col 
leges, hotels and other service institu 
tions in the fast-growing Pikes Peak 
resort region. Biggest turn-over is in 
adding machines and typewriters fol 
lowed by office furniture and equip 
ment. Besides new sales, there is a 
heavy rental and repair volume. 

The well-equipped service depart 
ment is one of the main reasons why 
trade is drawn from an area covering 
nine counties, extending 250 miles east 
and west and 60 miles north and south. 
About 400 machines a month are re 
paired by a force of five mechanics, all 


of whom are uniformed. 
Ingenuity at Work 


The company has made several in 
novations of its own to its mechanical 
equipment. For example, an old re 
frigerator was transformed into a heat 
lamp for crackling and finishing work 
on machines. It is directly in front of a 
small room, wholly partitioned off and 
completely fireproof, which is used for 
cleaning solutions. 

The same attention to hreproofing 1S 
evident in a metal-lined large box in 
the rear storage area to dispose of trash. 

Another bit of ingenuity is the de 
livery truck, English-made and of a 
small size which attracts attention as 
it travels through the streets. It is 
large enough to hold a 60-inch desk, 
which is the largest piece of office fur 
niture handled. 

The selling organization consists of 
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four outside men who have allocated 
territory ertain items plus exclusive 
handling irticular office specialties. 
Their bi s card is double-folded 
with a ting of merchandise and 
brands on the back, with the center 


in which to record im 


fold left 


portant 1 randa, 

Salesm«¢ re assisted in their calls 
by an agg e, all-around promotion 
campaign. Large display ads are in 
serted in both local newspapers. On the 
radio, spot ymercials are broadcasted 
over a news program with occasional 
television erage. Match box adver 
tising als proven useful. 


How Compact 
Selling Unit 
Helps Move 
Desk Pads 


@ A COMPACT, neatly-engineered 
lisplay f re has substantially upped 
sales « ads and replacement 
blotte rs I on’s Book Store, lead 
ng office supply cealership in Spring 
held, Ma 

Charles Johnson, store executive, and 
W. A. Eg id of the filing depart- 
ment, in which the desk pad display 
is locates no eftorts in design- 
ing the efhicient, eye-appealing 
sort of layout for this department. 
‘Desk pa re too often a sort of 
tepchi get little attention other 
than dist} top new desks in the 
office fur lepartment,” Mr. Egan 
smiled 

‘We ermined during a modern 
zation which was completed 
in March, to give desk merchandise 
the advantag maximum eye-appeal, 
efficiency a limited amount ot 
space, and happy to say that results 
have far ded expectations.” 

The desk pad department display is 
in 8-foot space on the right wall ot 
the filing supply department, located 


in the extreme front right corner ol 
the store. Major display appeal is found 


in three vertical panels, which can 
easily contain 75 samples of desk pads, 

three p ir sizes, running from 
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In its use of the yellow business sec- 
tion of the telephone directory, Davis 
contracts for 15 different classifications, 
most of them listing each type of office 
machine at a time. Reason for this 
multiplicity is apparent when the heavy 
ily transient nature of the sales market 
is considered. For instance, a visitor to 
the city: looking for adding machines 
will first turn to that particular listing 
and if he can’t find it will give up 
under the misapprehension that there 
is no local dealer. 

Giveaway novelties include a stapling 
machine with the company imprint, 
calendars and a telephone directory 


cover with the firm’s full page ad. The 
firm is always represented with a double 
exhibit booth at the annual “Show of 
Progress” staged by the Chamber of 
Commerce, and vigorously supports 
public projects such as the recent cam- 
paign to emphasize traffic safety for 
children. 

The firm was established 40 years 
ago by Roy A. Davis who retired in 
1948, when his interests were pur- 
chased by the present corporation of 
which Milan H. Hulbert is president 
and Frank W. Renwick, Jr., secretary- 
treasurer. Their motto is: “Everything 
for the Office.” —ASK 





An effecti e display 
of desk pads and re- 
placement blotiers at 
Johnson's. This is 
display that sells. 


waist height to the ceiling. The desk 
pads are displayed in overlapping style, 
so that two corners and approximately 
six inches of the blotter of each is on 
view. 

This inter-leaved display, it is felt, 
gives each model the advantage of eye- 
appeal, separation from its neighbor, 
and at the same time, permits “mass 
display” of many numbers within the 
same space. All, incidentally, are thor- 
oughly identified by means of small 
cards folded into the leather retaining 
flange at the corner which gives price, 
dimensions, and other details. 

More desk pads appear in the usual 
Hat piles along the three-foot-wide 
counter at hip-height, which makes up 
the base of the wall fixture. Here are 
lower-priced, fast-moving desk pads of 
the type to which the customer most 
often “helps himself” while shopping. 





Crowning glory of the desk pad 
department, however, is the replace- 


ment blotter stock, which appears on 
full display in the tiered shelves, run- 
ning from floor to waist height. As 
shown, this hardwood mahogany rack 
is divided up into 16 sections. Shown 
are some 36 choices of colors of desk 
pad blotters in many patterns, styles, 
and so forth, which are surprising to 
the usual visitor. 


Colors range from pure white to 
black, with tone-on-tone, floral patterns, 
diamond patterns and floral emboss- 
ings, contrasting each variety from its 
neighbor. Sizes, which are conveniently 
stocked, ranged from 19 x 24 inches 
up to 20 x 34 inches, with even larger 
sheets available, if desired. A handy 
cutter is available for fitting any unus- 
ual sized order which may come 
along.—RAL 
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Inter-Store 


Communication 


Idea Erases 


Lost Sales 


® GEORGIA-HANKS, INC. has 
adopted the use of Teletype machine 
for communication between the main 
office at Binghamton, N. Y., and its 
recently opened branches at Endicott 
and Elmira, N. Y. It is part of an 
overall program to keep sales at high 
level and more closely integrate internal 
operations. Expenses are reduced con 
siderably and greater efficiency is de 
veloped because its use is a forceful 
asset in controlling otherwise heavy in 
ventory and lessening “lost sale” po 
tential. 

Synchronizes Sales 


The installation has synchronized the 
entire organization to handle easily and 
effectively increasing volume as it facil 
itates contact between the branches and 


home office. It cuts communication ex 
pense appreciably and more effectively 
meets the need of a growing organiza 
tion by reducing wasted effort. The in 
strument has proved a motivating factor 
in keeping inventory properly distrib 
uted for profitable management ot 
Georgia-Hanks activities in the southern 
tier of New York. 

This control of balance is achieved 


by enlarging the scope of sales accom 
modation. For instance, a customer in 





Steel area layout in Endicott. 
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FURNITURE 





Interior view of Georgia-Hank’s Elmira store. 


Elmira comes looking for a certain type 
chair, or an executive accessory. The 
store has none but contacts Binghamton 
by Teletype. They do have it and de 
livery can be made in short order. 
Thus, there is no “lost sale.” 

H. B. Georgia and Roy Hanks, own 
ers, started in business in 1946 on the 
first floor of 130 State St., Binghamton. 
Mr. Hanks’ business experience covers 
the office furniture field, Mr. Georgia 
the stationery field. In two years they 
took over the three story building now 


occupied by the firm. 


Solves Old Problem 


The company commenced business 
by specializing in office layout “from 
the ground up” for industrial and com 
mercial firms in the area. Solving the 


old problem of giving the customer 


that something extra offered by no one 


else proved difficult. It was a young 
company run by young men and they 
had to meet sharp competition. Their 
im was to make Georgia-Hanks syn 
onymous with office furniture. 

The solution came with the develop 
ment of the “Special Maintenance Serv 
ice” free of charge to customers. The 
main objective is to make certain that 
equipment sold by the company is 
always functioning to the complete 
satisfaction of clients. For this purpose 
the firm employs six men in the service 
department who visit each customer 


twice a year to “service” and inspect cll 


ofhce furniture. By this method 
Georgia-Hanks welds ever closer cus 
tomer contact and the satished re 
profitable asset 


lationship proves a 


perpetuating the philosophy that 
Georgia-Hanks is “synonymous with 
office furniture.” 


Train Employees 


Personnel was another big problem 
the concern faced. It was an impossi 
bility to hire trained employees in their 
highly industrialized area so they set 
up an on-the-ground daily training 
program. The officers worked closely 
with every employee, giving each the 
benefit of their knowledge and back- 
ground. The present staff numbers 23 
and most of these men and women 
have been with the company since it 
started in business. In fact, the men 
who now operate the branches, R. Lee 
at Elmira, and Walter Sweeney at En 
dicott were trained by both owners to 
assume their present responsibilities. 

About a year ago in an expansion 


move the firm opened the Elmira store, 





Executive display in Binghamton. 
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then followed a few months later with 


the Endicott branch. 


The | ra store occupies an ap 
proximate 30 feet wide by 90 feet long 
area at street level entrance at 320 W. 
Water St l proportionately displays 
wood al teel commercial furniture. 
There also are filing cabinets in grad 
uated sizes and safes of various styles 
and size: th smaller office accessories. 

The full glass entrance-door divides 
the two ne open front” windows of 
the type hich remove vision barriers 
so that tl interior can be seen from 


the street 


A Complete Unit 


Phe | licott store, also at street 
level, is located at 59 Washington St. 
Its window dressing is satisfied by 
setting uJ e complete office unit in 
the displa [he store is somewhat 
smaller than its Elmira “cousin” and 
within the framework of the area they 
make effective use of space by selective 
hoice 

Reception room furniture, empha 
sized at the entrance, comprises ash 
trays, small tables, settees and chairs 
ipholstered in eye catching colors such 
1s muted yellow, chartreuse, red and 
rust. Clerical and typewriter desk 
models, chairs, larger steel tables, files 
ind accessories are displayed in the 
floor proj eT 

At both branches one potent sales 
promotion feature speaks “out loud” 
silently. Manufacturers’ pamphlets and 
booklets are placed on each item. 

For example, on a desk or a file cab 
inet such informative material is at 


tached to all chairs and safes. The data 
is opened at a page where the type or 
diagram is large enough to invite at- 


tention 


Delivery by Truck 


The firs rates and ships office 
equipment into the 48 states from its 
warehouse in Binghamton. Area de 
ivery is ide by their own trucks. 


Five outside salesmen maintain contact 
with the trade and are kept abreast of 


ull = activitic through weekly _ sales 
meetings 

In addit to choice locations~ for 
transient coverage, direct mail, radio 


spots and newspaper ads are used con 


sistently to keep the name of Georgia 


Hanks, In efore the public. 

[he company now is considering 
television as the newest phase of its 
overall program to continue high level 


sales, thus forging a stronger chain to 


issure profitable volume.—GB 
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At Montana Bank .. . Tribune Printing & Supply Co., Great Falls, Mont., handled 
this installation for the First Federal Savings & Loan Association. The chairs were made 
by The Milwaukee Chair Co. 





For Board of Directors . . . The decorative touch of a wallpapered wall converts a 
small directors room into a seemingly larger area. Stewart Office Supply Co. handled 
this installation for Crown Construction Co. Grouped around the directors table by 
Standard Furniture Co. are W. H. Gunlocke chairs upholstered in pine green top 


grain leather. 





Plenty of Opportunity to Err 


The editor of a small town weekly was severely criticized because of 
an error appearing in his paper, and in the next issue had this to say 
about it: 

“Yes, we know there were some errors in last week's paper. We will 
further agree that there were some errors in the issue of the week before, 
but before bawling us out too unmercifully about it, we want to call your 
attention to these facts: In an ordinary newspaper column, there are 
10,000 letters, and there are seven possible wrong positions for each 
letter, making 70,000 chances to make errors and several million chances 
for transpositions. There are 48 columns in this paper, so you can readily 
see the chances for mistakes, Did you know that in the sentence, ‘To be 
or not to be,’ by transpositions alone 2,759,022 errors can be made? 
Now aren’t you sorry you got mad about that little mistake last week?” 
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Ann Arbor 


firm Fully 





quips 
building 


Rap. 





@ IT TAKES A LOT ot doing to 
completely equip all the commercial 
and professional offices in a brand new 
$300,000 office building, but Morrill’s 
has done just that. 

The 45 year old firm, dealers in Stow 
Davis and Steelcase furniture, equipped 
from front door to parking lot and 





from ground floor to roof of the city’s 
new Ann Arbor Federal Building. 

Occupants of the building include 
the $21 million Ann Arbor Federal 
Savings & Loan Association, one otf 
the city’s largest realty firms, an in 
surance brokerage and a_physician’s 
office. 

For the former, Morrill’s completely 


outfitted the large office of the presi 





dent; the ofhce for both the secretary 
and the treasurer; suites for four other 
association ofhcers; a large conference 
- room; complete furniture and equip 
= aa eal ment for five office girls and a reception 
and a waiting room area. 

On the building's second Hoor, Mor 
rill’s outfitted two large office suites. 
For the F. A. Sergeant Company, one 
of the city’s largest and best known 
realty organizations, the dealer put in 
complete furnishings for the president's 





office, a conference room, three com 


plete secretarial units and a 172-inch 


combination file and counter area. 
For a suite leased by the Shehan In 

surance Agency, Morrill’s installed two 

executive suites, four secretarial units, 


one service unit and a reception area. 


Ira M. Smith, chairman of the loan 
associations board of directors, pauses 
to look over the officers’ newly 
furnished quarters. CENTER: The 
photographer said, “Pretend that 
the furniture company tore up the 
bill.” The resulting spontaneity is 
registered by Ralph L. Morrill, owner 
of Morrill’s; Wm. C. Walz, president 
of the association; and Ralph E. 
Morrill, BOTTOM: Typical of the 
individual offices is this one of the 
association's secretary, Frederick 
Schmid. 
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The hi ilso outfitted the physi 


cian’s off the building. 

All furniture installed on the first 
floor a second floor executive 
suites Was Davis. 

The St se line, made by Metal 
Office |! ture Company, was in- 
stalled the secretarial and clerical 
eas OF Ul two business suites. 

Ralph E. Morrill, son of the owner 
of the manager of the office 
furniture sion, made the sales in 
dividually [his was accomplished 


through the use of well-planned and 
detailed presentations showing furni 
ture arrangement and photographs of 
suggested styles. 

Located in the heart of Ann Arbor’s 
campus area, the firm also serves Uni 
versity of Michigan students as well as 
professors and the University itself. 

The Morrill office showrooms are 
located on a second floor above its retail 
outlet and consists of four complete 
rooms of offices, a “files” and a “chairs” 
room. 


The younger Morrill formally joined 
the organization in 1948 as head of its 
furniture department, although he has 
grown up in the business—serving in 
every capacity from stock boy to clerk. 

Along with Stow-Davis and Steelcase 
furniture, Morrill’s also carries Smith- 
Corona typewriters, Clary multiplying 
machines, Olivetti printing calculators, 
Burroughs adding machines, Monroe 
calculators and Webster-Chicago tape 


recorders. 





Build a Reputation for Excellence 


VIA THE FURNITURE INSTALLATION 


by ROBERT A. LATIMER 


feature writer 


@ WHAT ARE the best methods by 


which the furniture dealer can 


build uy favorable reputation? 
There ar uny answers to this ques 
tion, according to Don Wittig, head of 
Don Whittig Office Furniture, a lead 
ing dealer of San Antonio, Tex. Noth 


ing is more portant, he feels, to the 


— 


established iler than to have every 
nstallatior itisfactory to the owner 
that he will point to it with pride. 
Through constantly impressing the 
ustomer the over-all care which 


went into the installation, the business 


man-custor an often be relied upon 
to talk up the job in the same way 
is he prid mentions his new auto 
mobile. 
Building Reputation 
There ar eral ways of accom 
plishing tation for “the best in 
ofhice furnit und service,’ Mr. Wit 
yy he 
First, a f the most effective, is 
to photograph every new executive of 
fice, complete general office setup, or any 
unusua I nding job as soon as 
t is complet Handsome 8 x 10-inch 
photog: ip! losed in clear acetate 
sheets, and ried in a looseleaf folder 
by sales irrv a lot of sales value 
when ca g other prospects. Like 
wise, such photographs can frequently 
’ supplied to the business firm itself, 
or ust paper advertising, for 
lirect-ma lers, company statements 
or recaps, and other publicity. 


Whenever such an opportunity arises, 
Mr. Wittig is careful to capitalize upon 
it, insisting only that a credit line car 
rying the firm name be added across 
the bottom of the picture. In many 
instances, where the particular building 
or the business concerned, is of prime 
public interest, it will pay the office 
furniture retailer to run a photograph 
of the installation himself. 


Owners Co-operate 


Enlisting the co-operation of the 
proud owner of the newly-equipped 
office, where other prospects are con- 
cerned, is equally valuable. Many busi- 
nessmen, it has been found, are inclined 
to forget all about the installation with- 
in a few months and even find it difh- 
cult to recall the name of the dealer 
who sold it. To prevent such an occur- 
rence, and also to produce a steady 
stream of testimonials, Mr. Wittig asks 
courteously whether the customer 
would mind his office being shown oc 
casionally to new prospects. 

Unless the typical executive is far 
too busy to put up with infrequent in 
terruptions of this sort, the answer 
usually is affirmative. Thereafter, when- 
ever the San Antonio dealer or one 
of his salesmen feels that an office 
installation would serve as an excellent 
“sample” for another prospect, a tele- 
phone call is made arranging an ap 
pointment at the most convenient time. 
This has the dual advantage of driving 
home into the former customer’s mem- 


ory, the name of the dealer who sold 
him his office furniture, and likewise 
permitting a mew prospect to see a 
Don Wittig installation in actual use. 

Experience has shown it requires 
only a few such calls to convert the 
prospect into an enthusiastic booster for 
the dealership. In addition, the office 
furniture owner can be counted upon 
to show off proudly his office furnish- 
ings to his own friends and associates. 
“Every customer a loyal booster” then 
becomes an actuality, rather than mere- 
ly a slogan. 


Custom Details 


It is particularly important to play 
up the installation in cases where the 
owner has asked for custom touches, 
or unusual features. If desk drawers 
have been altered to fit the specific 
needs of an executive or a desk-side 
personal file installed, Don Wittig Of- 
fice Furniture emphasizes his part in 
the ultimate installation. This provides 
a “personal issue” in the installation, 
and an excellent “conversational piece” 
for the user to employ when visitors 
are in his office. Executive offices are 
vieing with the living rooms of ex- 
pensive private homes for beauty and 
efficiency nowadays, it was pointed 
out. Encouraging the executive to talk 
about his office in the same way his 
wife proudly displays her home fur- 
nishings, is the greatest asset which the 
office furniture dealer can develop. 








Testing Room .. . Square tubular stee! 
chairs by Royal Metal Mfg. Co. furnish 
this heavily-used testing room for job 
applicants at the Michigan Bell Tele- 
phone Co. office in Detroit. Ideas, Inc., 
also of Detroit, specified chairs finished 
in office gray plastelle enamel with cin- 
namon super-tuftex supported viny! up- 
holstery. 


, 


Private Office . . . For a utility com- J. 
pany’s Techniplanned office, Ideas, Inc., 
Detroit, Mich., set up an _ executive 
Techniplan desk top and an 18-inch 

deep auxiliary desk top. The units, 

made by The Globe-Wernicke Co., are 
finished in gray. 


\ 


In Seattle . . . The purchase of 30 
Cosco chairs by the Associated Grocer’s 
Co-operative was made through the 
J. D. Headly Co., Seattle, Wash. The 
chairs were by the Hamilton Mfg. Corp. 


In Toronto . . . In conjunction with the 
opening of their new addition, Manu- 
facturers Life Insurance Co. of Toronto, 
Canada, installed equipment made by 
Metal Office Furniture Co. 





Justallatious 


In Washington Heights . . . Correct 
Seating chairs and Work-Organizer 
desks by the Shaw-Walker Co. are used 
at the Washington Heights Savings & 
Loan in New York. A two-tone combi- 
nation of aluminum and wood chairs 
blends with the rich grain of the desks. 


For the Ohio House . . . Cushion seat 
swivel chairs by the W. H. Gunlocke 
Chair Co. were selected for the state of 
Ohio House of Representatives. The in- 
stallation was handled by The Colum- 
bus Blank Book Mfg. Co., Columbus. 

















New Offices . .. When the Dallas lamp 
division of General Electric Co. moved 
to new quarters, offices were equipped 
with 1600 Line desks and Goodform 
aluminum chairs. Stewart Office Supply 
Co., Dallas, Tex., specified General 
Fireproofing Co.’s desks with mist-green 
velvoleum tops. 


Modern Bank .. . The First National 
Bank of Lynchburg, Va., is equipped 
with Wiltshire modern walnut furniture 
by the Imperial Desk Co. J. P. Bell & 
Co., also of Lynchburg, did the job. 








Luropean Highlights - Excerpts from Letters 


by Otto Schulz 


American Automatic Typewriter Co., 
Chicago 22, Ill. 


@ GETTING THROUGH CUSTOMS at the 
Schiphol Airport at Amsterdam was only 
a matter of minutes, but getting away 
from it, because of the early hour, was 
more of a problem. | was the only one 
for the Hague and KLM set about getting 
a car to take me there, insisting it be at 
their expense. 

We were under way about 7:30 A.M. 
and it was still completely dark, with auto- 
mobiles using their bright headlights and 
the hundreds of bicycles showing small 
head and tail lights that looked like little 
candles as they winked along close to the 
ground. 

| remarked to my limousine driver at 
the warm weather, about 45 degrees, and 
he said it had been extremely mild except 
for one or two days about the first of the 
year. | had expected to find the canals 
frozen and the Dutch children and their 
parents skating back and forth as they do 
in the story books, but the driver told me 
that for the past 10 years they haven't 
averaged more than one or two days’ 
skating. He was equally confident that 
when he was a boy the winters were much 
colder and they skated all the time 


Hotel is Spotless 


The Hotel des Indes at the Hague is a 
spotless 19th Century hostelry, with the 
large public rooms on the ground floor all 
painted white, and with hundreds of yel- 
low electric bulbs in the ceiling and chan- 
deliers giving it the appearance of a bril- 
liantly lighted ballroom day and_ night. 

. The wonderfully large bathtub had 
faucets and valves almost as large and 
heavy as o street hydrant. The plumbing 
hardware, door knobs, locks and bolts are 
three times as heavy as ours. 

Holland is greatly improved financially 
over three years ago when | was here 
Dollar imports are very nearly free and 
trade is increasing. The Dutch have held 
down wages and prices and are benefiting 
from low raw material costs. . . . Their 
apartment house building, both for rent 
or co-operative sale, is phenomenal, mile 
a’ter mile of new buildings four and five 
stories high and largely financed by Dutch 
insurance companies. Rents are about 
$25.00 a month for four rooms. 

. . Villages we passed, driving toward 
Brussels on the Antwerp road, and Ant- 
werp itself, were strikingly different in ap- 
pearance from the Dutch cities. The red 
brick, severely plain architecture had 


34 


given way to limestone and marble fronts, 
balconies, heavy bronze doors, balus- 
trades and elaborately carved lintels and 
cornices. The red brick road was lined 
with carefully spaced trees so large that 
even their bare branches formed an arch. 

Dinner at the Savoy: consomme 
moelle, the marrow looking like long slices 
of frankfurter, then fried eel with tar- 
tar sauce, then the entree of roasted 
chicken with very tiny and very tender 
asparagus on a slice of artichoke heart 
Then an endive salad, a marvelous as- 
sortment of cheese and a mocha parfait. 
We started about 9:15 and were through 
about 11:00. 


with people. The amount of pedestrian 
traffic in Paris is always a little amazing 
to me. 

At the Etoile we got into the mad traffic 
scramble that this circle creates. There 
are no stop and go lights and no police- 
men, but 13 boulevards and avenues 
empty their traffic into this maelstrom. It 
is remarkable that the cars move as well 
as they do and that there is really little 
delay. 

In America the lavish hand of nature 
has given us our National Parks, the 
Grand Canyon, Yosemite and Yellowstone, 
and in France the lavish hands of the 
old kings and emperors have given the 





On Tour .. 


| must say that | feel terribly clumsy 
about my table manners when | eat with 
Europeans. | eat my soup, pushing the 
spoon away from me and tilting the plate 
out toward the middle of the room, while 
they do just the opposite and appear much 
more graceful and practical. | cut my 
meat, holding my knife in my right hand 
and my fork in my left, but the moment 
a piece is cut | put down my knife and 
shift my fork to my right hand. If | need a 
pusher | use a piece of bread, or if none 
is handy and no one is looking, one of 
my fingers. Europeans have none of this 
nonsense. Their knives and forks stay 
right in their hand: they cut with the right, 
eat with the left, and push with the knife 
And they do it all so unconsciously, with 
out constantly dropping their eyes to their 
plates, that conversation is more easily 

carried on. 
Paris in January 


Sunday was a sunny afternoon, about 
50 degrees, and Paris was out en masse 
The Champs-Elysee was not only crowded 
with cars but its sidewalks were thronged 


. Mr. and Mrs. Otto Schulz with Mrs. and Mr. Heinrich Schmitz, Auto-Typist 
distributor in Germany. 


people their national monuments. Cer- 
tainly, the most stupendous and elaborate 
of these is Versailles. 


Man-Made Paradise 


It is not alone the cluster of huge build- 
ings and court yards that form the Grand 
Palace, nor the pink marble Trianon, but 
the scope and extent of the gardens and 
forests, the artificial canals and lagoons, 
the row upon row of sculptures and the 
superb fountains that impress a visitor. 


We walked through the gardens be- 
hind the Trianon to the little English farm 
house and its surrounding buildings and 
pools of water, built for Marie Antoinette 
and her court ladies, then to the Petit 
Trianon, and then drove around the 
Grand Canal where the Louis, father and 
son, had their elaborate water fetes. 
Starting out as a hunting lodge for 
Louis XIll, the palace reached its zenith 
under Louis XVI late in the 18th Century 
when 36,000 people were employed in 


Turn to page 40, Please) 
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Preview of NOFA’s Convention Plans 


SATURDAY, MAY 8 


9:00 A.M. Registration, Lobby, Hotel Sherman. 

1:00 P.M. - 6:00 P.M. Exhibits on mezzanine and first floor. 

7:30 P.M. -9:30 P.M. Round-Up party, Western style—Bal Tabarin room, 6th 
floor. 


SUNDAY, MAY 9 
1:00 P.M. - 6:00 P.M. EXHIBITS 


Vewly Remodeled Lobby of the Sherman Hotel, Chicago 


MONDAY, MAY 10 


. 9:15 A.M. NOFA Business Session. 

a- Election of Officers. 

id 

» 10:30 A.M. Industry workshops. 

d Dealers will meet in the Bal Tabarin room. William H. 


Bretzlaff, Jr., of the Detroit Office Equipment Mart, Detroit, 
Mich., as moderator. 

Manufacturers’ representatives will meet in the Orchid 
room, first floor. Earl Hanson, Chicago, as leader. 
Manufacturers will meet in the Louis XIV room. Gilbert 


r Bosse, Imperial Desk Co., as moderator. 

' 

te 1:00 P.M. - 6:00 P.M. EXHIBITS 

i 7:15 P.M. 8th Annual NOFA Banquet, Bal Tabarin room. Speaker: 
4 George Denny, Jr., moderator of Town Hall of the Air. 

ny 

on TUESDAY, MAY 11 Office Furniture Management Clinic, Bal Tabarin room; 
th 9.30 AM Robert P. Holston, The Management Development Associ- 
“ _ ation, New York City, as moderator. 

in 12:00 Noon Closing luncheon with Robert P. Holston as speaker. 


1:30 P.M. - 6:00 P.M. EXHIBITS 





In step with the growth of the National Office Furniture 
Association, the NOFA convention continues to grow in size 
and importance to the office furniture and equipment industry 

This year’s Eighth Annual Convention-Exhibit will be held in 
Chicago—at the newly remodeled Hotel Sherman in the heart 
of the downtown loop. 


Convention session leaders will be outstanding people 
from the industry, according to the latest word from John R 
Gray, executive director. 


Designed as a single entity, the exhibit will be devoted 
exclusively to office furnishings. The open-flow styling of the 
booth arrangements will make it possible to move easily from 
one section to the next. Besides helping the exhibitor to enjoy 
conferences with his customers, the new arrangement will per- 
mit traffic flow and eliminate bottle necks 


a 
Two speakers from outside the office furniture industry are Chicago 


featured on this year’s program — George Denny, Jr., founder 
of radio’s “Town Hall of the Air,’’ and Robert P. Holston, who 


will speak at the closing luncheon on Tuesday NOFA Convention 


Mr. Denny’s career has been de- =m " —_ 
voted to the principle of ‘free and un- (fens Site for 1954. 
. 


fettered exchange of opposing views.’ 
Since his graduation from North Caro- 
lina, where he was a member of the 
famous Carolina Playmakers, he served 
as director of the Columbia Institute of 
Arts and Sciences. In 1939 he became 
associate director of New York’s Town 


Holl. 
G. Denny, Jr. 
Seven years later as president he 


began an expansion program of lectures, town meetings, dis- 


cussion groups and short courses 

As moderator for 17 years, Mr. Denny refereed discussions 
and debates between many prominent statesmen, business 
leaders, journalists and scholars. In 1949 he took “America’s 
Town Meeting of the Air’ on a global tour of 12 world capi- 
tals in the company of 26 American leaders representing 
national organizations with a total membership of 31,000,000. 





“Democracy on Tour,” as it was called, showed the rest of 
the world how Americans use freedom of speech to help 
find the right answers. 

Since his retirement in 1952 from active direction of the 
award-winning program, Mr. Denny has been devoting his 
time to completing a book about his quarter-century in the 
unique field of adult education 

Pre-registrations already exceed the number for any pre 
vious NOFA convention. Package registration, which includes 
everything, is $17.50 for members and $22.50 for non-mem 
bers. A special offer to members’ salesmen will allow them 
entry for the entire period for $1.00 

A change in the arrangement of the Ladies Program this 
year is now being worked out by Miss Jean Mutter of Chicago 
A fine array of activities so far includes a theatre party, 
fashion show luncheon, shopping tours, get-acquainted parties 
and many new interesting events 
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SCIENCE AND THE IRRESPONSIBLE IMAGINATION 


by Norman E. Nelson for “The Yale Review” 


The literary generation | grew up with sustained the 
first impact of Nietzche, Freud, Marx and Einstein. Young 
ones throughout the land caught whiffs of air that seemed 
fresher and sharper. Encouraged by the scolding of our 
elders, we read what we could get hold of and moved as 
near to the Eastern seaboard as we could. Even so, we 
depended on translations, often on popularizations, and 
more often still on what we heard at parties from authori- 
tative young people who had read neither. 

1 am disposed to be indulgent towards the follies of our 
youth: we had no guide but Mencken. The physics pro- 
fessor refused to suspend his demonstrations to tell us 
about Einstein's new theories, and the new doctrines 
seemed to sanction our resistance to stuffy taboos and to 
offer a new world in which there were no fixities. 

But now those of us who have not died are getting old, 
and what is more significant, these ideas of our flaming 
youth are getting on in years and ought to settle down 
and act their age. This they are not doing. Popularizers 
still ride the magazine circuit. In one field especially, the 
wiseacres are almost never challenged. In the spacetime 
continuum that Einstein rules as his domain there are few 
indeed who dare to look inquiringly about them. 

When |! read the popularized physics of our present 
decade | am compelled to recall the 20’s and my own 
uneasy bemusement which culminated when | read “The 


Nature of the Physical World.” Since Eddington was ac- 
knowledged even by his grim fellow scientists to be the 
Lord Bishop of the physical universe, and since | was 
worn down by the effort to comprehend him, | succumbed 
to his style. 

| was therefore off balance when he struck boldly with 
the thought that the world spread round us in space and 
time is revealed to us by only one facet depending on 
our own stance in space-time, and would reveal itself to 
us in quite another and wondrous wise if we could only 
whip around fast enough to catch it unaware in another 
dimension. 

Eddington was no mere popularizer and | do not visual- 
ize myself as reducing him to confusion in debates. My 
quarrel is with myself for believing what | did not under- 
stand, and, as time goes on, with semiscientific popularizers 
who disseminate what they clearly do not understand. 
Time should have brought a sifting of the first extravagant 
conjectures and a reassertion of the human right to ex- 
amine what we are asked to believe. Because some awe- 
some speculations have exploded convincingly in the 
mid-Pacific, few of us are rash enough to quibble about 
anything bearing the label of the new physics. 

But when scientific authority is invoked for social and 
cultural views and attitudes, the right to challenge is as 

(Turn to page 214, Please) 


A HIGH SCHOOL DIPLOMA FOR ALL 


by J. D. Thompson for “The School Executive” 


38 


What does a diploma mean? Certainly it is no guar- 
antee that its possessor is educated. Actually a diploma 
assures just one thing: its holder has studied at a school 
for a specified period of time. 

Last fall, with the aim of putting the diploma in its 
proper perspective, Coosa County Training School in Ala- 
bama began a new type of high school organization. 
Briefly, it calls for awarding a diploma to any student 
who has spent three years in high school 

This plan differs from the ‘’no failures’ scheme in#that 
actual quality grades, representing subject matter achieve- 
ment, are given in the usual way. But emphasis is put on 
the record these accumulated grades form 

The philosophy behind this new plan is that schools 
were not originally intended for the mass of people. A 
select group of pupils studied a “‘classical’ curriculum, 
with few specialized or technical subjects. The current 
American emphasis on “education for all the people” has 
come into being without corresponding adjustment in the 
educational program. 

About the only exception is vocational training. Outside 
of that, most schools are, for all practical purposes, teach- 
ing the same things they have always taught—in the same 
way. 

Not all students can benefit from all parts of the tradi- 
tional curriculum. We are losing time trying to beat 


Hamlet and geometrical propositions into the heads of 
students who show no signs of grasping them. 

The curriculum and program are determined by the 
needs of the students and the community. Students who 
are capable of mastering theoretical materials—the main 
content of the college entrance course—are in the minority. 
Their needs and interests should not dictate the program 
of the entire school. But the typical student may easily 
master materials of a more practical nature and he should 
be given every opportunity to do so. 

The big objection to the traditional diploma-centered 
school curriculum is that the less ‘intellectual’ student 
does not find enough of the practical subjects with which 
he could have a measure of success. He becomes dis- 
couraged by failure, or loses interest, or both—then 
he drops out of school and out of the sphere of the 
school’s influence. At Coosa County they say frankly that 
they want to keep all boys and girls in school until the 
age at which they usually graduate from high school. 

The usual high school program assumes that the pupil 
comes to school with a certain minimum of unconsciously 
absorbed culture behind him. As larger and larger pro- 
portions of young people go to and stay in school, the 
school must devote proportionately larger blocks of time 
to the basic social and citizenship skills which the pupils 

(Turn to page 222, Please) 
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{Ilbee Named Director 
of Hi ‘aterloo 4 of .. 

Verle W. Allbee of Waterloo, lowa, 
has been elected a director of the 


Waterloo Chamber of Commerce for 
a three-year term. He owns and oper- 
ates the Allbee Printing Company in 
Waterloo and the Allied Rubber 


Stamp ( ompany in neighboring Ce- 


dar Falls, lowa AL 


J. L. May. Leo Stein 
on “What's My Line?’’ 


“What's My Line?” television show 
panelists were challenged recently by 
two members of the office supply in- 
dustry who have unusual occupations. 

J. L. May of the J. L. May Com- 
pany stumped Arlene Francis, Doro- 
thy Kilgallen, Steve Allen and Victor 
Borge on his line as a printer of park- 
ing tickets. The full prize of $50 was 
siven to the March of Dimes. 

On a succeeding Sunday night Leo 
Stein of Stein Brothers Manufactur- 
ing Company appeared as a manu- 
facturer of bullet-proof vests. He is 
known to this industry for his manu- 
facture of leather brief cases and 


luggage 


Kind Words From 


James Armington 

lames R. \rmington of Boston. 
New England representative for the 
Eberhard Faber Pencil Company, has 
written OFFIC] APPLIANCES with 


some kind words concerning the Feb- 


ruary public ations. Mr. Armington 
is one of the best known salesmen in 
New England and was for many 
vears connected with Dennison Man- 


utac turing Lon pany. He writes: 

“| am in receipt of this most un- 
beautiful two-book edition, 
monthly OFFICE APPLI- 
February and the new 


usually 
the regular 
ANCES tor 


Buyers Index, both again splendid 
prool of the high quality of every- 
thing your fine organization pro- 
duces 


The 50 years that OrFiceE APPLI- 


ANCES has, without one failure. 

proven itself to our entire industry 

deserves highest praise and your 

coming June anniversary issue should 

bring to all of you, as it will to all 

your triends, a new happiness.” 
Thanks, Jin 
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Watson Observes 
80th Birthday 
Thomas J. 


Watson, chair- 
man of the Inter- 
national Business 
Machines Cor- 
poration, ob- 
served his 80th 
birthday Febru- 
ary 17 by attend- 
ing a luncheon at 
the Metropolitan 
Club in New York. 

The pioneer business leader stated: 
“I’m not going to work on my birth- 
day,” but he showed up as usual at 
the offices of the company he has 
served for the past 40 years. 

He spent his time reading mes- 
sages of congratulations from all over 
the world. He said: “I’ve lived dur- 
ing a very fortunate period.” 


Sainberg Does Business 
60 Years With One Bank 

Sainberg & Company, Inc., New 
York City manufacturer of desk ac- 
cessories, is proud of a recent letter 
from Irving Trust Company noting 
the 60th anniversary of the opening 
of the Sainberg account with that 
institution. 

Besides this long record of con- 
tinuous business with one bank, 
Sainberg has other “longevity” rec- 
ords. These include Bob Sainberg’s 
continuous association for 47 years 
and the accounts that have dealt with 
the firm for 50 or more consecutive 
years. 

















Inventive Genius 
of Edison Hailed 


The birthday of Thomas A. Edison, 
observed on February 11, had more 
than passing significance. Utility 
companies told how three quarters 
of a century had passed since Edison 
invented the first practical incandes- 
cent electric lamp, a forerunner of 
practical and inexpensive source of 
light as well as the revolutionizing 
of industrial progress. 

In the stationery and office equip- 
ment industry, however, Edison is 
hailed for his application of inventive 
genius to the recording of the human 
voice. 

In the June 50th anniversary issue, 
Orrice Appiiances will review such 
contributions of Edison as well as other 
early Americans including Benjamin 
Franklin. 


Cincinnatians Hear 
“Scotty” Robertson 


“Our economy nationally and our 
peace of mind individually will be a 
whole lot better off in the long run 
if we spend less time trying to ‘read’ 
the future and expend more energy 
trying to ‘make’ the future.” 

This was the philosophy expressed 
by James “Scotty” Robertson, presi- 
dent, of the Globe Office Equipment 
& Supply Company, Cincinnati, in a 
talk to his home city St. Thomas 
Episcopal Church Supper Club re- 
cently. 

He commented, “If I were a So- 
cialist and wanted to discredit the 
free enterprise system by producing 
a serious business slump, I would 











Yes, Mr. Jones, It Has a “Live Keyboard” 
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start predicting from the housetops 
that ‘hard times are on the way.’ If | 
could get enough others to take up 
my mournful cry, there would be 
millions of customers frightened out 
of the market.” 

In another address made recently 
at the Williams Y.M.C.A. in Cincin- 
nati, Mr. Robertson urged the youth 
in the group to “avoid timidity, in- 
decision and inaction” and present 
an attitude of “initiative, enterprise 
and confidence in America, plus the 
personal expenditure of energy and 
unselfish co-operation in all worth- 
while causes for the fullest stimula- 
tion and development of our nation 
and its people, potentially and ac- 
tually.” 


Only 24, But He Heads 
Office Equipment Firm 

Possibly the youngest man Mans 
held, Ohio, to hold the position of 
president of a company is Arthur 
Hughes, head of the Arcade Business. 
Office Equipment & Supply Company. 


Mr. Hughes, only 24 years old, has 
held the post since the company was 
formed last September. 

Born and raised in Cleveland, Mr. 
Hughes has been self-supporting since 
his father died when he was 12. He 
had to leave high school before gradu- 
ition in order to earn his living and 
support his mother and he has been 
working ever since. To supplement his 
interrupted education he has taken 
corre spondence courses in accounting, 


bookkeeping and allied subjects. 


Coleman Works Toward 
Greater World Trade 
John S. 
Burroughs Corporation, is serving as 
chairman of the Committee For A 
National Trade Policy, Inc. The com- 
mittee, which was formed last Sep- 
tember under Mr. Coleman’s enter- 
prising leadership, now has a growing 
membership of several hundred busi- 
nessmen throughout the country. 
Members believe that the reduction 
of trade restrictions should be based 


Coleman, president of 


Luropean Highlights—from Letters 


Continued from page 34 


its maintenance, and 10,000 people could 
sleep under its roofs. 

If you were to fly directly to Switzerland 
to start your European tour, the way the 
French couple from Realite flew directly to 
Kansas City to start an American tour, 
you would find a standard of living very 
much the equal of our own. Only the build 
ings are older and the streets are narrower 

In both Zurich and Lucerne 
find super markets almost as large as ours, 
with Swiss housewives pushing their wire 
carts past counters of canned goods, fresh 
vegetables, meats and items of clothing 
piece goods and yarns. After going past 
the checker and surrendering her silver 
and paper francs, she walks by a line of 
gleaming white appliances all for sale 
electric refrigerators, dish washers and 
smaller items, all the devices we like to 
think are exclusive to the U. S. 

Swiss maintenance standards are a 
revelation to us. The Baur au lac Hotel 
in Zurich is in a building over 100 years 
old but it is so clean and freshly painted, 
the parquet floors so beautifully polished, 
the tiled and chrome bathrooms so ex 
tremely new and spotless, that | shudder 
when | think of some of our so called de 
luxe hotels at home. 

When we got to Munich from Frankfurt 
the temperature was falling rapidly and 
there was light snow in the air. We reg 
istered at the Hotel Vierjahrseiten and then 


you will 
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started walking down Maximillianstrasse 
which widens right beyond the hotel into 
a wide avenue stretching to the Isar River. 
Neither my wife nor | had been to Munich 
before and while we were prepared for 
the gutted buildings, the wide avenues, 
handsome statues and fountains and the 
pretty scene of children skating on the 
lsar came as a pleasant surprise. 

From the Hofbrau we went to the opera 
which starts at 7:00 P.M. and saw and 
heard a beautifully produced version of 
the “Magic Flute,” with a capacity audi- 
ence, much more enthusiastic than our 
music lovers. There were many curtain 
calls and loud demonstrations from the 
galleries. : 
Changing of the Guard 

On February 1 there was a changeover 
of military control in the Helden Platz. 
This is a park and parade ground in the 
L’’ formed by the old and new “Hofburg”’ 
or Palace. The four occupying powers, 
the U. S., Great Britain, France and the 
U. S. S. R. rotate military control in that 
order once each month. 

U. S. was turning control over to Britain 
Two companies of military police repre 
sented us with a band and two companies 
of guards represented Britain. 

Standing among us were not only Aus- 
trian civilians, quite a few GI and British 
soldiers, but our first real Russian soldiers, 
in long gray overcoats that came almost 


on an assessment of the total national 
interest and not on the claims of par- 
ticular special interests. Although its 
own proposals go beyond those sub- 
mitted to the Randall Commission last 
fall and published in December, it be- 
lieves that the Randall recommenda- 
tions should be _ the objective for 
which public support should be sought 
this year. 

In testifying before the Randall 
Commission, Mr. Coleman said, “The 
(American genius has been a persist- 
ent discontent with the status quo. We 
lead the world today because we have 
constantly raised our standard of 
living, have constantly sought new 
economic opportunities, have broken 
the barriers of limited objectives.” 

Mr. Coleman also stated: “I do not 
believe that American business is a 
hothouse plant which cannot be ex- 
posed to the rigors of an interna- 
tional climate.” 

The activities of the committee in- 
clude the publication of factual ma- 
terial on trade matters and efforts to 
secure a wide public understanding 
of America’s stake in world trade. 


to their ankles, caps or wool hats, with 
maroon trimming, and black cavalry boots. 
Most of them were swarthy, black-eyed 
fellows, quite short and not too pleasant 
looking, but occasionally you would see 
a jovial looking one like the Colonel who 
walked by with his staff. 

It seemed strange to be standing in that 
courtyard on the old cobble stones that 
perhaps had heard the clatter of Turkish 
heels, and to be at arms length physically 
from a people from whom we are at such 
great distance politically. It was even 
stranger when we went into a_ coffee 
house on‘Mariahilfer Strasse to have two 
Russian non-coms follow us in and order 
coffee in German more broken and cer- 
tainly more guttural than ours, as they sat 
at the next table. 

My last two days were spent in Lon- 
don, and | resolved again that next time 
| would go there first and certainly devote 
more time to it. Unfortunately | had little 
time for sightseeing except for four hours 
on the afternoon of the second day and 
all of that time was spent listening to the 
question period and the debate in the 
House of Commons. 

1 was thrilled to see that unlike our 
House, the session was well attended by 
the members, with all the notables there 
except Mr. Atlee and the others in Berlin. 
The Prime Minister, Sir Winston himself, 
was called upon to answer questions and 
he exhibited the wit and mental alacrity 
for which he is so renowned. The debate 
was spirited and extremely stimulating 
and spoke volumes for the high intellectual 
level of this most ancient of Parliaments. 
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Fre tale is told of three laborers 


who, when asked what they were doing, replied 





CARBON PAPERS 


HECTOGRAPH 


Atel melas 
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as follows: — The first grumbled that he was working 


for six shillings a day. . . The second grunted 


that he was toting bricks to his dad on yonder ledge... 


The third, with pride in his voice and stars in his eyes, 


said “I, sir, am helping to build a cathedral!” 





PRise of workmanship! How vitally this 
unseen factor contributes to the enduring excellence of PANAMA- 
BEAVER Ribbons and Carbons! Brilliantly originated, meticulously 
planned, scientifically manufactured with built-in Will to Serve 
—such precious products could never reflect the obvious defects 
of mass-production — because we, too, are 

“helping to build a cathedral.” 





PANAMA-BEAVER 
Yitbbonk ating 


MANIFOLD SUPPLIES Co. 
19 Rector Street New York 6, N. Y. 








UNI-MASTERS INKED RIBBONS 
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NOMDA News 


National Office Machine Dealers Association 
Harold W. Mann, Executive Secretary, 1267 North Wilton Place, Los Angeles 38, California 


NOMDA Members Tell Why 
They Like to Attend 
Industry's Conventions 


The forthcoming National Office 
Machine Dealers Association conven 
tion in St. Louis June 20-23 promises 
to attract the attendance of industry 
“wheelhorses” who rarely miss one of 
these gatherings. Many of the NOMDA 
leaders have told Executive Secretary 
Harold Mann “Why I go to NOMDA 
conventions” in these words: 


William H. Burt, William H. Burt 
Company, 1204 Second Ave., Seattle 1, 
Wash.: 


“I go to conventions because I have 
a wonderful vacation and better mysel! 
at the same time. Where else could | 
meet and talk to so many of the top men in the industry? | 
get new money-making ideas and first chance at the new 
equipment that is being offered.” 


I. M. Fifield, Waterloo Typewriter Exchange, 225 E. Fifth 
St., Waterloo, lowa: 

“I attend these conventions because it gives me an oppor 
tunity to learn more about my industry. The various meet 
ings and panel discussions bring up the problems of dealers 
over the nation and many have greatly profited from hearing 
of these experiences. Above all, I especially like the wonder 
ful fellowship between the members of the association.” 


Miller ]. Huggins, 1212 Meridian St., Anderson, Ind. 

“ ° 

As you know, I have missed only one convention in many 
years. | can most conscientiously state that I have received 
much more in benefits trom manutacturer contacts, ideas 
from acquaintances, the panels, discussions, and the diversion 
of convention trips than they have cost me in money and 
time.” 


Robert Randazzo, General Typewriter Company, 1217 
Grand Ave., Kansas City, Mo.: 
Turn to page 177, Please: 
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NOMDA Convention to Include Showboat 
Performance and Historical Exhibit 


An old-time melodrama performed in a regulation Mis 
sissippi showboat anchored in the waters of the famous river 
is to be a highlight of the entertainment at NOMDA’s 29th 
annual convention and trade exhibit. 

One of the famous attractions for visitors to St. Louis, 
the showboat has been chartered for one night by the asso 
ciation. It is expected that a sightseeing tour will precede 
the boarding of the boat, a tour that will include a run 
down the Illinois side of the river. 

Another feature of the convention will be the display of 
old time office machines, many of which received their start 
in the city of St. Louis. Among such machines are the Dalton, 
Moon-Hopkins, Burroughs, Brennan, Pike, Universal, Stand- 
ard, United Accounting Machine, Bill-O-Type and _ the 
Index. 


As soon as it was made know that St. Louis was to play 
host to the office machine dealers of the nation, several offers 
of machines for an historical exhibit were made. Since 
many of the machines have never been shown before, the 
exhibit is expected to create even more interest than the one 
at N¢ YMDA’s 25th convention in Chi 
cago. 

The convention and trade exhibit is 
scheduled to be held at the Chase Park 
and Plaza hotels from June 20 through 
June 23. 


Convention Headquarters Historic 
Forest Park is across the street from the 
Chase and Park Plaza Hotels, NOMDA 
convention headquarters. Among the many 
park attractions are the Municipal operas 
held throughout the summer, the famous 
St. Louis zoo, the renowned flower gardens 
and a golf course. There are also riding 
trails, picnic grounds, scenic drives, wooded 
areas and other recreational features. The 
two hotels are among the most popular 
stopping places in St. Louis. 
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new Smith-Corona > U b iJ ty} 


KEYSET TABULATOR! 


FAST and FOOLPROOF— 


To set: (1) move carriage to first selected tabulat- 
ing location. (2) Press down SET key to set a 
tabulator stop at selected space. (3) Following 
steps 1 and 2, set as many stops as needed. (4) 
Now tabulate by pressing down the TAB key 


To clear: (1) If you wish to clear only one tabu- 
lator stop, move carriage to that location and press 
down CL (Clear) key. (2) Continue to clear in- 
dividual stops in this way. (3) To clear entire 
tabulating set-up at once—move Carriage to extreme 
right, hold down CL key and depress the TAB key. 


Every bit of the tabulating process is done from 
the keyboard. No reaching or stretching. 


Smith-Corona Inc Syracuse 1 N Y Canadian factory and offices: Toronto, Ontario 


A BRAND NEW addition to the line of famous port- 

ables! Ai led luxury model in the Smith-Corona 

line. Wit finest Keyset Tabulator to be found 

on any {| le. Operation procedure is simple. 
* . 

Now re than ever Smith-Corona is the finest 
line of portable typewriters in America. It has long 
been a d r favorite — because it costs less to sell, 
less to maintain. Now with the “Super” the line is 
better 

7 * 

The “Super” will soon be advertised nationally 
see jy S Corona representative and get your 
share of business by selling the complete line 
of Smith-( na portable typewriters. 
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Smith-Corona Office Typewriters, Adding Machines and Cash Registers, Vivid Duplicators, Ribbons and Carbons. 





NEW EQUIPMENT AND SUPPLIES 





TYPING SHELF 


General Fireproofing Co., 
Youngstown, Ohio. 





PAYROLL CHECKS 


Underwood Corp., 
] Park Ave., New York, N. Y. 
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BOND, SECURITY BOXES 
Nu-Craft Products Co., SPECIAL FOLDER 


163 Pacific St., Brooklyn 1, N.Y Ulrich Planfiling Equipment Corp., 
_ es 421 Murray Ave., Jamestown, N. Y. 
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NAME PLATES 


South Bend Metal Products Co., 
831 Wilber St., South Bend 28, Ind 
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You have a choice of 


“REGULAR” or “HIGH- 
TEST”’ in these good 
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There’s a place for both folders in your 
sales picture. For price competition, the 
700 line; your quality trade will want the 
best—the 100 line! 


Our 700 line is not an inferior grade! 
It is made of an excellent Fourdrinier MA 
sheet, with good bursting and tearing Hil 
strength. It is equal to most so-called | Ml 
first grade folders, meeting U. S. Gov- 

ernment specifications for Type Il fold- i ] 
ers (UUF-571D). Ht 


But for real quality and super-service, Hi 
you cannot beat Oxford 100 line folders. Hi 
They meet Type I specifications, and are Hi 
‘|| the best you can buy—a real “high 


>. octane”’ product. i 
Hi 
HA 


> for samples and prices today. 
acne 


4 Ox Mi ord Line 
\ ae i hing i SS ; | » 
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KEYBOARD KADDY 


Airline Manutacturing Co., 
4548 Gravois Ave., St. Louis 16, Mo. 


The new Keyboard Kaddy desk star 
adding machines and mptomet 
designed to. speed work 
fatique-caused errors. | 

placed on the stand wt 
adjustable and which ha 

casters permitting the opera 

it anywhere on the desk. 

slope is claimed to lower t 

elbow for less tiresome oc 

some head turning is likewise s 
eliminated because it is po 

work sheet under the stand 

a column of numbers wit 


Price is $8.75 








DGR HANGERS 

Atlas Stencil Files Corp., 
16716 Westfield Ave., 
Cleveland 10, Ohio 


Atlas has developed 
type hanger for Gestetr 
Roneo type stenc headinas 


ng tw tencils nN each 
they are similar to the DSH 
cil hanger with inverted } 
The DGR may be used wit! 
DeLuxe. Portable. Twin-De - 
lumbo tiling cabinet 





NEW PRODUCTS continued 


FIRE-PROOF DESK 


Shaw-Walker Co., 
Muskegon 81, Mich. 
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INNER-DOOR SAFE 
The Schwab Safe Co., 


Lafayette, Ind. 
a : 
re 7. 
at 1rawef 
acd 
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EXECUTIVE CHAIR 
King Posture Chair Co., 
953 S. Raymond Ave., Pasadena 2, Calif. 
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BOOKKEEPING MACHINE 
National Cash Register Co., 


Dayton 9, Ohio. 
he No. 158 bookl 5 front 
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4200 
ADDING MACHINE 
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Styled to grace the most modern office 
. . « designed to give the utmost in 
operating ease . . . built to provide 
the unfailing dependability that’s a 
hallmark of Burroughs products! It's 
today’s newest, smartest adding- 
subtracting machine—it's today’s best 
adding machine buy! Available in 8- 
and 10-column capacities, with or 
without credit balance feature. Elec- 
trically operated. Or if desired, 
detachable handle quickly converts 
to hand operation with all other fea- 
tures remaining the same. Burroughs 
Corporation, Detroit 32, Michigan. 


Y~N@Ua BANGS 
Soocoogso 
Boooogko 


WHEREVER THERE'S BUSINESS THERE'S 


Burroughs 








Burroughs Corp., 
Detroit 32, Mich. 
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UNITYPER RECORDER 


Remington Rand Inc. 
315 Fourth Ave., New York City 10. 


Illustrated is the new Unityper 
records 
fast, simple 
One reel of tape records 
than 450 ninety-column pur 

A single operator can mplet 


facts on a magnet 


manner the 


two full reels in an average 
claimed. The tape can be 

two minutes. Since maanetic tar 
reusable, the machine will a 

erase all previo isly recorded 

tion prior to recording new data 
Unityper employs the 





tric keyboard and will fit 
ard typewriter desk 


LOUNGE SEAT 

Grand Rapids Leather Furniture Co., 
201 Front Ave., N.W., 

Grand Rapids 4, Mich. 


From the new Modern H vA iA 
Foam line comes r 
measures 48 x 30 x 29 

a 7 


height 


CARBONLESS COPIES 


National Cash Register Co., 
Dayton, Ohio. 


A new paper wi r dé - tiple r 
without the use of carbon paper inserts ha 
been announced. | treated paper tiliz 
the reaction fa hemica at 
with 4 ciay 3 aimed 
tor the paper in Jé Y 3+ + S Jaina 
and speeded off P ; and , 
new prodguc >] N R srpon 
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ADDING MACHINES 


iding machines witt 
has been ann 

has been redesigne 
) rr Tn operation 

ear-off blade permits 
tape. The case 
ervicing. Machines me in two-tone amber gray 

MAIL BAGS 

Can-Pro Corp., 

27 E. McWilliams St., 

Fond du Lac, Wis. 

The Z p Top 5 new addition 

e tir e anvas ana 

earr Ai dag T newcomer 
nade 3 water-re 
ant canva with sturdy 

eather handles, cuftts and trim 
> firm report A brass Zip 

per opens acr Top and 
Tway dowr de tor 

easy filling and emptying. 





NEW PRODUCTS continued 
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MULTI-COPY 
ENVELOPES 


Western Paper Goods Co., 
1224-48 West Eighth St., 


Cincinnati, Ohio. 
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FILM TAPE 
Permacel Tape Corp., 
New Brunswick, N. J. 
A new self-sticking tape of special interest 
packaging tirms has been developed and 
troduced to the market. It is knowr Perma 
16 ray rced acetate film tape. Ray 
trands are employed to reinforce the clear 
cellulose acetate film to provide strength Engi 
upled with shock resistance. Perm claim 


the product has marked advantages over wire 
and trapping and is water resistant. 


stee 
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EXECUTIVE 
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- or et FEGHNIPLAN 


solve office traffic problems! 
He’s a great “Veep!”—very office-efficiency-minded. 
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— He policed the Billing Section aisles—tried heroically 
ENGINEERED pened ae cea ak 
MODULAR to unsnar! the trathc—a full-time job on any norma 
OFFICES business day. 


But, NO MORE! TECHNIPLAN, the original engineered modular 
office equipment, eliminates traffic casualties, and confusion, in all 
aisles and passages, as well as solving a lot of other tougher problems. 


Note these examples: 
e Clean, straight-line arrangement speeds 
work, reduces traffic. 


e@ Work flows on its course without con- 
fusion, unnecessary noise, or delay. 


e@ Workers have precisely the work facili- 
ties needed for every job. 





e Space is conserved — better utilized ~ 
with uncrowded comfort for everyone. 


e@ Improved illumination is readily achiev- 
ed, with benefits to worker and employer 
alike 


@ Any TECHNIPLAN arrangement is quick- 
ly, easily altered to fit desired changes — 
no special tools or skill. 


@ Privacy is afforded wherever needed or 
desired, with standard interlocking parti- 
tions. 


e@ New free-standing partitions enclose 
private offices, executive suites, and 
departmental sections or groups. 


This combination of features is exclusive with G/W TECHNIPLAN, 
and accounts in part for the widespread adoption of TECHNIPLAN 


by businesses of all types and sizes. 


Your G/W dealer will demonstrate TECHNIPLAN or direct you to 
nearby installations. Find him in your classified ‘phone book listed under 


“Office Equipment.” 


information. 


Engineering Specialists in 
Office Equipment, Systems 
ond Visible Records 
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iddress Dept. 3-OA. 





A line to us on your letterhead will bring detailed 


Cincinnati 12, Ohio 








PLEASING WORDS PLUS 
PROFITABLE DEEDS 


A well-known office equipment 
dealer, commenting on his rapid 
development of TECHNIPLAN 
sales, recently said, “I read Globe- 
Wernicke ads faithfully, because 
they are always putting words 
into the mouths of our salesmen.” 


Of course, that is one of the pur- 
poses of this advertising, but often 
the ads can say things which a sales- 
man would leave unsaid because he 
talks to one prospect at a time 
rather than to hundreds of thou- 
sands. But these selling ideas ARE 
usable and effective. The TECH- 
NIPLAN story is clean-cut and 
forceful. The selling points are valid 
and have broad appeal. Dealers are 
closing TECHNIPLAN sales con- 
tinually—of all sizes, to all types of 
businesses—by training their sales- 
men to keep everlastingly telling the 
TECHNIPLAN story: 
Up to 25% less floor space 
per worker. 
Better aisles 
and corridor system, 
Less crowding — 
\ _—s room for expansion. 


SPACE 
SAVING 


More convenient 

work surfaces, 
Fewer motions. 
Individualized 

task facilities. 
\__ Privacy where needed. 


WORKER 
COMFORT ~< 
AND SPEED 





Any desired arrangement. 
Straight line work flow. 
Changes made easily, quickly. 


FLEXIBILITY 


We appreciate the pleasing words, 
that dealers read G/W ads; but we 
appreciate even more the profitable 
deeds by which dealers make TECH- 
NIPLAN sales and profits. 







Sincerely, 


Elmer G. Rahe 
Vice-President- 
Sales 
Globe-Wernicke 
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QUALITY PARK ENVELOPE 

CO., QUALITY PARK, ST. PAUL 
WILLIAM A. FORCE & CO, INC. 216 4 sannet..The. Chemalen Clan 
NICHOLS AVE., BROOKLYN 8, N.Y.—Ar ent | age GP 1 ce pts 


sales tool for dealer: 


talog of tt BERT M. MORRIS COMPANY, 865! oR ste ae Ye. 
ng in design and W. THIRD ST., LOS ANGELES 48, omute. The teltihic dauaiic a oil 


firm. The cover intrigu 
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Look what 
they’re doing in 
California, 
Missouri, all over! 


CALIFORNIA! ‘‘A customer walked into the store last week carrying 
a copy of our LIFE ad and said he wanted a Royal Portable. I started 
to demonstrate it to the customer and was told that wasn’t necessary. 
He said he knew what he wanted. He paid cash.”’ 


MISSOURI! ‘The 96-year test is hot. It’s the biggest selling point ever 
on any portable.” 


INDIANA! “The word ‘rugged’ is catching on with me. The slogan ‘the 
typewriter of a lifetime for a lifetime’ is great.” 


ILLINOIS! ‘“‘Every time another ad in LIFE comes out, I get enthu- 
siastic all over again about the rugged Royal promotion. It makes a 
very impressive story.” 


OHIO! ‘The rugged Royal promotion continues to dominate the 
market. I feel this is the best idea to date.” 


PENNSYLVANIA! ‘“The continuity of the LIFE advertising for rugged 
Royal is excellent because it does not allow our customers to forget 
about this portable. Prospective customers actually are asking to see 
the portable they saw advertised in LIFE.” 


QYAL 


ELECTRIC + STANDARD + PORTABLE 
Roytype Typewriter Supplies 





Now is the opportunity of a lifetime 
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to push the typewriter for a lifetime! 








Vee Salt Lich 


MONTHLY MUSINGS ON SALESMEN 
AND THEIR PROBLEMS 


by L. R. ADDINGTON, vice-president 
dealer sales, Art Metal Construction Co. 


m EVERY SUCCESSFUL salesman has con 
fidence—first in himself, second in his pro- 
fession, third in his product and fourth in 
his company. 

Doubt about any of these four factors 
can undermine the determination of a 
salesman to plan and do a good day’s 
work. 

The circumstances under which most 
orders are lost originate in lack of self- 
confidence. Only one major factor causes 


a salesman to lose his confidence, namely 





TYPEWRITER HELD TO BE MACHINERY 


m A TAX WAS IMPOSED under a Mas- 
sachusetts statute on a cash register, a 
calculating machine and typewriters. The 
statute exempted from taxation articles 
“other than machinery” used in the con- 
duct of a business. 

The tax board held these articles were 
not machinery and consequently were ex- 
empt from tax under this statute. In its 
decision of the appeal from this determina- 
tion the Supreme Court of that state said: 

“Speaking broadly we are of opinion 
that a mechanical device which can fairly 
be said to be a machine must be treated 
as ‘machinery’ under the statute. To hold 
otherwise would render the statute un- 


workable. Until a given machine has 


been passed on by the board or by this 
court no one could say with any certainty 
whether it was or was not ‘machinery.’ 
“To say that one machine was ‘ma- 
chinery’ and another was not would result 








his inability to get orders. 

Assuming that when a salesman went 
to work for a company he had justifiable 
confidence in selling as a profession, also 
in the product and the company, then most 
selling failures must be traced to lack of 
self-confidence in the man. 

Many salesmen may blame their inability 
to make sales on everything except them- 
selves. 


Orders are usually lost because the man 
is inadequate. 





An honest man finds his own inadequa- 
cies by taking a good look at the pattern 
of effort which he followed on any lost 
order. (This is also a job for sales man- 
agement.) 

1. Did he tell his sales story to the man 
who authorized the purchase? 

2. Did he know the man who author- 
ized the purchase before this particular 
requirement developed? 

3. Did he present a good proposal with 
his quotation? 

4. Did he intelligently follow up the 
prospect? 

5. Did he demonstrate his product? 

The foregoing are basic fundamentals in 
any sale of service equipment. Leave any 
one of them out and you have made your- 
self vulnerable to losing an order. 

A salesman who can answer yes to each 
of the five questions on every order will 
lose few sales and compliments himself and 
his salesmanager 


CASE HISTORIES REPORTED BY 


ALBERT WOODRUFF GRAY 





in hair-splitting distinctions which would be 
difficult if not impossible to reconcile. 

“It is to be remembered that this is 
a taxing statute which has to be admin- 
istered in a practical way by local boards 
of assessors. To place a construction on 
it that would challenge the dialectic in- 
genuity cf a medieval philosopher could 
hardly have been intended by the legis- 
lature. 

“Even under our construction there will 
still be difficulties. In these days when so 
many things are done with the aid of 
mechanical devices of one sort or another, 
vexing questions as to whether a given 
device can be classified as a machine 
or machinery will undoubtedly arise. But 
the present construction seems to us to 
furnish a practical working guide. 

“According to the tax board the cash 


register, safe, calculating machine and the 
typewriters were not machinery and were 
not taxable. 

“We have no hesitation in agreeing 
with the board's conclusion with respect 
said the Supreme Court in 
“It was of 


to the safe,” 
its modification of this ruling. 
standard type and 
keeping of money and business records. 


used for the safe- 


By no reasonable test can this be classed 
as machinery. It is our opinion that the 


other items, namely, the cash_ register, 
calculating machine, typewriters and elec- 
tric fans can fairly be said to be machines 
and hence ought to be classed as ‘ma- 


chinery’ under the statute. 


REFERENCE: 


Board of Assessors v. Newberry, 115 
N.E. 2d 139, Massachusetts. 
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May 17-18. 
May 21-22, Distr 
Calif. 

May 24-25. District 
May 24-27. 


phia 34, Pa. 


Guild of Canada c 
Toronto, Canada. Fred R. Smart, secretary manager 


May 16-19. Stationers’ 


Suite 306, 19 Richmond St. 
District 14, NSOEA, Westward Ho, Phoenix, Ariz. 
NSOEA, The Ahwahnee, Yosemite National Park, 


nvention and trade exhibit, The 


W., Toronto, Ontario. 


10, NSOEA, The Broadmoor, Colorado Springs, Colo 
National Office Management Association's annual Office Me 
chinery and Equipment Exposition, Jefferson Hotel-Kiel Auditorium, St. Louis 
Mo. W. H. Evans, executive vice-president, 132 W. Chelten Ave., 
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= _— May 27-29. District 11, NSOEA, Sun Valley, Idaho. 

June 4-5. District 1, NSOEA, Poland Springs House, fe and —— Me. 
April 1-3. District 4, NSOEA, Vinoy Park, St. Petersburg, Fla. June 18-19. District 2, NSOEA Whiteface Ir Lake P 
April 9-10. District 13 NSOEA, Astor Hotel, New York ity. June 21-22. District 3, NSOEA, Hadden Hall ‘Atlantic Cit 4 N. J. 
April 20-22. National Association of College Stores, Hotel Sherman, Chicago June 20-23. National Office My en ne Dealers Associat - — 
April 22-23. District 8, NSOEA, Hotel Tulsa, Tulsa, Okla. and exhibit. Chase-Park Plaza Hotels, St. Louis, Mo. Harold Mann, e 
April 29-30. District 9, NSOEA, Bu ena Vista Hotel, Biloxi, Miss. ecutive secretary, 1267 N. Wilton Place, Los Angeles 38, Calif. 
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May 8-I1. National Office Furniture Association, 
John R. Gray, executive director, 327 S. LaSalle 
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Lang, managing director, 


eral manager, 740 Investment Building, Washington 5, D. C. 
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National Business Show, 69 
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33 W. 42nd St., New York 36, N. Y 
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sell PEERLESS IMPERIAL 





PENCIL CARBON 





— the door-opener that builds business 
BY 


 — —C 
AY Would you like to add some new accounts on your Be 
books? : 


the Follow these 3 easy steps: 






























vere 
1. SHOW your prospects the superior a K F E E N « K F E E \ 
eing features of KLEEN KLEEN— its treated Pres 
pect back, its fine, even coating of ink. * 
+ in f oe 
ad 2 PROVE by demonstration that 
ate. * KLEEN KLEEN writes clean, is clean 
= to handle. Point out that it’s built to take 
ied punishment, lasts longer—and is ideal 
aes for payroll forms, inventory records, etc. 
2lec- 
‘ines 3. SELL KLEEN KLEEN On its twofold 
‘ma appeal of quality and moderate price. 
Dealers report that KLEEN KLEEN 
is a foot-in-the-door that opens the way 
. to other products they sell. 
Now available in green as well as blue. 
Write for samples today. 
The 
M 
ms PEERLESS- IMPERIAL CO., INC. 
ene and Factory: 28 Peerless Place, Newark 5, New Jersey 
Me Ne w York Office: 13, 108 Franklin St. ¢ Chicago 2, 179 W. Washington Street 
n Street, River Rouge, Michigan 
nano o'5 "noo "once Ma" eae e"oo'o‘eie"o's'e's e"a"s*aeteteta*atstetstate’ereretstets'ets'ataterersts” 


48H {4 ‘ens 99 
4 al oe ame tu anes Ribbons, carbons, spirit and gelatin duplicating 


a 
carbons, master units;. carbon. ribbons, carbon rolls for every business need. 
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OTHER LANDS 


Representatives of office equipment concerns abroad, visiting in the United States, are cordially 
invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 
Jackson Bivd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 
Square Bidg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 
oossible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve. E 





Manchester, March 1 


® GEORGE CRICHTON was a young man in Manchester 
who, after being employed for some years by a well known 
stationery establishment, decided to start out “on his own.” 
Today, he has a thriving business in the center of Man 
chester and has never regretted the step. 

There is, however, a difference with Mr. Crichton’s -busi 
ness (Crichton Stationers, Ltd.), from that of many office 
equipment retailers. Mr. Crichton has realized the value 
of including greeting cards in his shop and as a result he 
finds that many a customer comes along for a card and 
stops to buy stationery, too. 

The Crichton firm window is of the “full’ variety yet 
it is very different from the one-time stationer’s window 
which contained practically everything the shop sold. A 
full window, it is by no means overcrowded and does not 
give that impression. 

The folding chair on the left (see accompanying picture) 
is an interesting example of how to make a window “un 
balanced” in order to create a greater interest. The filing 
cabinets mingle well with the other products and are used, 
too, for the display of other goods without in any way 
detracting from their own value. 

Having had a look at the window, now let us glance at 
the interior. Notice the cards on the far wall and the calen 
dars which were a typical line when this picture was taken. 
Special racks and display stands have been included to dis 
play greeting cards and thus to take advantage of what 
is not only a profitable market in Britain but a “crowd 
puller” also. 

A last comment on Mr. Crichton’s lay-out. A basement 
room has been refitted and made into a first-rate showroom 
for office equipment and typewriters. 

And finally, Mr. Crichton’s comment: 

“Enterprise pays. I advise everyone who wants to launch 
out for himself to do so. Have a go!” 

* . * * * 

In addition, there is news that the new Byron typewriter 
is going over well in Britain. The accompanying picture, 
also taken at the OMA conference in February, indicates 
some of the models. 


* * * * * 


The news chat there is to be a special stationery exhibition 
is Britain during 1955 cannot fail but to interest buyers at 
home and overseas. It will be the first of its kind ever 
staged in Britain and I shall have some further details in 
due course. 


There is a tendency for more and more stationers to 
specialize in office equipment and at least a portion of their 
premises is being devoted to office furniture and office 
sundries. This is of interest because the story recounted 


earlier about Mr. Crichton could be interpreted as being 
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TOP—Shop window of George Crichton firm in Manchester. 
CENTER—Proprietor Crichton stands at left in his store. Note display stands. 
BOTTOM—Byron typewriter displayed at recent OMA conference. 
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Every person, regardless of profession or business, needs a file to keep 
important papers such as receipts, bonds, certificates, credentials, 
leases, tax data, wills, etc. 





ands 
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The Amfile models shown 
here offer the purchaser 
the ultimate in file utility 
and attractiveness. 








MODEL No. 442 


Made of heavy weight steel, finished in gray hammerloid 
finish . . . a sturdy file that will last a lifetime. Opens 
easily on piano-type hinge. Comes with key and heavy- 
duty lock that really stays closed. Size 10" x 12!/2" x 5!I/". 
Equipped with 20 letter size index folders, alphabetical, 
monthly and blank. Insides of folders are printed for budget 
or expense records, addresses and other pertinent data. 


Retails for about $5.60 each 


MODEL No. 445 


Has Locked Compartment in Lid 


For the person who wants more privacy about his important 
papers. In the compartment are five envelopes titled Fire 
Insurance Policies, Life Insurance Policies, Other Insurance, 
Miscellaneous Bonds and Stocks, Last Will and Testament. 
No. 445 comes equipped with 20 folders like Model No. 442. 
Finished in new “Craftman Copper" color with brass finish 
handle and hardware. Size 115" x 12!/." x 51/2". 


Retails for about $7.80 each 


Amfile Personal Files come individually cartoned—suit- 
able for reshipment. 6 individual cartons to master 
shipping carton. Shipping weight on the No, 442, about 
45 pounds, No. 445 about 55 pounds. 


AMBERG FILE & INDEX CO. 


Filing Specialties since 1868 


1608 Duane Bivd. Kankakee, Ill. 
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Now... 


more than ever, these 
Remington Rand products 


rPRODUCE 
PROFITS 
FoR vou 


...for experience has shown that in a buyer’s market it’s quality that 
sells...quality that gives your customer full value for every dollar he 
spends. You'll find selling easier in the face of the stiff competition 
you'll meet in the months ahead if you feature these nationally-accepted 
Remington Rand products. You'll be supported by the consistent con- 
sumer advertising that has made Remington Rand the best known 
name in the office equipment field...and this support will be continued 
at the local level with advertising and free sales helps that build new 


business and repeat business for you! 





















THE MOST COMPLETE DEALER LINE 
OF MACHINES AND EQUIPMENT 
AVAILABLE FROM ONE SOURCE 


Kemington. Fkarnd 


DEALER SALES DIVISION * 315 Fourth Avenue, New York 10, N. Y. 
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Remington Quiet-riter 


You're on the way to bigger sales and profits 
when you feature the Remington Quiet-riter, 
the portable typewriter that gives your customer 
the most for his money. Only the Remington 
Quiet-riter has the Miracle Tab, Patented 
Simplified Ribbon Changer, Larger Size Cyl- 
inder, Super-Strength Frame...plus 38 other 
features for faster, better and easier typing. 





Remington Office-riter 


Here is the first complete office typewriter in 
compact size...a low cost typewriter with 11-inch 
paper capacity, 10-3/10 inch writing line and 
every feature needed for general office typing. 
This new typewriter is just right for the profes- 
sional or business office...and just right to give 
you a new potential for sales and profits! 





Victor Treasure Chest 


Certified fire protection for records and valu- 
ables has been sold by Victor through dealers for 
over 67 years. VICTOR TREASURE CHEST 
is ideal for office or home. Bears S.M.N.A. label 
certifying protection of paper contents for one 
hour in temperatures reaching 1700° F. Three 
sizes, five styles, key or combination lock. 








TOPflight Adding Machines 


...are the fastest selling line of adding machines 
on the market today. One reason for this is their 
speed and simplicity of operation —a direct re- 
sult of TOPflight’s simplified 10-key keyboard. 
You'll find maximum profit potential in TOP- 
flight’s broad line of models. They’re available 
— both hand and electric—in a wide range of 
listing and totaling capacities. 


FOR FULL INFORMATION WRITE REMINGTON 
RAND, DEALER SALES DIVISION, TODAY! 


57 








in the greeting card field and that Mr. Crichton was en 
croaching upon a preserve of the stationers 

Bearing in mind that for some considerable time a num 
ber of stationers (and the number is increasing all the time) 
have sold office equipment, it surely is not untoward for 
one to use a stationer’s good selling line to forward office 
equipment sales. 


From conversations I have had with leading office equip 
ment dealers in the northwest section of England recently, 
there is, it would seem, a preference for the “see through” 
type of window. This idea is, of course, not new, but it has 
not been popular so far in Britain. This type of window 
is backless, and in effect one’s shop is one’s shop window. 

Advantages are many, especially if you have two or three 
customers in at once, because then passersby wonder what 
is happening and often come into the shop to see for them 
selves. Of course, on the other hand, there is a point that 
if trade happens to be slack, an empty shop, no matter how 
attractive, may not induce passersby to enter 


* * * 


I have been talking with the northern area technical sales 
manager of the Thorn Electrical Industries, Ltd., S. Martin, 
and it would seem that a great deal can be done with win 
dow and shop lighting generally, and that office equipment 
dealers are showing an increasing awareness of the extra 
sales which may result simply by having attractive anc! 
well illuminated window displays. 

Effectiveness, not number of lights, is what counts. 

First, a “divider” circuit may be employed. Such a de 
vice enables a variety of lighting effects to be obtained. For 
example, it might mean increasing the amount of pink 
with white, or the amount of blue with white, or the amount 
of white and pink and blue and so on 

An extremely effective display may be obtained by hav 
ing an automatic divider circuit which enables a regular 
color change in window lighting to take place the whol 
time during which the shop is illuminated. This is a big 
“interest puller” in after-business hours, and a window light 
ing system which changes gradually always attracts a passer 
by. The change is, of course, gradual, and not just a sudden 
switch. 

Some good window lighting effects too, can be obta ned 
with the use of ultra-violet lighting. A somewhat startling 
effect may be obtained by the use of this lighting in even'ng 
hours after closing time. If startling, the effect is none th 
less dramatic and creates keen interest. 

Mr. Martin told me that after the shops have closed, when 
window lights represent a pulling power, a silent salesm*n 
for you, it is always the better lighted shop which interests 
the person across the street or results in a halt when a 
potential customer is walking along the sidewalk. 

If your shop window is in a narrow thoroughfare or an 
arcade, then a brilliantly lighted shop window oppos t« 
can result in your own window, if not well illuminated, 
giving the same reaction as when strong sunlight falls on a 
window. In other words, the window reflects the shop 
opposite and your own products displayed are difficult for 
the would-be-customer to see. 

The answer is to have your shop at least as well lighted 
as the one across the way. 

With strong sunlight on a wide thoroughfare, there is 
only one answer: a sun blind. Artificial lighting cannot 
hope to compete with the sun’s light. 

It is also a useful idea, it seems, to have a “louvre” type 
or “false” ceiling. This brings the effective height of the 
window to a lower level. 

Apparently, another good idea is to have a “pelmet” at 
the back of the window at ceiling level, in the shape of a 
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saw-tooth. By placing a fluorescent tube behind this, an 
interesting effect is obtained. 

[ hope readers may find these ideas of some interest for 
the idea of using lighting to advantage with office equipment 
ind stationery is comperatively new in Britain 


* * * * * 


\s I write these notes, the latest Ofhce Appliance & Busi 
ness Equipment Trades Exhibition is being held in Leeds. 
[ hope to send along a full description for the next issue, 
together with a reference to the opening of the new factory 
of Imperial Typewriters at Hull, which I was able to attend. 


* . * * ¥ 


Here are a few ideas of what stationers in Britain are 
doing in a tie-up with one large firm: 

In the west of England, a well known stationer is pre 
paring a portfolio containing a selection of leaflets and bro 
chures and he is to loan this for a few days to interested 
parties among his customers. 

Several stationers in Britain have adopted the idea of 
showing color filmlets at their local cinemas. 

Yet other stationers book a small hall and invite custom 


ers and friends to come along, advertise in the local press, 


ind serve coffee and biscuits after the film show 
At a university city, a stationer has started to advertise 


in one of the school magazines 


Six Become Members of Canadian 
Firm’s 25-Year Club of Veterans 





Honor Firm's Veterans . . . D. P. Cruikshank (lower left), presi- 
dent of the Steel Equipment Co., Ltd., Pembroke, Ontario, con- 
gratulates men who reached their 25th year in 1953 with the firm. 
In front with Mr. Cruikshank are James Blake and Harold Griese. 
Veterans in the second row are Lawrence Goddard, Alfred Munro 
Leo La Pointe and Harry Buske. 


Six names were recently added to the membership roll of 
the Steel Equipment Company, Ltd.'s 25-Year Club, Pem 
broke, Ontario. These veterans, who were presented with 
suitably-engraved gold watches by D. P. Cruikshank, presi 
dent of the company, are: Leo Lapointe, Lawrence Goddard, 
Harry Buske, Harold Griese, Alfred Munro and James 
Blake. 

Speaking briefly, Mr. Cruikshank recalled that it was just 
40) years since the Steel Equipment Company, Ltd., was es 
tablished in Pembroke by himself and the late Hon. E. A 


Dunlop, and there are now only three of the original group 
Turn to page 182, please 


OA — 4/54 


ee 
& 


oO 7" >. (i. es ) 


j 

- at / i 
) GA ST yr 1 YY Trey . 4 
| J | " 
I y Li._._f , | 


or J - \- — 
] ) « ) ») C ] 
it ‘ ‘ “Siw s . ‘ <i 4) CWu4 <a . 
+ | SS! <oo— = p= > 
gS <* — IWS , gS ZS 
° T ~ 4 - 4 4 
12 ¥ ¥ uv . . U G m7 § uw 
president director vice president comptroller guest secretary receptionist 


i) @ it’s easy to sell this = >I 


"” | i j 
3 i \ 4 


~~ . _ 
re president * ¢ visitor 





| 4 ) 
' Gi. ie 
aN 
—— -™ >| >| 
Ci ar 
= yl] debonair 
ys I) foam rubber arms 
ZL Al 
bal Soll any 
, foam rubber back ( | 
foam rubber seat Mo 
Completely & ZS 
adjustable for all-welded construction § .) 
correct posture r P 2 
end meninom satin aluminum base debonair 
comfort! 
hooded casters 
Y . . « and don’t forget 
JUNIOR EXECUTIVE POSTURE NO. 274 WELLS PAYS THE FREIGHT! 
in shipments of 100 Ibs. or more 
Illustrated in Elastic Naugahyde 
$75.00 iis | Write TODAY for the 
slightly higher in zones 2 & 3 “ Aristocrat Plan” for greater 


chair profits 
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Wells Salesman of the Month! 


vitl ELMER HUPP ee 
353 Houseman Bldg. ee 
Grand Rapids, Michigan 
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Wood desk made by Industrias Ruiz Galindo, S.A 


Wood Furniture Manufacture 
for Office Booms in Mexico 


by Mabel F. Knight 
correspondent 


® A SECOND UNIT of the industrial city of Ruiz Galindo 
was built five years ago for the exclusive manufacture of wood 
furnishings for both office and home. This is under the 
direction of two Galindo brothers, Armando and Mauricio, 
and the latter proudly mentions that they are absolutely 
separate from the unit that manufactures steel articles. The 
Mexico City firm is called Industrias Ruiz Galindo, S.A. 

It all began with the manufacture of wood Venetian 
blinds, expanding into making of desks, chairs, bookcases 
and the like until now this second plant is as active as the 
steel unit. 

Visiting the plant via the special bus for employees, one 
sees a happy group, conducting themselves much as if they 
were on their way to a ball game. As soon as the workers 
reach the plant after a pleasant half-hour drive, they disperse 
to their work. They meet again at the lunch hour and then 
return to their homes at 5:30 p.m. on the same bus that 
brought them. 

Much imagination has gone into the articles of wood for 
the office. In Armando’s office there is a large wooden desk 
which might be termed an official desk. It was designed 
by the present secretary of communications, architect Carlos 
Lazo, who has given Ruiz Galindo permission to make it 
in this second unit. There are smaller desks of special 
efficiency made for the trade. 

Although the firm can at present export only to Central 





Black and white frescoes adorn reception room 
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Mexican wood chair, leather upholstered. 


and South America because of import duties elsewhere, it 
has plenty of orders. And strange to say the articles of 
wood are as expensive as those of steel, because they are 
manufactured from the very best wood which can be ob 
tained in southern Mexico. Machinery is expensive includ- 
ing that for veneering in which is utilized glue from Ger- 
many that dries quickly at 85 degrees Fahrenheit. There 
is also a drying kiln in which 40,000 cubic feet of wood 
can be placed at one time. It is the only kiln of its size in 
Mexico for this purpose. 

One can buy complete office equipment from the articles 
made in this second unit of the Ruiz Galindo organization. 
There are suitable desks, chairs for comfort while at work 
or while waiting, and all sorts of tables including small ones 
Other pieces of furniture include 


for telephone stands. 
Interesting 


lamp stands, davenports and special bookcases. 
furniture in Armando Galindo’s office was designed by 
Donald C. Waterman, the only employee who is not a 
Mexican. He is from Erie, Pa., and has been allowed full 
scope for his imagination. 

Workmen take pride in the manufacture of varied types 
of chairs including leather-seated ones for use by directors. 
These chairs can be purchased in specified colors of leather 
including red, blue and green. The chairs and settees with- 
out leather have such a perfect veneer that they appear like 
mahogany or American walnut. 

Attractiveness of the product as well as utilitarian value 
is the aim of this second unit of the industrial city of An 
tonio Ruiz Galindo. 


workers assemble wood furniture. 
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Discover the Revolutionary Stencil 
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The BDC stencil introduces an exclu- cushion factory-attached to each 
sive new color—Soft-Green. Labora- stencil. You never have to save a car- 
tory tests have conclusively proved bon sheet or insert it. The exclusive 
that black copy against the softly new coating never clogs a typewriter 
tinted green background reduces eye and always produces the sharpest 
fatigue and decreases errors. Proof- impressions with all makes of mime- 
reading is effortless as reading a ograph machines. 


yped letter. For samples and complete dealer 
In addition to the new Soft-Green information write Bohn Duplicator 


color the BDC stencil has the carbon Corp.,444 Fourth Ave., New York 16. 
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No film 
needed with 
Soft-Green 
coating 



































NSOEA Announces Convention Troupe 

The association headquarters in Washington, D. C., an- 
nounces that the following have been chosen to comprise a 
troupe of speakers for the forthcoming National Stationery 
& Office Equipment Association regional conventions: 

Walter H. Miller, Otto Ulbrich Co., Inc., Buffalo, N. Y., 
president of NSOEA (will appear at il] regional conven 
tions). 

Earle F. Opie, Weber Costello Company, Chicago, vice 
president of the Manufacturers’ Division, NSOEA (will ap 
pear at all regional conventions) 

Robert J. Sanders, Burroughs Corporation, Detroit (will 
appear at all regional conventions) 

W. Brewster Towne, National Blank Book Company, 
Chicago (will appear at Districts 5, 6, 7, 8, 10, 11, 12 and 
14). 

William Lindenberger, National Blank Book Company, 
New York City (will appear at Districts 1, 2, 3, and 13). 

Sam J. Orr, National Blank Book Company, Atlanta Ga. 
(will appear at Districts 4 and 9) 

Paul Burbank, general manager of NSOEA, Washington, 
D. C. (will appear at all regional conventions). 

Each of these men will speak for a period of 30 minutes, 
bringing attention to some phase of this industry. The 
themes that these men will use for their presentations will 
be based upon practical experience of each of them in their 
respective fields. The topics that they will use will be along 
the following lines: 

Walter Miller, who has been one of the most successful 
builders of store traffic, will emphasize the value of develop 
ing this kind of business. 

Earle Opie, who sells merchandise that is not carried by 
every dealer, senses the great values in new products for 
stimulating any business. He will develop his theme on 
this basis. 

Robert Sanders represents the machine field—a part of 
the industry in which our dealers have been most delin 
quent. He represents a company which has alleviated the 
problem of service departments for the dealer, and his talk 
will be keyed to the great values that can accrue to every 
dealer who gets into the machine business 


Brewster Towne, William Lindenberger and Sam Orr, 
representing National Blank Book Company, will speak on 
improved methods of selling loose leaf and visible. This 
business accounts for a large proportion of a dealer’s total 
dollar volume and yet he is not selling it to its fullest 
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capacity. These men will challenge the dealer toward that 
end. 

Paul E. Burbank will speak about the association’s place 
in serving its dealers, trying to challenge them to do a more 
profitable type of business. 

In addition to the regular Troupe speakers, there will be 
a representative of the field divisions at each of the regional 
conventions. 

This lineup of troupe speakers is undoubtedly the strong- 
est program that has ever been presented for a regional tour. 
In addition to those outstanding speakers, there will be 
inspirational speakers from the local groups who will add 
much to the value of the regional conventions from the 
standpoint of local information and color. 

In this NSOEA 50th anniversary year, special attention 
is being paid to the regional conventions throughout the 
country. Every effort is being made to get the retailers, 
manufacturers, and field men in the various regions to go 
to the conventions in their localities. 

With business conditions as they are, it is imperative that 
every person in this industry attend these meetings to better 
cope with the problems that are facing all retail business 
today. 


Pen and Pencil Manufacturers Meet 

The semi-annual meeting of the Fountain Pen & Mechan- 
ical Pencil Manufacturers Association, Inc., was held on 
February 4 in the Sky Top room, Hotel Statler, New York 
City. 

Chairman A. Berwald, Eagle Pencil Company, welcomed 
more than 50 members and guests. In a brief address he 
expressed optimism for the business outlook ahead, pointing 
out that there is no limit to expansion possibilities in the 
United States. With numerous contributing factors such as 
new construction programs, liberal dividend policies, re- 
duced inventories, government recommendations and other 
factors there is good cause for an optimistic outlook, he 
said. In conclusion he urged that salesmen carry a message 
of confidence to their customers and better business will 
result, for the dealer cannot sell what he does not have. 

Next to address the group was President Robert N. Wood, 
Che Esterbrook Pen Company, who reviewed the progress 
of the association. He reported on the advancement of the 
statistical program and urged members who had not sup- 
plied the desired information to do so as soon as possible. 
Other subjects covered were the activities of the govern- 


Annual Banquet . Main Office, long- 
established business machines and systems 
engineering firm of New Orleans, La., re- 
cently held its eighth annual banquet of 
employees and wives. The affair, as pia- 
tured, was held at the famous Antoine 
Restaurant. Main Office covers thr 
states and acts as distributor to ofthef 
dealers in Louisiana, Arkansas, Mississippi 
and the southern part of Alabama as well 
as Pensacola, Fla. S. A. Miceli is general 
manager. 
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L-540-SD Secretarial Desk 


Here is budget modern at its best! 
Superbly high quality at its low 
cost. Modern design throughout—all 
rounded corners, baked enamel fin- 
ish, linoleum top — aluminum bound. 
Smooth, noiseless operation — nylon 
bearings—rubber bumpers and so 
many other features you expect only 
in much higher priced desks! 


WRITE TODAY 


for Haskell’s New Catalog featuring compicte 
line of quality-budget steel desks and tables 


303 EAST CARSON STREET 
PITTSBURGH 19, PA 





$O YOU MAY KNOW 


HASKELL’S 


BUDGET LINE BETTER! 





55”x 30” 





1-540-SD 
SECRETARIAL 
HASKELL 
PUTS THE 
MAGNIFYING GLASS 


BEST SELLER 
L-540-S$D 


Secretarial Desk 


(from Haskell’s L-Luxury Line) 
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PITTSBURG 
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High Porat Bending & Chais Company of Siler City, NC. 









The New Boling 3200 
Chairs Can Be Your 
Sales Leader in '54 
















Here is an entirely NEW chair, styled and 
designed to satisfy better the growing 
trend toward sensibly modern decor in 
office furnishings. No idle whim, the 3200 
styling and construction are backed by 50 
successful years of fine seating for all 


business. r 
| ra 


BACK VIEW— | |~ 
Showing one- } bh 
piece bentwood | |/ 
truss which “~ 
gives maximum £ 
strength and 
contributes to Z 
the distinctive 6 
styling of this 

Series. 










No. 3210 







Sparkling new concept in styling and con- 
struction giving exceptional strength and 
long service. 





| @ Cane backs for cool comfort. 
yr @ Lightweight, easy to move about. 
Me. 3211 | ae & Styled to enhance contemporary desks and 
i \ Cary motifs. 
U | No. 3213. -— @ Economical, yet pleasurable seating. 
N. O. F. A. VISITORS! [ATTN Ne. 3214 ; 
en pe SY HN @ Upholstered seats for solid comfort, avail- 
ote erman - icago J . . 
May 8, 9, 10, 11 G able also with wooden seats in the 2200 
Series. 
See our Booth 204 











Get ready for the growing preference the 3200 will enjoy. 
Order your samples today. oan ” 


HIGH POINT BENDING & CHAIR CO. on 
SILER CITY, NORTH CAROLINA jutnsinsotiunsnoas 
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Wiltshire Modern Softone adds attractiveness to 
office of the Butler American Paper Co., Export Di- 
vision, 250 Park Avenue, New York City. This most 
appropriate installation was made by Furniture Fu- 
tures, Inc., White Plains, N. Y. 


SEE OUR EXHIBIT 


NOFA SHOW 
Booths 131 and 132 
HOTEL SHERMAN — CHICAGO 
May 8, 9, 10 and 11 


- All Imperial wood 
Otationes office funiture finds a 
r ready market—through 
regular monthly adver- 
tising in these top busi- 
ness publications. We 
contect your prospects 
r . “pre-sell’” them 
and direct them to 

you. 


Have you Joined 
COPS? 


e-- park avenue 
paper house prefers 
wiltshire modern 


For conducting its world-wide paper export busi- 
ness . . . Butler American chose this universal favor- 
ite—Wiltshire Modern Softone office furniture. 


Luxurious Softone finish adds prestige to executive 
offices . . . is doubly easy on the eyes because it less- 
ens glare. Economical too . . . Wiltshire Modern Soft- 
tone repays its modest cost many times by years of 
long use. 


You can realize more profit margin—wider volume 
sales—by displaying and selling Wiltshire Modern 
Softone quality office furniture. Let us tell you about 
Imperial’s complete line. Write now for descriptive 
catalog. 


i Imperial desk company 


Member Wood Office Furniture Institute ww EVANSVILLE 7, INDIANA 


65 








ment relations committee and the ethics and grievences com- 
mittee. On the subject of a proposed educational program 
he remarked that such a program would be of value to the 
industry as a whole and urged members to take an active 
part in the discussion to follow by contributing constructive 
ideas that might be used to benefit the industry. 

Chairman Berwald, announced that Executive Secretary 
Frank L. King had been made executive vice-president at 
a meeting of the executive committee held on Wednesday 
evening, February 3. Mr. King in acknowledgement ex 
pressed his appreciation and added a word of welcome. He 
went on to outline briefly the purpose of the proposed edu 
cational program. In this connection he deplored the lack of 
proper teaching of good handwriting in our schools which 
he thought was very likely brought about chiefly by the use 
of the typewriter and other business machines. 

Next to address the group was the guest speaker, William 
H. Ruder, Ruder & Finn, New York public relations agency. 
Mr. Ruder told of the advantages of a long range educa 
tional program to accomplish the associations aims of better 
handwriting and the use of proper writing instruments. By 
way of illustration he told of a number of cases in other in 
dustries whereby their purposes were accomplished through 
educational publicity campaigns. He covered such angles as 
conditioning the general public to the manufacturer’s story, 
presentation of data to school boards, reaching various or 
ganizations and groups, new markets, new generations and 
languages groups. 

Drawing attention to problems and existing attitudes he 
pointed out that many different techniques are necessary to 
cope with them. In conclusion, he remarked that the market 
is unlimited for an educational program on the story of 
writing instruments. It could be an important factor in 
capturing a growing share of that ever-increasing market. 


Fire Insurance Discussed at NOFA Meeting 


Learning that the Sam Galespie Company had that day, 
February 8, been hit by a disastrous fire, members of the 
Philadelphia Chapter of NOFA appropriately discussed fire 
insurance at their last dinner meeting held in the Book- 
binders Restaurant. 

Joe Jaffe led a discussion on the protection offered by fire 
insurance policies and the meanings of the various clauses 
in the fine print. 

Birthday greetings were extended to Frank Wolf and 
Leonard Lafair. 


Cash Register Dealers Plan Session 

The Independent Cash Registers Dealers Association will 
hold its semi-annual meeting in New York City at the Hotel 
Governor Clinton on April 30 and May 1, announces Presi 
dent William B. Kerzner, Pearl Engraving Corporation, 
New York City. Mr. Kerzner is chairman of the arrange 
ments committee. 

Manufacturers may make arrangements to display their 
merchandise at regular booths. Information can be secured 
from Stanley Hayman, executive secretary, 2019 14th St., 
N.W., Washington 9, D.C. 





Sterling Lord Elected WOFI President 


In a three-day meeting held recently in Washington, D.C., 
members of the Wood Office Furniture Institute, represent- 
ing the major hardwood manufacturers of office desks and 
chairs, elected a new slate of officers and voted funds to 
expand the recently-launched “Certified Office Planning 
service. 


Sterling Lord 


Named to head the Institute as president is Sterling Lord 
of the Leopold Company, Burlington, Iowa. Other officers 
are: 

Vice-president—Raphael Blessinger, Jasper Desk Company, 
Jasper, Ind. 

Treasurer—]. K. Boling, Boling Chair Company, High 
Point, N. C. 

Executive Board—W. M. Small, Johnson Chair Company, 
Chicago; V. L. Gutzweiler, Hoosier Desk Company, Jasper, 
Ind.; C. E. Hayworth, Alma Desk Company, High Point, 
N. C. 

The Certified Office Planning Service which the Institute 
plans to expand provides tools for the approved office furni- 
ture dealer to sell and install planned offices including dec- 
orating, lighting, floor coverings and draperies, as well as 
office desks and chairs. An advertising program W il] promote 
the “COPS” service. 


Stationers Square Club Meets 

The Stationers Square Club of New York City held an 
open meeting at the Prince George Hotel February 18. Mrs. 
Ruth Douglas, authority on human relations, discussed: 
“How to Get Along with Women.” Male members were 
avid listeners. 

Club gossip: Mr. and Mrs. Ed Jensen are vacationing in 
. . Dave Gabe has joined the Grandfathers’ Club. 
. Charlie Karasik re- 


Florida . 
His application states “it’s a girl” . 
ports his Margie is improved . Phil Drate, home from 
vacation, states he had a ski-ing good time . . . Sam Finger- 
hut is taking in the Acapulco sights . . . Dale Grand visited 
his grandparents, Mr. and Mrs. William Grand on a week- 
~ I 

end pass from college . . . Mrs. Max Shaw is displaying a 
Florida tan . Charlie Wansker paid a short visit to his 
son in college ... Sam Kepler is on the mend after his auto 
accident. 


Baltimore Stationers to Dine, Dance 

The Baltimore Stationers Association will dine and dance 
at their annual frolic Friday, May 7, at the Lord Baltimore 
hotel. The association sends a word of warning: “Get 
your tickets early.” 





New England NOFA area conference held in Hartford, Conn. (Story 
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appeared in March issue). 
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NEW SIZES-NEW FEAT RE 


LETTER - LEGAL-TAB CARD - CHECK 


A wide variety of forms can now be accommo- 


dated by a broader line . . . by new converter ST CKED TO ce 
units. Double capacity TAB CARD drawer will A ILING— 


hold over 4400 cards. With partitions removed, 


drawer is ideal for artwork, blueprints, etc. . . . loaded to capacity—each drawer 

measures 15% x 24 x 4% inches. Count on works perfectly—no sticking, 

STAX ON STEEL for countless uses because every é . seamen 

unit is designed to handle the weight load in- no bulging with ‘5 @\ 

volved in multiple filing now possible with con- 

venient converters shown below. @ INTERLOCKS FOR STURDINESS .. . bottom 
Make profitable use of these new STAX ON STEEL to top and side to side . . . forms framework as rigid 

features. They'll broaden your sales opportuni- and sturdy as steel shelving. 

ties—minimize your inventory. The new, eco- @ WON'T SAG—DRAWERS OPEN EASILY. Tests 

nomical converters allow you to stock and sell prove perfect operation under 1250-pound pressure. 

one STAX ON STEEL unit to meet many different @ EXCLUSIVE 4-POINT SUPPORT —in the rear 

requirements. as well as front guarantees performance. 








2-ROW CONVERTERS @ FRONT OFFICE APPEARANCE of fade-proof 


Partitions Legal Bankers’ Gray finish enhanced by luster-steel parts. 
Size drawer for 

filing Ledger Cards @ EASY TO STOCK... shipped knocked down 

_ ae pat in compact cartons—takes little space—convenient 
6%* x be yan to handle. Packed in cartons of 2 or 6. 


vides 48” of filing 
space. 


ADDED ACCESSORIES FOR ADDED SALES 


3-ROW CONVERTERS 
Partitions Legal 
Size drawer for 
Voucher or Docu- 
ment filing. Makes 


nine cells 41" x 
10” ...provides 72” 





of filing space FOLLOWER BLOCK COUNTER TOP 
Holds records erect until drawer Makes useful counter. Metal top slips 
is filled. All metal—fits letter or into sideplates—fits snugly. Size to 


legal size files. fit oll four STAX ON STEEL. 





New complete catalog No. 1125 just off the 


BANKERS BOX COMPANY 720 SO. DEARBORN ST. CHICAGO 5 
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Berk Heads Stationers Club of Chicago 

Election and installation of new officers formed the main 
program at a recent meeting of the Stationers Club of Chi 
cago in the Merchandise Mart. Gerald A. Berk, Berk Office 
Supplies, was elevated to the of 


} 


hce of president, succeeding 





Head Stationers New officers of the Stationers Club of 
Chicago, left to right: Lou Knobe, treasurer; Ted Cassin, secretary; 
Gerald A. Berk, president, and Sid Allen, vice-president. 


Phil Sol, Sol Office Supply Company. ther new ofhcers are: 
Vice-president- Sid Allen, Chicago Stationers, Inc. 
Secretary—Ted Cassin, Johnson-Stack Company. 
Treasurer—Lou Knobe, Knobe the Stationer. 


The installatign ceremonies were conducted by Ken 
Reister, Minnesota Mining & Manufacturing Company, 


former president of the Great Lakes Travelers Club. 


New York OMDA Hears Phelps 


The regular monthly meeting of the Office Machine 
Dealers Association of New York, Inc., was held February 9 
in the Chelsea Room of the Governor Clinton Hotel. Presi 
dent Harold Peck, Ideal Business Machines, New York 
City, presided. 

In opening the meeting President Peck extended greetings 
and welcomed some 60 members and guests. No meeting 
having been held in January due to a heavy snowstorm, 
Secretary Lemuel Bannister, Jr., read the minutes of the De 
cember meeting which included the election of the follow 
ing officers for 1954: 

President—Harold Peck, | 
president, David Aronson, A. & | 
urer, Samuel Stein, Quality Ofhce Equipment Corp.; secre 
tary, Lemuel Bannister, Jr.; sergeants-at-arms, Murray Dia 
mond, American Typewriter Adding Machine Co., and 
Frank Nemzer, Nemzer Typewriter Exchange; board of 
directors, chairman David C. Silvers, American Business 
Machines, Inc.; members, Walter Dailey, General Business 
Machine Co.: Paul Kramer, Ideal Business Machines: Jack 
Hutter, Check Writer Co., Inc.; Harry Ritchie, Addressing 
Machine & Equipment Co. and Israel Meizner, Mercury 
Business Machine Co., Inc. all of New York City. 


deal Business Machines; vice 
> 
>. 


Typewriter Co.; treas 


President Peck then called upon Mr. Silvers who reported 
on the recent meeting of the board. Among the subjects 
discussed were: 

Recommendation to hold the National Office Machine 
Dealers Association convention in New York City, either 
in 1955 or 1956, education and sales training program, 
collective advertising, the disadvantage of discount houses 
competition and a new member enrollment contest. 


The guest speaker of the evening was Kenneth P. Phelps, 
executive vice-president of R. C. Allen Business Machines, 
Inc. whose topic was “Trends of the Industry and Dealer 


Distribution of New Products 


Calling attention to the fact that the trend is to sell more 
new machines through dealers he pointed out that R. C. 
Allen Business Machines, Inc., is now entering its 21st year 
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of selling their machines through dealers. He added that 
its policy is to price the machines on a competitive basis 
and offer dealers the best product they know how to build, 
He went on to discuss discounts, guarantees and dealer 
service contracts. 

Regarding numerous machines made abroad and offered 
on the U. S. market he called attention to the fact that much 
confusion and competition is the result. Dealers cannot stock 
and sell all machines offered, therefore, they select those 
machines they like. Manufacturers likewise select the dealers 
they prefer and give them closed territories, a procedure not 
easy to follow in large cities. In this connection, he opined 
a granting of dealer franchises on a population basis would 
be of mutual benefit.to both dealers and manufacturers. 

At the conclusion of Mr. Phelps’ talk, a question and 
answer period was held, followed by demonstrations given 
on a number of their newest typewriters, cash registers and 
adding machines. 


Louisiana Printers, Stationers 
to Convene in Shreveport 
Reported by Art Carrow 


The Louisiana Printers & Stationers Association at a recent 
directors’ meeting decided to hold its annual convention in 


Shreveport, La., on May 21-22 at the Captain Shreve Hotel. 


Marvin Drake of The Drake Company in Shreveport will 
be convention chairman. 

The sessions will open with registration at 4 P.M. on 
Friday, May 21, and a full program will continue through 
Saturday, ending with the banquet and dance that evening. 

All Travelers are invited to attend. 

The officers for the present year are James E. Renton, 
\. Blanco, Inc., New Orleans, president; Marvin Drake, The 
Drake Company, Shreveport, first vice-president; Claude 
Latil, Latil Stationery Company, Baton Rouge, La., second 
vice-president, and Bob Burns, Bob Burns Printing Company, 
Monroe, La., treasurer and secretary. 





Richmond Stationers Hold Annual Dinner 

The Commonwealth Club in Richmond was the scene of 
the annual dinner of the Richmond Stationers Association 
on February 16. One hundred and eighty members, em- 
ployees and friends were on hand to join in the good fellow- 
ship hour which preceded the buffet dinner. 

President P. M. Valentine, Virginia Stationery Company, 
Richmond, Va., welcomed the diners. Third Regional Gover- 
nor Tom Stout, E. W. Curry Company, Pittsburgh, Pa., 
invited all to attend the third regional convention in At 
lantic City, June 21 and 22 

Chas. C 
Va., that venerable Southern gentleman and octogenarian, 


Gee, Virginia Stationery Company, Richmond, 


whose 65 years in the stationery business is a record which 
few can match, was given a rousing reception by his many 
friends. 

Carl W. Priesing, 
of the evening, challenged his audience to adopt a program 
designed to do a better selling job. He asked: 


American Pencil Company, the speaker 


1. What are the opportunities and rewards in selling? 
He demonstrated that the need for sales people is greater 
today than ever before and that the rewards for successful 
selling are great. “It’s the customer who pays salaries and 
commissions,” he said. 

2. What do we have to do to improve? Salesmen are 
not born, according to Mr. Priesing, they are made. Suc 
cess is the reward of everyone who will work and practice 
doing the job better. Here he reminded his listeners of 
the seven deadly sins which go on behind the retail counters 
all over the nation: 1. Inattention to customers; 2. Trading 
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= If NY 18358 Q 2 Richard Esterbrook established three basic principles for his business: 


nd 
ny, 1. Make the very best products possible today. 
2. Make them still better tomorrow. 
3. Market them fairly and honestly —through legitimate trade channels. 


. TODAY 
ion | 41: 9 2 96 years later, the basic principles of The Esterbrook Pen Company are: 


“ 1. Make the very best products possible today. 
W- 
2. Make them still better tomorrow. 
3. Market them fairly and honestly —through legitimate trade channels. 







Our congratulations to the National Stationery and Office Equipment 
Association on its Fiftieth Anniversary. 


At Esterbrook, we take particular pride in the fact that our late sales 
nd, manager, Harry C. Sharp was privileged to attend the founding meet- 
* ing of the Association and The Esterbrook Pen Company became one 
a of its Charter Members. We are also proud that Esterbrook has con- 

tinued its membership in the Association for all its fifty years. 
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ng THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY « The Esterbrook Pen Company of Canada, Lid., 92 Fleet St., East; Toronto, Ontario 
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down; 3. Neglect in suggesting companion sales; 4. Per 
mitting price to be the sole consideration; 5. Failure to use 
the fundamental buying motives; 6. Lack of knowledge of 
merchandise; 7. No attempt to close the sale. 

Mr. Priesing likened sales presentations to playing a poker 
hand: 

1. Show your openers 

tomer wants. 

2. Prove your openers by a logical presentation. 

3. Showdown or close in which you give your customers 

a choice for affirmative action. 

The speaker cautioned minute examination of sales pre 
sentations to make certain they were making logical appeals 
with real customer benefits definitely stressed and presented 
in sequence to build up to the order. “Start now determined 
to make a gain of 20°% in your sales. Observe and benefit 
by your hits and errors. Determine the whys and wherefors 
of your successes and failures. Work hard at it and success 
will be yours,” he concluded. 

To J. D. Martin, J. D. Martin Company, Richmond, Va. 
and his hard-working committee the assembly gave en 
thusiastic thanks for the grand meeting and dinner. 


present something your cus 


GLTC Celebrates Another Birthday 


Racking up a record attendance of 153, the Great Lakes 
Travelers Club gave appropriate recognition to its 19th 
birthday by conducting a dinner dance on Saturday evening, 
February 27, in the Cotillion Room of the Morrison Hotel, 
Chicago. The unbeatable combination of a fine room, good 
food and an excellent orchestra convinced everyone present 
that this year’s party was “the best yet.” 

Despite somewhat inclement weather, out-of-towners were 
present from Milwaukee, Wis. (Mr. & Mrs. Art Finger, 
S. J. Olsen Company), and Springfield, Ill. (Mr. & Mrs. 
Frank Simmons, Simmons Office Supply & Equipment Com 
pany). 

The efficient committee largely responsible for the success 
of the party was headed by Doug Allen, American Pad & 
Paper Company, assisted by “Chuck” Gilbert, Orrice Appui 
ancEs. Other members of the committee were Clarence 
Clemen, G. J. Aigner Company; Wayne Mitchell, Hodgman 
Rubber Company; Norbert Burgess, Sanford Ink Company; 
Robert Cleary, Minnesota Mining & Manufacturing Com 
pany; John Fellowes, Bankers Box Company; Earl Hanson, 
manufacturers’ representative, and Ray J. Eichenlaub, Sery 
ice Steel Products Corporation 


N. Y. Square Club Elects Officers 

At the regular monthly meeting of the Stationers Square 
Club of New York held January 21 in the Prince George 
Hotel, New York City, the following officers for 1954 were 
installed: 

President, Ralph Barnett, Blaisdell Pencil Company, first 


R. Barnett 





vice-president—Milton Stone, Milton Stone Associates; sec- 
ond vice-president, Edward W. Jensen, Noesting Pin Ticket 
Company; secretary, Sidney Diamond, Diamond Stationery 
Company New York City; financial secretary, Jesse S. 
Libien, Libien Press Inc., New York City, and treasurer 
Harry Fensterheim, S. E. & M. Vernon, Inc. 
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Expect Record St. Petersburg Regional 

The biggest advance registration ever indicates another 
record attendance at District Four’s 1954 regional convention 
this spring. The meeting will be held at the Vinoy Park 
Hotel in St. Petersburg, Fla., Thursday, Friday and Satur- 
day, April 1-2-3. 

District Governor Robert M. Sanford of Sanford-Hall Co., 
Jacksonville, Fla., has arranged all business sessions in the 
mornings, leaving the afternoons free for “fun and frolic.” 


C. S. Stowe J. L. Alvarez 





O. G. Penegar J. E. Huguley H. H. Akers 


An outstanding entertainment program and ladies pro- 
gram has been arranged by general convention chairman 
P. K. Smith of P. K. Smith & Company, St. Petersburg, Fla. 

One of the big events of the convention will be the 
Southern Travelers Club’s annual party which this year will 
be built around the theme, “A Night in Latin America.” 

Among those who will have a part on the convention pro- 
gram are the lieutenant governors of District Four. They are: 

ALABAMA—Cecil S. Stowe, Alabama Office Supply 
Company, Opelika, Ala. 

FLORIDA—Joseph L. Alvarez, Chesnut Office Equip- 
ment Company, Gainsville, Fla. 

GEORGIA—Joseph T. Kilpatrick, Carithers - Wallace - 
Courtenay, Inc., Atlanta, Ga. 

NORTH CAROLINA—Oscar G. Penegar, The O. G. 
Penegar Company, Gastonia, N. C. 

SOUTH CAROLINA—John E. 
Co., Inc., Charleston, S. C. 

TENNESSEE—Herbert H. Akers, S. C. Toof & Com- 
pany, Memphis, Tenn. 


Huguley, Legerton & 


Clary Institutes Dealer Action Conference 

The Clary Multiplier Corporation has instituted a new 
type of meeting — the dealer action conference — for its 
dealer district managers, according to K. A. Adams, general 
manager, dealer division. 

The meetings, two of which were held at the Huntington 
Hotel at Pasadena, 10 miles away from the home office, are 
designed to equip the managers with new tools and tech- 
niques for providing every possible service to Clary’s fran- 
chise dealers, numbering more than 400. 

The dealer action program, six months in the planning 
and testing stages, is being administered in week-long, 
action-packed seminars by Mr. Adams and other home 
office personnel. 

Speakers and discussion leaders at the initial conferences 
included J. W. Stallings, general manager of distribution; 
William Petit, Jr., assistant to Mr. Adams; Bernard Bren- 


OA — 4/54 


OA 


ier 
on 
irk 
ur 





TT) 


ing 
yng, 
yme 


1CC5 


ion 
ren 


/54 


MORE 
FEATURES .... 

























MORE 
VALUE .... 


MORE 
PROFIT .. e 


Yes, here’s another of the long-famous Copy-rite 
Duplicators that have been money-makers for dealers 


year after year...now with more sales appeal than ever! 


THE COPY-RITE FEATURES 


3 


COMPLETE 
ROLLER RELEASE... 
Lever releases pressure on all rollers 


_.. prevents “flat spots” and 
ent roller replacement. 








frequ 


4 


NEW FLUID 
CONTAINER... 


All aluminum design that 
follows contour of machine 
.. indicator permits easy 
measurement of fluid level 
... faster flow for quicker 


work... retains economical 
draining feature. - 


NEW BEAUTY ————— 


Striking neutral hammerloid finish with embossed name, directional 
arrows and pressure indicator. Polished aluminum handle 
~ with red plastic knob for sure, easy grip. 


Write today for full information 


Jai WOLBER DUPLICATOR & SUPPLY CO. 














peer e 
COPY sz 
\ Durch 1203 CORTLAND STREET, CHICAGO 14, ILLINOIS 
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nan, director of market analysis; John Winters, general 
service manager; and James Alexander, employment man 
ager, personnel department. 

The first Conference was held February 7-12 for the fol 
lowing dealer district managers: Jack Spangler, eastern north 
central; Arthur Hanrahan, New England; Howard Corl, 
southeastern. Also present was Richard Barrett, in charge 
of cash register sales. 

The second conference was held February 28 to March 5 
for the six remaining managers: John Rommell, middle 
Atlantic; William Cooke, middle central; R. J. Zucker 
mandel, western north central; M. L. Cowan, southwestern: 
R. T. Kelley, northwestern Pacific; P. J. Ready, southwest 
ern Pacific. 

Other dealer action conferences will b held in the held 
mid-summer for three or more managers at a time, Mr. 
Adams said. 


New York NOFA Honors Old Timers 

“Paying tribute to the pioneers of our industry” was the 
keynote of the New York Chapter of the National Office 
Furniture Association as it feted 25-year men at a regular 
meeting held March | at the Brass Rail in New York City. 
Te each of the old timers in the New York area was pre 
sented a handsome and distinctive 25-year service pin. 

Despite the inclement weather, 125 members and veterans 
of the industry were assembled for this memorable occasion. 
They were rewarded by an hour of good friendship topped 
off by a fine dinner. 

President Dan Waldner, D. Waldner Company, Mineola, 
Long Island, N. Y., expressed appreciation for the turnout in 
tribute to the men who had worked so long to build the 
office furniture business. At his suggestion a moment of 
silence was observed in recognition of the old timers who 
had passed on. 

Jack Schwander, Desks, Inc., gave a brief resume of plans 
for the NOFA convention in Chicago May 8-11. 

Moe Turman, Metwood Office Equipment Company, then 
laid the background for the presentation of the service pins 
With his typical warmth of style he observed: 

“This is an odd business—office furniture. It lacks the 
picturesqueness of creation, prevalent in so many other busi 
nesses. It hasn't the picturesque history of the motion picture 
industry or the automobile business. Most people will tell 
you that nothing exciting ever happens in office furniture. 
| want to take exception! Those of you whose memory is 
keen enough to remember what the office furniture stor 
looked like 50 years ago, 40 years ago, and even 25 years 
ago—will bear me out. 

“T believe sincerely and honestly that the last 10 years 
have seen more progress in office furniture than the previous 


+0 years. | also believe that the next 10 years will bring an 
awakening in this business which will far exceed anything 
that has happened in its history thus far.” 

Special honor was accorded to the following men who 
had contributed 49 years or more 

James Glenn, Manhattan Desk Company, New York City, 

George Wray, manufacturers’ representative 

E. M. Gibby, Sr., Desks, Inc., New York City. 

H. A. Clemetsen, Office Furniture Warehouse Company. 

Charles Blad, Corry-Jamestown Manufacturing Company. 

Henry Leek, Essex Desk Company, Newark, N. J. 

Howard A. Smith, Samuel Lakow & Sons, New York 
City. 

Nathan Seymour, Charles S. Nathan, Inc., New York 
City, as chairman of the activities committee presented a 
service pin to each of the old timers present—‘to the men 
who had the courage and fortitude in building the office 
furniture business.” As each man accepted he was given 
opportunity for comment. Many did, adding much to the 
Havor of the meeting. It was the expressed hope of the 
chapter that the 25-year Club would become a permanent 
feature of the association’s activities. 


Old timers present at the meeting were: 


. C. Sorensen, J. T. Paddock, Joseph Schwartz and Richard T 

Houghton, Regan Furniture Corporation 

Harvey Bright, Bright Chair Company, In¢ 

Irving Jacobson, Excellent Cabinet Works Company 

W. J. Madden, Madden & Company. 

George Wheeler, OFFICE APPLIANCES 

Charles H. Blad, Corry-Jamestown Manufacturing Corporation 

John E, Mossman and Edgar M. Gibby, Desks, Inc. 

David Tepper, Charles S. Nathan, Inc 

R. A. Clemetsen and Sadi Clemetsen, Office Furniture Warehouse 
Company. 

Charles Stettler and Richard A. Berry 3erry, Dickie & Stettler. 

George B. Wray, manufacturers’ representative 

Donald Ewing and Tom Fox, All Steel Equipment Company 

Henry S. Leek, Essex Desk Company 

James M. Glenn and Miss Ledger, Manhattan Desk Company 

Hugh T. Morgan, Princeton Upholstery Company, Inc 

Hyman Glassman and Wm. Silberstein, Glassman & Son 

Irving Lassner, Goldsmith Bros. 

Leo Mittelman, Metwood Office Equipment Corporation 

Helen A. Kraig, F. J. Bloempot Company 

Alex Burkhardt, Victor Safe & Equipment Company 

Samuel Katz, Art Steel Sales Corporation 

Hugh Ward, Geyer’s Topics. 

Irwin Casper, Irwin Casper, Inc. 

Irving Kramer, David Kramer, Inc. 

L. Kammerer, Desks, Inc. 

Samuel Phil Heidelband, Harry Lakow and Howard A. Smith, Samuel 
Lakow, Inc. 

Bernard H. Nemlich, Regan Furniture Corporatior 

Joseph Brenner, Brenner Desk Company 

Adam Andrasick, Macey-Fowler, In« Metal Office Furniture Com- 
pany. 

W. E. Schubert and G. Kohansky, Aetna Safe Company 

Angus L. Glordon, Angus L. Gordon Company 

James E. Goodeve and G. Emmons, Jr., Filing Equipment Bureau. 

Arthur Ehrlich, Harry L. Goldman and Joseph Ehrlich, Charles 5 
Nathan, Inc. 

Martin Pollack, Supreme Steel Products, In¢ 

Samuel Sandler, Charles S. Nathan, In« 

J. A. Lichtenfeld, Supreme Steel Products, Inc. 

Jack Schwander and John Kolyer, Desks, Inc 


Old Timers not present at the meeting, but who will be 
mailed pins are: 
Samuel Nemlich, Regan Furniture Corporation 


(Turn to page 189, please 





Old Timers’ Night observed by New York Chapter of NOFA March 1 
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those ODD-SIZED RECORDS, too! 
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EXCLUSIVELY THROUGH THE DEALER 





SOLD 













LEDGER 
(TWO SIZES) 






SIX SIZES 

OF 26%” DEEP 

SINGLE DRAWER 
ACTIVE FILES 










A new group of one — 
drawer cabinets for the — 
maintenance of 
records, bills of 
and invoices. 


DOLIN |e 


METAL PRODUCTS INC. | legal sizes, too. Balle” 
319 LEXINGTON AVE. pressor follower block — 
BROOKLYN 16, N. Y. Je rod — 1ctive 

J aluminum hordwenlt ee 


Green or Gray baked = 
finish. | 
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Point of Sale displays, 
envelope enclosures, 
counter circulars and 
other promotionals, 


WRITE FOR COMPLETE INFORMATION 
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M-1961-S 
Side Chair 


Another selling advantage 


HT ROW 


..ethe chairs match the desks in design 


andi in “can't be beat” prices 








Futuronic Chairs give Morval dealers a bid-winning advantage in today’s 

growing movement toward completely coordinated office furnishings. No 

sore thumbs’’ here. Desks and chairs are perfect mates— designed alike 

and finished alike so that all units blend in perfectly coordinated groupings. 

M-1961 Offered at unprecedented prices, Futuronic chairs are made exclusively for 
Guest Chair Morval by one of the nation’s top producers of high-quality chairs. Comfort 
and durability features are outstanding. Covering is U.S. Rubber’s famous 
Elastic Naugahyde — available in choice of five striking colors and optional 


on Swivel, Arm and Side Chairs. 


INTERESTED? Write now for selected dealer territory availabilities and liter- 


ature on Futuronic Desks and Chairs 


M-632G MORVAL 
Executive 
Adjustable Chair 








by 
MORVAL CORPORATION 
Herkimer, New York 


Backed by 68 years of 
quality office furniture manufacture 








M-707 
Clerical Desk 


M-1960G 
Desk Chair 


M-688 
Stenographic Chair 
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‘ FILING 
SUPPLIES _ 


| 
i And, we do mean service. Our staff and plant | | 
are geared to our dealers’ demands and require- | 
ments. When GUSSCO dealers want merchan- | 
dise, they get merchandise and not excuses. 








And, we do mean complete. The carefully se- 
lected items in the GUSSCO catalog enable our 
dealers to meet practically all customer require- 
ments with stock items. The need for specials 
is materially reduced, but when specials are re- 
quired GUSSCO dealers get the kind of service 


they want. 


Every item in the GUSSCO Line is a sound 
value guaranteed to give customer satisfaction. 
GUSSCO products are uniform. They are 





ee ‘ 
priced right. You can pay more but you can’t cher GUSSCO Produce axe 
get more for your money. TRANSFILE Fibre Board Transfer Files . . . GUIDE-O- 
FOLDER, the hanging folder with adjustable metal tab 
Here’s a sales and profit combination hard to  — drown ot dade. GUIDEO-TILE, the semenal dle 
. wi lidi rin —both i i 
beat. Write now for the GUSSCO catalog. Se ee a eee 


) 8) |b) SD OT" ae Od OP 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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Royal Typewriter Company 


Hails 50th Anniversary 


en two young men, E. B. 


Recalling its start in 1904 wl 
Hess and L. C. Myers completed what was termed “the first 
humanized typewriter,” Royal Typewriter Company, Inc., is 
this year observing its 50th anniversary 
Says Fortune Peter Ryan, the company president: 
*1954—Royal’s Golden Anniversary Year 


pany with brilliant achievements recorded and with pages 


finds our com 


awaiting even greater achievements ahead 





A Golden Moment in Royal History 

Fortune Peter Ryan (left), president of Royal Typewriter Co., Inc., presents 
a silver tray to Julius Schillinger (right), company co-ordinator of quality 
control and design, in honor of a double birthday celebration—the 50th 
anniversary of Royal and Mr. Schillinger’s half century with the company 
In honor of the occasion Royal presented medallion key rings to every 
employee in its 87 branches in the United States, its Hartford, Conn. 
Montreal, Quebec, and Leyden, Holland, factories, as well as all offices 
throughout the world. 


“The growth of Royal Typewriter Company, Inc., the 
advancement from a small local shop to a world-reaching 
Colossus, is a magnificent tribute to the successes obtainable 
through an able welding of salesmanship, technical skill, 
leadership, and devotion to ideals 


Royal recalls that its pioneers, Hess and Myers, had two 


primary objectives—“the health and comfort of the girl who 
used the typewriter and the operating expenses of the man 
who owned it.” In two floors of a small building in Brook 


lyn the inventors of the Royal typewriter produced a ma 
chine which received financial backing by Thomas Fortune 
Ryan. His faith in the future of the Hess-Myers’ typewriter 
helped make possible Royal’s success. 

Royal Model No. | was introduced in 1906. By 1908 the 


company had expanded and the factory was moved from its 
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modest Brooklyn site to Hartford, Conn., where there was a> 

larger supply of skilled labor. Some milestones since: 
1913—The first No. 10 model was produced. 4 filing 
1925—The Roytype line of carbons and ribbons was in 


fone. 

troduced. 
1926—The Royal portable made its bow. iearing 
1926 Royal was sponsor of the radio broadcast of the ected 
Dempsey-Tunney championship fight, the first nationwide |, 
hookup. all glic 


1927—America’s first air freight truck, a consignment of 9 lock 
210 Royal portables, was dropped by parachute from a plane hier si 
to Royal branches and dealers. 7 | 


1928—The “shift freedom” Royal was presented as a boon tents u 


to secretaries. all last 
1932—The Royal Typewriter Company, Ltd., was organ 
| ii 
. ) Yo 4 . § — 
ized to produce and sell Royal products in Canada. eg 
1934—“Touch Control” was introduced. 
1935-36-37—Albert Tangora won three world’s typing 
championships with a Royal attaining a speed of 128 net Ne 
words per minute for one hour in 1935, 135 in 1936 and 14] 
in 1937, 
1938—"Magic Margin” was introduced. 
1940—The company embarked upon its own Roytype 
J t 
manufacturing operations in Hartford, Conn. wr 
The War Years [ypewriter manufacture was suspended 
> : Unger ft 
ind Royal converted to ordnance manufacture. 
‘ cxs all C 


1949—Gray Magic Royal Standard and portable type 
writers were introduced. 

1950—First Royal electric typewriter came oft the assem 
bly line. 

1952—The HH model featured the “Magic 


personalized keyboard and other innovations. 


tabulator, 


1953—Nine revolutionary features were claimed for the 
Royal portable. 

In this 50th anniversary year, Allan A. Ryan, chairman of 
the board of Royal, says, “We grew and individuals grew 
with us. Thus, Royal marches into history—a glorious rec- 
ord of signal accomplishment—a brilliant tribute to the 


strength of the product, to an organization, to individuals.” 









The gentleman pictured in “Haskell 






Swells Warehouse Facilities” story ap 





pearing on page 102 of the March 











issue is Frank M. King and not S. K. 






Haskell as it was mistakenly captioned. 







Mr. King, shown here, is the western 






sales representative of the firm. We're 






sorry that this error was made. 





COLE’S ( Medd » eh CABINET 


* 


Ideal for any office 
where space is limited 


\ filing cabinet, typewriter stand and storage cabinet all 
4 one. Just what you need if your space is limited. A ball- 
wearing, retractable typewriter desk is built in and pro- 
scted by a locked outer door. The touch of your finger 
ill glide the ball-bearing carrier back after use, ready 
> lock up your typewriter safely. Also has three Cole 
s#tter size, ball-bearing drawer Plus two storage compart- 
, tents under lock and key. Made of heavy gauge steel, 
ill last a lifetime. Size 37" wide, 40” high, 17" deep. 


ive green or Cole gray baked enamel finish. 


5 495 
No. 379 LETTER SIZE 


| units available wit 


Unger type lock that aut matically 


LEGAL SIZE 


1dd’‘l. ’ x . 
The above with legal size instead of 


letter size drawers. 40’ wide, 40” high, 
17” deep No. 879 $57.95 


Similar to above No. 379 but with two double 
index drawers added, replacing the top letter 
size drawer. Index drawers are designed for 3x5 
or 4x6 cards (6400 capacity). Can also be used 
for leases, contracts or cancelled checks. Olive 


green or Cole gray baked enamel finish. 


No. 479 $5995 


Typewriter and supplies 
out of sight, safe, 
under lock andkey. —>» 


Available in Grained Walnut, Mahogany or Knotty Pine finish — $12.50 additional. 


10 fast-moving “Combination Units”... 20 other models available. 





ie a ee eee ee ee ee oe oe On ee 
285 Madison Avenue, New York 17, New York 
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FREE 


A set of interlocking stackers | 
furnished FREE with each Pronto § 

They interlock securely for stacking 
as high as the ceiling. | 


save with PRONTO 


Ruggedly built of 275 Ib. fibre board, 
reinforced with steel on the shell 

and the four corners of the drawers. 
Beautifully finished olive green steel drawer fronts 
match your regular active files. 








Single Carton 
___Used x | Width Height Length | File No. Lots Lots 
*Letter Size 12%” 10%” 24” 1210L $4.45 ea. $4 dial 
*Legal Size 15%” 10%” 24”) 1510L 5.60 ea. Pe 
Check Size 9%” 4%" 24” | 1941L 300 ea. 2 g 
8x5 Forms (2 rows), 1072” 8%" 24” 108L 4.25 ea. 41! 2 . 
Freight Bills 9%" 7” 24”| 1971L | 3.55 ea. 3 e FOLLOW BLOCKS 
NAL 
5x8 Forms 8%" 5%” 24”) 1851L 3,30 ea. 3:; LETTER size $4* a ae 
4x6 Cards (2 rows) 1279” 5” 24” 1245L 395 ea. 3 $60 
*Ledger Sheets (12%” 12%” 18” 1212M 670 ea. 6¢ LEGAL SIZE >)‘ 
*Packed 6 to a carton — All others, 12 fo a carton CHECK SIZE $3.00 
WRITE FC SANITARY BASES — Available for every size Pronto .... $3% 
STORAGE FILES PRONTO FILE CORPORATION, 285 Madison Ave., 
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Wolds Finest Duplicators 
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AT THE 


Liberator 300 
Electric 


STENCIL DUPLICATOR 


$349°° 


(PLUS EXCISE TAX) 
Truly the finest in Duplicating equipment. A 
machine for hairline registration—with heavy- 
duty standards. Inspect its operation and you'll 
find itis truly the World's Finest Duplicator. Avail- 
able in futuramic grey or black wrinkle finish 
with open cylinder automatic dual brush inking. 


NEW 1954 MODEL 


Liberator 200 
Wauual 


AUTOMATIC FEED 
#17950 


(PLUS EXCISE TAX) 


New and greater engineering developments 
to an already famous model. The quietness 
and ease of operation gives this hairline 
registration duplicator a newer high in stand- 
ards to be found only in the Liberator 200. 


NEW 1954 MODEL 
Liberator 100 
Wanual 


AUTOMATIC FEED 
$73950 


(PLUS EXCISE TAX) 


Corporation 


BEAUTY — 
DEPENDABILITY 
PERFORMANCE 














SAVES TIME— SAVES MONEY 


Reproduces forms, letters, bulletins, 
memos, post cards, manuals. In fact, 
anything that may be typed, drawn, 
traced or raphed on a stencil. 
A duplicator that has. been time 
tested to produce millions of copies 
free of service. 
POST CARD TO LEGAL SIZE 
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J. K. Salomon Now Heads Royal Metal 

Joseph K. Salomon, general manager and secretary of 
Royal Metal Manufacturing Company, Chicago, since 1948, 
has been named president of the company. He succeeds 
Hobart A. Green, who died suddenly January 29. 

George C. Lautemann, 49, has been named executive 
vice-president and George H. Lowell, secretary-treasurer. 





G. C. Lautemann 


J. K. Salomon 


Mr. Lautemann is president of Royal Metal’s Canadian 
subsidiary, Royal Metal Manufacturing Company, Ltd., of 
Galt, Ontario. He will retain this position in addition to his 
new executive duties with headquarters in Chicago. Mr. 
Lowell previously was company treasurer and his new ap 
pointment gives him greater responsibility. 

Mr. Salomon is a son of Joseph Salomon who founded 
Royal Metal in 1897. His appointment follows long expe 
rience with the company dating from 1930. In 1935 he was 
appointed sales manager and four years later was named 
general manager of the firm’s Los Angeles plant. 

He served in the Air Corps during the war and rejoined 
Royal in 1946 as sales manager. In 1948 he was appointed 
general manager and secretary. 

Mr. Lautemann was elected president of Royal’s Canadian 
subsidiary in 1946 after service as assistant general manager 
of the parent company in Chicago. He has been a member 
of the Royal organization since 1933. 


Anton Love Resigns from Wilson Jones 

On Monday, February 22, Anton Love severed his con 
nection as general sales manager of the Wilson Jones Com 
pany, Chicago. Mr. Love has no definite plans for the im 


mediate future, except to take a vacation. 


Anton Love 





Beginning his business career in the retail stationery field, 
Mr. Love acquired an intimate knowledge of dealers’ needs 
and viewpoints. His experience also included association 
with a leading stationery jobber on the Pacific Coast. In 
1934 he joined the Wilson Jones staff out West, a connection 
that lasted 10 years. Then followed a six-year term with 
Eversharp prior to a return to WJ in 1950. He was appointed 
central division sales manager in 1951 and general sales 
manager in 1952. 


Welch Shifts General Offices 

General offices of the W. W. Welch Company, manufac 
turers of Air-Flight circulators and window fans, have been 
moved to the Enquirer Building, 617 Vine St., Cincinnati. 
They formerly were located in the Glenn Building. The 
Welch plant remains at its present site, 127 Park Place, 
Covington, Ky. 
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Wasley and Balch Advance at Quality Park 

Lafe H. Wasley, who has been vice-president of Quality 
Park Envelope Company, has been moved up to the posi- 
tion of president. 

Harry Balch, who long has served as salesman for the 
company, working largely in the Fifth and Sixth Districts 
NSOEA, has been appointed vice-president in charge of 
sales. Mr. Balch’s main hobby is selling, with a little golf 
thrown in for good measure. He plans to retain his head- 
quarters in Chicago, Mr. Wasley maintaining his office at 
the plant in St. Paul. 

Other officers of Quality Park are Charles A. Ward, chair 
man of the board; G. M. Anderson, vice-president; Fred 
La Plant, treasurer, and G. A. Brown, secretary. 

Quality Park started its 35th year on February 1 with 
plans for expanding facilities and adding improvements to 
its well known line of envelopes. 


R. A. (Andy) Maish Retires From Active 
Service With Dennison Manufacturing 

After almost 41 years of participation in the affairs of 
Dennison Manufacturing Company, R. A. “Andy” Maish 
retired from active business life on February 28. He will con- 
tinue with Dennison in an advisory capacity and he advises 
Orrice AppLiances, “You can bet that my devotion to Den 
nison will continue and my interest in the industry will 
never fade. Dealers, wholesalers and manufacturers have 
been good to me and my appreciation comes from the very 
bottom of my heart. I treasure the friendships and pray God 
they will be everlasting. 

“If I have contributed just a little bit to the good of the 


industry I can be happy.” 


R. A. Maish 





Che career of Mr. Maish with Dennison started on June 
20, 1910, when he became a city salesman in Cincinnati. 
Shortly thereafter he became a traveling salesman in the state 
of Ohio. In April of 1921 he was transferred to Framing- 
ham, Mass., to assist in merchandising and on January 1, 
1922, he was appointed merchandise manager for the dealer 
wholesaler line. In March, 1936, he was elected a director of 
the company. 

He later became director of all merchandising and then 
director of marketing. Ultimately, he became vice-president 
of the company. 

Two ol “Andy's” proudest possessions are his honorary 
life membership in the National Stationery & Office Equip- 
ment Association, conferred at last fall’s national convention, 
and life membership on the board of control of the Whole- 
sale Stationers Association. 

lo start his new life of ease, “Andy” plans to sail with 
Mrs. Maish on the Constitution on April 21 for three months 
in Europe. 

They expect to meet with their many friends at the forth- 
coming NSOEA convention. 


Remington of Dallas Celebrates 
The Remington Rand Corporation held open house Feb- 
ruary 17 and 18, in its new business equipment center at 


2100 N. Akard St., Dallas—JHR 
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HOW TO PUT 
YOUR BUSINESS IN 
THE CENTER OF TOWN! 


You don’t need a Main Street address to attract 

new customers. 

Use the ‘yellow pages’ of the telephone directory. That’s 

where people look when they are in a buying frame of mind 

for the products and services you offer. 

The ‘yellow pages’ get your name, address, telephone 

number and sales messages in homes, offices, shops and factories 
all over town. 

It’s like putting your business right square in the buying center 
of your community. 


(a 4 Get in touch with the Classified Telephone Directory 
Representative at your local telephone business office. 








Harold T. Avery, Engineering 
Genius With Marchant, Retires 

A quarter century of service with Marchant Calculators, 
Inc., Oakland, Calif., was completed February 15 by Harold 
T. Avery, vice-president and chief engineer 
Mr. Avery’s career spans the period in which modern 
calculator design history has been written. The Marchant 
chief himself has made some notable contributions to cal 
culator design. 

He is the inventor of the “silent speed” mechanism which 
has long been a distinguishing feature of Marchant cal 
culators. Because of his kinship with mathematics Mr. 
Avery is known to his associates as “the human calculator.” 
He also has pioneered many features of design and opera 
tion in the calculator field which received wide recognition. 


H. T. Avery 





Mr. Avery joined Marchant in 1929 as a member of the 
engineering staff. Two months later he was named chiet 
engineer, a post he has held continuously. Last June he 
was appointed vice-president-engineering, one of the first 
two Marchant executives elevated to vice-presidencies in the 
company’s 44-year history. 

Invention is both vocation and avocation tor Mr. Avery. 
He is the inventor of many aeronautical and navigational 
devices. Included among them are automatic controls tor 
helicopters and the latitude and longitude meter on which 
the Arma dead reckoning indicator and the Bendix air 
position indicator are based. 

Mr. Avery is a member of numerous engineering societies. 
He is a graduate of Stanford University 


Open New Business Machine Firm in Florida 

Bill Ohse and Lee Rouse have formed a new enterprise, 
Orlando Business Machine Service, 241 S. Boone St., 
Orlando, Fla. 

In addition to servicing business machines the new frm 
also handles sales of Clary adding machines and cash 
registers and all makes of portable typewriters as well as 
factery rebuilt machines. 


Denver Firm Holds Grand Opening 

Business Furniture Company, featuring Art Metal, Jaspet 
Office Furniture, Harter, Post Index and other top lines ot 
office furniture and office supplies, held its grand opening 
February 5 and 6. 
llth and Santa Fe Sts. 


The firm is located at the corner ot 
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Elect Two New Diebold, Inc., Officials 

The board of directors for Diebold, Inc., in a meeting held 
Wednesday, March 3, named two men as officials of the com- 
pany. Frank D. Robinson becomes treasurer and Elmer W, 
Nelson a vice-president. 


a 





F. D. Robinson E. W. Nelson 


Mr. Robinson has been assistant treasurer since he joined 
Diebold in the spring of 1951. In t 
tioned in the manner of an overal! general management staff 


nat capacity he has fune- 


assistant and as a general assistant to the president in both 
financial affairs of the corporation and in other general 
management phases of company operation. 

Mr. Nelson has been associated with Diebold for more 
than 40 years and is widely known as an expert on bank 
vaults and bank security equipment. In his lifetime of sery 
ice to the company he has been stationed in Canton, Ohio, 
Boston and New York City, filling such major positions as 
advertising manager, Diebold New England manager, gen 
eral manager of dealer sales, New York branch manager, 
eastern division manager and sales manager of the eastern 
bank division, as well as consultant on foreign contracts. 


Two New Salesmen Join Weis 
Weis Manufacturing Company recently announced the 
Its sales staff. ‘| he new 


Me Pike. 


appointment of two newcomers t 
men are Ned Baynon and Ray Bil 





Ree 





R. McPike 


Mr. Baynon is a veteran, having previously served as rep 
resentative with Boorum & Pease and with Eberhard Faber 
Pencil Company. His territory covers Illinois, lowa, Min 
nesota. Nebraska, Wisconsin, North and South Dakota and 
a portion of Michigan. 

Ray McPike is the son of H. C. McPike, vice-president 
and general manager of Weis. The younger McPike is 4 
graduate of Michigan State College and joined the firn 
after Army service. His selling held is ¢ hio and Indiana. 


ee 





New Quarters . . . New American head- 
quarters of J. S. Staedtler, Inc., at 25 
Dicarolis Ct., Hackensack, N. J., are pic- 
tured here. The importers of Mars pencils 
were located for 31 years on Worth St., 
New York City 
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A-S-E Construction Features 
Are Features You Can Sell 


Completely Concealed Hinges—no bolts or 
rivets showing. Prevent sagging doors and 
add to attractiveness 

Die-Cast Chrome Plated Handles of modern 
design control latches at top, center and 
bottom of cabinets 

Easy Shelf Adjustment—no bolts or nuts re- 
quired for adjustment on 1%” centers. 
Strongly Built—Full 4%" thick steel angle up- 
rights and 16-gauge channel cross members 
insure lasting strength and rigidity. 


q 3 





44 GRIFFITH AVENUE 
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ALL-STEEL EQUIPMENT INC. 


A-S-E STORAGE CABINETS 


You can sell a cabinet for every type of storage requirement when 
you carry the complete A-S-E Storage Cabinet Line. That’s why 
they are the fastest selling line of storage cabinets in the field. They 
make excellent sales leaders, and are perfect for the tie-in sale 
that boosts both sales and profits. Their smartly designed hardware, 
durable baked-on finishes and strong, rigid construction all tell 
why they are so well-liked by all business men. Offer this fine line 
of storage cabinets in dawn gray, olive green or grained finishes, 
and you provide your customers with a choice that will keep them 
coming to you for their storage needs. This is the line that will 
give your sales a boost! Send for the A-S-E STORAGE CABINET 
CATALOG NO. 180 and price list today. 


AN A-S-I ABINET TO MEET EVERY STORAGE NEED 
® Storage Cabinets ® Combination Cabinets 
® Wardrobe Cabinets ® Counter High Cabinets 


® Key Cabinets 


SUPPLEMENT YOUR SALES with 








AURORA, ILLINOIS 
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Buehler, Jr., Heads New Victor Activity 

The Victor Adding Machine Company announces a re 
organization of its negotiated division that now places 
Vice-President A. C. Buehler, Jr. in charge of this phase of 
the company’s operations. 

With several new products soon to be announced, this 
growing division has taken on a new importance. Mr. 
Buehler has been given the task of co-ordinating all the 
diverse programs functioning under this division. He was 
responsible for the promotion of the new Electri-car, shown 
for the first time at the International Sports and Outdoor 
Show in Chicago, February 20-28. 


A. C. Buehler, Jr 





At the same time he will be in charge of promotion on 
electronic instruments such as the just completed system 
for data accumulation and reduction to be known as Vic 
Dar, plus the supervision of Victor’s Department of Defense 
contracts. 

As part of his new assignment Mr. Buehler will also head 
the company’s executive division. In this capacity he will 
co-ordinate the company’s operating policies and procedures 
as well as administer its insurance program and maintain 
the corporate records. 

A. C. Buehler, Jr. is well known within the business 
machine industry for the active part he has taken in Victor’s 
development in recent years. 

A graduate of Dartmouth College, where he received a 
degree in business administration, he has participated in 
Victor’s executive training program and has served in 
numerous capacities, including credit and collection man- 
ager, administrative assistant to the general sales manager 
and special dealer representative 
he has directed the company’s franchised dealer program. 


During the last few years 


Promote Four in Facit Sales Realignment 

Sender Jaari has been named sales manager of Facit, Inc., 
it is announced by Erik Ohlsson, president. 

Mr. Jaari will head a newly created national sales align 
ment which sets up three major territories under district 
managers who will maintain headquarters in New York, 
Chicago and Houston. The firm some months ago opened a 
West Coast sales office under the management of Karl 
Siewert, vice president of Facit, Inc., at 114 Sansome St., 
San Francisco, to cover sales operations in the 11 far western 
states. 

Carl Gronhagen has been named southern regional man 
ager in Houston, Ernst G. Harboe has been chosen Midwest 
district manager in Chicago and Louis P. Milano will head 
the northeastern district in New York City. Mr. Gronhagen 
was formerly assistant to the president and is an officer of 
the corporation, and Messrs. Harboe, Milano and Jaari were 
previously district dealer sales representatives. 

“With the appointment of a sales manager and three new 
district managers we believe that an improved merchandis 
ing and service program can be achieved and be of great 
benefit to the more than 250 dealers from coast to coast 
now selling our Facit calculators, Odhner adding machines 
and Halda Typewriters to American industry, business and 
government,” Mr. Ohlsson states 
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The Garfield Corporation Opens New, 
Larger Headquarters in New York City 

Formal opening of new and larger headquarters of The 
Garheld Corporation was held recently at 15 W. 37th St., 
New York City. 





New exterior of The Garfield Corp. store. 





1S WEST 37° STREET + MEW YORK BAY © UGrcacer 41800 
FINE PRINTERS AMD | THOGRAPRERS » OFFIC: SUPA 6 RPA 
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Truck speeds The Garfield Corp. deliveries. 


Customers of this well known firm found it. better 
equipped to serve them in four divisions—printing, letter- 
press and lithography; sales promotion, displays and liter- 
ature; stationery, commercial and social, and business fur- 
niture and equipment. 

The Garfield Corporation is centrally located in mid-town 
New York City between the Grand Central and Penn rail 
road stations. Fast delivery service is maintained. 


Texas Firm Celebrates Anniversaries 

The Nic Tengg Company, 220 W. Commerce St., San 
Antonio’s oldest stationery and office supply house, celebrated 
two important events on Friday, Feb. 14. They were—tts 
100th anniversary and the 92nd birthday of Eulalio G. Cer 
vantes, its oldest employee. 

The firm has been in its present location since 1895, and 
now is owned and managed by Nic Tengg’s three sons— 
Julius, Thomas and William Tengg. 

Mr. Cervantes joined the company as a salesman at 20 
and has remained for 72 years! He was honored Friday at 
a reception given on the patio in the rear of the store. Cake 
and punch was served to all customers and friends visiting 
him during the day. 


Madison, 


negro porter, who has been with Tengg’s for 71 years! 


A runner-up to Mr. Cervantes is Richard C 


In 100 years of business, Tengg’s has moved only fout 
times—and each time to a location on W. Commerce St 
Many of its customers today are the third generation of 
families which purchased books, stationery and_ supplies 
when the firm started in business —JHR 
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MAKES THE DIFFERENCE! 


TEMPO TODAY OFFERS YOU THE MOST COMPLETE LINE 
OF STENCIL DUPLICATING EQUIPMENT AND SUPPLIES 
















Tempo Imperial x 


King of High-Speed, 
Heavy-Production Duplicators 


$895.00 


st 
*tter 
tter 
iter = 
a geha dual-cylinder 
own 
rail @ FOUR GREAT MODELS 
@® ELECTRIC AND HAND 
@ PRICES START AT $199. 
ated 
( e 
an A DUPLICATOR—A STENCIL AND AN INK FOR EVERY 
ns CHURCH, SCHOOL, ORGANIZATION AND BUSINESS OFFICE 
it 
a WRITE TODAY FOR FULL INFORMATION 
iting 
J Main Office 
. SAN FRANCISCO 5 LOS ANGELES 15 PITTSBURGH 22 
© . 141 New Montgomery St. 432 W. Pico Boulevard 317 Third Avenue 
yplies 
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GREAT NEWS from| 









































i . : MODERNETTE wall cabinet with continuous 88 inch 
linoleum top. Combines desk units with sliding doors, 

all fixed and adjustable shelves and middle shelf unit 
with closed back. 88x 15x29.Includes: 3115 LD — 
3005 Shelf — Top 3015 T3 — 3115 HD. 







































































| _ : ‘ 
MODULAR PLANNED FOR UNLIMITED COMBINATIONS Available in 4 colors = pin, 
be det | ame — ames a 
| | | | | 
. : ih : i. | —= 
] | 
a ! 
C ai ntsdisiap iad —-—_—_——. a La 
Includes Models: 3115-HD, 3115, 3115HD, 3015T3 Includes Models: 3115LD, 3015T3, 3005, 3115LD Incly 
— = 
: heen | — 
Includes Models: 3006, 3015T2, Two-3000 End Panels Includes Models: 3115, 3015T3, 3005, 3115 Include 
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|NVINGIBLE! 


brand new Sales Opportunities 














| heesameea”s ITES sell new customers on the pres- 
' ‘ai : MODERNETTE th in- 
tige-building beauty of matched office furni- dividval linoleum top. Adjusteble 
! ‘ shelf. 30x 15x 29. Model No. 3015. 
ture... from wall units to desks, Make decorating 
easy. What’s more, the modular design of these units 
solves space-planning problems. 
MODERNETTES sell old customers who pur- 
chased Modernaire desks. Attractive, matching de- 
sign brings custom decorating to their offices without 
*4ge MODERNETTE wall desk unit with 
the cost of complete refurnishing. 60 inch continuous linoleum top. 
Sr eh 
. . . x » inciudes: °. 
And like the service-proved Modernaire desks, el end support, 1 No. 3005 closed 
. ’ F ck eyo No. este = o- unit 
MODERNETTES give your customers the greatest ae Sale fe ne ee 
array of advanced design and construction features 
oo to assure lasting beauty and unlimited service... 
z helping you to clinch more sales. 


So display, stock and sell Invincible MODERN- 
ETTES. See how this “business-engineered” line 
will build more sales for you two ways. Write for 
. complete details today. 





MODERNETTE desk unit with in- 
dividual linoleum top, low sliding 
steel doors, ore fixed and one od- 
justable shelf. 30 x 15 x 29. Model 
No. 3015 LD. 


Driftwood Tan, Cool Green, Olive Green, and Modernaire Gray. 


VAT 


METAL FURNITURE COMPANY 


MANITOWOC ° WISCONSIN 


























































Invincible’s *‘Only Through Decler"’ sales policy protects your 
profits. We sell only to you, not agains! you. 

















includes Models: 3115LD, 3115, 3115LD, 3015T3 
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New Appointments 


Norton Heads Gary Safe Sales... 


Raiph W. Norton has been appointed sales 
manager of the Gary Safe Company, Los 
Angeles, manufacturers of floor safes and 
money chests. The announcement came from 
Allen Royce, firm president. Mr. Norton's 
background includes merchandising and sales 
promotional work with both wholesale and 
dealer organizations. He comes to Gary from 
the position of branch manager, Skil Cor- 
poration, Newark, N. J. 





Himebauch Named Sales Chief... 


Ernest Himebauch of the Victor Adding Ma- 
chine Company, has been appointed sales 
manager of the Commercial Products Division 
of its McCaskey Register Division in Alliance, 
Ohio. Announcement was made by vice-pres- 
ident A. F. Bakewell. Mr. Himebauch is a 
familiar figure in the business machine in- 
dustry, especially for his efforts in developing 
a mass market for Victor adding machines. He 
started his career with Victor in. 1936. 





Diebold Promotes Daniel O'Connell! . . . 


Diebold, Inc., of Canton, Ohio, has announced 
the appointment of Daniel M. O'Connell as 
service manager. In his new role he will head 
one of the world’s largest organizations for 
the installation and servicing of bank vaults, 
safes and bank protection systems. Mr. O’Con- 
nell has had a vast experience in his par- 
ticular field and his new appointment places 
him in charge of all Diebold protection service 
throughout their world-wide organization 


New ASE District Manager... 


Jim Crell has been appointed All-Steel Equip- 
ment, Inc., district manager covering Arkansas, 
Lovisiana, Mississippi and a portion of Tennes- 
see, Alabama and Florida. Due to Alex 
Patterson’s continued illness, the company is 
splitting its southern territory in half. Mr. 
Patterson’s office will continue to take care of 
the eastern portion of the territory it has been 
covering. Mr. Crell’s previous experience in 
the steel line, plus a background in contract 
sales work, is expected to help dealers in the 
ASE line. 





Represents Mohawk Tablet... 


M. G. (Pat) Patterson has been named repre- 
sentative of the Mohawk Tablet Co. He will 
cover Ohio, Kentucky, West Virginia, west- 
ern Pennsylvania and upper New York. A well 
known and highly respected Traveler for many 
years, Mr. Patterson will represent the firm's 
commercial line of papers and its new school 
line which will be introduced to the trade 
shortly. His headquarters are in Cleveland 


Kenmar Names Sales Manager. . 


Kenmar Manufacturing Co., East Palestine, 
Ohio, has appointed Dan Wheeler sales man- 
ager effective last March 1. Mr. Wheeler for- 
merly was sales and merchandise manager of 
the San Hygene Upholstering Co., Akron, 
Ohio. His career spans 15 years in the home 
furnishings field and he is known by retailers 
from Chicago to New York. Mr. Wheeler is a 
World War II veteran, is married and has two 
sons, aged six and five 











Old Town Announces Contest Winners 

Old Town Corporation recently announced winners in 
its company advertising slogan contest. Employee partici- 
pation was so widespread and meritorious that four addi- 
tional honorable mention cash awards were granted. 





“To the Victors Belong” . . . Savings Bond awards in Old Town 
Corp.’s slogan contest are presented to winners by Borden R. Put- 
nam, vice-president and treasurer. 


Winners were: Kenneth Wirth, Brooklyn, first prize of 
$100 savings bond; Jacob Kanner, Brooklyn, second place 
prize of $50 bond, and third award of $25 bond to Robert 
Fisher, Pittsburgh. Honorable mention cash prizes went to 
Charles Glickman, Sally Blumenfeld and Krimilda Sepvu- 
lueda of Brooklyn and Jessie Hunt of Pittsburgh. Borden R. 
Putnam, vice-president and treasurer, presented the awards. 





Clary Opens Two New Service Depots 

Two new parts and service depots for franchised dealers— 
in Chicago and Newark, N. J.—have been opened by Clary 
Multiplier Corporation because of a rising increase in its 
adding machine and cash register sales throughout the Mid. 
west and in eastern states, it was announced recently by J. R 
Winters, general manager of service for Clary. 

The parts and service depot at 441 N. LaSalle St. in Chi 
cago was set up to duplicate for Midwest and eastern terri 
tories all service formerly handled at the Clary San Gabrie 
plant. It will be headed by Robert E. Johnson, a servic 
manager for Clary for the past seven years. 

The Newark depot, located at 1058 Broad St., will handle 
service training and emergency parts and service for the 
eastern Seaboard under the leadership of M. L. Lauro 
manager, and William E. Beyer, dealer district servict 
manager. 

In addition, six Clary factory branches in the East an 
Midwest have been designated for dealer service training and 
emergency parts located in Boston (84 Brookline Ave.) 
Atlanta, Ga. (430 Luckie St.), Detroit (7419 Grand Rive 
Ave.), Milwaukee (3010 West Capitol Dr.), Kansas Cit 
(607 East 11th St.), and Houston, Tex., (2403 Fannin St.) 

Mr. Winters said the new parts and service set-up wi 
“provide a vast improvement in our ability to service the fas 
growing Midwest and eastern markets for Clary busines 
machines.” 





New Firm Formed in Houston 

The Universal Blueprint and Supply Company has beet 
chartered with a capital stock of $5,000. Incorporators af 
J. H. Schwecke, J. M. Schwecke and A. M. Grant, all ¢ 
Houston, Tex.—JHR 
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z zum COMPANY WILL A? - 


Here are a few of the reasons 
why so many dealers are changing to OLD TOWN! 


OLD TOWN Assures You of a Bigger Share 
of Sales and Profits Because... OWN 


@ You handle a line that is complete —exactly right for Duplicating Machines 
every job Electric and Hand-operated Machines for 
a : ; systems work, school use, rapid communication 
e You | lle a line that is more profitable and at no y ° Pe . 
increase of price to the consumer. Spirit and Hectograph 
e You! le a line that gives you control of your terri- Carbons and Master Units a 
- , Super-Kleen * Jet-Rite * Hi-Test 
tor) fully protected basis. ° ‘ 
e You! le a line with a repeat business formula that Duplicating Supplies 
ie tteee ein For speed, efficiency, economy — Old Town 
A SCRE SENSECY Fivid, Copy Paper, Dupliforms, Cleansing Cream. 
e Yor ndle a line where factory-trained sales engi- ° 
e ; i Carbon Papers 
ne hard-hitting advertising helps mean more 
All-purpose, long-lasting, non-curl 
big accounts for you. Dawn, Stratosphere, Sable, Eighty, Notack. 
; . 
e You handle a line that, once sold, stays sold, because 
ee Inked Ribbons 
contin is research and improvements Mave made For oll typewriters ond business machines 
OLD TOWN products the standard of quality the Dawn * Pure Silk * Nylon + AF 4 
world over Hermetic * Old Town * Typal 


You cam depend on... 





FOLD TOWN CORPORATION, DEPT.OA-4 
! 345 MADISON AVE., NEW YORK 17, N. Y. | 
Gentlemen: 
i h 

Join OLD TOWN’S world-wide fam- Send me full particulars on the new OLD TOWN 

; Sk Dealership Plan. | am interested in 
ily of selected dealers. Fill in and 1 © DUPLICATING MACHINES ) CARBON Papers | 
Mail coupon today for details on ] [] DUPLICATOR SUPPLIES [) INKED RIBBONS | 
this Lifetime Profit Deal. | Company Nome__ wy 
Your Name — ; 
World’s Foremost Maker of Carbons, Ribbons, Duplicators and Supplies | Address__ ne _ | 
] City on _one State | 
Ch cee ces ce ce ec ce ce we ee ee ee ee ee we ee we + 
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Dwyer Brothers Now Serving Leopold 

The Leopold Company has announced the appointment 
of John B. Dwyer and Charles J. Dwyer as New England 
representatives, serving dealers in that territory in the dis 
tribution of office furniture. 





John B. Dwyer Charles J. Dwyer 


Well known to the office furniture f 
England, the Dwyer brothers have sol 
many years. At the present time they will assist the dealers 
in familiarizing them with the new items in the Leopold 
line such as the Document suite, designed by Charles | 
Deaton, and the new Leopold modular groupings. 


ield throughout New 
{1 the trade there for 


Samco Business Supplies, Inc., Is Born 


Samco Business Supplies, Inc., has been formed with 
home offices at 331 Monroe St., Jefferson City, Mo. Officers 


are Vic Agee, president, Pat Schwaller, vic president, and 





V. Agee 


P. Schwaller Margot McGovern 
Mrs. Margot McGovern, treasurer and secretary. All three 
ofhcials formerly were connected with the Midland Sta 
tionery & Supply Company. Mr. Agee currently is Lt. Gov 
ernor in Missouri of the National Stationery & Office 
Equipment Association. 


John Black Elevated by Friden 


Outstanding work as a salesman for the Friden Calcu 
lating Machine Company has brought a promotion to the 
post of district manager of the Mobile territory for John C. 
Black, a native of that city. 

Mr. Black began his afhliation with Friden in 1949 as a 
junior ‘sales representative and has climbed steadily up the 
ranks. 

He is married to the former Emmagee Bryers of Mobile 
and Stockton, Ala. A World War II veteran, he served as 
a hospital corpsman in the Pacific with the U. S. Navy. 


Neggesmith Represents Eureka Specialty 

The Eureka Specialty Printing Company has announced 
the appointment of Harry J. Neggesmith Organization, 
1519A Merchandise Mart, Chicago 54, as its representative 
for Minnesota, North Dakota, South Dakota, Wisconsin 
and metropolitan Chicago. 

Harry J. Neggesmith is assisted by such experienced 
salesmen as Don E. Birkeland and Frank W. Binder. 

Eureka Specialty Printing Company maintains manufac 
turing plants in Scranton, Pa., and Danville, Ill, 
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G. J. Aigner Covers Regional Meetings 

President George J. Aigner of G. ). Aigner Company left 
February 9 by auto for the South to attend the regional 
meeting on April | of NSOEA at Vinoy Park Hotel, St. 
Petersburg, Fla. En route, Mr. Aigner scheduled his trip 
to visit as many AICO dealers as possible and bring them 
up to-date on the latest AICO indexing products, particu 
larly the new Typerite tabbing which permits of the use of 


pica-spaced blank serts. 


> 










< George J. Aigner 


From St. Petersburg, Mr. Aigner will next attend the 
regional meeting in Biloxi, Miss., at the Buena Vista Hotel. 
Chence, by way of Chicago, he will fly to Phoenix, Ariz., 
tor the meeting at the Westward Ho Inn. His next stop will 
be at the Ahwanee Hotel in Yosemite, then to the Broad- 
moor in Colorado Springs and from there to the meeting 
in Sun Valley, Idaho. From these meetings and his visits 
to the dealers in these regions, Mr. \igner expects to obtain 
valuable first hand information in reference to his company 
and its relations with dealers. Throughout the entire trip, 


Mrs. Aigner will accompany her husband. 


Apsco’s Sales Manager Injured 

A. D. Farrell, vice-president and sales director for Apsco 
Beverly Hills, Calif., was severely injured in 
a three-auto highway crash while he was en route from 
Chicago to the firm’s plant in Rockford, Ill. 


Products, Inc.., 


A. D. Farrell 


After being hospitalized in Elgin, Ill., Mr. Farrell has re- 
turned to his home in Santa Monica, Calif., where he will 
be confined for several weeks because of the injuries received. 

During Mr. Farrell’s absence, the Apsco sales department 
will be supervised by M. E. Sommers, assistant sales manager. 





An eight-pound boy arrived March 1 to gladden the 
household of Raphael and Sally Blessinger, Jasper, Ind. The 
son joins a sister, Margaret. The proud father is secretary of 
the Jasper Desk Company and just recently was elected vice 
president of the Wood Office Furniture Institut 
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Rent Costs Less per employee in the office equipped with 

Art Metal EL-UNITS, the new modular development that reduces 
floor area per work station by as much as 334%. Strikingly 
modern in appearance, economical to maintain, EL-UNITS 
combine interchangeable equipment in any combination to suit 
the working needs of executives, staff assistants, secretaries and 
clerical employees. Individual work stations can be private or semi- 
private with steel and glass partitions, or in open group layout. 


——— — — 
. Y . : ) 


RORY nk om ts sam ~ ee 


~ Aconstructive 





ici og 
Art Natal Wrer-uors 


... the new development in modular office work-stations 


People Work Better when all working space, material and equipment are within arm's reach. EL-UNITS 
accomplish this by utilizing the “L” principle. Work needs are reached with only ha/f the movement 
used in 2-unit layouts . . . fatigue is reduced . . . output increases in quantity and quality. 
We'll Gladly Show You how more people need less office space with El-Units. 








Special pamphlet gives full details 
f ontains office layout suggestions = 

ind planning data, shows many 

ombinations. Ask your 

Arc Metal representative— 

many Classified Tele- 

phone Directories—for the 

Art Metal El-Units” book- 

let, or write Art Metal 

Construction Co., 

Jamestown 8, N.Y. 


FROM ART METAL NATIONAL ADVERTISING TO BUYERS 





65 years of 
origination and 
leadership in 
metal office 
equipment 

and systems 





OA. &. 6. co. 1959 


ee ae” ae 


OA—4/54 93 
































Office managers’ secret 
of keeping floors 
looking like new! 


© Scuffed floors, worn rugs, screeching furniture 
are no longer problems to this office manager. 
Not since he put Bassick “Diamond-Arrow” 
casters on his chairs and other movable office 
furniture, anyway. 

These efficient Bassick casters make either 
wood or metal furniture roll smoothly, easily, 
quietly. Swiveling is easier, too, with double ball- 
bearing action and soft rubber or hard phenolic 
plastic treads that provide safe, sure floor 
protection. 

That’s why more and more smart office man- 
agers are asking for Bassick casters. Make sure 
you're ready to supply them with the world’s 
largest and best-known line. The Bassick Com- 
pany, Bridgeport 2, Conn. /n Canada: Belleville, 
Ont. 








For wood-base chairs For tubular-base chairs For metal-base chairs 








Bassick 





A DIVISION OF 





MAKING MORE KINDS OF CASTERS... MAKING CASTERS DO MORE 


75 YEARS OF CASTER LEADERSHIP 
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Los Angeles Stamp & Stationery 
Firm Observes Its 70th Year 


An ambitious remodeling program with installation of 
new fixtures and arrangement for the open display of as 
many lines as possible has marked the 70th anniversary of 
the Los Angeles Stamp & Stationery Company, Los Angeles, 
Calif. 


Three interior views of newly-arranged Los Angeles Stamp & 
Stationery store. Note wall and post glass display cases showing 
many of the items manufactured by the company. 


Organized in 1884 by George W. Randall, who died in 
1924, the company has grown steadily through the years 
until it is one of the most prominent in the stationery and 
marking device helds in the West. 

In addition to its stationery and office equipment lines, 
Los Angeles Stamp & Stationery Company has a complete 
printing plant. One of the company’s most important activi- 
ties is the distributorship for the Cincinnati Time Recorder 
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“We just demonstrate comparative features 
of the leading brands. Cosco gives you so much more 


value, sales almost clinch themselves.” 


says Mr. Henry Krol 
Krol Office Equipment & Supply Co. 
Chicago, Illinois 
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Above: Mr. Krol's letter reprinted... 


& proof again that It Pays to Give the 
ng Customer What He Wants 
See the Exciting Cosco Display FEATURE NATIONALLY ADVERTISED 

in 
“| NOFA SHOW Office 

nd Spaces 164, 165, 166 f OSl 1/4 IC C 

os Sherman Hotel (IT ‘ no 
ote May 8-11 1airs 
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Hamilton Manufacturing Corporation, Columbus, Indiana 
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A Complete Advertising Campaign 
To Help You Sell More ad 


1955 DESK CALENDARS, DIARIES me 
and APPOINTMENT BOOKS 


Than Ever Before ma 





CONSUME 
~~ Sucwe,.  ADVERTISI 











| Rebesseram IN NATIONAL 
MAGAZINES - 


TO 


DEFIANCE STANDARD , £73 









‘| 
\ remember | 
aun af ane 


— 





5-color 


Wl N DOW Ads like these in 


3-piece flexible unit Saturday Evening Post, 


...can be used 
several ways with mass product displays Better Homes & Gardens, 
Business Week, 
Office Management, 


Management Methods and Office 
are scheduled for 
November and December— 


the peak of your selling season. f 4 









Here’s the lively, good-humored 
advertising that will make 
millions of people remember to 
buy Defiance Standard Memory 
Helps wherever they see “the 
elephant who never forgets”. 



























In store windows, on 
counters... and in big national 
magazines... more business 
people and homemakers will 
be told that they can have 
“a memory like an elephant” 

ER if they will just step into your 
= store and buy their Memory 
Helps from the most complete 


{eps from the m colorful : 
line you’ve ever sold. ivy Vv \ 
All these merchandising MOBILES STREAMERS 


helps are yours free...to tie you 


al recdeemraga COUNTER POCKET 
and diaries CARDS CALENDAR 

| | ——— plus 

wg eon like an elephant os AD MATS 


(055 DANY DIRECT MAIL 



















MINDER 


gory like an elephant... 


pane 


teow 





Cur 
we OR) epg 








q me 





* wane Glossy Pocket Calendars, and 
Envelope Stuffers with your im- 
1955 we . print and Newspaper Mats. 
o> ft 


2 great lines of “Memory Helps” 

DEFIANCE and STANDARD 

combined and backed by the 
resources of WILSON JONES, to 
give you the broadest selection 
of CALENDAR PADS and BASES, 
Always moving ... MOBILES prompt seif-serv- MEMO PACKS. DATED DIARIES 
ice sales. Full-colorSTREAMERSandCOUNTER and APPOINTMENT BOOKS 
CARDS suggest home and office uses. 





WILSON JONES COMPANY 
209 South Jefferson Street, Chicago 6. Illinois 
Gentlemen: Please count me in on this big DEFIANCE STANDARD 
selling campaign. 
a Send me information and ‘= Have my Wilson Jones 
Rees on the complete representative call and give 
efiance Standard line. me the complete story. 




















ee ee ee ae 






Address_ = ——EE 











City Zone___ State. 
—-_ ee SA || TNS | SES eS A CY LL ATT 











Con 


ANSWER SALES RESISTANCE... Completely! _ °: 


A 


with WISE ECONOMY — 


chin 
A 
















Regardless of the times, Wise Economy is always in “9 
far ¢ 

demand by American business. This is the vital ele- A 
ment in all ALMA Desks, achieving a perfect balance a 
nat 

of value and price. In every respect, ALMA Desks ab 
can be depended upon to get...and keep the 14th 
, wor 

volume sales that smooth out business bumps. “ 
of tl 

Be sure you are always ready to profit from the call Oth 
for Wise Economy. Keep samples on your floor — and 
i Sam 

make more in ‘54! Send your order today or drop us oe 
a line if you don’t have our literature. store 
QO 

teley 

the : 

the : 

Ann 


TI 
crott 
of tl 
win! 


Shown are units of the ALMA 1600 
Series, designed and priced for 


appeal when it counts the most. 





YOUR KEY 








TO GREATER : a 

DESK VALUE 1666-86F4 on 
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— : 7 Win 
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Better Desks Are Made of Wood 4 

Was § 

ALMA DESK COMPANY e HIGH POINT, N.C.) wit 
Do 


and | 
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Company of payroll clocks, cost keepers and time stamps. 
[he firm is also sole distributor in southern California for 
Detex watchman’s clocks. 

\ll kinds of marking devices are manufactured as well as 
elluloid butt iward ribbons, seals, stencils, rubber 


stamps, metal plates, badges, steel stamps, dies, ma 


| metal stampings. 
vers territories from southern Oregon, 


\rizona and New Mexico and goes as 


hine engraving 
\ sales rorce 

Nevada, Calitor 
ir east as An 
Al ( Davids 


tive in the stati 


, 1ex. 
president of the company. He has been 
nery held as well as the marking device 
years and has held many important posts 
uding that of regional governor of the 
NSOEA and other offices in association 


hdustry for i 
both industr 
4th District of 
work 
William M. K 


f the company 


p is vice-president and general manager 
| George W. Garvin is secretary-treasurer. 
lude William M. Knapp, vice-president 
r; George W. Garvin, secretary-treasurer; 
erchandise sales manager; William H. 
turing sales manager; George Schwach, 
Wilson S. Turner, purchasing agent. 

es of the new store arrangement is the 

service department, greatly improving 

to customers by being located close to 


stock and s Hoor. 


Other executive 
ind general manag 
Sam LU, Bullock 
Beacham, hal 
store manayer, 
One ot the 
| | 
| 


telephone sales 


the service rena 





Announce Esterbrook Contest Wi.ners 


The Esterbrook Pen Company, through Frank Wolsten- 
advertising, has announced the winners 


rook window display contest. Group II 


roft, its director 
the 1953 Est 
vinners, which included stationery stores and pen shops, 
were as follows 
First Prize—Morgan’s Inc., Huntington, W. Va. Window 
esigned by Alice Rutherford. 


Prize-winning Esterbrook display window in Morgan’s, Inc., Hunt- 
ington, W. Va., designed by Alice Rutherford. 


Second Priz Denver, Colo. 


Kistler’s Stationery Co., 
Window designed by Doris H. Rember. 

Third Prize—Dalv’s Pen Shop, Milwaukee, Wis. Window 
designed by Marie J. Berger. 

The window designed by Alice Rutherford for Morgan’s 
had a “back to school” motif. Animation for the window 
was supplied by a model electric train. A school blackboard 
with the message “Get on the Right Track with Esterbrook” 
supplied the them« 

Doris Rember’s 
ind featured giant 


window for Kistler’s struck a modern note 
size enlargements of Esterbrook Renew 
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WHO SELLS MOST OF 
e THE FIRE-RESISTIVE 





It’s a fact! The record shows 
that MORE THAN 50% of 
all fire-resistive units sold in 


1953 were built by Herring - 
Hall - Marvin. 


Another fact—and a highly important one—is 
this: in accordance with traditional Herring: 
Hall- Marvin policy, all fire-resistive units are 


handled by recognized office appliance dealers. 


There are good reasons, of course, for our leader- 
ship in the fire-resistive safe field; good reasons 
why aggressive dealers everywhere show strong 
preference for the Herring+ Hall+ Marvin line. 
These reasons are found in the safes themselves— 
in their styling, their features, and—above all 


—in the extra dollar value built into every model. 


These are strong statements; so, if you are not al- 
ready acquainted with the Herring + Hall+ Marvin 
line, please give us an opportunity 


to prove them. Just let us know that 






you are interested, and we'll lay all 


the facts and figures before you. 





Herring-Hall-Marvin Safe 


HAMILTON, OHIO 


BUILDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST 




















aluminum 
chairs 


CUTTING COSTS 


As a dealer you are primarily in the business of helping 


your customer to keep his office efficient. 

In these days of the “hard sell,” you can help the cus- 
tomer cut his costs by pointing out the long range savings 
which are possible through proper seating. 

Your job is easier with FINE-REST. FINE-REST is more than 
a chair — FINE-REST is a cost-cutting office tool. 


ALUMINUM SEATING f/ ctocialion 


AKRON B, OHIO 


17 $8. CHERRY STREET * 





Dishibuler AETNA SAFE CO., 46-50 W. 29th oe a. Y. 

METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 

GAPE & EQUIPMENT WHOLESALERS, 260 S&S. FIFTH ST., PHILADELPHIA 6, PA. 
GASTERN PA. DISTRIBUTOR 
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Points and samples of handwriting. A free-form panel set 
the theme with the legend “An Esterbrook Pen is Right to 
the Point for Your Writing Habit.” 

Marie Berger’s window for Daly’s Pen Shop also featured 
the “back to school” idea. But Miss Berger used reprints of 
Esterbrook national advertising and magazine covers to re. 
mind passers by that this was the pen they had been seeing 
in their favorite magazine. The roof of a cut-out schoolhouse 
in the center of the window set the theme. The roof bore 
the wording, “Esterbrook—A Plus School Value.” 

In commenting on the window display contest, Frank 
Wolstencroft said, “This year’s contest created more interest 
and had more entrants than ever before. The judges were 
practically swamped with photos of attractive displays from 
every state in the country. However, that’s what judges are 
for, and we have every intention of having another window 
display contest again in 1954.” 





Ragland Office Equipment in New Home 
Reported by Art Carrow 

The Ragland Office Equipment Company recently held 
open house in its new building at 311-313 Main St., Tex- 


arkana, Ark.-Tex. 
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Texarkana Firm . . . Exterior and office supplies display of Rag- 
land Office Equipment Co., Texarkana, Ark.-Tex. Open house 
was held recently for the new quarters of the firm. 


and Sam McAdoo, Jr., have built for the future in erecting 
a store that will measure up to the needs of a city 
100,000 persons. The four partners head a firm that repre} 
sents a merger of two of the oldest businesses in Texarkana 
The store was designed so that an extra floor can bej 


Looking ahead, Add Atkins, Jerry Atkins, Bill Atkins : 


- 
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“> Wee 
Ask Your 
LYON Dealer 


e It’s so much more comfortable to get steel 
equipment the cool, calm, consistent way... 
from your Lyon Dealer. 

He offers the world’s most diversified line 
of quality steel equipment, as his 76-page 
Lyon catalog will prove. (A few of Lyon’s 
1500 standard items are shown below.) Equally 
important, he can show you how to get the most 
out of steel equipment in terms of saved time, 
space and money. 

LYON METAL Propucts, INC. 
General Offices: 428 Monroe Ave., Aurora, Ill. 
Factories in Aurora, Ill. and York, Pa. 









Ads like this appear in Business Week and Lyon also has complete facilities for manu- 
leading trade publications every month facturing special items to your specifications. 











_ for BUSINESS-INDUSTRY-IN 
()\ STEEL KITCHENS for THE HOME 





















































A PARTIAL LIST OF LvYOR ee OARS PRODUCTS 


* Shelving © Kitchen Cabinets °¢ 

a Mold ¢-109 © Cabinet Benches © Bar Racks 
* Stools ® Storage Cabinets ¢ T 

® Bin Units e Drawing Tables ° 


9! Toters . 


7 

. . 

oe: ¥ ’ m Ea nment Kev v + 8 vy k Be he e Dr 
. +. 
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added when business expands. At present, there are 10,000 
look fo square feet of floor space available. A private parking lot 
is located beside the store. 

The new building, constructed of cream colored brick 
and having a modern front that permits an unbroken view 
of the sales room, is 50 feet wide and 140 feet deep. It has 
practically twice the amount of room afforded by the former 


location at 218 Main St. 
Ragland’s printing and repairs departments have beep 
expanded and there is now balcony space tor the office 


furniture display. The 80-foot-long sales room has blond 
oak fixtures and rubber tile floor. 

The firm employs 20 persons in its sales, repair and 
CARBONS RIBBONS printing departments and sells a complete line of office 

and supplies, furniture and machines in a territory that covers 
10 counties in Arkansas, four in Texas and one in Okla 
homa. 

Established by the late J. S. Ragland in 1876 under the 
name of J. S. Ragland Book store the concern was operated 
by Mr. Ragland as a book, toy and office supply store until 
his retirement in 1932. 

On May 12, 1932, his interest was purchased by Add 
Atkins, a native of Texarkana who was at that time the 
local sales representative for the Underwood Typewriter 
Company. With Atkins’ purchase of the Ragland store the 
operations with Underwood were merged on a dealership 
basis and the firm was renamed Ragland Office Equipment 








fora 


Company. 

Territory was expanded to a radius of 60 miles of Tex 
arkana by Mr. Atkins and the late J. A. Webster, Jr., who 
became Atkins’ partner in 1932 when he bought the store, 

In 1940, Ragland Office Equipment decided to add a 
printing plant to its operations and purchased the Otto 
Moore & Son Printing Company which had been estab 
lished in 1895. The present firm, therefore, represents 4 
merger of two of the oldest businesses in Texarkana. 

Featured by Ragland are the brand names of Underwood, 
Art Metal, Corry-Jamestown, Imperial, Hoosier, Jasper, Gua 
locke, A. B. Dick, Friden, Burroughs, Swingline, Herring- 
Hall-Marvin and Wilson Jones. 


Leaders in 
Goldsmith Bros. Claim Catalogs Copied 





AMCO's complete . ; 
Concern has been expressed by Goldsmith Bros., station 
line of carbons ers of 77 Nassau St., New York City, over “an alarming 
and ribbons er ge amount of copying being done from our copyrighted cata- 

‘ logs.” The firm declares it will take diligent action to pro 
for the office— . ee . 6 

z tect these copyrights trom infringements. 

leaders in sales _ In this respect Goldsmith Bros. sued Ceso Equipment 


Company, Inc., in U. S. District Court for the Southern 
District of New York, and last October 30 secured an order 
restraining all acts of infringement by the defendant and 
awarding damages. Several other cases are in legal proceed 


ings. 


and profits for you! 





Newark, Ohio Firm 12 Years Old 
Send for Illustrated The Advocate Store at 29 W. Main St., Newark, Ohio, 


AMCO Catalog launched its 13th year of successful operation last Febru: 
ary 24. The firm opened with a complete line of office sup 
plies and business furniture and, to quote the company, 


“each year has represented growth through service to a fas 

growing community.” 
EE Advocate celebrated its “silk and linen” anniversary with 
(Abel a smashing sales promotion drive that netted increased 


business. 
AMERICAN CARBON PAPER MFG. CO. 


Royal Promotes M. A. Curry 





Foctories Ct Eee M. A. Curry, salesman in the Wichita Falls, Kans., offiet| 
Warehouses and Offices at Houston, Dallas, New Orleans, of the Royal Typewriter Company, has been promoted ané 

Birmingnam, St. Louis, Denver, Los Angeles. transferred to San Antonio, Tex., as manager of the Sal 
Antonio district ofice—JHR 
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The very finest 25 point pressboard is the backbone of Weis Metal Tabbed 


Guides. The baked enamel tab, furnished in green unless black is specified, 
is attached to the pressboard so securely brute strength would be re- 
quired to separate them. Weis Metal Tabbed Guides are available in 
numerous sizes: Letter, Cap, Invoice, Check, Document, Ledger and all 
standard Card sizes. The metal tab is available in three sizes: 1%/s”, 
2/4" and 4". With Blank Metal Tabbed Guides, blank inserts and cell- 


uloid windows are furnished free. 


Literature available to dealers only on request. 


AS 
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Recommend slanted tabs to your 
customers. Index inscriptions are 
easier to see—especially in file 
drawers at lower levels. 


auuz==a '*’ Monroe, Michigan: :--- 
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= R.C.Allen gives you today’s 


REGISTERS 


... by R. C. Allen combine protection 
and information with adding machine 
convenience. Sixteen specialized 
models to serve every cash registering 
need range from all-purpose low cost 
Model 100 to multiple-total check-out 
models for supermarkets and cafeter- 
ias. Illustrated is the 4-total Model 
355, an efficient economical register 
for every store where sales are item- 
ized and receipts issued. With all its 
advanced features it is surprisingly 
low in cost. 











A.D D 
MAC 


... by R. C. Allen are available in both 
hand and electric models from 6 to 13 
column capacity. There is a model for every 
business use to take the work out of all 
figuring operations. All are built in the 
R. C. Allen tradition of unrivalled quality. 
They embody advanced features that as- 
sure the exceptional speed, ease of opera- 
tion, and unfailing accuracy found only in 
the R. C. Allen VisOmatic adding machine 
line, 





oreatest office machine value 





WRITERS 


. by R. C. Allen are making history. 
The brilliant new VisOmatic type- 
writer with 38 points of superiority 
gives you the only margin that is both 
visible and automatic plus the exclu- 





















sive “Quick-Switch” platen to trans- r —-% , 
form it into a specialized machine in Fs ——=——" Z¥*-—o 
a flash. The superb styling blends : -2gZwT 
with the decor of any office . . . and t 
the VisOmatic costs no more than or- a 
. FP 
dinary standard typewriters! 442 
f. ~ ” ’ = = — < 
The famous “R. C.” Model type- == 
: . — €. ge 
writer is a full-size standard type- a aS 
writer now available at the lowest | £G 


price in history. Has scores of fea- 
tures, famous R. C. Allen rugged con- 
struction for every typing job. 


KEEPING 
INES 


.. by R. C. Allen are designed and built for 
utmost service, maximum dependability and =~ —— 
low cost. The economical desk Model 1302 <= é > A See 
has modern front-feed carriage, automatic 
tabulation, automatic credit balance and is 
fully carriage controlled. Here is the ideal 
machine for accounts receivable, payroll, all 
commercial bookkeeping. 


full details are yours FREE! 


Write today to the factory sales division for 
full information and colorful free literature + 


on the complete line of R. C. Allen business 


machines. There’s no obligation. : RE Ullep 
= 3 , 


_ MACHINE + > 








R. C. Allen is the only manufacturer of business ; : 
machines selling such a complete line through B.C. Allen Business Machines, Inc. 


independent dealers everywhere. 680 Front Avenue, N.W., Grand Rapids, Mich. 
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Are You Desperate 


| for DISPARATE® 
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Envelopes? 


‘(dis’ pa-rat) —dis- 
tinct in kind; essen- 
tially different; dis- 
similar; unlike... 





When you need "es- 
sentially different’’ en- 
velopes—JUSTRITE is 
the correct and ready 
answer. Besides the 85 
standard envelope types 
always in stock, the 
makers of JUSTRITE 
ENVELOPES will cus- 
tom-design and pro- 
duce the envelope spe- 
cifically suited to your requirements. 


The two strategically located Northern 
States and Justrite factories offer the finest 
quality, variety and service available to all 
commercial stationery dealers and distrib- 


utors. 


WRITE FOR PRICE LIST F-4 


= wife 

















—— all 7" =! 
—= =|) LEGAL 
BROADCAST RECORD|—— 8) oo PAYMENT 


: EMPLOYMENT RECORD 
- APPLICATION FILE 
ENVELOPE 


Where quality and fast service are essential 
—JUSTRITE ENVELOPES ARE your best 


source of satisfaction! 


NORTHERN STATES ENVELOPE CO. 


300 E. 4th St., St. Paul, Minn. 


JUSTRITE ENVELOPE MFG. CO. 


58-60 Gilmer St. S.E., Atlanta, Ga. 





Ruston Stationer Moves Into New Home 
Reported by Art Carrow 

When Frank and Roberta Lyon purchased the Leader} 
Office Supply at Ruston, La., they little dreamed that , 
search for new quarters to handle expanded business would 
soon be in order. 

It was only three and one-half years ago that they moved 
the stock of the Leader Office Supply to 113 W. Mississippi 
and changed the name of the firm to Ruston Office & Photo 
Supply Company. 


TEALAAETEN 


° ‘PHOTO SUPPLY CQ 


Ceca 


a ges) oa 

aie Wis wl 

fio. om ee 
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Supply Co. in Ruston, La. Frank and Roberta Lyon appear in the 
interior view (bottom) of their new quarters. 


Now in their new home at 110 S. Trenton they held : 
formal opening on February 5 of one of the most modem 
stores in north central Louisiana. 

The entire front is of glass. Office, stationery, furniture 
equipment greeting cards and photo supplies take up a spac 
of 30 x 70 feet. Fluorescent lighting, shelving down both 
sides of the store, center island displays and furniture on 
parade in the front section—these are all the earmarks of : 
progressive establishment. 

The firm has the most complete photo supply departmen 
in northern Louisiana and space is allotted for a complet 
machine repair shop to be opened as soon as a major ma 
chine line can be secured. 

Featured are All Steel, Invincible Metal, Imperial, Jaspe 
Chair and Doney furniture lines as well as Boorum & Peas 
and Swingline products. 


Fire Destroys Galespie Co. Quarters 


A fire that raged out of control for more than two hour 
destroyed the four-story building housing the Samuel Gales 
pie Company, dealers in office furniture, in Philadelphi 
recently. Samuel Galespie, firm president, set the damagi 
to the stock and building at between $130,000 and $200,008) 


Eight firemen were injured before the blaze was quelled 
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...lo the men of 1904 
In 1954 DIXON salutes 


their wisdom and foresight 


1904—the year of the Baltimore Fire, the Russo-Japanese 
War, and the Louisiana Purchase Exposition. 

The significant day for us in that year was when the 
delegates of leading stationers got together in Chicago. 

Purpose of the meeting: to found an association that 
would promote the mutual welfare of all, and improve 
the manufacturing standards and selling practices—for 
the ultimate benefit of the consumer. 


Look at the enrollment of the N.S.O.E.A. today, 


hot fifty years later: 
2a 1827 dealer organizations 
of 493 manufacturers 

928 field members representing manufacturers 
mel } One of those present at the founders’ meeting in 1904 
ple said the group was “the livest and most enthusiastic bunch 
ol of stationers and manufacturers ever assembled at one 


time, and with such a combination it was no wonder 


/ that great things were accomplished and good work 
%E done—work that will have its effect on the business 
cas for years to come.” Our own vice president and general 
manager at that time, John A. Walker, headed up the 
ra Dixon delegation. 
Ss 
rd ‘ 


The prophecy came true, and Joseph Dixon Crucible 

Company, one of the charter members of the N.S.O.E.A., 
takes pleasure in saluting the men who founded it. 

10Uu! a 

ales “i , 

phi \ 

mag 

),00 


elled Joseph Dixon Crucible Company, Pencil Products 84-J, Jersey City 3, N. Y. 
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Stuebe’s of Green Bay. Wis.. ) 


Remodels for Easier Shopping 
X 





FULTON 


lt was a happy and eventful three-day occasion recently 
when the Stuebe Binding & Printing Company held open 
house at its beautiful new store located at 216-20 Pine 
St.. Green Bay, Wis. Thousands took advantage of the 
opportunity to visit Stuebe’s and visualize for themselves } 
the truth of the slogan, “Northeastern Wisconsin's One- | 


Stop Shopping Center for the Business Man.” 


Harry EF. Masse, general manager, and his associates 
were present to point out the features of their new ulltra- 
modern setting devoted exclusively to office supplies, office 


furniture, office equipment and creative printing. Cus- 





tomers found that the latest type illumination and open- 
type display of office supplies and gift merchandise made 


selection of items easy. 


Pictured below are the front and interior o} the store 


involved in the major remodeling of retail operation. 


OFFERING YOU 

QUALITY AND VALUE 
RESULTING IN PROFIT 
AND REPEAT BUSINESS 


High quality at low prices assures you of 
customer satisfaction . . . A unique kit consist- 
ing of holders, stamp pad, tweezer and rubber 
type .. . Made of super-duty red para rubber, 
even in thickness, height, and alignment — 
and deep-cut for clear impressions — the type 
used in the FULTON outfit is of the finest 
quality. Can be used for notices, pricés, addres- 
ses, labels... The sets are presented in 
attractively designed, durable cardboard 
boxes ... having both beauty and utility. 


A BETTER LINE OF STAMP PADS AND DATERS 
DRI-KWIK Stamp Pads are excellent repeat-business 
deluxe items. The FULTON fine-line Stamp Pad is 
outstandingly useful and economically priced .. . 
SERVICE fine quality precision made Daters are indi- 
vidually boxed and guaranteed to give satisfactory 











service. 


ORDER NOW! PROMPT SHIPMENTS! 
WRITE FOR OUR NEW CATALOG #52 


FULTON MARKING 
EQUIPMENT COMPANY 


82 Fulton Street _ Elizabeth 1, N. J. 





108 








re 


od + 
hat: 


% 


You'll have good reason to congratulate 
yourself if you land a Mosler dealership. 
Mosler is the Jeader. The largest-selling 
safe line in the world. And that makes a 
world of difference to a dealer. It means 
Mosler safes and chests are easier to sell 

. more profitable, too! It means you’ve 
got the full weight of Mosler’s unparalleled 
national advertising behind you. Millions 
of dollars have been spent in the last five 
years making new customers for you every 
day. It means thorough Mosler training, 





Mosler "400" Series 
Record Safe. World's 
finest and most 
modern protection 
for business records. 





Why not shoot for the top? Maybe you can 
get the Mosler line!” ” 





A limited number of Mosler dealerships are still available . . . for merchants who 
want to handle the world’s leading line of record safes and money chests. Find out, 
today, if there’s one open in your town! 


both in the factory and the field, for your 
salesmen .. . plenty of promotional back- 
up ... personal sales help from Mosler 
representatives. It means, in short, that 
the Jeader is behind you all the way! 


These are just a few of the reasons a 
Mosler dealership is worth shooting for. 
Why not check on it right away? Wire, 
phone, or mail the coupon below, right 
now, for further details! You’ll get an im- 
mediate reply! 


IF IT'S MOSLER . . . IT'S SAFE 


% Mosler Safe 


Co MMi nfl ty 
Since 1848 


World’s largest builders of safes and bank vaults . . . Mosler built the U.S. Gold Storage Vaults 
at Fort Knox and the famous bank vaults that withstood the Atomic Bomb at Hiroshima 


The Mosler Safe Company 
Dept. OA-4, Hamilton, Ohio 


Please advise me whether or not a Mosler dealership is open in my area. 


NAME OF STORE.. 


TYPE GF STORE. 22. ccccccccccccccccccvcccsccsecesesecseeeeesesesessseeeseres 


ADDRESS... cc cccccccccccccvccccccccscvescsscccccsceeseeeeseesescens 





CITY GR TOWN... nc cccccccccccccccsccccccssscsvesesccescoseseseces 
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THE HOME OF QUALITY PARK ENVELOPES 
* * * 


FACTS ano FANCIES 


By McGillicudy 





Now that radiotelephones are available for 
installation in private automobiles there will 
probably be more and more stories like two 
that are already circulating (1) A car 
with a radiotelephone installation was stolen so 
the owner called his car phone number 
“Hello,” said the thief. “You stole my car,” 
said the owner. “I know it,” said the thief. “It 
runs fine and I'll soon be out of your radio 
range. Goodbye.” 


And story No. 2 sometime after a 


fellow bought a new car with a radio- 


telephone installation, he was driving 


down the street when he received a call 
from the car finance company reminding 
him his payment was overdue. A very 
modern world, isn’t it? 


And a very modern line of envelopes for every 
purpose that rolls out of Quality Park Envelope 
Company over 400 styles, stocks, sizes, 
and weights that are sold through dealers only 
on a three-point formula for happiness all 
around. The formula (1) Quality Products 
. « « (2) Quality Packaging and (3) 
Quality Service. You can’t beat that formula 
. « « and you can’t beat Quality Park En- 
velopes, 

Speaking of you dealers, probably all of 

you or nearly all are members of the 

National Stationery and Office Equipment 

Association, which observes its 50th 


anniversary this month. To you, and to 


your association (we’re members, too) 


we extend hearty congratulations. 
We have created a clever new display rack for 
Champion Clasp envelopes. If you haven't 
seen it or heard about it, write me for complete 
information. 








A. 

CZ 
% General Office and Factory, Quality Park, St. Paul 4, Minnesota | 
% Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Ill. | 





Quality Pk 
Product 











47H District Notes 


R. E. HILBURN, CORRESPONDENT 
P.O. BOX 2835, GREENSBORO, N. C, 








Osteen Publishing Company, down Sumter, S. C. way, 
has now completed moving the newspaper and leaving the 
office supply section with more room than the firm knows 
what to do with. In order to eliminate as much confusion 
as possible the office supply section will be known as simply 
Ed Haraldson is doing a swell job of whipping 


the new job into shape. 


“Osteen’s.” 


* * * * * 


Bumped into Hugh O’Neal, the manufacturers’ agent and 
manutacturer of chair cushions on his own hook, and twisted 
the following two news items out of him. One was current 
but the other dates back to last fall. Hugh hangs onto ’em 
even if he don’t send ’em in. The current item was to the 
effect that Bob Gill, at Gill’s in Mobile, was married to 
Miss Mary Cornelius, of Birmingham, on January 24. The 
happy couple took off for Cuba for a honeymoon, 
Bob and Mary are now at home to their many friends at 
1556 Monterey Place. 

The slightly “tardy” item had to do with the sale of 
Weatherford Office Supply Company, Tuscaloosa, Ala., to 
Lee Dodson and John Dodson. Lee is a former F.B.1. man 
and John is fresh out of the Army, having served in the 
Judge Advocate’s Office as a Major. Both went through 
law school at the University of Alabama and were born and 
reared in Tuscaloosa. Sorry to be so late in writing you 
up, boys, but better late than never. 


swell 


a” x * * * 


Here’s that has been rumored for a long time. 
Mitchell-Dixon Office Supply Company, Greensboro, N. C., 
broke ground on February 19 for a new store out in the 


suburbs. The trend seems to be to get out on the fringe of 


one 


the business districts and believe me Harold tried to get out 
on the fringe of the fringe. Just two more hops and there 
is some good rabbit hunting. The new job was expected to 
be ready for occupancy about April 1. 
® * * * ¥ 
Interstate Office Supply Company, Charlotte, N. C., had 
a whale of a fire on Friday, February 5. The blaze did 
about $75,000 worth of damage but within a few hours 
the owners were busy as bees getting orders placed to re 
place the damaged stuff and operating almost as if nothing 
had happened. That is what I call a “hot’’ comeback. 
a * * * * 
Charles Ellis has replaced Ed Taylor as acting manager 
of Augusta Office Supply, Augusta, Ga. Understand Ed 
is looking around for a good location or good buy in an 
office supply store. 
* * * x * 
Marion Waddey, Waddey Office Supply, Augusta, Ga., is 
now back from his “tour” with uncle and will give Walt 
Jones a hand with the buying and managing of the firm. 


* * * * * 


Mrs. Sally Rhodes, Rhodes Office Supply, Augusta, Ga., 
has just returned from her trip abroad to Germany with 
the terse comment that should any of us ever get the idea 
that this country of ours was not “tops” all we have to do 
is to take a look at the others as she did. We then would 
be more than glad that we were citizens of the good 
old U. S. A. 

* * * * * 

S. P. Richards Paper Company, Atlanta, has completed 
its remodeling program of the office section, complete with 
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THAT COMPETITION CAN'T MATCH 


steel-pride 





CABINETS 


The Only Cabinets 
with 











JET FLOKim 


Construction 





He complete new line of storage cabi- both single and double doors. Your choice of 
nets—the most saleable because the most service- two colors: forest green or office gray. 
able ever Seam. They last a lifetime - 2s You can sell these Steel-Pride Cabinets at a 
vet you emble them in a matter of minutes. solid profit, and count 
This is ecause of the famous JET-LOK con- on steady volume of bus- 
struct , which not only saves costly man-hours iness, because “one cus- 
in assembling, but gives great rigidity in service, tomer tells another” 
and affords an extra margin of safety in pilfer- about JET-LOK con- 
protection. Another worthwhile feature is the struction. Mail the cou- 
flexibility of shelf adjustments to fit your personal pon today for catalog 
needs and full information. 4 
hese g it Steel-Pride cabinets of heavy-gauge oe wr, Coteus, ere 
steel are available in every size and style you We Sell only through JET-LOK, the feature that lowers 
need: desk-high, file-high, and full-height, with dealers ... Never direct. your eee 


. * 
steel-pride 


ATTENTION 
OFFICE APPLIANCE DEALERS 
Mail this coupon today for cata- 


log, prices, and descriptive 
literature. 
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assembly time appreciably 





STEEL SERVICE MANUFACTURING CO., Steubenville, Ohio 


Please send me catalog and prices of STEEL-PRIDE Cabinets, and full details 
on local franchise. OA454 





Visit us at 
Booths 28-29, 
N. oO. F. A # Fi 4 v, 
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air-conditioning. Wonder if Phil has also installed proper] 


“loungit facilities for us pore tired, and hot traveling! 


ig” 
men? 

* + * * 4 

Fants Book Store, Anderson, S. C.. recently accomplished 

the same thing as Watkins Book Store in Winston Salem 

did. The firm cleaned out the basement and made a top 











FORMULA 
PERFECTED 
exclusively for use 
on GESTETNER 
duplicating 
machines 


notch furniture display room out of it. 
* * om * ; 








Understand “Griff” Griffith, Office Equipment Company 
Columbia, S. C., had himself a short stay in the hospita 
but is now out and coming along fine. 







DIRECT FEED 


qelielaks 


pUPLICATOR INK 


. * * * ; 


Looks like Statesville, N. C., is to get another office 
supply frm under the name of Adams Business Equipment 


GIVES Company. Mr. Adams is operating from his home unti 
15% to 20% adequate store space is obtainable. ne 











FOR USE ON MORE COPIES Have you been “whammied” lately?? Well—take my 

hines = advice and keep that speedometer under 60 when “touring’ 

stetner Mac than an ae ee cet 5 

Ge ea : . Y Nawth Carolina. According to Johnny Floyd the “boys 
ey previous inks in Sooth Carolina are rough, too. 

_ * * * * : 








The Pattilo Printing Company, Florence, S. C., was made 
very happy recently when son George returned to the firn 
from his service in the Army but shortly afterward was 
saddened by the loss of Mrs. Pattilo. She had been ill only 
a short time. George will take over the newly-enlarged| 
office supply section and leave the printing plant to his 


dad and brother Ned. 


* * * * ; 





If any of you is suffering from the misconception that 
money spent on modern display is not a good investment 
I refer you to Hines McWaters, Columbia, S. C. Hine 
recently installed a new “complete office” set in the front 
Tel a 43 BETTER goes Fanta of his store and then made another out of his large picture 
window. Proper lighting and frequent changes of items 
has resulted in a big increase of “sold” tags, says the colone 





so naturally it 


. * * * 7 


SELLS FA STER Apologies are in order to Herb Williamson, Jr., distric 
manager for General Fireproofing Company. Seems I hai 
him written up as some place else when it appeared 1 


the February issues that Gordon Lipscomb was the South} 
eastern representative for G. F. Now if somebody will just 














Check these popularity features: 


put me straight on who Gordon represents maybe we caf 
get back on the right track. So solly, Herb and Gordon. 


* * * * 


® Tube makes perfect con- 
nection with ink pump 


[ mentioned last month that John Attaway, Sr. was tf 
the hospital after suffering a heart attack but was doing 
nicely. However, shortly afterward John had a relapse ant 
died on February 4. John’s hand was always out to give hi 
fellow man a lift when needed and men of his type art 
always sorely missed. John, Jr., together with his wife, wi 


take over and continue to run the firm. 


More copies per tube 


®@ Clean sharp work on mimeo 
bond 





Fast-drying—minimum 
penetration 
® No smear, no offset 


® No packing on distributor ,* 


bar 


CANODE ADVERTISING in @® No drip from silk screen, 
“THE OFFICE” waver rolls, bakelite cylin- 
tells your customers all ders 
een emreainges ® Washes off hands with 


soap and water 


BLACK and COLORS in 12-OZ. TUBES 





South Carolina was the scene of still another death « 
one of our stationers. Perry Scheville, operator of Palmett 
Office Supply Company, Orangeburg, S. C., was injured if 
an automobile crash in Columbia on February | and diet 
two days later without regaining consciousness. Perry's wilt 
Sally, will continue to operate the store but will need the 
help of an outside man. 


* * * * * 





After 33 years of looking the same old layout McCaslan§ 
Book Store, Greenwood, S. C., has given the place the 
Write for details and prices “works” and from what I hear the result is something 


INK SPECIALTIES CO., INC. ieee 


Dept. O @ 519 North Halsted St. 


x . e ¢e 





Joe Maura tells me that Ofhce Equipment Company 
Tampa, Fla., has knocked out that wall that former 









@ Chicago 22, Illinois 
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2) | S$ ee ge Dealers 
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: i Hillstrom 
id A. 

| ne d Chairman of the Board 

‘ Mfg. CorP- 


ca President @ F 
. | -Jamestow 
| Corry-Ja 


. | Corry, Po: 


at I HVE just spent the morning in our new desk plant, watching a production run of our new 
Steel Age Conference Line Desks. As I walked down the line, which stretches over a sixth of a 
i mile from one end of the building to the other, I recalled the first Corry-Jamestown plant, where 
w we proudly made our first Steel Age metal office furniture nearly 40 years ago. I couldn't help 
wondering if the painstaking care and pride in craftsmanship we exercised in those days could 
' still survive in this large new plant, with its automatic machinery and high volume production. 
I didn’t have to search long for the answer. Because as I walked down the line, I was “anger by 
old friends—men who first helped me endow Steel Age products with their reputation for quality 
4 in the early years. And they are still giving each Steel Age Desk the touch of superb craftsmanship 
dic that can come only from human hands. More importantly, they are passing along this rare metal- 
working know-how to the younger men. I realized then that this array of precision fabricating 
th machinery before me actually sncreases the craftsman’s skills. It takes over many routine metal- 
working operations and allows the men more time and opportunity to concentrate on the skilled 
hand operations. 

I sincerely believe that these new Conference Line Desks, with their beautiful extended top 
. design, are the finest Steel Age Desks we have ever built. You can sell them with the assurance 
% that no other steel desk on the market can surpass their quality, styling or the pleasure they will 

give their owners. 
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the 50th Anniversary Issue of OFFICE APPLIANCES 


Join the more than 300 manufacturers who plan to advertise 


in the tremendous June number. 


Yes, over 300 manufacturers of office supplies, machines, furni- 
ture, and equipment will be represented in the advertising pages 
of OFFICE APPLIANCE’S 50th Anniversary Issue. Why? Be- 
cause they are fully aware of the tremendous readership this 
issue will have ... and also, they are eager to benefit from the 


‘bonus’ circulation among the largest firms in the country. 


Some are planning spreads, others are planning inserts. But 





regardless of space size, they intend to tell the industry and its 
principle customers what their contribution has been .. . 


and will be. 


No issue of OFFICE APPLIANCES has been more significant to 
its readers than this one will be. And these readers know it 
because of the intensive reader-promotion program which is 


building high acceptance for your sales message. 


50th Anniversary Issue... THE OUTSTANDING PUBLISHING, EFF 
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check list... 


OF OUTSTANDING ADVERTISING VALUES 
minded advertisers will enjoy these benefits) 
Penetrating editorial material 
Bonus circulation—over 13,000 total 
Intensive, advance reader promotion 
Assured readership for months 
Distinctive format and cover 


ies . 
No increase in rates 


THESE VALUES MERIT THE VERY BEST ADVERTISING EFFORT YOU CAN PRODUCE 






order your space now § Faro/7 77 


FORMS CLOSE May I 
(April 26 for ads to be set) 
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* 
iG EFFORT IN THE HISTORY OF THE INDUSTRY. tice 
* 
600 West Jackson Boulevard, Chicago 6, Illinois PP lances 


— a - a a THE SUSINESS JOURNAL OF THE OFFICE EQUIPMENT INOUSTOY xem 
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Note the new higher positioning of handle and lock 
on Meilink C label single door safes. Truly a move in 
the right direction—up! Smarter appearance! Increased 
convenience! A nice new selling point for Meilink 
dealers! How about it? How about a sample for your 
floor? How about making money with Meilink? For 
literature, write Meilink Steel Safe Company, 1672 
Oakwood Avenue, Toledo 6, Ohio. 


See you at the NOFA Convention, Space 
1, Sherman Hotel, Chicago, May 8 to 11. 
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separated the main store from the duplicating department, 
The result is more display area. The duplicators are now 


in the warehouse. 
. + * * * 


Shelby Hodges and his dad have expanded their business 
machines business to include office supplies, too, and now 
have one of the sportiest stores in Albany, Ga. 


* * * - * 


“Good Chompin' T'Nite" 
Comes now Charleston, S. C., with one of the best steak 
buys in the town. Quite a few of the Travelers stop over 
in Charleston so why not give it a try. The Sergeant Jasper 
Apartment building has the Sergeant Lounge & Buffet 
on the ground floor. It is a beautiful spot, complete with 
refreshment stand. The “Sergeants’ Special,” a thick, U. S. 
prime sirloin charcoal broiled to perfection, and served 
with french fries, salad and rolls will send you away with 
that well-satisfied feeling that always follows a meal cooked 
properly and served in a beautiful atmosphere. Besides 
steaks, they serve a buffet luncheon for just $.90 that will 
bring you back time after time. The steak special is only 
$2.25 so take it from me—you won't beat it anywhere. The 
Sergeant Jasper is located at the foot of Broad St., at the 
river. It is a 15-story building with a nice lake in front so 
you won't have any trouble finding it. 
* * * * * 


Many thanks to the following gentlemen for coming 
through this month with news items: Joe Maura, Johnny 
Floyd, Fred Pittman, Tommy Tompkins, and Ted Myers. 


Let’s do it more often, boys—it didn’t hurt at all, did it? 





Sales Contest Boosts Paper Sales 


Groveton Papers Company, Groveton, N. H., is boosting 


sales of its new sized mimeographed paper through the 
medium of a sales contest. It is offering prizes ranging from 
billfolds to husband and wife vacations in Florida and 
Bermuda to its distributor salesmen. 


Groveton reports it developed this paper, called Triad, 


for use in heavy runs where linting is a serious problem. 
Low cost and a small percentage of waste make their product 
attractive to large quantity users, the firm states. 

Winner of the contest which gave Triad its name was 
C. F. Kottemann of the United Paper Company, New 
Orleans, according to William C. Newson, sales manager 
ot Groveton. 








Fred Bunting, (right), is greeted by 
Charles H. Waterman, Jr., advertising manager, as he reports to 


Welcome, Stranger 





the Columbia Ribbon & Carbon Manufacturing Co. Mr. Bunting 
will become assistant advertising manager. He spent two years | 
with the army in Germany. He lives with his wife and son in} 


i 


Garden City, New York. 
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SMEAD’S 







‘afl SYSTEM 


with 


Colorful Plastic Tabs 


PLEASING TO 
THE TOUC 


° 
FLEXIBL 
DURABL 


THER ORIGINATED 8B SMEAD’S CRAFTSMEN... 
MMC MANUFACTURING CO. INC. 


309-311 2nd ST. © HASTINGS, MINN. 
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E 
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NO. 10-12-52 








Smead’s TELL-I-VISION Filing Index 


REG. U. S. PAT. OFF 


* 


SMEAD'S TELL-I-VISION FILING INDEX is equally 
adaptable to small, medium or large installa- 
tions. The basic principle is sound. It reads like 
a book—from left to right. 


You first locate the notation or subdivision of the 
alphabet, on the guide, nearest the name you 
wish to find. You then tip the guide forward, 
making a working space, in which to find the 
desired individual folder. If the individual folder 
with the name desired cannot be found you follow 
through to the green miscellaneous folder, which 
is at the end of the individual folders and pre- 
ceding the next guide. The miscellaneous folders 
hold the papers of the occasional correspondent. 
If the desired correspondence is not there you 
know this is a new correspondent and the material 
should be filed in the miscellaneous folder up to 
such time as it contains 6 or 8 papers, at which 
time it will warrant an individual name folder. 
Approximately 80% of your reference will be 
made to the individual folders. Should any one 
individual folder contain more than 40 papers 
you should prepare another individual folder, 
dividing that correspondence into monthly or 
quarterly periods. 


The same number found on the guide, behind 
which they will be filed, should be placed on all 
individual name folders. The purpose of this 
number is to save time in refiling by matching 
numbers. It simplifies reference because all odd 
numbers are on blue tabs and all even numbers 
are on orange tabs. 


You Look Alphabetically and Put Back Numerically 


The double purpose of the miscellaneous folder 
is to become the guide in the transfer cabinet 
when correspondence is moved at transfer time. 


SMEAD MANUFACTURING COMPANY, INC.) 


The last step in centralizing the filing system is by 
using the OUT GUIDE. This OUT GUIDE replaces 
a folder which has been removed from the filing 
cabinet. A 3” x 5” REQUISITION card is signed 
and inserted in the OUT GUIDE pocket. This tells 
who has the correspondence. Should the same 
folder be desired by some other party, while it 
is still out of the file, a small WANTED card is 
placed in the pocket of the OUT GUIDE. This will 
designate to whom this folder should next go. 
When the folder is finally returned to the file the 
REQUISITION card and the OUT GUIDE are re- 
moved. The REQUISITION cards are then filed 
in the card cabinet, indicating that the corre- 
spondence has been returned to the file. 


No Lost Files...No Lost Time...No Arguments.. 
No Confusion 


We recommend that our heavy, 20 point Smead- 
fibre folders, with green celluloid angled tabs in 
the center position, be used for the miscellaneous 
folders. These are the de luxe folders which 
better withstand hard, constant use. At the 
end of the year, when the files are transferred, 
they are moved ahead of the individual folders 
and serve as the index to the transferred ma- 
terial. The guides remain in the file and a new 
set of miscellaneous folders are placed in the file 
for the coming year. New individual folders are 
then prepared for those names which you know 
will continue to be active. When material ex- 
pands to such a point that a larger break-down 
of an index is required, you merely add the 
necessary number of guides and miscellaneous 
folders, remove the old inserts and insert the 
new and larger set of sub-divisions in both the 
guides and miscellaneous folders. IT GROWS 
AS NEEDED. 


HASTINGS, MINNESOTA 
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SATISFIED CUSTOMERS ARE REPEAT CUSTOMERS... 


so suit their needs with the Varied 
Eaton’s Berkshire Typewriter Papers 





Want to be sure they come back for more? Know your customers’ business needs, then sell them the 
typewriter paper that best fits those needs. With Eaton’s Berkshire Typewriter Papers you can meet 
every req tirement, whether for permanent, se mi- permanent or temporary use... for prestige impression 
or effective economy. « Satisfied customers are regular customers . . . they mean faster turnover, better 


profits for you. For samples and more information about the extensive Berkshire Typewriter Paper line 
write Mr. L. G. Morris, Sales Manager. 


A CORRECT PAPER FOR EVERY BUSINESS NEED 





LOW PRICE, SMART APPEARANCE combine to 
make Eaton's Cascade Bond and Eminence Bond popular 
choices where permanence is not essential. Made with 
special materials, these Berkshire papers have a cockle 
finish and the appearance of higher quality papers. 
Available in reams and 100-sheet packets and tablets. 


STRENGTH, SEMI-PERMANENCE of Eaton’s Berk- 
shire Bond and Souvenir Bond make them ideal for 
Billheads, Leases, Affidavits, etc. Rag content and ex- 
cellent appearance offer the utmost value at the price. 
In reams and 100-sheet packets and tablets. Ask about 
Eaton’s self-selection packet display for your counter. 


SUPERIOR IN QUALITY AND DURABILITY are Berk- 
shire Parchment and Berkshire Linen papers, made in a 
wide variety of weights and finishes. Quality-controlled 
manufacture, high rag content insure satisfaction wher- 
ever permanence and prestige are necessary — for Wills, 
Stock Certificates, Briefs, etc. Available in reams. 





POPULAR FAVORITE WITH MANY USES. Eaton's 


Corrasable Bond is a special paper which loyal users ask 
for by name —a real volume builder. Magically erasable 
vith an ordinary pencil eraser, Corrasable sells fast when 
you demonstrate it. Available in 500-sheet reams and 100- 
sheet packets. Compact display units holding 18 packets 
yours at cost. 





EATON PAPER CORPORATION . PETITES, SBSesrvras eee se 
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° ° repor 
Office Furniture her 
Top Photograph: Peabody Cooperative Bank, Peabody, Mas- 


sacbusetts. Leopold Installation by L. E. Muran Company, 


Boston, Massachusetts Dis 
ald, « 
That “Very Important Person,’ your customer, hospi 
a ‘ ™ . . - ; giona 
knows that office furnishings should reflect the have an air of enduring beauty that sells to the Mil 

° ° @ « > 7 2 V a 
integrity and friendliness of his firm IP. Mich. 
as 
Show Him Leopold New Leopold Merchandising, Com 
222 e ur “ whose 

Let your customer see how smartness of line, Advertising, Sales Promotion “Tools 
_— — ‘ , , In 

handsome wood and tasteful styling blend to Leopold eens you iad and dynamic sales helps Wa 
give a dignified, yet friendly, atmosphere to a and practical suggestions for using them most ’sa| 
; , —_ ' aie, ie, we ‘inten, Office 
business interior. Leopold functional office units effectively. Ask the Leopold Company represen a 
. 
tative who calls on you, or write directly to us, Don ‘I 
for complete information. of Jac 
the se 
Bob R 
IS swe; 
THE -74) Ola! COMPANY 7% 
y aa a Member: Wood Office Furniture Institute Ro 
ing at 





BURLINGTON, IOWA | view I 
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SrH District Nores 


ROBERT W. LAMSON, CORRESPONDENT 
89 N. 26TH ST., NEWARK, OHIO 





Happy at il are we to have had a heavy influx 
f notes for 1 onth. Among dealer activities we note 
hat Don Stewart, mer buyer tor Ofhce Equipment Com 
nat i s now traveling southern Indiana for 
hat hrm, wl Jack Burke has moved into the buyer’s spot. 


* * * * * 


Bob Blakey, rly assistant buyer at J. L. Hudson Com 
pany, Detroit a field man for Park-Sherman Com 
any, of Chicas \ new young salesman at Gunderson 
fice Equipment Company of Louisville bears the astound 
ng name of Warren Jay Nathaniel Brent Walter Clark 
confides that his friends just call him 


Harding, whi 


Jay Chant Pat (Vail) Patterson for these tid-bits. 
* . * * * 
Our astut the string tie fame and operator of 


Morgan’s, Hut gton, W. Va., Hanley Morgan, takes great 
pleasure in an that Mr. & Mrs. Ed Sigler are the 
proud parent aby girl, who bears her great, great 
ndmother Sallie Long. 
With th tion, Han'ey’s daughter Ann has made 
the “old gent gsrancdfather tor the sixth time. 
John Mislan, works for Eberhard Faber Company, 
it of Detroit Mrs. Mislan, have become parents tor 
the first time. Don (Rockwell Barnes) Lavigne reports the 
Mislan child Christmas Day, is a daughter, Mary 


Carol. 


* * * * * 


Lynn (Mfrs’ Rep) Carlson, Cincinnati Club chairman, 


Mrs. Carlson expecting an addition to the family 


eviona 


* * * * * 


Much of the oming in at this time is relative to the 
etroit regional, which by the time that this column 1s re 
sed will be tory, so we can do no good by printing 

this time. H er, we trust that you will be reading 


tion in the next issue. Hope you were 


* * * * * 


Distressing that District Governor, R. A. Macdon- 
ald, of MacD« ind Stingel, Saginaw, Mich., has been 
pitalized by troke, and will not be attending the re 


nal. Ed Klebba, hear, is pinch-hitting for him. 
Milt Schuster (S 1) was in an auto accident in Jackson, 
lich. but we know not of the damages to Milt or others. 


Our sympat Earl Kocheiser, of the Chas. Ritter 
mpany, Mar , Ohio, and past president of NSOEA, 
ose mother st month. 


* * * * . 


Walter Van Dorn (Dixon) back on the road again... . 
1 boy this t r the Scott Summervilles, Akron’s Ohio 


Equipt t Company. Standard Stationers, on 
gstown Ro Warren, Ohio, is a new enterprise for 
Don Terrett a Bob Clossin. .. . The Office Supply House 
Jackson, M sporting a new shufHeboard court on 
second floor t only for after-hours recreation. : 
Bob Rush, of Sc! Printing Company, Bay City, Mich., 
sweating out d ry of a new boat from Holland, and we 

t mean He Mich. 


* > * * * 


“Ron” Douglass, (Gunlocke) was the speaker of the even 
ng at the Colu Ohio, chapter of NOFA at the Grand 
ew Inn on Fe the attendance at which was reported 
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COMFORT- 
CONTROLLED 
MOTION 








“Free and easy” is one way to 
describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
smooth-tilting, comfort-controlled motion. 
For all-steel, revolving chair controls . . . 
carefully constructed for long-wearing 
satisfaction . . . ultra modern in design .. . 


buy Collier-Keyworth! 





COLLIER-KEYWORTH CO. 
REE S \CHUSELLS 
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ttl Aldibeionds 


STORY IN A NUTSHELL! 


PAST 
LOW COST 
MECHANICAL 


ADDRESSIN 
ous 7 















POPULAR 
MODEL 40 


wcities 







PRINTS 
WITH 
SPIRIT 
SOLUTION. 





$52.17 Including 
Supplies for 500 
Name List* 





MODEL 25 
FOR THE BUDGET MINDED — 


$30.97 Including Supplies 
for 500 Name List* 





ond 


MODEL 40-H 
FOR HEAVIER PRODUCTION 


$110.47 Including Supplies 
for 500 Name List* 






THE ORIGINAL 
SPIRIT PROCESS 
ADDRESSERS 


For the business or organization 
that wants faster, better address- 
ing at low cost—Master Addresser 
is the perfect answer. No me- 
chanical addressing system is 
easier to install, simpler or less 
expensive to operate. Just type 
the address list on Master Tapes 
backed by hecto carbons. No 
plates to emboss, no stencils fo 


cut. Place the address tape in 
the Master Addresser, fill the 
spirit fluid reservoir and start 


addressing. Envelopes, self mail- 
ers, catalogs, bulletins—you can 
address from 1500 to 2000 pieces 
per hour with a Master Addresser, 
and reuse the same address tape 
up to 50 times over a period of 
years. List additions and cor- 
rections are easy to make too. 


Send Coupon today for complete 
information on the Master Ad 
dresser Line 


*Slightly higher Denver, Colo. and West. 


@ Gentlemen: Please send 


Master Addresser Line. 


Ee, ae anew , 


SS a es 


| 
| 
l 
| 
| 
1 
Name and Title.................. 
| 
| 
| 
tm 


flledlee rhtdredde C2 


6500-D West Lake Street, Minneapolis 


us 


16, Minnesota 


complete information on the 









to have been “the best ever.” 





* * ££ #& 
H 


The Columbus travelers and dealers got together at th 
Seneca Hotel for cocktails, roast beef, and dancing on Jany 
ary 30 with Harry (Weis) and Mabel Nichols as guests ¢ 
honor, who really enjoyed being out with the gang again 
Lloyd Landenberger (Richard Best), reports that following 
the midnight curfew several of the gang retired to the Bil 
(Acco) Wintrich home for a night-cap (not to be confused 
yr garment) and a game ol pool. 


& 8 


lora sleepin 
* * * * 4 


The annual meeting of the Fifth District Travelers Clu 
will be held on March 23 at Detroit, and we'll have a repon 


of new ofhcers and plans next month. 
* * * * 4 


One of the items to be stressed for sure will be member 
ship, and a concentrated drive WINNING the 
Travelers Club Trophy contest in the Golden Anniversary 
year of the NSOEA. Sign up the new members of the group 


tow ards 


fellows! 


Portland Firm Suffers Warehouse Fire Damage 

The D. C. Wax Office Equipment House of Portland, 
Ore., suffered a severe fire in its furniture warehouse on the 
night of February 4. Hit by the blaze were the sixth, seventh 
and eighth floors of the Neustadter Building at Fifth Ave 
and Ankeny St. 

Fortunately for the firm, its Main store on Broadway, just 
two blocks from the warehouse, was not involved in the 
fire. Because it carries all of the stationery supplies and 
small furniture items, D. C. Wax is able to continue business 
in the normal way with only very slight inconvenience. 

The warehouse stock was covered by insurance and re 


placements are in transit trom principal manufacturers 
Therefore, operations are proceeding with practically n 


interruptions. 





Lead Pencil Publicity Mounts Up 
oy 

Manufacturers Association, Inc., 

montage which mirrors the publicity received by the penal 

industry during the past four months. 

a recent Saturday Evening 


Nissen, executive vice-president of the Lead Pencil 
has prepared an interesting 


Included are illustrations of 
Post article, a widely-circulated column by Arthur Edson, 
Associated Press writer, reprints from Orrick APPLIANCES, 


and other articles given nation-wide publicity. 


Shipman-Ward Names Philadelphia Distributors 
The newly-formed O’Donnell-Brennan 3235 
Powellton Road, Philadelphia, Pa., has been appointed dis 
tributor for Shipman-Ward Manufacturing Company. 
Brennan and Martin H 


Company, 


The firm partners, Wallace A 
O'Donnell have had long and successful careers affliated 
with office machine dealers and both have been connected 
recently with Barrett Adding Machine Divison of the Lan 
ston Monotype Company 


Wilson’s Adds Office Machine Department 
Wilson Office Supply, 810 Scott, Wichita Falls, Tex., t 
cently announced the addition of an office machines depart 


ment. 


The firm now handles typewriters, adding machines, @] 


culators, duplicators and mimeographs, plus cash registet 
and check writers. 

Wilson Office Supply has been appointed exclusive deales 
for Ditto duplicating machines and supplies for 10 count 
throughout north Texas. 
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HE exclusive Shaw-Walker dealer leads the 
field with products available from no other 
source, exclusive items that buyers want. 


You can’t sell a Shaw-Walker Fire-File, Cor- 
rect Seating Chair. desk, filing cabinet or filing 
system—unless you first become an exclusive 


Shaw-Walker dealer. 


Shaw-Walker’s 4.000 items are easier for 
dealer salesmen to sell because they are 
matched in appearance and “time-engineered”™ 
to help any user get more done, more easily, 
more quickly. 


Today. the 300-page Golden Anniversary 
Shaw-Walker Orrice Guwe simplifies selling 
and is the biggest single source of dealer orders 
in this business. 


* 8000 Items 
° A Flow of Sales Helps * The New Low Desk 
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Vrces O yf P rofi L 


Perhaps you qualify for this desirable fran- 
chise. Right now there are a few cities in which 
we are willing to establish new dealers or make 
a change. Yours may be one of the cities, 


, Built Like a 
& Skyscraper” 





ae 


SHAW-WALKER 








Factories and Home Office—Muskegon, Michigan 


- rorir FEaTurEs oF S\W/ 8000-ITEM FRANCHISE 


® Best Known Trademark 
¢ Extra Profits 


*A Single Source of Supply 
* Simplified Selling 
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ow... elastic Du Pont Fabrilite 


supported vinyl plastic upholstery 


with a unique, dry, high-slip finish 











LONG-LAST 
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ING PLIABILITY of DuPont 
‘“‘Fabrilite’’ is due to built-in plasticizer 
(softening agent) that provides best 
resistance to drying out and cracking. 





DU PONT 


Fabrilite 


ELAS TIC 


supported vinyl plastic upholstery 





unique, dry, high-slip finish. Du Pont 
‘*Fabrilite’’ stayscleaner in the first place teriors that boost employee morale... 


..is easier to clean when necessary. 


Non-sticky surface 
stays cleaner... 
assures sitting comfort 


There’s much less dirt pickup and greater 
sitting comfort in today’s Du Pont 
“*Fabrilite”’ elasticsupported viny] plastic 
upholstery. That’s because of its dry, 
high-slip finish, specially engineered by 
Du Pont. ‘‘Fabrilite’’ just doesn’t tend 
to catch dust and grime—stays clean 
longer. And when the less frequent clean- 
ing times do come around, a wipe of a 
damp cloth makes ‘“‘Fabrilite’”’ look like 
new again. This dry, high-slip finish also 
helps give “‘Fabrilite”’ its pleasant ‘‘feel,” 
thus contributing to sitting comfort. 
Offer your customers these ‘‘Fabrilite” 
advantages. Specify Du Pont ‘‘Fabrilite” 
when you buy upholstered furniture. 


a. Sliding two equal weights down in- 
clined surfaces covered with “‘Fabrilite’’ and 
ordinary upholstery material dramatically 
proves that the ‘‘Fabrilite’’ finish is drier 
and far more easy-gliding. 





DOESN'T “GRIP” DIRT because of its HIGH-STYLE PATTERNS and wide range 


of colors make possible attractive in- 


make a good impression on customers. 


“Fabrilite” is another fine product made 


by Du Pont, a name your customers trust. 


REG. y. Ss. PaT. OFF 


BETTER THINGS FOR BETTER LIVING 
. . » THROUGH CHEMISTRY 


**Fabrilite’’ is Du Pont’s registered trade-mark for its elastic supported vinyl plastic upholstery. 
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SS StH District Notes 


C. O. SCHLAVER, CORRESPONDENT 
OFFICE APPLIANCES, 600 W. JACKSON BLVD., CHICAGO, ILL, 





Get in | Boys ... “Give Yourself a Spring Break 
it Moraine ake” is the slogan for the District No. 6 
NSOEA tion scheduled for May 6-7 in Highland 
Park, | 

Many dea travelers and manufacturers are planning 
to remail t weekend after the Thursday and Friday 
yograms ¢ I onvention in order to avail themselves ol 
the restft ndings of this unique Chicago suburban 
hotel. It li 1 wide-wooded wonderland of suburban 
estates and looks over the vast expanse of Lake Michigan. 

Rates are >> a day tor singles and $13.80 for doubles. 

This w two-day meeting with the banquet on the 
closing eve Friday. 

Highlight the program include: 

Wednesd May 5—Reception in the evening following 
egistratiol 

Thursda 6—Presentation of NSOEA troupe in 

mal prog Illinois Booksellers & Stationers Associa 
tion party ening. 

Friday, M Program continued; Great Lakes Travel 
ers Clul t noon; annual banquet in the evening 

1GLTC H ot Friendship. 

* * * * * 

For Bet Selling . .. Next big event following the 
regiona on will be the sales rally Wednesday 

ening, M 30 p.m., at St. Jude’s Hall, 221 W. Madi 

—. % 

An outst g speaker is to be secured on selling. A 
ovie port etter selling methods is planned. 

Tickets $1.00 each. Many dealers are planning to 
have every r of their sales organizations present. 


Chairman Ken Henderson, The Carter’s Ink Company, 
5 assisted Homer Smith, Ditto, Inc., co-chairman; A. M. 
(Benny) Allen, American Pencil Company; Rus Ragan, 


American | Paper Company; Cort Horr, Associated 
Stationers S Company; Gordon Kickels, C. L. Barkley 
& Compal Earl Hanson, manufacturers’ representative, 


and Ray J. Eichenlaub, Service Steel Products Corporation. 


* * * * . 


Golf in t . . After the sales clinic comes the 
lravelers’ first golf outing of the year, scheduled for June 3 
it Rolling Green Country Club. 


Clarence Clemen, G. J. Aigner Company, is chairman 
assisted by- William Murray, Geyer’s Topics, co-chairman; 
Bob Krumwiede, Elmer Krumwiede & Associates; Neil 
Short, Colu: \rt Works; Homer Smith, Ditto, Inc., 

Ray J. Eichenlaub, Service Steel Products Company. 


* * . + * 


wicor Elected to membership of Great Lakes 
Travelers ( Sam Henning, Cole Steel Equipment 
Company; Lynn Warner, Permacel Tape; Ronald G. Burns, 
Smith Metal Arts Company; John J. Burke, W. A. Sheaffer 
ies CCometen 
* 7 . * * 
Retirea Gordon J. Kickels, C. L. Barkley & Company, 
has finally « | that today’s prep basketball players can 
run faster tl he can. In deference to his desire to take 
t easier except selling, Gordie has quit basketball referee- 
ing. He ha ong career in this respect and reached the 
Sweet 16 o1 r at Champaign, IIl., the goal of all whistle 


DIOWeTS 
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Booming! 


for stationers pushing 








THE MOST WIDELY 
ADVERTISED 
FELT-TIP PEN 

IN AMERICA! 


Just glance at the magazines 
illustrated at the right. 
They’re doing a job to 
help you sell more 
Flo-masters. 

























pen 
ecn 





Every field is covered 
—industry, business, art, 
education, retailing 

and the home. 


And remember—every 
sale of a Flo-master leads 
to other sales, for people 
proudly boast about this 
most versatile of all 
writing and marking 
instruments — the one 
instrument that writes on 
everything—the one 
instrument available with 
special inks (in 10 colors) 
that are instant-drying, 
waterproof, smudge-proof, 
non-toxic. 





Na on 


The best way to 
take advantage of 
Flo-master national 
advertising is 

to display Flo-master 
permanently on your 
counters and in 
your windows. 


CUSHMAN & DENISON 
MFG. CO. 
Dept. H-25 


153 West 23rd St. 
New York 11, N. Y. 
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MNYftdie Wp Z 
NEW BEAUTY 


"DU FAST 


Pocket Stapler 


Only this PEN SIZE stapler has 
so many enthusiastic users— 
Salesmen + Insurance Men - 
Office Workers + Teachers 

Lawyers + Doctors + Claim 
Agents - Auditors « Students - 
Shop Foremen + Nurses 
lIlomemakers. 


GIFT BOXED 


_yv 


“slip of f CaP and | 
U/ ste ready for use: 
DA it's re 
Lal 
Helpful Sales Aids—To help you with 
your job, we furnish diplay cards, 
envelope stuffers, newspaper mats. 


FASTENER CORPORATION 
860 Fletcher Street, Chicago 14, Ill. 

Please send the following to company below— 

Quantity 

Dozen DUO-FAST POCKET STAPLERS 

Cartons Refill Staples No. 154, 24 packs of 1000 ea. per 

display carton 

O Please send Additional Dealer Information 


Store Name 
Your Name 


Address_ 
a : Zone State 








7TH District Notes 


ARNOLD E. BERGLUND, CORRESPONDENT 
4415 CHOWDEN AVE., S., MINNEAPOLIS, MINN, 





Another constructive meeting was held by the Northwest 
[ravelers Club on February 27. Plans were again discussed 
to the ultimate result, it is hoped, of a fine regional meeting. 
Those in charge are working very hard to make this one of 
the finest held in this district. We are sure that this will be a 
compliment to our young governor, Bill Whiting, and to the 
stalwarts of our club, Mel Sowell and Earl Collins; pius 
their very fine committees. 

Registration is to begin Wednesday, May 12. Thursday 
sessions open with a noon luncheon with invocation by our 
own past president Jack Berry, now Rev. Berry. 

The Thursday evening program promises to be most 
interesting with a party under the capable chairmanship of 
Jay Parrot. 

The Travelers’ meeting will be held at 2 p.m. Friday, 
May 14. 

The House of Friendship will be open before the banquet 
and also after and during the dance, so you don't have to 
B.Y.O. Arrangements have been made so that the banquet 


will be in the headquarters’ hotel. 
* * - - * 


We are sorry to report that George Hansen, Boorum-Pease, 
is ill in Oconomowoc, Wis. Also that Don More, Gaffaney’s 
at Williston, N. D., fractured his spine. Bob Davis, president 
of Miller Davis Company, has a sick wife and child. Bill 
Jarchow, Milwaukee, was ill but is believed to be O.K. again. 


Our best wishes to all of these good people. 


* # * * * 


Ed Erickson, Hibbing, Minn., champion stationer and 
golfer, is having his 10th anniversary of the founding of 
his own business on April 8 and 9. He invites all of the 


Travelers to come and help him celebrate. 
: > > > * 


We extend hearty congratulations to McClain and Hedman 
Company, St. Paul, for 50 years with our industry. And also 
to Sterly Jerue, who marked his 50 years on March 12. This 
is a most remarkable record, not only regarding the 50 year 
achievements, but that the firm had two of its members as 
governors of the 7th District—Sterly Jerue, and then his son, 
Robert Jerue. They both served the association and industry 
in a most capable manner and added much to our prestige. 


* * . * * 


Our latch string is out at Waterloo, Iowa. All dealers are 
cordially asked to be there. All Northwest Travelers will 


attend. 


New Duties for Ken Pangburn 

Ken-Add Machines Company has announced that all 
sales negotiations and the servicing of all sales outlets will 
be entrusted to Ken Pangburn of Kenco, Inc. Mr. Pangburn 
is the inventor of the Ken-Add machine in its present form 
and has devoted considerable time to developing distribu- 
tion through school and educational channels. 

His offices are at 1223 Bannock St., Denver. 


Earl Miller Joins Northern States 

Earl E. Miller, veteran salesman in the commercial sta- 
tionery field, has joined the sales force of the Northern 
States Envelope Company, St. Paul, Minn. He will repre- 
sent the firm in Michigan with headquarters in Three Rivers. 
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There’s more profit opportunity in 


J4- FURNITURE COVERED WITH KALISTRON 


Feature Thomas Furniture covered with Kalistron on your selling 
floor and you will see how profits will mount with this wonderful, 
selling combination. That’s because your customers will see the rich lines of 
Thomas pieces and the handsome coverings by Kalistron. 


Kalistron gives unmatchable wear advantages, too. Its rich coloring 
is protected by clear, pure Vinylite — it can’t show 
any scratching, scuffing or wear because the color is on the underside. 
Beautifully designed Thomas Furniture covered with Kalistron is ideal 
in every type of business office and institution. 


Kalistron-covered Thomas Furniture cleans with a damp cloth... 
won’t chip, peel or crack... keeps its beauty indefinitely. 
It will help you build volume through satisfied customers. 


alistron’ 


FINEST VINYL FURNITURE COVERING 


Kolistron, Inc., Deco Sales Division, 
55 West 44th Street, New York 36, N. Y. 


FURNITURE COMPANY 
HIGH POINT, NORTH CAROLINA 








See how others save 
— 5 


i 1, 
™ TTICCL 


figure-thinking 








® You find Fridens everywhere in business. Because 
the Friden performs more steps in figure-work with- 
out operator decisions than any other calculating 
machine ever developed. Each automatic Friden 
decision reduces business overhead costs by saving 
human time. It’s likely your business can’t afford 
NOT to own a Friden. See what you think when you 
see the Friden figure-think. Call in your nearby 
Friden Man and watch a demonstration! Friden sales, 
instruction and service available throughout the U.S. 
and the world. FRIDEN CALCULATING MACHINE CO.,_ | 
INC., San Leandro, California. 










Friden builds 
calculators ina 
wide price range, 
in every size, 
for every 
figuring need 


THINKING MACHINE OF AMERICAN BUSINESS 


DEPARTMENT STORES... . simplify figuring of accounts 
payable invoices with the fully automatic Friden 
Calculator, also use time-saving Friden shortcuts on 
payroll and statistical calculations, expense distribu- 
tion, inventory, sales audit. A Friden quickly pays 
for itself in time-savings! 


PLUMBERS... . speed out material and labor estimates 
with the fully automatic Friden Calculator, also com- 
pute and check invoices, do payroll calculations, short- 
cut many other plumbing figure problems. Small shop 
operators as well as large contractors find it profit- 
able to save time with the Friden! 


BANKS .. . compute savings account interest swiftly 
and with unvarying accuracy on the fully automatic 
Friden Calculator, also figure average daily balances, 
foreign exchange, average daily float, amortization, 
account costs, interest on notes, mortgages, small 
loans, etc. The Friden has big-volume capacity! 


© Friden Calculating Machine Co., Inc 
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8tH District Notes 
E. J. MITCHELL, CORRESPONDEN 








FINAL NOTICE 
ATTENTION!!! 
8TH DISTRICT—DEALERS AND TRAVELERS 
Or 
1954 
REGIONAL CONVENTION 
NSOEA 


—O-— 








329 BELT AVE., ST. LOUIS 12, MO, 





TULSA HOTEL 
TULSA, OKLA. 
Setitisite 
APRIL 22-23 
HEAP BIG ENTERTAINMENT PLUS 
INTERESTING AND INSTRUCTIVE 
BUSINESS SESSIONS 
auibens 
Make Hotel Reservations immediately to Floyd 
Marshall, Marshall Office Supply Company, 
109 W. 6th St., Tulsa 3, Okla. 








Dealers in Lincoln, Neb., were kept exceedingly bug 
during the third week in February, taking stock and r 
plenishing their shelves. The following travelers wer 
observed in Lincoln in one day: Clint Cooper, Esterbrook 
Pen Co.; Fred Pitt, manufacturers’ representative; Harve 
Scheu, Invincible Metal Furniture Company; Dave (¢ 
Neuhaus, manufacturers’ representative, and Ted Scharm 
horst, manufacturers’ representative. 

The travelers all gathered together in the evening, pile 
into Dave Neuhaus’ jalopy and enjoyed dinner at Lincoln 
suburban Lone Oak Restaurant. From the size of th 
steaks everyone ate, it appeared that everyone had a pro 
perous day. 

Ted was worried for fear it would be impossible to re-ente 
the car to make the return trip to town as Dave had for 
gotten to bring this can opener along. Clint Cooper swor 
that the car was running in second gear all the time. 

* * . * 


Mrs. F. A. Reed, wife of Art Reed of Latsch Brother 
Inc., Lincoln, Nebraska and former governor of the & 
District, NSOEA, was recently confined to the hospital # 
Lincoln. Art advises that she is progressing nicely. Ou 
best wishes are for a rapid and permanent recovery. 


* * * *F 


Lt. Governor Vic Agee of 8th Region NSOEA and ff 
several years general manager of Midland Stationery & Su 
ply Company of Jefferson City, Mo., resigned from that fim 
in February to join two partners in establishing Same 
Business Supplies, Inc. Details are given elsewhere in th 
issue. 
Lloyd Hauser of Midland Stationery & Supply Compasiy 
is taking over all former duties of Mr. Agee and he also wi 
welcome all travelers covering his area. 

Our good wishes to each of these nice people and thé 
respective firms. 
o * * # 

The National Chair & Furniture Company of St. Low 
headed by Joseph Yawitz, president; Joseph Yawitz, Jr., vi 
president, and Max Cole, secretary-treasurer, now located 
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writes with ink 
e lightweight and 
well-balanced 
for greater writing ease 
e filled with permanent, 
non-fade ink that’s 
banker approved 
% e won't leak, blot, 
ba flood, smear... 
never needs refilling 






e writes better and faster... 
never grows shorter 





¢ nothing to turn, push or click... 
new ink-control insures instant starting 


4 


total VELVET readership in’34: 


* Ask your American Pencil Co. representative how 
you can tie in directly with the big Velvet oe 
double-profit promotional program. — 


VELVET [J VELVET 


pencil 


the pencil that 
writes with 
homogenized lead 

e exclusive Velvet 
homogenized process 
produces finer, 
perfectly mixed lead... 
clearer, blacker lines 

¢ smoother writing with 


no hard spots, no soft spots 


¢ stronger because 


exclusive Pressure-Proofing 


clinches wood to lead, 
ends internal breaking 
e for the money, the finest 
pencils you can sell. 
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CARBON PAPERS 


If your business is profits, make it 
your business to find out how 
Codo’s High Quality Carbons, Rib- 
bons, and Hectograph Supplies win 
new customers and hold old ones! 


AS A CODO DEALER 

e+e you are served by an efficient 
organization 

-.-you benefit from a 32-page, 
highly informative GUIDE BOOK 
»+-you can offer your customers 
Codo’s exclusive Carbon “Gripper” 
and 

-+-you have many “Dealer Helps” 
to assist you in building volume 
sales. Write NOW for information. 


Lo —" MANUFACTURING CORP. 


Factory: Coraopolis, Pa. 


40 E. 40th St. 401 Wood St. 564 W. Monroe St. 


New 


* 
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1151 S. Broadway, is undergoing a large scale improvement 
program of the present quarters. The first floor offices are 
being redecorated and air-conditioning is being installed 
throughout the four-story building. The second and third 
floors will be utilized for warehouse space, refinishing rooms 
for furniture, and the fourth or top floor is being decorated 
and made ready for a large furniture display floor of ap. 
proximately 10,000 square feet, where private ofhce show- 
ings will be partitioned around a large showing of general 
office furniture. 

Among the furniture lines now featured by National are; 





Peerless Grade A steel files, suites by Executive Office Furni- 
ture Company, wood desks and tables by Clemco Desk Com. 
pany and Jasper Office Furniture Company, chairs by In 
diana Chair Company and Jasper Seating Company. Featured, 
in addition, are products of Royal Metal Furniture Com. 
pany, and leading lines of institutional furniture for schools 
and churches. 

Catalogs and other literature on accessories of all kinds 
for office and institutional uses addressed for attention of 
Max Cole will be appreciated. No supply lines are contem- 
plated for the present. 

* » * * o 

Word reached us that Stratton Terstegge of Binney & 
Smith Company should again be on his territory before this 
reaches print. He has been confined to hospital and home 
for several months following a siege of pneumonia with} 
which he was stricken while on a business trip last Novem} 
ber. Can’t keep a good man down! 

¥ « * . . 

Our industry was given another boost early this year with 
the return to Peterson Lithograph & Printing Company, 
Omaha, Nebr., of Raymond Cox, who was called to service 
with the U. S. Marines in December, 1951, and discharged in 
January 1954, immediately returning to his position of floor 
salesman for John Ford, Jr. at Peterson’s. The whole organi 
zation gave Ray a cordial welcome on his return. 


* ¥ * * I 


Convoy, Inc. of Canton, Ohio, early this year placed its 
line of Convoy “Chem-board” transfer cases with Gene 
Mitchell for the same territory he has covered these past 
years for the several other factory lines he sells. Excluded 
are the extreme northern states. 

% * * * ; 

Mr. & Mrs. Robert D. Latsch of Lincoln, Nebr., were due 
to return about April 1 from an extended vacation in An 
zona. 

* t * - ; 

Mrs. John B. Brain, Sr., mother of our 8th Region gover 
nor, also spent the winter months in Arizona, enjoying 4 
vacation from her daily duties assisting her son at Brain’ 
Stationery Company, Omaha. 

* - * _ ] 

Ray Baldwin of Gallup Map & Stationery Company, Kat 
sas City, and general chairman of the 1954 Eighth Region 
NSOEA convention, together with George Constantine 
Palace Office Supply Company, Tulsa, who is general ay 
rangements chairman, sent word that all is in readiness fork 
a really big and successful meeting for April 22 and 23 @ 
the Hotel Tulsa. Be sure to be on hand. : 

* *# # @F 

The two big lead pencil “moguls” of this area have beet 
beating the bushes pretty hard and fast this year, each seem 
ingly bringing home a share of the “bacon”. We refer, @ 
course, to Izzy Voda of Wallace and Bill Bohart of Eberhard 


Faber Company. 


Rensink Opens Firm in Sheldon, lowa 


Howard Rensink has opened a typewriter and adding 
machine sales and service business in Sheldon, lowa.—Al 
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New Flexibility 
Same desk adapts 
for different uses 


Replace typewriter 
pedestal with drawer 
pedestal to get: 





QUALITY 


Replace pedestal with 
end panel to get: 


Here’s an X-ray look into 
the easiest operating desk you can buy 


Reverse pedestal and 
This new “Y and E” desk keeps its handsome, accepted style—but 20 engi- end panel to get: 
neering changes make it the most adaptable, easy-to-use desk you can buy. 





New ‘t You can meet many 
\ changing needs through 
ys rearrangement of original 
operat ion } ay : parts. By stocking a few 

= spare parts you can quickly 
and easily change this new 
desk to almost any model. 


ease of 


ka 
New Nylon Stationary Bear- 2. New Effortless Locking— 
ings glide drawers quietly in and new spring and locking mecha- 
out with effortless ease. nism give easy and positive lock- 
ing and unlocking. 


3. New Sliding Reference Shelf is 4. New Drawer Stop, spring con- &. New Roomier Utility Tray for @. Choose either Recessed or Flush 
reversible, can be used as utility trolled, positive action—drawer more convenient storage. All Back on original equipment. Can 
drawer. Glass insert or pin tray removal simplified. compartments full height of be easily changed from one to the 
is available. drawer —no spillage. other at any time. 


new desks. pleas r free bro- The Franchise that means 
chure No Hy 1015 JAY STREET, ROCHESTER 3, N. Y., U. . quality merchandise 
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GO PLACES with 
Waldon RoGeils Enanonrs 


EVEN 
AT 


WIDNIGHT 
in 
NORWAY! 


(Photo Courtesy of 
Norwegian Information Service) 


the sun shines on the renowned quality, dependability and 


uniformity of Weldon Roberts Erasers. In the fascinating Land 
of the Midnight Sun and in lands the world-over discriminating 


Roberts 


superbly “Correct Mistakes In Any Language.” 


users demand Weldon Erasers because they cleanly, 


Feature them in 
the profitable, versatile sizes, shapes and textures to suit exactly 


the erasing requirements of all your customers. 










——- 2020 MASTER PINK. Medium 
PA Sarnia, Precis sized, soft pink, super quality 
Ute ats a ) eraser of handy elliptical shape 





Mao mn Newnan. USA Ideal for pencil work and clean 





ing, for drawing and for general 


use 


9000 SUEDE WHISK. 
Eraser No. 900 SUEDE 
tached). 
any kind of paper. 
of its 


(Weldon Roberts 
with brush at 
clean erasures on 


Makes quick, 


Immensely popular 


texture and 


because softer gray 


slightly octagonal shape 


Weldon Rootes Gronsr 
IQNO“ CLEAN 


_ es: 





hexagonal shape 


1010 HEXO CLEANER. Handy 


rubber give working 


plus resilient pink splendid 


cleaning Broad sides 
cloth, 


qualities for erasing and 


thinnest— and tracing 


Edges and ends “‘pick 


clean paper—even the 
fabrics, painted 


out” details and line work, Medium and large 


surfaces. 


sizes 


WELDON ROBERTS RUBBER CO. 
365 Sixth Avenue, Newark 7, N. J. 


World’s Foremost Eraser Specialists 
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Orn District Nores 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX, 








At a special meeting of the Texas Travelers and the plan 
ning committee of the stationers, everything was set for the 
Ninth District NSOEA regional convention at the Buena 
Vista Hotel in Biloxi, Miss., April 28-30. 

Tom Ketchings, governor of the district, 
of his committees working and George Tarrant, president 
of the Travelers Club, is spearheading the efforts of his 


has nearly all 


group for a successful convention. 

Marvin Fortner, Office Supply Company, 
is chairman of the entertainment committee, 
W. G. (Billy) Kimbrell, Office Supply, Greenville, 
H. I. Tate, Commercial Dispatch, Columbus, Miss. 
you who like fishing, especially the deep sea 
Boats 


Gulfport, Miss., 
assisted by 


Miss.. 


For all 
variety, the convention will provide every opportunity. 
going out to the banks carry everything needed, down to the 
hshing equipment. 

Many parties are planned for the ladies by the hospitality 
committee made up of Mrs. W. G. Kimbrell, Office Supply, 
Greenville, Miss.; Mrs. Jack Perdue, The Perdue Co., Pine 
Bluff, Ark.; Mrs. Marvin Fortner, Ofhce Supply, Gulfport, 


Miss.; Mrs. Edgar Jordan, Jr., Jordan Stationers, Alexandria, 

La:, and Mrs. Howard Dear, Standard Stationers, Jackson, 
Miss. 

* ® * * ¥ 

Are you trying to secure new members for NSOEA? Tom 


Ketchings is offering two prizes, one each for a Traveler 


and dealer. 
* » * * y 


Have all the members of the Texas Travelers Club quit 
hitting the road? They must have, 
three little news items in three months. 

So, | am asking any and all dealers, 


as I have only received 


who have any news 


at all, that I can use in my column, to please send same to 
me. Please send to 4423 No. Roseneath Dr., Houston 21, Tex. 
* > > * . 


After the Vicksburg tornado on December 5 when Ofhice 
Supply Company and Southern Printing Company were 
badly damaged, Southern Printing has just rebuilt its two 
story building, overhauled all printing equipment and put 
in new office supplies and equipment. 

Office Supply Company has moved to 2008 Washington 
St., which will be used as a temporary location until a new 
can be erected to house their operations. Their pre 


building 
and the entire block 


vious location is almost to the ground 
condemned. 

* > * ” > 

Standard Printing Company has moved into a new home 

at Fourth and Beauregard Sts. in Alexandria, La... . 

Pritchett Office Supply has moved from 418 E. Amite to 


428 W. Capitol Jackson, Miss. 


% * * * * 


The Greenwood Printing & Stationery Company has been 
changed to Fisher Stationery Company at 406 Howard and 
Greenwood Printing Company at 106 W. Market in Green- 
wood, Miss. Earl Fisher and E. A. Nichols were partners in 
the original firm and dissolved the partnership, Mr. Fisher 


taking the stationery division and Mr. Nichols the printing. | 


+ * * * + 


The Perdue Company has purchased the building at 208 
210 Barraque, Pine Bluff, Ark., measuring 50 x 150 teet 
and will move the printing plant to the new location, re 
taining the original store at 207 W. Second Ave. When 
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NOW IS THE TIME 10 


: STOCK UP 


) WITH 


 BOORUM « PEASE 
- MANIFOLD BOOKS 


ALL TYPES NOW ON HAND, READY FOR PROMPT DELIVERY TO YOU. 


, THESE POPULAR, FAST SELLING MANIFOLD BOOKS ARE ALWAYS IN 
ie DEMAND BY YOUR CUSTOMERS. THE BOORUM & PEASE LINE CONSISTS OF 
t, THE FOLLOWING AND MANY OTHERS: 





@ SALESMEN’S MANIFOLD ORDER BOOKS 


Duplicate and triplicate forms—durable covers of 













” press board—good grade paper. 
er 
@ MANIFOLD CORRESPONDENCE BOOK 
i The salesman’s constant companion. 
® MANIFOLD MONEY RECEIPT BOOKS 
*- Lithographed on heavy white bond paper, duplicate 
x. on canary bond paper. 
oe MANIFOLD BOOK COVERS. Imitation leather 
re and hard press board covers—important in all types 
e* of business—indispensable to salesmen and insur- 
ance men. 
on 
m CONSULT YOUR B & P SALESMAN TODAY OR 
r VISIT OUR SALES OFFICES... PROMPT DELIVERY ASSURED 
CONSULT DEALER’S CATALOG 41 FOR COMPLETE LINE 
to _ 
en 
nd 
en = = 
in A —— \ 
her Way To KEEP ** 
ng 
U3 
oct GENERAL OFFICES: 84 HUDSON AVE., BROOKLYN 1, N. Y. 
re BOSTON 10; 80 SUMMER ST. * ST. LOUIS 2: 115 SO. 8TH ST. * CHICAGO 7: 310 W. POLK ST. 
nen SALESROOMS: 349 BROADWAY, NEW YORK 13 * 1519 MERCHANDISE MART PLAZA, CHICAGO 54 
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with a COTTIE 


The Automatic SCOTTIE LETTER OPENER 
opens 200 to 300 letters per minute. The Scottie is 
designed for small and medium sized businesses 
opening 200 to 2,000 letters per day. Opening let- 
ters 30 times faster than by hand gets the whole 
office into high gear fast. It takes a clean 
off all sizes of envelopes without clipping corners 
or damaging mail. Light and portable, the Scottie 
can be moved from desk to desk or easily stored. 





slice 


The market for Scottie Letter Openers is huge. It 
is needed by banks, stores, wholesale houses, in- 
surance offices, mail order businesses, factories and 
dozens of other medium sized firms. Scotties offer 
a 12 times greater market than for larger, more 
expensive machines. If you are experienced in 
specialty equipment sales, look into the Scottie 
for steady, future profits. 


Mfd. by ARNOLD MACKENZIE, Inc. 


3133 Overlook Drive 
Minneapolis 20, Minn. 


_ 5105 F.0.B. FACTORY 


plus excise tax. Stacker optional at 
nominal price. (Prices subject to 
change without notice.) 













ARNOLD MACKENZIE, INC. 


3133 OVERLOOK DRIVE, MINNEAPOLIS, 20, MINN, 


| am oxperpneee in sales of specialty office equipment. 
Send full information on Scottie Letter Opener. My 


territory is: 
Name 
Street Address 


City ....... 


State 
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rebuilding is completed at the new location the firm wil 
again be a stationery store with only an alley separating the 


two buildings. 
* * * * : 


Best Office Supply Company in Jackson, Miss., has changed 
its name to Best-Allen Company and taken double the spac 





at 113-115 W. Pearl. The firm is distributor for Steelcase] 
equipment. 
* * * «#® af 

John Chowning, after covering Arkansas for 10 years with] 
headquarters in Little Rock, left March 1 to become asso} 
ciated with Federal Wholesale Stationery Company, a divi 
sion of Carpenter Paper Company, in Kansas City, Mo, 
John will cover the Greater Kansas City accounts. Cecil 
Moses, formerly manager of the stationery department of 
Democrat Printing & Lithographing Company in Littl 
Rock, will replace J. Chowning in covering the Arkansas 
territory. 

* * . * ; 

The Office Supply Company of Clarksdale, Miss., held 
formal opening on February 12 of a new store at I11 E 
Second St. 

A public open house was held from 2 to 6 o'clock in the 
afternoon, featuring tours of the printing, office supply 
office furniture, social stationery, greeting card, gift and book 
departments. 

Hank McGarrity is manager of the new branch and Bil 
Smith is assistant manager. 

The new company was formed through the -purchase of 
the commercial printing division of The Clarksdale Pres} 
Register, the M. & M. Printing Company and the Clarks} 
dale Office Supply Company. 

Other onerated by the parent 
Greenville, Jackson, Laurel and Vicksburg, 
C. Guy Lowe as general manager of all stores. 


company, are 


stores i] 
Miss., with 


' 
' 
' 
' 


' 
* eee 8 


Jottings . . . Elliott Lawrence II is the new store managej 
and buyer for Lawrence Printing Company at Greenwood} 
Miss. Robert Knox has left the position to take a sale 


territory for the same firm. 
. - * * 


J. B. (Happy) Alpuente is now assistant manager o 
Clarke & Courts at Beaumont, Texas. . . . Hugh Noble i 
store manager of Office Supply Company at Greenville 
Miss. . . . Joe Wright, formerly with Office Supply, is now 
with Tom Lawler at Jackson, Tenn. .. . Bill Colson is the 
new buyer for Barefield-Capitol Printing & Stationery # 
Jackson, Miss. . . . Dick Smith, experienced in the stationery 
field, is now associated with Gower Printing & Office Supply 
in Meridian, Miss. . . . National Blank Book has opened : 
new office and warehouse at 107 Manufacturing St. i 
Dallas with 5000 square feet of space, 


Bunk and Dine 


I have two hotels which offer you everything that th 
Traveler desires: Captain Shreve Hotel at Shreveport, La 
completely air-conditioned, completely new throughout ant 
with a cordial hospitality and friendly service; and th 
Magnolia Inn in Magnolia, Ark., very new and moder 
The Inn also operates the Cavalier Lodge in McKinney} 
Tex., the Southwest’s finest motor hotel. . 
Roy E. Dzurick Opens New Store 

Roy E. Dzurick, formerly connected with Skinner & Ket 
nedy of St. Louis, and the Fulton School & Office Suppl) 
has opened the Sullivan Office Supply in Sullivan, Mo. Th 
address is 42 N. Clark Ave. 

Mr. Dzurick is welcoming his old traveler friends to vis 
him when in the Sullivan area. 
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What would I do with 
an expensive adlding machine! 


' LIGHTNING- 
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i IS PERFECT FOR MY BUSINESS! 
m “I’ve got too much figuring to do with pencil and paper... yet, not enough 
‘itt to warrant an expensive machine. With my Lightning I can add 
nes long columns...check invoices...total up weights... balance my 
check book and do any number of such jobs both accurately and fast. 
es My Lightning is one of the best buys I've ever made!” 
hel 
1 | 
tl . anos 
pphy ’ o§ 7 ae 
boo! a 3 oo LL T. 
Bil 
Cf 
res 
arks 
: 
Wil 
MR. DEALER! 
af 
age SELL THE I IGHTNING- cparnac MACHINE READ 
- THESE 
sale WHEREVER YOU CAN’T SELL AN EXPENSIVE MACHINE! = varyapie 
‘ MANY DEALERS SELL OVER an exclusive factory servicing and 7) 
j 100 A YEAR replacement guarantee, means clear LIG WING- 
. Yes, Lightnings move and move profits on every Lightning you sell! FEATURES 
l ! é de ors = ’ l é “+i 
" ee Teny eee ee ee HUNDREDS OF PROSPECTS AMONG © Quick and Easy Addition 
Ville year. Some sell fewer...some sel e Direct Subtraction 
— re’ : YOUR REGULAR CUSTOMERS 
nov way more. But there’s one thing for < : ; © Automatic one-stroke Clearance 
; sure... Those dealers who have sold Companies big and small buy Light- 
» Lightnines the longest, sell the nings. They’re handy for auto parts e Visual Totals at All Times 
\ most! counters @ Contractors, builders, ac- ¢ Totals 99,999.99 
ner countants, engineers and salesmen 
yf 5% TO 11% MORE GROSS PROFIT use Lightnings for at home or on-the- : ooo ome A gta 3 
PE shtnings retail for only $14.95. _ job figuring @ Farmers, hotels, gro- - os ee 
ed Lightnings retail for only _— jOD Bguring © Farmers, Bows, & (Example: Units at one end...Dollar value 
Dealer discounts are set up to give cers, cafes and manufacturing plants at the other.) 
you at least 5% to 11% MORE use Lightnings for inventory and bill- ° Brief Portabilit 
GROSS PROFIT than other office ing work. Every business category rietcase Fortapiity 
Yin appliances. This extra spread, plus from A to Z is your prospect! DEALERS WANTED—Join the 1,000's who al- 
. ready are making real profits with Lightning’s! 
, cahnnae aaa ae DISPLAYS, MATS, WINDOW Discounts are tops and sales are fast. SEND 
R A SAMPL A ! 
La DURABLE * GUARANTEED BANNERS, LITERATURE -Mio-os noone 
al A FULL YEAR! y ty | 
1 Lightning Adding Machine Sales Co., Dept. A-143 ‘ 
hel ‘ 1 234 West 37th Place, Los Angeles 7, Calif. ; 
; Please send me________Lightnings @ $14.95 LESS ; 
r POWERFUL NATIONAL REGULAR DEALER DISCOUNT. (Maximum Discount on 1 Dz. 4 
; F.0.B. Los Angeles.) ' 
ADVERTISING! C) Please ship Open Acct., credit references attached ; 
C Please ship C.0.D. ' 
Ke C) Please send display material with order ; 
| Name__ aeee 
—) Company au Ree ' 
' ' 
*, a i aaa ; 
(Member of NOMDA) : EEE State : 
LIGHTNINGS ARE A STANDARD ITEM WHEREVER OFFICE MACHINES AND SUPPLIES ARE SOLD w#... oo o 4 


/¥ OA — 4/54 135 















































* ( 
| the 
1S tl 

Bro 

sent 

pan 

Spr 

A 

the new or 
dep 

N 

The 

a ge 

Sun 

chat 

ola, 

the 

B 

met 

yon 

lose 

N 

. Ps / ceil 

: ' pres 

; incr 
be s 
A 
pers 
The 
No. 1516 Executive Cha at 5 
T 
An entirely new pattern . . . designed especially for _* 
your customer with the new modern office furniture and the aes 
highly modernistic scheme of interior decoration A 

[he “Modern” Group offers every one of the fine seating 
characteristics found in all Johnson Chairs, plus styling W 
that will win the approval of all your customers Wel 
These new chairs are made of genuine walnut and have plan 
full spring seats, padded backs, deep foam rubber arms here 
and rich luxurious leather upholstering Tore 
With a growing interest in “modernistic” styling for offices, T 
you'll find the new “MODERN” group one of the most take 
popular and fastest selling chairs you can offer Prin 
to your customers. ciate 
Cor 

OFFICE EQUIPMENT DEALERS: Get the 

mplete details of this new "MODERN" group O 
ss wel! as the res of other new patterns in the tee. 
; son Business Chair Line..Write for your tees 
No. 1515 Side Chair py of the big new Johnson Chair Cata ball 
Tl 
atter 
JOHNSON CHAIR COMPANY ha 
ative 
; — Jim 
4401 West North Avenue Chicago 39, Illinois “vl 
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1OtH District Notes 


EDWARD L. ROBINSON, CORRESPONDENT 
4272 KING ST., DENVER, COLO. 





are almost completed for what may be 
held yet by Region No. 10 NSOEA. That 
vernor Elmer Pearce. Reservations at the 
Broadmoor Hot hould be made as early as possible and 
sent either to Mr. Pearce at Rocky Mountain Banknote Com 
pany, Pueblo, Colo., or to the Broadmoor in Colorado 


Convention 
rhe best convent 


is the word tro Cx 


springs, ( olo 

. oe @° 4 a « 
ge of office layout with rearrangements 

| operation has taken place in the wholesale 
W. H. Kistler Company, Denver. 


\ complete 
for a streamline 
lepartment of ti 

e @- 2 @& & 


Note to Chet Williams of the Oregon Trail Travelers: 
The Rocky Mountain Travelers accept your challenge for 
a golf game. However, there will not be any of our boys at 
Sun Valley so we will match cards with you for the 
championship. Suggest you contact Frank Lipp, 2131 Osce 
ola. Denver, Cc ind work out details. He is chairman of 
the golt comn 
you golfers come prepared for the tourna 
noor. We have to beat the boys from up 

resake the good Colorado weather and 


Be certain a 
ent at the Bre 
yonder. We 
ose to then 

i oS aa 


New Mexico School Supply Company, Albuquerque, re 
ived an award from Ditto for the year 1953. This was 

vasis of the highest percentage of sales 
vestern division. The framed certificate can 
the wall of Mr. Calkins’ office. 

\ new busit vith an old established background and 
ersonnel came into being January | in Albuquerque, N. M. 
The New Mexico School Supply Company opened its doors 
t 509-13 Secor St.. N.W. 

The new owners of the business are Gene Calkins and 
Howard Livingston, two of the original four partners. 


ye seen hanging OI 


Gene is still tk Drive” and Howard with his pleasant 
vice and quiet nner watches the rest of the business. 
All the Tra wish them the best in the new business. 


* * 7 * * 
V ord has ] 


Weber Costello Cor 


n received by the writer that his firm, 
pany, has opened a new manufacturing 
plant in Toronto, Canada. All of the products made and sold 

| actured for the Canadian market at 


:oronto, 
* * * * * 


The Wyoming 


taken over the 


Stationery Company, 221 Grand Ave., has 
onery and supply business of the Laramie 
Laramie, Wyo. Don Gillete and asso 
owners of the Wyoming Stationery 


' 
Printing Compa 
ates are the 
Company 
oO eee 
Une ror Rit 


Character 


Place, Albuquerque, golf game, second 
Mike Grissam and Elmer Edwards. Elmer 
d, starts to walk forward and meets his 


tees off into tl 
| him. End of game, 19th hole best. 


41 COMING ba 
* a * * a 
The | ebruar y 


ittendance alth 


meeting of the Travelers had a fair 

gh several of the regulars were not there. 
Ernie Daniels, manufacturers’ represent 
ative; Bud Jensen, Sturgis Chair; George “Dennison” Feeley; 
Jim Ellertson, nufacturers’ representative; Carvel “Ura- 
nium” McWilliams, Globe-Wernicke; Glenn Barclay, W. H. 


In atte ndance wel 
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THE 
LIMIT 


FOR 
STACKING 
THESE 
STORAGE 
FILES... 
and FOR 
MAKING 
SALES 

OF THEM, 
TOO! 


These new steel storage files 
lock together, securely—top to 
bottom, back to back, side to 
side—without the use of tools 
of any kind. They won't topple 
or sway, no matter how high 
you stack them. 


'’ HALL’S 
STEEL STORAGE FILES 


save money for your customers by doing away with 
frequent replacement of old-fashioned wood or fibre 
containers. They save floor space and space wasted 
by shelving. They keep records clean, safe from ver- 
min and mold, reduce fire hazards. Available in 11 
popular sizes. 





Write for new 
catalogue and price list 


tae HALL 


SAFE CO., inc., 


HAMILTON, OHIO 
Successor to The Hall’s Safe Co., Cincinnati 





137 











if means so MUCH 


Dealers all over the country are sampling the 
Worden SECRA TYPE typewriter desk because of 


the many inquiries for it—the fastest selling wood 


typewriter desk on the market 











252 $ T 
52” x 32” 


WORDEN DESKS for all purposes, sizes 

finishes to match office interiors of 

fine quality and workmanship that 

enables dealers to point to the line 
as worthy of representation. 


Ask for this catalog 
and become better 
acquiainted with us. 





She 


Worden Company 


P.O. Box 805 e Holland, Michigan 
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Kistler Company; Jim “American Pencil” Haynes; Frankie 
“Esterbrook” Lipp; and Ed Robinson, Weber Costello Com. 
pany. 
. e om * . 
Keith Gordon, Boorum & Pease, has been in Denver and 
surrounding territory working with Lloyd Johnson. 


6‘; ¢ ¢ a 


Several West Coast boys have been in and around this 
past week or so—Guy Dennison, Ben Vorwyck and Ernie 
Daniels. 

> * e . > 

Two more Rocky Mountain Travelers have had recent 
visits to the hospital. Glenn Barclay of Kistler’s underwent 
a minor operation. Pete Peterson, Westab, is still at home 
convalescing. 

Reports on two of our old friends from the coast, Art 
Carlson, C.R. Barry Company, and Chas. “Sanford” Evans, 
are good. Rumors are that Art and Mrs. Carlson may be 
over to the Broadmoor this year. We all hope so and will 
look forward to seeing them if there. 

. * * * * 

Mrs. Lucille Davis, an amiable and friendly sales clerk of 
the Intermountain Printing and Stationery Company in 
Grand Junction, Colo., was selected by the Chamber of 
Commerce for January as “The Clerk of the Month.” With 
this went a check for $5.00. The winner was selected for 
initiative, courtesy, appearance, and knowledge of merchan 
dise. Mrs. Davis has been with the firm for the past 10 years 
and has charge of the gift and greeting cards departments, 


* * * * * 


If we have any “Gourmet Gluttons” who get down 


Farmington, (N.M.) way, the writer is told that the Ranch | 





Kitchen serves delicious meals. Send in news on your favorite 


spot, fellow Travelers. 
* * . * + 


Someone has defined happiness as “that peculiar sensation 
you acquire when you are too busy to be miserable.” 





11tH District Notes 


1020 Y ST., VANCOUVER, WASH. 





The Oregon Trail Travelers are not the only ones in 
this area that get around. Bob and Maxine Needham ot 
Needham’s in Salem, Ore., have from a 
jaunt to San Francisco as did Lowell Jones of Kubli-How- 
ell Company in Portland. Johnny Craig of Craig Station- 
ery in The Dalles just completed a trip to the old South, 
visiting his parents in Tennessee; Sam Colton, “Your Office 
of Medford and Tom Fisher of Fisher’s in Boise 
were in Portland recently on Northwest Wholesale Sta- 
tioners business and Harold Samuelson of Meier & Franks 
made a trip to New York, Chicago and Los Angeles ac 
companied by Bob Keene. 


just returned 


Boy” 


* * * * # 


You have to get around these days to keep up with the 
times. Recently I discovered that the younger generation 
is still adding new words to our language. 

Don Tatro of Boise (Fisher's) was discussing a par 
ticularly obnoxious acquaintance and said he was a “cube.” 
Not knowing what a “cube” was in this sense I asked— 
and was told—a “square” in 3-D. And if you don’t know 
what a “square” is, start traveling, boy, you've got cabin 
fever. 

Frank (Banker’s Box) Rising is far from being either 
a “cube” or a “square.” In fact, when he shows up @ 
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The fiber glass base on a Sturgis 

chair smiles at life’s knocks. No 
amount of office abuse will dent or 
disfigure it. Never needs maintenance— 
just a wipe with a cloth and clear 
polish. Gray, green, walnut or black, on 


9 executive and stenographic models. 





POSTURE CHAIRS 
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‘ chairs with fiber glass bases. 


Engineered for Long Life and Minimum Maintenance 


n Thrust Bearing: takes a lifetime of swiveling. 
rnished Spindle Bearing: perfect fit for long life. 
r Casters: oversize ball bearings, extra wide rubber wheels. 
LON © Finish On Metal Parts: 10 to 20 times as abrasion- 
resistant as other finishes. 
gp Awan es 7D Se SS CD GED CED GEN HENS SD ED a “ 
‘ THE STURGIS POSTURE CHAIR COMPANY 
2 General Sales Offices, 154 East Erie St., Chicago 11, Illinois 


“We'd like a copy of your illustrated folder on 

















Name 
Firm Name 
Address | a 
City Stete 
=> con Gara 
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YOU 


For accurate records... easier. 
Three basic models provide form 
sizes to fit any record-keeping 
need. Popular 514” x 814" — 
List Price, $18.70 


ate 
o3* SELL Wane 
AUTOGRAPHIC REGISTERS and 


FORMS 


Hano Dealers make profits on our complete line. 

Continuous Forms, Continuous Carbon od 
Forms, Snap-a-Parts... and of course on Auto- 
graphic Registers and Register Forms. Here's why... 


@ Simplified Price List and selling aids 
@ Assured Repeat Orders result from 
good-looking-good-working forms 
@ Orders Shipped Under Your Label 
and Imprint to your customer, but 

billed to you 


PHILIP 


MASSACHUSETTS 


HOLYOKE, 





Established dealers wanted in the South, Southwest and Mid-west 
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Sun Valley in his new automobile he'll be more of a 


“character” than ever. 

Frank’s Chrysler was stolen and wrecked while down 
in California around the first of the year and we hear 
that he has decided against any more big cars. He bought 
a Plymouth Convertible, yellow, with red leather uphol- 
stering and all the gadgets they could hang on it. Just 
think—all that and single too!! 


* * * * . 


Burrell (Parker-Pen) Webb suffered a bad fall in Port- 
land during a spell of ice and snow. He broke his leg in 
two places and has been in the hospital for several weeks, 

You can't keep a pen man down, however, and he 
mailed a hospital picture to all of his dealers and sug- 
gested an order of Parker’s new ball point pen. Burrell 
anyone to run short so the suggested order 
was ample in most cases. So much so that “Fats” Barrett 
of Grants Pass cut the order considerably and _ returned 
it to Burrell in the hospital and marked it—*Burrell Webb 

Care Psychiatric Ward.” 


didn’t want 


* * * * 5 


The golf course at Sun Valley should be open at the 
time of the District 11 Regional, so bring your clubs along. 
For the benefit of Augie (Sanford Ink) Erickson and 
Bill (Esterbrook) Lashbrook we think we should mention 
that Ed Purves, owner of the Clos Book Store of Twin 
Falls, also will be at Sun Valley. Ed has been unable t 
make the last few regionals so his golfing skill may not 
be known to those boys. 

Idaho 


Just for the record, Ed was runner-up in the 


State open a couple of years ago. 
as * + * + 
The Valley Stationery Company opened its new store 
February 5 and the people of Eugene, Ore., really turned 
out to see it. It is located at 885 Williamette St. and it’s 
a beauty. The owners have designed many of their fix- 
tures for self-service and have used color to an unusual 
degree in making a warm and friendly atmosphere to 
shop. Congratulations from the Travelers to Dave Knox 
and Bill Cruickshank, owners of this store. These boys 
have worked long and hard and have earned 
enjoy. 


certainly 
the success they now 
* * * * + 

Fred Shields, of Shields Books & Stationery at Pasco, 
Washington, has worked for some time with the local 
schools and YMCA groups promoting athletics. He has 
rewarded by the AAU, being named district 
Amateur Athletic Union. Congratu- 


just been 
commissioner of the 


lations, Fred. 


a * . * * 


This is the 50th Anniversary of Orrick Appliances and 
many of their feature stories this year stress this point. 
We would like to join with them in this celebration by 
from time to time, the dealers and 


been in this industry for 


pointing out, some oft 
Travelers out here that have 
50 years. 

This month we salute two old timers. Bill Hempstead 
of Kilhams Stationery and Printing Company in Portland, 
Ore., has a total of 55 years in the stationery game. Bill 
started with the John P. Morton Company of Louisville, 
Ky., in 1899 and is still going strong. 


» have F. R. “Tony” Ahlers with 56 years 
of service. Tony started with Marshall-Jackson in Chicago 
in 1898 and worked there for eight years. He then moved 
to Seattle and joined Lowman & Hanford Company where 
he has worked the past 48 years. Our best wishes for 
many more years of success to both of you. 

“OUT WHERE THE HANDCLASP IS 
STRONGER’ 


In Seattle 


A LITTLE 
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the most COMPLETE line... 
highest QUALITY tine... 
in the LOW PRICE range! 


@ Announcing a NEW series of Non-suspension Files... 
NEW 3 and 5 drawer Cradle-suspension Filing Cabinets 
...NEW One-drawer File... NEW Conference Desk 


the greatest values we've ever offered... 


for unlimited volume and profit potential ! 


HARRISON POLICY IS THE CONSTANT EXPANSION OF 
OUR MODERN MATCHED LINE OF OFFICE DESKS, 
TABLES, FILING CABINETS, TRANSFER CASES, ETC. 


see our display ... booths 93-94 


NOFA show 
May 8 through 11 
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S ACCURATELY- PROMPTLY! 


DICTATE REPORT 


bs 






i@ your car, 


boat or plane 
a “rolling 
office’”’ 





INVERTER 


for changing your storage bat- 


tery current to A. C. Woasehold 
] 


ELECTRICITY a 
Anywrere 4 


4 in your own car!! 








ATR INVERTERS.. 
designed for operating stan- 
dard 110 volt A. C.... 


@ TAPE RECORDERS 


- especially 





mounted 
out of sight 
under dash 





@ WIRE RECORDERS 
or in trunk 


@ DICTATING MACHINES 


compartment! 


® ELECTRIC RAZORS 
for 


BE ty A ROE 





bE @ EXECUTIVES 
_.§@ SALESMEN 
== sae ® PUBLIC 
C) OFFICIALS 
ae 







® POLICEMEN 





@ FIREMEN 

@® OUTDOOR MEN 
@ REPORTERS 

@ FIELD INSPECTORS 


DOCTORS 
@ LAWYERS, ETC. 


ce your jobber or write factory 


NEW MODELS V NEW DESIGNS V NEW LITERATURE 
“A” Battery Eliminators, DC-AC Inverters, Auto Radio Vibrators 


AMERICAN TELEVISION & Rapio Co. 


Quality Products Since 19371 
SAINT PAUL 1, MINNESOTA—U. S.A. 
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CANADIAN NEWS 


Our Industry Across the Border 
by Special Correspondence 





Executives of a world typewriter corporation will soon be 
getting back to nature in the Gatineau hills of Quebec 
Province as a result of an experiment started last year when 
Underwood, Ltd. (Canada), purchased a 1,100-acre camp 
on the mainland of 31 Mile Lake, with leases on Bass Lake 
and Malone Lake, and a landing field for aircraft. The site 
is 81 miles north of the nation’s capitol, Ottawa. 

It’s strictly a private enterprise to give executives of the 
company from New York, London, Paris and Rome, and so 
forth, a chance to relax in wilderness comfort. According 
to a company spokesman, corporation executives when sum 
moned to New York from Canada, United States or abroad, 
are usually put through a rather heavy business session. 
Then, they are generally invited at the firm’s expense to 
take a rest at Burgerville. They fly the 449 miles to Ottawa; 
then the Laurentian Air Services continue the trip to 31 Mile 
Lake. Ulcers and hypertension are soon forgotten in the 
great outdoors. 

This year Burgerville will open in May and continue 
until the deer-hunting season in the fall. Among guests will 
be Phillip Wagner, chairman of the board of directors of the 
Underwood Corporation, New York City. He spends about 
two months a year at the camp. J. L. Seitz, Toronto, presi- 
dent, Underwood, Ltd. (Canada), is another enthusiast. The 
firm is continually restocking the lake with fish. The holiday 
sojourn is generally for two weeks for executives, 26 at a 
time, W ith corporation representatives chosen from half 
the world. 

* * * * * 


Reginald C. Cavill, Toronto, who has been serving as 
assistant general manager for Burroughs organization in 
Canada, has been appointed to the newly created position of 
sales manager of Burroughs Adding Machine, Ltd., in Great 
Britain, it was announced this month by J. L. Rapmund, 
Canadian general manager. 

Since joining the firm in Toronto as a sales trainee in 
1939, Mr. Cavill has served as a senior sales representative, 
specialist, zone sales manager, sales promotion representative, 
and assistant manager of Burroughs’ Toronto branch, in 
addition to his present position. 

* * * . * 


Member of the staff of the Stationers’ Guild of New 
Zealand, Helen Parnell was a recent visitor to Toronto. She 
had recently concluded a tour of several months’ duration 


in Europe. 
> > > > > 


Walter G. Upshall, employment supervisor, T. Eaton 
Company, Toronto, addressing the Toronto branch, National 
Office Management Association, declared that with the rapid 
advance of science and mechanization, many business and 
industrial firms had been neglecting the matter of human 
relations. 

He said: “Civilization has made tremendous advances in 
the field of science. We discuss the atom bomb with a 
casualness with which we would order from a menu, and yet 
the power engendered by that atom bomb is verging on the 
supernatural. We have not, however, advanced very far in 


the field of handling people.” 
. > > > * 


Owen Owen, Ltd., large United Kingdom retailing organ 
ization, has purchased a controlling interest in the G. W. 
Robinson Company store in Hamilton, Ont., and has signed 
a long term lease on the present store property. A moderniza- 
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av ARE... THE ASE LINE OF OFFICE FURNITURE 


S| T§ PROFITABLE TO SELL! 


% 
we This complete, modern line of steel office furniture provides a host of 
= | advantages that will make sense to your customers. Distinctively yet 
practically designed, it is quality-built by All-Steel, a respected leader 
in the industry for 40 years. Ask us about the many exclusive features. 
Let us prove to you that you'll step up profits with this top quality line. 
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BETTER BUILT FOR BETTER BUSINE 
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tables Re f bts , —| 
SrS filing |= wardrobe 
chairs & cabinets vam cabinets 





write d tment OA about | 
mmm = ALL -STEEL EQUIPMENT INC. Aurora, Hlinois 
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reom NATIONAL 


Casters 
LOCK... 


FOR BOTH WOOD AND METAL FURNITURE | 


NATIONAL LOCK manufactures an extensive line 
of ruggedly constructed, ball bearing casters for 
both wood and metal chairs and other office 
furniture. Wheels are of molded Phenolic self- 


If you are an original equipment 


lubricating, high impact material for use on car- 
pets, and molded Rubber wheels, having hard 
core and soft tread, fitted with oil impregnated 
bearings, are designed for use on hard floors. 


manufacturer or jobber, write us. 


if you are a dealer, see your jobber. 


CASTERS FOR WOOD CHAIRS 


PLATE TYPE 


Plate type casters offer threaded axle with nut (stand- serv 
ard) or riveted type. Have full double ball race con- ball 


GRIP NECK TYPE 


. 
| 

Zs 
—— - 


* L 

/f 

CG 
4 


ice. Grip neck type provides same double race 
bearings. Selection of sockets, depending on speci- 


struction for free swiveling action and troublefree fic application. National Lock has whatever you need. 





FURNITURE GLIDE C 
LEG EQUALIZERS 


rT 5 
‘ae 


GUORSREOTE ER ORe eee 


~ 


\ 


\ 


~ 
~ 


elie Mole Me Te Mel ilol-t Melilo Mle ME -tel'lolip4-le Weel Jilelul to MR ole 
most any piece of office furniture. Let us figure on your 


requirements. Take advantage of 1-Source buying. aA 





ASTERS FOR METAL CHAIRS 


imelmtrt-Me Mul -tiel MasleliaMelileMul-iiclMeliile-Milleniitie- Mitts 
NATIONAL LOCK double race ball bearing casters 
have top bearing point, which centers caster in grip 


et for easy swiveling. Standard bolt and nut re- 


movable axle or riveted type... whichever you prefer. 


DISTINCTIVE HARDWARE... ALL FROM ] SOURCE 


CASTERS, LOCKER HOOKS, HINGES, LIFT 
APPLIANCES 


HANDLES, LOCKS, LABEL HOLDERS, 
HANDLES... EVERYTHING FOR OFFICE 


NATIONAL LOCK COMPANY 


| ROCKFORD © ILLINOIS 


| 
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tion progral inned by the new management. 

[he Britis! has formed a Canadian subsidiary, 
Owen Owen (Canada) Ltd. with W. A. Arbuckle, Mon 
treal, as presi John Dornan and Peter Fleming, both ot 
the purchasing company, to head management activities. 
Harold Smith who has been president of Robinson’s, and 
Hugh Wylie nain as directors. Mr. Wylie will also 
be assistant manager. Duncan Norman, chairman 


ind managing tor of the Liverpool firm, will be a 
lirector of tl ompany. 

* - . - * 
R. A. Lansbury, advertising manager of Parker Pen 


Toronto, said the Canadian firm is not 


ming at wv istribution during the current year but 
will, instead dealers with material designed to move 
stocks re oul Stressed would be point ot sale displays, 
expected to d ear-cut job in providing incentive and 
mpetus in dising, particularly during minor gift 


neriods, he sa 
\ brochur ining full details of the new dealer aids 
In addition, the company would be in 


rst time a large all-Canadian floor case 


has been prey 


troduc ing for 


together wit! ral other models. 
* * * * * 
The appx t of Sears, Ltd., Toronto, as exclusive 
distributor of tl m’s products for all Canada east of and 


has been announced by William W. 
tive vice-president, Davidson Corpora 


including Ma 
Davidson, Jr., 


tion, Chicago. Davidson Corporation is a subsidiary of the 
Merganthaler | oty pe Co. 
Sears Ltd. so been appointed by the Ralph C. Cox 


head Corporation, Newark, N. J., as Canadian distributors 
of the Varityper. Sales and service facilities will be set up in 
Sears’ branche loronto, Montreal, Winnipeg, Edmonton 


and Vancou 
* 7. > * * 


Manufacturer teel shelving, lockers, stationery cabinets, 
| other related products, Machine Products 
|, is now occupying its new plant and 
ofiices located the Montreal suburb of Rosemount. 
new quarters is the culmination of nine 
ind progressive operation of the company 
by Arthur Bailey who took over its direction on his return 
from service in the Canadian air force during the war. Since 
then he has be joined by his two brothers, Max and 
Nelson Bailey. 


fling cabinets 
Corporation, Montreal, 


Opening of ti 


years Of successtit 


* * * * » 


New president the Stationers’ Association of Winnipeg 


is Austin Hazen Hazen Stationery & Ofhce Equipment 
Company. Other ofhcers: 

Past-preside Norman Sweetland, Gregory-Cartwright 
Ltd.; secretary, Noel Filbey, Peerless Carbon & Ribbon Com 
F. Dool, G. R. Bradley & Company; auditor, 
J. Francis, R« Ink Company; resolution chairman, 
E. Jeanfavre, General Stationery & Paper Company; publicity 
chairman, E. Rogerson, Rogerson & Troup; representative 
to the Stationers’ Guild Club, W. R. Craig, Luckett Loose 
Leaf, Ltd. 


pany, treasurer 


. * * * * 


G. C. Lautemann, president, has announced the appoint 
nent of R. P. (Pat) McLean as vice-president and general 
manager, Royal Metal Manufacturing Company Ltd., Galt, 


Mr. McLeat as sales manager for Royal Metal, is 
well known in trade and business circles in Canada, assumed 
f February. He will be in full charge of all 
both manufacturing and merchandis 


us new duties 
tne firms operat 
ng 

Mr. Lautema: who 
ian operatiol 


the office of exe 


continues as president of the Cana- 
be returning to Chicago to assume 
ve vice-president of the U.S. corporation, 
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MASO’S NEW 


STEEL CHAIR SUITE 





Has all Those 

Sure-Fire Sales Features 

Your Customer Wants! 

* Looks %* Comfort * 
Efficiency * Durability 










No. 1050 
Matching Desk Side 
Arm Chair For 
Executives 


No. 1000 
Matching Swivel 
Arm Chair For 
Executives 








Posture Chairs 


Meets Every Demand! 


The streamlined beauty of the Swivel 

Arm Chair meets the most exacting de- 

mands of the working executive. Denotes the executive status 
and blends in with any modern office setting. Adjustments 
of the chair to the individual are made quick and easy. 
Open arms and backrest assure cooler seating comfort. 
Scientifically padded spring cushion seat assures less seating 
fatigue, day long working efficiency. Wide choice of fabrics 
for seat and backrest. Desk Side Arm Chair and Secretarial 
Posture Chair are perfect matches. All are top quality 
throughout built of top quality materials. 


WRITE FOR LITERATURE — DEALER SET-UP 


53 W. Jackson Bivd. 
Chicago 4, Iilinois 














CURMANCO 


Steel Office Specialties 
Letter Racks 





No. 102. Letter Size, 2 tray and base $5.50 

No. 103. Letter Size, 3 tray and base $6.50 

No. 104. Letter Size, 4 tray and base $7.50 
Sorting Tray 

For ready reference. Opens like a 

book. Instant conta with 1-31 

A-Z, Mor y r Tab Indexes 





No. 115. Letter Size, Without Index, Olive Green $4.00 
No. 116. Legal Size, Without Index, Olive Green $5.00 


Correspondence Separator 


A HANDY MEANS OF CLASSIFY- 

ING Correspondence. Price Lists 

Hy or Cat r liate Refer 
Hi | enc Ad ble. Special 
Sizes Made to Order. Many firms 
Ht have simplified sorting routine by 


# purchasing special Separators 


with 4” to 12” partitions and from 





four to th pockets. Olive Green 
Art Steel. 
No. 105. Letter Size, 5 Pocket, 154° Wide $6.00 


Stationery Separator 


} =| 


Insert for desk drawer. Holds 
letter heads, carbon, and copy 








paper. Saves pace and 
stationery 
No. 310. Letter Size, Olive Green $4.50 
- oe! 
Cashier's Pad Rack 
Every business has various pads 
bank checks, receipts, contracts 
partial payment lelivery and 
service forms. This rack holds 
each in a pocket easy to reach 
Save pace and nfusion. Art 
"Steel electrically welded. All one 
piece. H w space inside 
No. 566. Six Pocket, packed 6 to carton $4.00 
No. 568. Eight Pocket ..$5.00 
No. 570. Ten Pocket $7.50 
Center Drawer Desk Trays 
ADJUSTABLE 





Pins, Clips, Pencils, etc., quickly available without 


clutter and confusion. Art live Green Finish 
PACKED 12 TO CARTON 
No. 425 4x17/gx18 to 31”. Adjustable; 12 to carton__.$2.50 


ORDER TODAY—Distributed By 
Associated Stationers Supply Company, Chicago 6, Illinois 


CURRIER MFG. CO. 


2448 W. LARPENTEUR AVE. ST. PAUL 8, MINN. 
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mil 
plant are 
onhdence in 


said plans for further expansion of the Canadiai 
being considered. He said the firm had ‘ 
Canada’s future.” 


* . * * 


Postmaster ot one ot the busiest sub-post office in Canada 


is Gordon Jackson, stationery supply store operator in 
Niagara Falls, Ont. The office located in his store sold some 
1),000 postage stamps, 50,000 unemployment insurance 
coupons and some 10,000 money orders during 1953. 


* * . 


K. Campbell Dalglish has been « 


Bowes of ¢ anada, Ltd.., Toronto Hi 


ted president of Pitney- 


succeeds Walter H. 





Wheeler, Jr., who has been appointed to the wly-created 
PI 


post of chairman of the board. 


K, Campbell Dalglist 





As a salesman in his native Ottawa in 1925, Mr. Dalglish 
joined the postage meter and business machine firm, rising 
through the sales ranks to branch manager at Toronto ia | 
1935, and to vice-president and general manager in 1941. 

’ * * * 

New president of the L. E. Waterman Pen Company, 
Ltd.. Montreal, 1s J. Ernest Savard. Named as directors at 
the firm’s mid-February meeting of the board of directors 
were: 

J. Edouard Labelle, J. C. Udd, Allan 
Pratte, H. J. O'Connell, F. ¢ Tenzer, 

R. D. Howse and M. J. Boylen. Executive ofhcers 


include Hugh L. Kennedy, vice-president and general man 


\. McMartin, Gaston 
Isidore Feldman, 


appointed 


ager; Louis Juster, vice-president in 
Frank Lee, secretary, and Paul Ethier, treasurer. 
Savard 

Montreal, was the purchase of Presto Lighters, Ltd., and 
Presto Lighter Sales, Ltd., by the pe 


of the lighter line will be transferred to Waterman’s plant 
at St. Lambert, Que. 


charge Of manufacturing; 
Also an 
nounced by the investment hrm of Hodgson, 


company. Manutacture 





* * * | 


J. C. Wilson, president ot the Haloid Company, Rochester, | 
N. Y., has announced formation of a Canadian company to 
be known as Haloid Company ol Named 
general manager is R. Stanley Ferguson, a native of Sarnia, 
Ont. Other officers and directors: J. B. Hartnett, president; 
J. C. Wilson, vice-president, and H. S. Kuhns, treasurer. The 
company’s sales representative in th 
be Walter B. Tate, Drumbo, Ont. Veteran of the Canadian 
Army, he joined the firm after representing Addressograph } 
Multigraph Co. in Toronto, Montreal, Ottawa and Van- | 


| 


Canada, Ltd 


Toronto territory will 


cCOUVeT. 
* * @ 
Ronald Rice, formerly with Hughes Owens Company fof 
three years in their Montreal office, now represents Walter 
Dickinson & Company, Ltd. in Montreal proper and Quebec 
province. He has a broad knowledge of the office supply 
trade’s requirements, essentially in the held of dratting and 
drawing instruments. 


¥ ‘ * oe 


Stanley J. Burk has been elected vice-president, Ditto of 
Canada, Ltd., and vice-president of Ditto (Quebec), Ltd., i 
was announced by K. M. Henderson, president, Ditto, Inc, 
Chicago. Mr. managef 


of the Canadian companies. 


Burk will also continue as genera 


_ : * e @ 


John C. 


Direction and co-ordination of 
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66 Columbia Sales Cooperation has shown us that 
your representatives really work to increase our 
sales—not just put stock on our shelves. In addi- 
tion, the Columbia line is so complete, we’ve 
never had to turn down an order. Our potential of 
Columbia Ribbons and Carbons is limited only 
by the effort we put into it. 99 


VIC AGEE, General Mgr. 
Midland Stationery and Supply Co. 
209-11 Madison Street 

Jefferson City, Mo. - 


a 


Columbia Typewriter 
Ribbons and Carbon 
Papers are nationally ad- 
vertised in The Saturday 
Evening Post, Business 
Week, The Office and 
Purchasing. 





exclusive new UNILOCK provides 


central locking on H-O-N UNIFILES 


The UNILOCK is a central locking mechanism that locks all 
drawers and doors on H-O-N UNIFILES — (combination cab- 
inets) — with one lock and key. Now you can give your cus- 
tomers plunger-lock performance at a much lower cost. This 
UNILOCK feature, together with other recent construction 
improvements, makes H-O-N cabinets a new high standard 
of quality at a moderate price. 

Shown at right is the 32-AU with UNILOCK. The UNIFILE 
line of 15 different models provides a wide selection of com- 
binations and locking arrangements, including the latest addi- 
tion of a dial lock security compartment. Write for illustrated 
UNIFILE Catalog folder. 


THE H-O-N CO. -j-©-N] | MUSCATINE, IOWA 


OFFICE EQUIPMENT 
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Preston, Ltd.’s two-store operation, in Ottawa and Montreal, 
is now being handled by the president, John C. Preston, 
from the latter city. Previously the company’s head office 
was located in Ottawa. James C. Laffoley has been appointed 
harge of the Montreal store; James D. 


yice-pre sident 
in charge ot the Ottawa firm. 
s 


Preston, vice-pres 


7 * * * . 


For 70 years cutive service with the Brown Brothers 
Ltd., Toronto, Jack Lamb was recently honored when com- 
low employees presented him with an 
a cake in the form of an open book and 
ted on the cake holding two bills of 


pany officials and 
illuminated address 
two containers im 
large denomination 
Now 85, Mr. Lamb started with the firm in 1883 as an 
apprentice bookbinder and has seen the company grow from 
stationery firm to a nation-wide organiza- 
under three generations of the Brown 


a relatively sma 
t1i0n. He has served 


family in five locations 
* * * * * 
Among guest speakers at the forthcoming annual meeting 
of the Stationers’ Guild of Canada, Inc., being held in 
Toronto mid-May be Horace J. Fuller, professor of 
pharmacy administration, Faculty of Pharmacy, University 
of Toronto. He 1» graduate of the Ontario College of 


trom the University of Western On 
in economics, Yale University. He was 
f materia medica. 


Pharmacy, with B 
tario, London: M.A 
at one time protes 
* * * * * 

C. M. Coo as vice-president, and 
etary-treasurer, has been announced by 
sident and general manager, United Sta- 
td : T oronto, 


The appointment 
R. C. Winship as s 
W. J. O'Reilly, pre 
tionery Company, | 

> * > * * 

Well known in the scientific instrument field, Frederick 
W. White has been appointed president of Computing De- 
vices of Canada, Ltd., Ottawa. He has held the posts of past- 
president of the Ontario Hughes Owens Company, Ltd., and 


president, Kelvis | lughes (Canada) Company, Ltd. 
* * > * 
Visiting wholesalers in the trade in the Toronto area 


following: Bob McKee, General Office 
Service, Galt, Ont.; Ed. Garside, W. N. Jones, Ed. T. 
Watson, Rob’t. Duncan & Company, Ltd., Hamilton; Harold 
Barlow, H. G. Barlow & Company, Brampton, Ont.; Bud 
Mathany, Mathany-Hunter Office Equipment, Ltd., Sarnia; 
H. Godden, Book Nook, Grimsby, Ont.; A. Levine, Ideal 
Stationery & Office Supply Company, Ottawa; Fred Leaver, 
Manley’s Stationers, Sarnia, Ont.; Bob Pittam, Oxford Book 
Shop, London; Herbert Boyce, Boyce’s Stationery, Brantford, 
Ont.; Mrs. James Lewis, Lewis Stationery Company, Calgary, 
Alta; Mr. & Mrs. Robert Usher, Commercial Printers, Ltd., 
Regina, Sask.; George Stephenson and George Cady, Domi- 
nion Office Supply Company, Ltd., Windsor; Lorne Col- 
pitts, of “Colpitts the Stationer,” Moncton, N.B., and others. 


recently have been tl 


> * . . * 


ounding of the stationery and printing 
business which he subsequently headed, James P. Cook, 70, 
president, James A. Cook & Son, Ltd., Toronto, died sud- 
denly recently, as the result of a heart attack. He had long 
been active in trade groups, the Toronto board of trade, and 
the Masonic Order. Among survivors are a daughter, Mrs. 
Al. Hopkinson, Toronto; a son, J. M. Cook, Ottawa, with the 
External Affairs Department of the Canadian Government. 


Associated in th 


> * o + * 


Robert P. Rickaby, Toronto, has purchased the J. W. 
lewell “Big 20” stationery supply store in Bowmanville, Ont. 
The business had been operated by the Jewell family for 
almost a quarter-century. Mr. Rickaby, born at nearby 
Orono, at one time worked in a Bowmanville bank, later 
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Sell the PEN that creates 


“ART EFFECTS 


ee 


‘ . — — » 


VAUS TP ZAE A 
Getlt Fount PEN fn 


The ART-MAGIC in the 
MARSH Felt-Point 


SELLS ITSELF! 


Here’s a quick turnover item that’s a real 
profit-maker for you! Dealers everywhere ac- 
claim the Marsh 77 as the Felt-Point pen that 
sells on sight. Powerful National Advertising in 
SATURDAY EVENING POST, LIFE, and 
AMERICAN ARTIST pre-sells prospects for 
you ...all consumer inquiries and orders are 
referred directly to local dealers. See for your- 
self the sales appeal features of the Marsh 77 
Felt-Point pen... the PEN with the FIRM 
Felt-Point that marks or writes smooth, fine 
lines on any surface with instant-dry ink. 


FREE: Sample 77 Pen... mail coupon today ! 


MARSH STENCIL MACHINE CO. Fri ' 
83 Marsh Building 1 
Belleville, Ill. i 
Gentlemen: Attached is our business letterhead. Please send me ' 
complete information and prices and a sample 77 Pen today. 
NAME TITLE r 
COMPANY i 
ADDRESS I 
CITY ZONE STATE i 
su ee eB ee eae ae aeaeaaeaeaeeee oe wl 
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QUICK! 
ACCURATE! 
EASY! 


1,000 or more clear, 
sharp impressions 
without re-inking! 





PRINTS DIRECT ON CARTONS 





PRINTS LABELS . . POSTCARDS 


ALSO PRINTS POSTCARDS, MENUS, FORMS, 
BULLETINS. Just type, write, trace or draw on 
inexpensive stencil . . snap it on duplicator and 
print—like using a rubber stamp. New FORM- 
CUT stencil has facsimile of your label or 
shipping form die-impressed into the stencil for 
printing directly on boxes, cartons, packages, At 
your Office or Shipping Room Supply Dealer 
Write for literature, Free Sample FORM-CUT 
Stencil and Print. 





THE QRIGINAL HAND STAMP STENCIL DUPLICATOR 





WLTISTAMD 


STENCIL DUPLICATOR u 


MANUFACTURED ONLY BY THE MULTISTAMP CO NORFOLK, VIRGINIA 




















entered the real estate business in Detroit and Windso 
subsequently was connected with a Toronto fur company 


as an accountant, 
* * * * ¢ 


George Basil, Carter’s Ink Co. Canada, Ltd., Montreal 
was guest speaker at mid-February meeting of the Stationery 
Guild Club of Toronto. His topic: “Story Your Ink Bottle 
Tells.” 

.s ¢ @ 

J. Ernie Mason, 70, has been with the retail firm of Cloke 
& Son Ltd., Hamilton, Ont. for 42 years, and was recently 
singled out for attention at a meeting of the Stationers 
Association of Hamilton, of which he has been correspond. 
ing secretary lor many years. 











Special guests at recent meeting of Hamilton Stationers Assn, 
included (left to right) George Basil, Carter’s Ink Co., Ltd., Mont 
real; Lorne Colpitts, R. R. Colpitts & Son, Ltd., Moncton, N. B., and 
Andy Patrick, Hutchings & Patrick, Ltd., Ottawa. 


Mr. Mason is a writer of considerable note, a member of 
the Canadian Authors’ Association and has had numerous 
articles of historical interest published in papers and maga 
zines. The same meeting reported the following new slate 
of officers for the Hamilton trade group: 

President, Arthur R. Baxter, Jewill Brothers; secretary, 
Robert E. Larrett, Lordly Jones Company, treasurer, John 
R. Thompson, Cloke & Son Ltd.; past president, W. W. 
Jones, Robt. Duncan & Company, Ltd.; directors, A. L 
Naismith, Buntin Gillies, Ltd.; Robert P. Nichols, H. P. 
Nichols & Son; J. T. Cloke, Cloke & Son, Ltd. Out-of-town 
visitors on this occasion included Andy Patrick, Hutchings 
& Patrick Ltd., Ottawa; Lorne Colpitts, of “Colpitts the 
Stationer,” Moncton, N. B.; George Basil, Carter’s Ink Com 
pany, Canada, Ltd., Montreal, and a number of Toronto 


trade personalities. 


+ 





* * * * # 


Officers and directors of the Stationers’ Association of] 
Montreal for the current term are: President, Allan Singer, 
Allan Singer, Ltd.; vice-president, John E. Charters off 
Charters & Charters, Ltd.; vice-president, Lucien E. Hetu| 
C. F. Dawson Company, Ltd.; secretary, Andre Toupia, 
T. V. Bell, Ltd.; directors, Hugh L. Kennedy, L. E. Water 
man Pen Company, Ltd.; R. L. Warner, Luckett Loose Leaf, 
Ltd.; R. Piche, Piche & Harvey; L. Dawson, Dawson Bros, 
Ltd.; George Knox, Brown Brothers, Ltd.; L. Robertson, 
Granger Freres, Ltd.; Don L. Campbell, Dennison Manu 
facturing Company; Adrien Gauthier, Esterbrook Pen Com 
pany; past-president, Harry Barshaw, H. Barshaw Ofhee 
Systems & Supplies. 
* es ee 8 

Weber Costello of Canada, Ltd., is a recently formed 
subsidiary of Weber Costello Company, Chicago Heights 
Ill. The firm, manufacturers of school and stationery equip 
ment and supplies, will have Thomas J. Devitt as Canadian 
manager. The company has sold in Canada for over a halt 
century and the start of production in Toronto now is terméé 
recognition of the increasing importance of the expanding 
Canadian market. 
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SEEN & HEARD IN 
SOUTHERN CALIFORNIA 
by J. EDWARD TUFFT, 
2012 Huntington Dr., S. Pasadena, Calif, 





Che Dictating & Recording Company, Inc., 621 S. La Brea 
Ave., Los Angeles, has been named distributor for the Min- 
nesota Mining & Manufacturing Company's Thermo-Fax 
copying equipment in Los Angeles County, according to 
Norman A. Kraner, president of D. & R. 

R. E. Stewart, sales manager tor the Dictating & 
ing Company, announces the addition of Billy G. Smith, 
Gale Hewitt, and Merle Van Wie to the sales staff, and 
Patricia Bowen and Shirley Marcus to the office staff. 


Record- 


* ¥ * » - 


Howard S. Whiffen is the new branch manager of the 
National Cash Register Company in Los Angeles, succeeding 
C. W. Hauser, who retired at the beginning of the year. 

Mr. Hauser began with this company as service man in 
Detroit in 1905 and served as branch manager in Los An- 
geles from 1945 to the time of his retirement, Januarw 1. 

Mr. Whiffen spent 20 years in Los Angeles as assistant 
manager, but later was named divisional manager of the 
northeastern division with headquarters in New York City. 
He was there for four years and then became division mana- 
ger in Brooklyn, L. I., for four years. He came to Los An- 
geles from Brooklyn. 

. * + * * 

Plus Computing Machines, Inc., distributors for Calcula- 
tors, Ltd., announces the opening of a new branch in San 
Diego, headed by Don A. Chellieu and located at 514 Sprek- 
els Building, according to L. J. Burt, manager of the Los 
Angeles office of Plus Computing Machines, Inc. 

The new San Diego office completes statewide coverage 
for Calculators, Ltd., in California by the Plus people, for 
there are now agencies in all major centers of population in 
the state. 

Mr. Burt also announces that as of January 1 Plus Com- 
puting Machines, Inc., introduced the model known as 
Plus Unilectric Calculator, an electrically operated machine 
which the distributors assert is offered at a price competitive 
with hand-manipulated machines. The new model is a single 
register “Keydriven” calculator, and Mr. Burt says it is being 
well received throughout the territory. 

* * ~ * * 

W. C. Dawkins, president of the Robotyper Company ot 
California, 1110 Wilshire Blvd., announces a new machine 
known as the Robo-Manifestor. This is a machine designed 
100°, for the freight trucking and railroad transportation 
industries. 

Initial installations have already been made in the East, 
according to Mr. Dawkins. The new machine is being used 
in connection with International Business Machines Corpora- 
tion as well as with Underwood Corporation fanfold billing 
equipment. 

Mr. Dawkins says that an initial installation will pay for 
itself in a 9-months’ period in the saving achieved in mant 
fest clerks’ salaries alone. He also states that a special sales 
promotion will be introduced through trucking trade maga 
zines, by direct mail, and by the use of special literature. 

* + om * # 

Scribe Corporation, Western Division, distributors of 
Permo Flux Scribe, is showing two new models, one the 


\uto-Scribe and the other the Tele-Scribe. 
Late in December the company moved from its forme 
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THE 800 CABINET-SAFE SERIES 


America's most serviceable unit for the home or of- 
fice. “CHECK & COMPARE against any other similar 
product, for ballbearing roller card drawers, guide 
rods, adjustable shelf, magic touch combination 
lock and most important of all, price, and dealer 
mark-up. **Available in variety of combinations. 


No. 803™ 


/ 
“CHECK and COMPARE 


Ball bearing rollers, card and 
letter drawers 

V Adjustable shelf in storage 
compartment. 

V Guide rods in file drawers. 

V Magic touch combination lock, 
double door reinforced safe. 





V Additional door with lock en- 
closing safe and storage unit. 

V Plunger lock for card and letter 
drawers (optional) 


V Heavy gauge steel furniture. 


V Baked enamel finish —green or Il { 
gray. , / 
SEND FOR COMPLETE CATALOG TO “CHECK and COMPARE” 


HILLSIDE, M27 CL, Ge. 7 Hor 





262 PASSAIC ST. NEWARK 4, WN. J. 
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no draft...no blast... 


fuer’ 


fee, ling CIRCULATORS 

















Model 
No. 12 


—Mahogany 
plastic top and 
base, harmonizing 
buff louvers. 


the biggest selling 
hassock fans! 





Medel No. 11— lustrous jet Model No. 15—Maroon 
black plastic top and base plastic top and base and con- 
and contrasting sparkling trasting grey louver rings. 
clear louver rings. 


Now is the time to get office and institution 
sales with the largest selling hassock fans in the 
industry. Welch Air-Flight Circulators consistently 
lead their field—over a million are presently in use. 

Product advantages that are selling advan- 
tages for you have made this possible. Patented 
AERO-INDUCT LOUVERS provide even flow circulation 
throughout the office area. No drafts—no blasts or 
annoying whir—no papers whisked off desks! Air- 
Flight Circulators have neat, trim lines. The styling 
is up to the minute, motors are guaranteed for five 
years and prices are reasonable. 

Sell Welch Air-Flight Circulators, the biggest 
selling, No Draft—No Blast Office Fans. 





SELL WELCH Ve ~enr® 
_—_— CIRCULATORS 


W. W. WELCH COMPANY, CINCINNATI 2, OHIO 
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location at 627 E. Colorado St., Glendale, where it had been 
for seven years, to 4101 San Fernando Road, Glendale. 


> ¢ @ Bae 


Roy McRann, secretary of the Los Angeles Chapter of the 
National Association of Cost Accountants, announces that 
the Southern California Business Show will be held at the 
Biltmore Hotel, Los Angeles, April 20-23. This will be the 
seventh annual show of this kind, and, according to Mr, 
McRann, all space has been sold and several new items of 
office equipment will be exhibited, including a number of 
new photo copy methods, some using color. Business stu- 
dents from colleges and high schools are being invited for 
the first day. The queen of the show will be Miss Jackie 
Blanchard, a model. Mr. McRann will also be manager of 
the show. 

Four hundred were in attendance at the sixth regular 
meeting of the Los Angeles Chapter at the Elks Club on 
Tuesday, February 16. This was a dinner meeting with 
R. W. Buttrey, tax consultant for Capitol Records, Inc., who 
discussed property tax planning. 

At this writing the next meeting is scheduled for Tuesday, 
March 16, a dinner meeting with Ralph W. Jones as the 
speaker. He is a partner in the firm of the Booz, Allen, and 
Hamilton Company. His subject will be “Cost Control, a 
Management Tool.” 

* * * * * 

Floyd A. Fenn of the California Desk Company, president 
of the Southern California Office Furniture Association, 
announces that George Carman, head of the Office Service 
Division of the Lockheed Aircraft Corporation, was the 
speaker at the March 1 meeting, held at the Nicko-Bob 
Restaurant, 857 S. Western Ave., Los Angeles. The subject 
was, “Planned Program for Office Furniture.” Wally Thor 
of the Anderson Desk Company showed that company’s 
products. Frank Booz, of the Booz, Allen & Hamilton 
Company, presided. 

Two new members are Herman Green of the Green Up- 
holstery Company, and Max Spak of Max Spak & Company. 


* * * * # 


Some of the most recent marvels of the electronic age 
were on display at the Ambassador Hotel in Los Angeles 
when the Western Computor Conference was held there, 
Thursday and Friday, February 11 and 12. Approximately 
1,200 engineers <ttended. The conference was sponsored by 
the Association of Computing Machinery, the American In- 
stitute of Electrical Engineers, and the Institute of Radio 
Engineers. 

The meeting opened with an address by Dr. D. H. Leh- 
mer, professor of mathematics at the University of Califor- 
nia at Berkeley. The keynote address was given by W. W. 
McDowell, director of engineering for International Business 
Machines Corporation. 

Twenty-three manufacturers of electronic data-handling 
machines placed exhibits in the East and West Gold Rooms 
in the hotel. Several machines were set up to perform tasks 
intriguing to a layman and drew gasps of surprise from 
them. One such, ALWAC, built by Logisitics Research, 
Inc., Redondo Beach, was asked to write the square root of 
all numbers from 1 to 100, to write these answers two to the 
line, 25 lines to the page. It did this without trouble, but 
visitors were amazed at the performance. 

e * * * * 

“Education Night” was the title given to the March 9 
meeting of NOMA at the Rodger Young Auditorium in 
Los Angeles. The speaker was Arthur F. Corey, executive 
secretary of the California Teachers Association. 


oe ¢ @¢ Gan 


Business leaders gave advice to students training for office 
occupations in an all-day conference held on Wednesday, 
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© GF Co. 1954 


GE adds to your AE* 


ACCOMPLISHMENT FACTOR 


Top execut 
America’s: 


Few businessmen consciously associate 
comfortable seati1 gw ith their executive 
Yet it’s a fact that your 
mind works more efficiently when your 
laxed in a Goodform 

Master De Luxe. 


productivity. 


body is completely r 


Aluminum Comf 


was designed for 
vell as efficiency, 
n office trend 


toward functional beauty. 


This popular model 
streamlined elegance 
reflecting the modet 


Comfort Master 
executive's office 


De Luxe, the top 
chair, is built for 


ives can do their best work when rested by 
finest office chair—GF’s COMFORT MASTER DELUXE 


lifetime service. Its exclusive 5-adjust- 
ment feature actually ‘tailors’ it to your 
body. 
comfort and durability, the small invest- 
ment in this chair will pay you divi- 
dends many times over. 


And, considering appearance, 


Why not try a Comfort Master De Luxe 
at your own desk for 10 days without 
cost or obligation? Just call your nearest 
GF distributor, or write The General 
Fireproofing Company, Department 
X-29, Youngstown 1, Ohio, 


Good metal business furniture is @ good investment 
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Foremost in Metal Business Furniture 
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accurate 


Mechanical Features. . . 


Front Paper Stop assures accurate registration. 
Automatic Roller Release eliminates smudged sheets. 
Automatic Counter counts only printed sheets. 

Open Drum—self-contained, internal brush inking. 
Automatic Feed — positive action. 

Selective inking by means of our ink dispenser. 


Paper Pusher is automatically lifted and carried back 
to feeding position. Eliminates lint on the stencil. 








TECHNYGRAPH CO. 


TECHNY, ILLINOIS 











March 3, at the Los Angeles Metropolitan Junior College. 
The speakers gave pointers on how to get a job and how to 
progress in the job. Dr. Frank McIntyre, director of public 
relations for the California Teachers Association, started the 
conference with a talk on “All We Want are the Facts.” 

The afternoon session featured a business machine ex- 
hibit in the auditorium and a fashion show for career girls. 
At this session Miss Career Girl of 1954 was chosen from 
four finalists previously chosen by the student body. The 
winner was given a trophy by Harry Morrison, manager of 
the Downtown Business Men’s Association. 


The McBee Company of Athens, Ohio, manufacturers of 
McBee Waxspot, Keysort, and other accounting forms and 





First Order . . . Harry Begg (left), general plant manager from 
The McBee Co., Athens, Ohio, and James Widman, Ogden, 
Calif., plant manager, deliver the first order to Ernest Balch, 
president of the Ogden Chamber of Commerce. 


equipment, announces the opening of its newest plant in 
Ogden, Utah. The Ogden plant will serve the McBee sales 
offices in eleven western states under the direction of E. D. 
Tunis, western sales manager with offices in Los Angeles. 


* * * * #* 


Effective March 1, the Charles R. Hadley Company, man- 
ufacturers of Write-It-Once Systems and conventional loose- 
leaf accounting forms, has divorced these two phases of its 
business, setting up each phase as a separate operation. From 
the time of its organization in 1907 until January, 1953, the 
company distributed all of its products directly to its own 
chain of branch offices throughout the country. 

Seeking wider distribution and more convenience for its 
users, Hadley began building a dealer organization to handle 
conventional looseleaf forms, binders, and machine book- 
keeping equipment. Three classes of dealers have been 
appointed. 

During a year while the dealer 
organization was being built the 
Charles R. Hadley Company 
continued to sell its conventional 
looseleaf line at retail while at 
the same time channeling such 
orders through dealers whenever 
possible. Beginning March 1 all 
such sales are made at wholesale 
only, the company relying upon 
its dealer organization to serve 
its users throughout the country. 





Dick Youngquist 


The sales training program for dealers instituted in 1953 
will be continued in 1954 and further outlets will be sought 
in areas not yet organized. 

A one-year test has already proved this dual distribution to 
be most effective, according to Dick Youngquist, general 
sales manager. 
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“Did you say 
UTS a de) 


ENVELOPES 2” 


"How are they used ?” 





“It's this simple! Wherever a duplicate record involves an envelope 

. for wages paid in cash; delayed service transaction, such as photo 
prints, jewelry repair, laundry, etc. . . . you unite them into a single 
writing set; with one printed copy automatically tipped-on printed en- 
velope for no-smudge carbon copy. 
Carbonized fly leaf and envelope 
are printed in register.” 


On payrolls the employee has the 
record-imprinted envelope for in- 
come tax purposes. Repair or serv- 
ice departments get the imprinted 
envelope with its contents and writ- 
ten imprint covering repairs; the 
customer receives a receipt for mer- 
chandise, a record of cost and prom- 
ised delivery. 


Multi-Copy Envelopes also provide 
record copies within many organi- 
zations; employee, branch, division, 
and general offices—all recorded in 
one operation. There are many time- , 
saving systems possible with Multi- / . ° 
Copy Envelopes which will interest /..”” 
many organizations not now famil- > 
iar with these money saving enve- 
lope combinations. 

Multi-Copy Envelopes save time, 
costs; reduce overhead, speed operations, avoid mistakes, ward off mis- 
understandings. They save money now when labor costs are soaring. 





Here are a few Multi-Copy Envelope uses: 


multiple copies for decentralized 
organizations, 

record for customer and photo- 
house; control for store; multiple 
retail store record which “‘Multi- 
Copy” expedites; 

payroll forms for coal mines and 
textile mills; size 52 coin Multi- 
Copy Envelopes, printed with 
standard pay sll Teoma, carried 
in stock 


duplicate record for employe and 
navy, 


delayed service transaction, one 
operation 


copies for headquarters, branch 
and employee; customer, store 
and repair house—complete record 
for each; 


Any duplicate-record form, with envelope use can be designed for 
made-to-order purposes. Variety of papers, ink, copy, are available. 
Multi-Copy Envelope use can be fitted to addressograph plates (on 
payrolls), accounting machines and many business systems. Multi-Copy 
Envelopes are tailor-made for economy-minded executives who seek 
modern, efficient, accurate controlled operations. 


Large steady volume for stationers and dealers 


Practically unlimited uses; one suggests another. Steady Repeat busi- 
ness. Dependable service. 

Multi-Copy Envelopes provide good profits and are easy to handle. 
Write for samples and prices now. ~ - 
Wonderful opportunity. Good margin. ’ A 
Get the facts now. 


STOCK MAIL-TESTED GOLDTONE 
CLASP ENVELOPES 


Golden-bleached, strong, Mail-tested 
stock, packed—100 in special sturdy 
telescope-style black boxes. 





THE WESTERN PAPER GOODS COMPANY 


399 Miles of Established 
Envelopes Daily Nearly 60 Years 
1224-48 W. 8th St. Cincinnati 3, Ohio 


Manufacturers of all kinds of Mail-tested Envelopes 
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MARITIME PROVINCES 


W. J. McNulty, Correspondent 
116 Prince Edward St., St. John, N.B., Canada 





Erling S. Bergh, manager of the St. John, N. B. branch 
National Cash Register Company, has been named 
vice-consul for Finland, in the of New 
Brunswick. Everything pertaining to Finland and its citizens 
will be within his jurisdiction. He will continue as manager 
of the St. John branch and his consular office will be at 
the branch office. Mr. Bergh was born in Norway, and 
has been living in Canada for 28 years, ten of which he has 
spent in the St. John district. His home is at Rothesay, N. B. 


of the 


honorary province 


* * * * * 


John, N. has opened a 
It is located at 2 Wall St. 
The regional base covers 


Baldwin-Beckwith, Ltd., 
sales and service district base. 
A. Craig is branch manager. 
the provinces of New Brunswick and Prince Edward Island. 
* * * * * 
H. F. Fanning has located at 374 Water St., in St. 
Nfld., as a retailer of office appliances and supplies. 


John’s, 


* * * * * 


The Rental Service (firm name) is offering rental type- 
writers at $1.25 for each two days. 4 delivery service is 
maintained for coverage of Montreal te environs. 

* * * * * 

Kerr-Ellams Office Appliance Ltd., Halifax, N. S., 1s 
offering the new Copy- Rite L-54, for duplicator distribution 
through Nova | 


Scotia province. 


Swedish Firm Head Tours U. S. 

Rolf Dencker, a firm that was formed more 
than 100 years before America, ar- 
rived in New York recently to make 

s American sales operation. 


president of 
Columbus discovered 


a four-weeks’ tour of 


Mr. Dencker is president of A. B. Atvidabergs Industrier, 
manufacturers of Facit 10-key calculators, Odhner 
and Halda and Halda Star typewriters. 
formed 


Sweden, 
adding machines 
The U. S. outlet for the Swedish firm is Facit, Inc., 
only three years ago. 


Erik A. Ohlsson, president of Facit, will accompany Mr. 


Dencker on the tour. 





Mrs. Jules Levy 
t Tem- 


Miss Esther Levy, daughter of Mr. and 
was married to Eugene Joseph Kass on February 6 at 
ple B’nai Jeshurun, New York City. The bride’s parents 
sts Jules Printing & Stationery Company, 29-24 North- 


Long Island City, N. Y. 


ern Blvd., 


The marriage of Mary Virginia Knapp to Victor Vincent 
Carroll was an event of February 18 in Clearwater, Fla. The 
H. Knapp, Victor Safe & Equip- 
After May 15 the 
Road, 


bride is the daughter of E. 
ment Company, Boston, and Mrs. Knapp. 
newlyweds will be making their home on Shore 
Ogunquit, Me. 
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available for immediate delivery 
DOORS SLIDING 


SLIDING 
SJATIHS 











‘'Desk Hi’’ 


Handy as the telephone .. and a genuine, honest-to-good- 





ness combination cabinet and telephone stand. 29” high .. 





| 38” wide .. available in 12’ and 18” depths. Also obtain- 
able with steel sliding doors. You know from experience ee c or t y -tw ° hd 
when a new product hits the market with the big sales 
possibilities ‘‘Desk-Hi” offers, you can’t afford to be caught One of Borroughs’ most popular products is its sliding- 
napping. How many shall we ship you? door cabinets. Originally, these cabinets had steel doors . 
but so many dealers recommended that we give Borroughs 
customers the choice of steel or glass doors, that we 
decided to do so. This unit is 42” high. . available in 12” 
VY or 18” depth...and is 38” wide. How many shall we 


ship you? 


BORROUGHS MANUFACTURING COMPANY 


om A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 


The 
ip 
the 3002 NORTH BURDICK amp KALAMAZOO, MICHIGAN 


AC, 


1 
/54 | OA—4/54 ™ 








The “Big 5” account for a huge portion of the $723,000, 
spent annually for office supplies in the U.S. 


, , : , - ma it 
You streamline your inventory, but get a big share of this mg 


° 4 q@ Larte 
market when you promote the one-name line . . . CARTER os 
aste 


You protect yourself from slow movers and shelf warmers Wi it sin 
this most nationally-advertised and best recognized one-name lif forms 


The one-name line saves you valuable shelf space, saves time "4 


buying and accounting, saves transportation money through 0 
source buying. 


are e) 


ers in 


And Carter shows you how to beat the direct seller of Carbons a 
Ribbons. Your Carter salesman will help you sell big firms a 
help train your salespeople on ways and means of getting th 
worthwhile business. 


Sell ‘‘Sales-Protected”’ 
Carter’s Products 


Carter’s products are sold only through dealers «: 
never direct. Carter never competes with you. 











CARTER’S” 


Carter's gives you NEW PRODUCTS to win NEW CUSTOMERS 


te new CARTERS (ee 


“Self-Spacing” Form Guide 
Masterfold Unit 


for Spirit Duplicators! 

















isis slits sleiels ‘ 
| 
7 





“SELL THE "SELF-SPACING" 
FEATURE AND ITS SAVINGS! 


*Vertical and horizontal 
self-spacing marks enable 









,eCrs 






| Saves time, trouble and money 














OF in making office forms! F anyone to make office forms 
4 quickly, easily. *No T 
It’s easy to show office managers how Ss Square or drawing board 
ri mare tn r necessary. *Self-spacing 
»q Carter's **Self-Spac ing” Form Guide conforms with typewriter 
Masterfold Unit saves money. It makes x Spacing no matter which way 
PSP se agent . at sheet+is put in machine. *Cost of 
ee ee ee a "Self-Spacing" Form Guide Unit is 
lit forms, call reports, time sheets and ey not much higher than for ordinary 
——- ve Units wit is feature. *Forms 7 
e4 hundreds - other short-run jobs man - presse ogy gd be pee oe oe La 
oy are expensive when ordered from print- ‘ C perfectly by typewriter! Fill-ins ‘ 
ers in small quantities. = land in spaces not on lines. 
*A real time and money saver! . 
gf So, start pushing this new Carter’s prod- : 
aq UC! that opens up a whole field of new 


thi profits for you! 






Do You Realize...? Let your Carter salesman show you how to 


“Carter’s backs you with a big sell... whom to sell. . . and help you sell 
‘Big 5’ Basic Office Needs adver- . aL | ee ° . 
tising campaign in The Saturday Carter's Self - Spacing Form Guide Unit. 
Evening Post! This campaign 

helps you sell the ‘one name nciesintiiiiens 
line’ idea for the office. So, tie-in’ LOOK FOR OUR SUPER NYLON RIBBON POST 
and sell Carter’s in a big way!” ADVERTISEMENT IN THE MAY 1st ISSUE OF 


} Carter’s Ink Company ¢ Cambridge 42, Boston, Massachusetts 





Cline 


THE REVOLUTIONARY CIRCLINE 
FLUORESCENT DESK LAMP 





retails at — 


$ + ee 


brown or grey, 
including tube 


The wonderful new Catalina desk lamp is totally 
unlike any on the market...the only one designed 
for lighting modern work-across executive desks. 
Also perfect for stenos and receptionists. Adjusts 
to dozens of practical positions. 


SPECIFICATIONS — Shade is 1012” dia.; bottom edge 15” 
from desk top at max. height. Felt covered base, 812” dia. 
Swivels at base, arm juncture and shade for multiple adjust- 
ment. Big 22-watt Circline fluorescent tube operates on 
110/120 volt, 60 cycle A.C. Instant starting switch; 8’ 
molded rubber cord. All metal construction with Bonderized 
baked enamel finishes and brass trim. Weight, 13 Ibs. 






DIRECTOR 


Fluorescent metal desk lamp 
10” high, 20” wide. Genuine 
Sessions electric clock. Brown 
or grey, gold finished trim. 
Underwriters’ approved. 


Weight, 9 Ibs. 
: . ~ RETAIL 
MODEL 201 — Single tube style with clock, 
Dt bececchecsevorscseseesress $1 8.95 
MODEL 202 — Two tube style with clock, 
i TE $22.95 








High quality metal 
desk lamp finished in 
brown or grey. Uses 
15-watt fluorescent 
tubes. Underwriters’ 
approved. 

Weight, 8 Ibs. 


=— RETAIL 
MODEL 4900 — Single tube style, less tube. $ 8.95 
MODEL 4902 — Two tube style, less tubes.. $14.95 
ORDER DIRECT FROM FACTORY 
TOP DEALER DISCOUNTS 


INDUSTRIAL LAMP CORP., ELKHART 4, INDIANA 
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PACIFIC NORTHWEST 


by C. M. LITTLEJOHN 
918 Twelfth Ave., N., Seattle 2, Wash. 





Notable expansion of the International Business Machines 
holdings in Seattle is underway. The Puget Sound unit re- 
cently has taken a long term lease on the entire building at 
the corner of Fifth Ave. and Virginia St. 

The new setup will increase International's office space 
to approximately 20,000 square feet. More than $100,000 
will be expended to modernize the new quarters, I. B. M. 
announced. 

* 7 > * * 

Carroll L. Smith, Jr., has bought the capital stock of the 
Hoesly Hardware Co., at W-526 Main St., Spokane. He 
formerly was with the Spokane Paper & Stationery Company. 


* * . * * 


Gabel and Gabel, pioneer stationery firm of Chehalis, 
Wash., has recently changed hands. Tip Gabel sold the sta- 
tionery business that was establishd in the 1880's to his son, 
Joe G. Gabel. It was moved to its present location at 878 
Market St., after a fire had destroyed the original building 
back in the Gay Nineties. The elder Gabel, despite his 65 
years in the business, is not retiring, but will take a less ac- 
tive part in the business. 

* * * . . 

Cong. Tom Pelly, president of Lowman & Hanford Co., 
pioneer stationers of Seattle, is a member of the interstate 
and foreign commerce committee in the House, which has 
the legislative responsibility for public health. He reports 
his unit is waging an aggressive fight to improve present 
standards. 

*- * - * * 

Cecil S. Lee, associated with the J. K. Gill Company of 
Portland, Ore., since 1941, has been named wholesale toy 
buyer for the stationery and book store at 5th and Stark 
street. Jack London, manager of the wholesale division, 
formerly was the toy buyer. 

*® * . - 

The Everett Book & Stationery store of 2801 Wetmore 
Ave., Everett, Wash., was recently burglarized of $65. 


* * * * . 


Honors for top performance again have come to Robert L. 
Lambkin of the Portland, Ore., branch of the Monroe Cal- 
culating Machine Company. For the third consecutive year | 
he made the most exclusive sales club of his corporation. 

* * . 7 + 

E. L. Goss, manager of the University Book Store, col- | 
legiate outlet on University Way, Seattle, recently has an- 
nounced completion of a large scale expansion program. The 
store caters to nearby University of Washington students. 

~ * 7 * + 

Jerry M. Burge, 3826 S.E. 116th st., Portland, Ore., has 
joined the Portland branch of IBM. He is a recent graduate 
of its electric typewriter sales school. 





Clary Signs Up Ex-Wac Captain 

Ruth Carmichael, former U. S. Air Force captain and a 
veteran of 11 years’ service, has joined the Clary Multiplier 
Corporation as office service manager at the firm’s general 
offices in San Gabriel, Calif. 

A former resident of Portland, Ore., Miss Carmichael 
joined the WACs in 1942 and was discharged last August 
with the rank of captain. She served as assistant adjutant 
general on tours of duty at Mitchell Field, N. Y., Orlando, 
Fla., and Randolph Air Force Base, Texas. 
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a” 4 


Now you can gol 
R.C. Allen Gash Registers | 


; Two popular, all-purpose models 





— 
= 





‘| released for general distribution 


mn, 


- Now you can sell R. C. Allen Cash Register models 100 














a and 100-Deluxe. These popular, all-purpose machines 
65 for retail stores are available for immediate shipment 
Ac throughout the United States. 
me Great versatility at modest price 
~ Both models are particularly ideal for small busi- 
rts nesses. Have Paid-Out, Charge, and Received-on- 
nt Account keys, 6 department keys, large answer 
dials, autographic detail tape, capacity to 
7 $10,000.00. First entries and grand totals print in 
or red. Both feature beautiful ice-green finishes, 
7 giant — with the capacity of the highest priced 
. machines — all-steel cash drawers and removable 
yn, plastic money tills. Upper machine sections are 
* easily removed to serve as adding machines, 
. MODEL 100-D 
ore In addition to all these benefits, the model 100- $195.00 
Deluxe also has paper housing, dial shutter and : 


* drawer lock. 























i Nationally advertised — widely accepted 
va . 
m — readily sold 
“= These R. C. Allen units are nationally advertised in leading 
* business publications. You’ll find them widely used in al- 
-ol most any retail business. Dollar for dollar they out-feature 
an and out-class any similar machines. You can count on high 
he volume sales at favorable profit margins. Handle the line 
_ that’s easiest to sell. 
: 
jate 
| ‘ 
“a R. C. Allen Business Machines, Inc. 
| 680 Front Ave., N. W., Grand Rapids, Michigan 
da | 
lier Please send me complete information on R. C. Allen 100 
>ral and 100-D Cash Registers 
) | 
ail MODEL 100 : oe 
rust $159.00 | 
ant | FIRM 
ao | STREET 
R.C.Allen Business Machines, Inc. | wear 
154 MANUFACTURERS ADDING MACHINES, BOOKKEEPING — — STATE 
MACHINES, CASH REGISTERS, TYPEWRITERS | 
| 
| : 














| KNOW THE TRADE MARK 


hut = who makes it 
7 


e 


: fice 
it) cel 








BUYERS 
INDEX 


ISSUE 








Complete buying information 
at your fingertips 


1 PRODUCT INDEX—over 1,500 products classified 


2 DIRECTORY OF MANUFACTURERS—over 3,000 with 
names and addresses 


3 TRADE NAME—TRADE MARK INDEX—over 6,000 


with names of manufacturers 


4 MANUFACTURERS’ ADVERTISING—many use cata- 
log-type advertising giving complete product infor- 
mation 


5 TRADE ASSOCIATIONS—City, State and National— 
names and addresses of officers and meeting dates 
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How to Lose a Customer 


@ IN THIS WRITER'S city there is an office supply com- 
pany that sends salesmen out to solicit business. The salesmen 
have been calling on this writer for a number of years, and 
we have been buying regularly. There is a convenience in 
having a salesman call, provided one wants something. The 
salesman writes down the list of what is wanted and in a 
day, usually, the order is delivered. 

On the salesman’s last call, the supply company delivered 
some envelopes and staples that we didn’t want. They would 
have been accepted had the quantity delivered been correct 
but it was about five times the quantity wanted. 

A courteous letter was written to the company asking it 
to “pick up” the two items, and an explanation was given 
as to the reason why they were not wanted. The bill was 
returned with the letter. 

The president of the supply company thereupon called 
this writer on the telephone and proceeded to argue. He 
was told, “Unless you pick up the two items we will not 
deal with you any more.” 

Whereupon the president said, “Don’t threaten me.” 

“I am not threatening you, I am merely telling you,” this 
writer responded as coolly objective as possible. 

The president thereupon referred to the two items as 
being “‘peanuts” and as much as stated that we were very 
“small” in refusing to accept them. 

After a few days the bill (or invoice as it is more com- 
monly called) was returned to us with the words “thank 
you” written on it in pen. 

We promptly paid the bill and with it included another 
letter in which we asked them not to send salesmen to this 
agency any more. We operate an advertising agency. We 
pointed out to the supply company that the largest and best 
stores in the United States will accept the return of even a 
nickel’s worth of goods without calling it “peanuts” and 
without the slightest protest. So, naturally, we prefer to deal 
with concerns that operate in a businesslike way—WFS 





“A Stitch in Time Creates Nine” 


“Realizing that June is the month of vacations,” said the 
manager of Gaffaneys, Fargo, N. D., “we started our Father’s 
Day advertising in May, with a little note which we mailed 
to all our customers.” It read: 


Mad About Dad! 

You'll want to prove it come Father's Day. True, it isn’t 
until after the middle of June, but there's no time like the 
present. So before you leave for the lakes or the mountains 
drop in at Gaffaneys and get dad a gift he'll really like— 
playing cards, billfold, pen and pencil set, leather brief 
case, or some smoking accessories. Then he can settle back 
in his chair and really enjoy living. Get them at Gaffaneys 

—he'll be glad you did. 
“We back this up with a newspaper ad and a good win- 
dow display and materially increased Father’s Day busi- 
”—¥_W BS 


ness. 





Fibre Company Acquires Paper Plant 

In a move to integrate fully its manufacturing facilities, 
National Vulcanized Fibre Company, Wilmington, Del., has 
signed an agreement to acquire all outstanding stock of the 
Marshall Bros. paper mill at Yorklyn, Del. 

The purchase serves to cement a long-existing working 
relationship between the two companies. Since 1945, the 
entire paper output of Marshall Bros. has been utilized by 
National in the production of vulcanized fibre, phenolite 
laminated plastic and Vul-Cot wastebaskets. 
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We have purchased SCHEDULE-A-DATE*— 
the copyrighted desk calendar that on each 
day gives future dates by days, weeks and 


months for a whole year in advance. 


We promise to maintain the same quality of accuracy, 
calendar style and printing; the same price distribu- 
tion policies; and improved, accelerated consumer 
sales promotion and advertising. 


Keith Clark WORK-A-DAY* Calendars—a complete 
line of calendars for each office or home. WORK-A- 
DAY* Calendars are made in every commercial style 
and size. This enables you to have a calendar to meet 
every competitive situation. DON’T ORDER YOUR 
1955 CALENDARS BEFORE YOU SEE WHAT THE 
WORK-A-DAY LINE CAN DO FOR YOUI!! 





9 


another Keith Clark exclusive 


No matter how rich or how poor, each man starts each 
year with 12 monthly helpers. Desk calendars are a 
necessity; every company uses them. Get your share 
of this business with the Keith Clark SCHEDULE-A- 
DATE* and WORK-A-DAY* Calendar line. 

*Trade name. 


KEITH CLARK, inc. 
130 West 42nd St., New York 18, N.Y. 


Let Keith Clark’s 12 Calendar Helpers show you how to sell 
Calendars. Complete your name and address on this coupon 
and mail for FREE information. 


Name 





Company 





Address 





City Zone State 











Please See Reverse Side For Additional Information 












GIVES EXACT DATES BY DAYS, WEEKS, 


SCHEDULE-A-DATE DESK CALENDAR 
“The Calendar that Works for You” 








R A WHOLE YEAR IN ADVANCE. 
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A Time Saver — Avoids 















@ Production Planning @ Sales 
@ Purchasing e@ Accounting 
@ Advertising @ Ordering 


Professional and Business Men. 





Errors 


@ Scheduling Commitments for all 









OWNED AND OPERATED AS A DEPARTMENT OF - 


KEITH CLARK, inc. ~ 130 west 42ND strEET * NEW YORK 36, N.Y. 








Repeat Business 





STEADY INCOME FOR YOU — 


Here’s proof of the value of 

Schedule-A-Date. Over 90% of those 
who purchased in 1952 re-ordered for 
1953 and re-ordered again for 1954. 


This alone is a sound reason for you 
to sell Schedule-A-Date Calendars. 


“Trade name 






































THE WORLD'S MOST IMPORTANT 





MANAGEMENT SHOW 
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THEIR OFFICES 
ARE NOT 
COMPLETELY 
EQUIPPED FOR 
MAXIMUM 
COMFORT AND 
PRODUCTION *K 
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* Survey of 1953 National Business 
Show by John T. Fosdick 




























































































Associates. 98,031 attended for 
= —= only one purpose — to fill their needs. 
for ee <= ————— Detailed Show Report on request. 
4 — 
“di = = For Reservations call or write: 














- RUDOLPH LANG, 
=. Managing Director 
a 33 West 42 St., New York 36, N.Y. 
Phone: PEnnsylvania 6-6760 | 
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WHEN PRICE IS 





IMPORTANT AND QUALITY IS 





STILL A MUST, YOU’RE ALL SET 





FOR SALES WITH THIS NEW 
HARTER LINE! 


ti 
Al ART E ir 


POSTURE CHAIRS 


STURGIS, MICHIGAN 


MODEL 22-L 





In this versatile line of chairs you have, for example, the Model 21 with 
low price plus the quality of strong, welded steel construction and 
precise handwheel controls. In the Harter 22-L you have moderate price 
with the extra luxury of molded foam rubber in the seat and foam 
rubber in the curved steel back. And these are just two of the many 
models in this new Harter line . . . more evidence that Harter makes 
the right posture chair for every seated worker from president on down. 

Drop us a line if you’d like a Harter representative to discuss this 
quality line with you. 


HARTER CORPORATION, 425 Prairie, Sturgis, Michigan 
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Passed Away 


Carl L. Elofson, 

executive vice-| lent and general 
sales manager <¢ \rt Metal Construc 
tion Company, Sunday, February 


21. after an il several months’ 





juration. Atte ars of service, Mr. 
Elotson was af iliar hgure to nearly 
all Art Metal personnel in the home 
ofice and in tl iles field. He was 
irly well | n throughout the 
ofice equipment industry. 
Mr. Elofson v onorably discharged from the Army Air 
Corps in December, 1918, after service in World War I, and 


started with Art Met 
the New York ( 


| in February, 1919, as a salesman with 
ranch. Following his experience there 


served successfullly as manager of three Art Metal 
branches—Philadelphia, Baltimore and Chicago. 
1 1934 he the home office where he became man 


hrough branch offices. He was elected 
1936 and was made executive vice-president 
board of directors, and member of its 


ger ol retail 
ice-president 1 
and member « 
executive committe n 1950. 

Mr. Elofson served as a director of the Office Equipment 
Manufacturers Institute, representing Art Metal in that or- 


ranization. He ilso a member of the National Office 


Manage nent Association. 

He was pron tly identified with the Rotary Club while 
n Chicago and is a former member of the Jamestown, 
Pa., Rotary ¢ 

Mr. Elofson is ived by his widow, Mrs. Nellie Holm 
erg Elofs« on, Carl L. Elofson, Jr.; a grandson, Peter 
Carl Elofson, of J stown: and a sister, Mrs. Rueben Sand 
Te ( hic 


ttf Ft FE + 


Franklyn H. Eichhorn, 

idvertising and sales promotion man 
iver of the Eberhard Faber Pencil, 
died Sunday, February 14, in Jamaica 
Hospital, Jamaica, Queens, 10 days 
after an abdominal operation. He was 
+6 years old. 

Mr. Eichhorn joined the Eberhard 
Faber Pencil Company in March, 1926, 
| the advertising department. He was 
later appointed assistant advertising manager and won the 
ind sales promotion manager in 1940. 
of the company’s 25-Year Club, Mr. 
known figure in the pencil making 





post of advertising 

\n active meé 
Eichhorn was a we 
ndustry. 

He was a second-generation American of Lutheran par 
graduated from Adelphi Military Academy 

Columbia University where he under- 
ies in advertising and graphic arts. 

y his widow, Katherine Whipple; a 
laughter, Claire Eichhorn and his father, Frank Eichhorn. 


tFrk te t F 


ilage He was 


William Harvey Montgomery, 
65 president of the Consolidated Printing & 
Stationery Company, Salina, Kans., died on January 28 in 
St. John’s Hospital of his home city. He had been hospi 
talized tor a heart ailment. 

Mr. Montgomery came to Salina in 1910 to manage 
the book department of the Ekstrand Book & Stationery 
Salina firm. For eight years previously 


founder and 


Com} inv, a prone 
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A NEW DESIGN 


IN STEEL OFFICE 
EQUIPMENT... 


COLORS — 
GREEN, 
GRAY, 
GRAINED 
WALNUT, 
MAHOGANY 





parker 
sliding 
door 


cabinet 
—> 


TWO SIZES AVAILABLE 
72” x 36” x 18” 
42” x 36" x 18” 

















HEAVY GAUGE STEEL 


IMMEDIATE DELIVERY 


A NEW STEEL SLIDING DOOR CABINET—has been 
added to the ever growing line of Parker Steel Office 
Equipment . . . the line which is becoming increas- 
ingly more popular in sales, year in and year out. 
Parker office equipment is made of heavy gauge steel, 
electrically welded construction throughout. Shelves 
are adjustable every two inches. Three-way locking 
device assures privacy. Available in baked-enamel 
finish, Green, Gray, Grained Walnut and Mahogany. 
WRITE FOR DEALER INFORMATION AND FREE CATALOG 


See Our Display Booth No. 159 
NOFA CONVENTION 





PARKERS 








STEEL PRODUCTS, INCORPORATED 


60 COLUMBIA STREET + BROOKLYN 1, NEW YORK 
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NOW 


the chair that meets the Z great needs 
of the important men in business 


perfect posture 
seating for work 






relaxation 
reclining contour 
for healthful rest 







the world’s 
most luxurious office chair 





RELAXATOR-POSTURE CHAIR 


Most valuable office possession ever created for top 
executives, the MILWAUKEE Relaxator-Posture Chair is 
a custom-crafted masterpiece, unsurpassed for distinc- 
tion and lifetime comfort. Here is an unparalleled, 
self-adjusting posture chair for fatigue-free working 
hours, plus exclusive head-rest and proper recline- 
action for those precious minutes of rest so essential 
for busy executives. This is the chair with the unique 
dual advantages you can demonstrate dramatically 
and sell with ease. 


Write for full descriptive details 
on the wonderful advantages of the 
MILWAUKEE Relaxator-Posture Chair. 





THE MILWAUKEE CHAIR COMPANY, Milwevkee, Wiscensin 
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he had been manager of the Plumb book store in Emporia, 
Kans. 

In 1914 he opened the Montgomery Book & Stationery 
Company. Later, the firm name was changed to the Mont. 
gomery Printing & Office Supply Company. On October 
13, 1928, his company was merged with the General Printing 
Company under the name of the Consolidated Printing & 
Stationery Company. 

The firm expanded its business throughout the Midwest 
until it occupied two buildings, at 113 N. Santa Fe and 
110-112 N. 7th. 


A strong believer in Kansas’ industrial future, Mr. Mont- 
gomery at one time was chairman of the Kansas Industrial 
Development Commission. He was active in many civic and 
state affairs. 

Surviving are the widow, the former Gertrude Cecelia 
Geis; two daughters, Mrs. William M. Santaro, Newport, 
Va., and Mrs. John H. McCoy, Manhattan; and a sister, 
\nn Montgomery. 


John G. Henry, 


veteran and pioneer sales representative 
of Art Metal Construction Company, 
died January 21 after 56 years ot serv- 
ice with the company. He was 91 years 
old December 16, 1953. 

In 1890, after several terms of teach 
ing country school and holding a county 
job, he began his career selling steel 
vault equipment through the Art Metal 
dealer in Pittsburgh. Mr. Henry’s as 


signment for nearly a decade included West Virginia. 


After joining the Art Metal Sales Staff in 1898, he made 
his headquarters in Des Moines and sold throughout Iowa, 
until he was called on to organize the company’s Los 
Angeles Branch in 1915. He was later assigned to the 
Kansas City branch territory where he traveled extensively 
throughout Missouri, Iowa, Nebraska, Kansas and Okla- 
homa. 


Well-known in midwestern city, county and state circles 
where he spent the latter part of his selling career, he was 
respected and admired by the large group who knew him. 


tk Ft kt - 
Burlington M. Carlisle, 


president of A. Carlisle & Company, San Francisco, one of 
the largest printing and stationery firms on the Pacific Coast, 
died at his Piedmont, Calif., home February 20. Death, after 
a long illness induced by a heart condition, came at the age 


of 67. 


Mr. Carlisle was born in Baltimore, Md., March 10, 1886. 
His entire business career was devoted to the printing and 
lithographing firm which was founded by his father. Shortly 
after his father’s death in 1902, Burlington M. Carlisle took 
over the active management of A. Carlisle & Co. The plant 
was destroyed in the fire and earthquake of 1906 but young 
Surlington and other members of the family salvaged what 
they could and opened for business at another location. 


Under Mr. Carlisle’s leadership the company expanded 
and absorbed several other companies, notably Britton & Rey, 
a pioneer California lithographing concern, in 1916. Mr. 
Carlisle also founded and was president of A. Carlisle & 
Company of Nevada at the time of his father’s death. For 
more than 20 years he was president of the San Francisco 
Employing Printers Association, a position now held by his 
son, Burlington M. Carlisle, Jr. 


Mr. Carlisle was a member of the Bohemian Club in San 
Francisco and the Claremont Country Club in Oakland. He 
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© 
ACE PILOT 


ACE FASTENER CORPORATION 
IN CANADA: ACE FASTENER (CANADA) LTD., 6705 UPPER LACHINE ROAD, MONTREAL 28 * 770 DU PONT STREET, TORONTO 4 





Practically Every Business Is A Prospect For 


ACE CLIPPER STAPLING PLIERS 


ore and more businesses of every des- 
cription are switching to the sturdy 


ufacturers, jobbers, dealers, are using this 


ACE CLIPPER Stapling Pliers. Man- 


versatile machine by the thousands, for 
many fastening operations in factories, 


stores and offices. 





a 


ACE STANDARD ACE SCOUT 


It will pay you to give this fast, profitable 
seller preferred display positions. Ask your 
clerks to feature and recommend the AcE 
CLIPPER as the finest Stapling Plier ever 
built. Attractive display material can be 


shipped at once! 


SOLD THRU DEALERS EXCLUSIVELY 





ACE LINER 


ACE STAPLES 
REMOVER 
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3415 NORTH ASHLAND AVENUE -s 


CHICAGO 





SOME OF THE STAPLING EQUIPMENT MANUFACTURED BY ACE 


ACE STAPLE 
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No. 60-S 
Smoking 
Stand 


= | No. 260 
. Smoking 
- Stand 


designed to sell! 


Gs Remember to Visit Us at 


BOOTH NO. 104 
> 8th ANNUAL N. O. F. A. 
7 CONVENTION EXHIBIT 


Hotel Sherman—Chicago 
May 8th thru 11th, 1954 









































modern satin-spun aluminum accessories for offices, || hotels, restaurants 


No. 17-C 


Costumer 
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struction. Their exceptional eye-appeal has made Valco Satin-Spun 


i 


= 
; No. 408 
Costumer 


aluminum accessories every effort has been made to achieve 








In designing the Valco line of 
the utmost in beauty, smart- ness, and fine con- 


Aluminum Accessories customer favorites every- 


where. Yes, Valco Accessories are truly ‘designed to sell.” 


Torchier 











Write today for dealer 
pricelist and literature on 
the Valco Accessory Line 





VALCO COMPANY : 1311 ANN AVENUE - ST. LOUIS 4, MISSOURI 
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\lexander Majors, founder of the Pony 


his widow, Mrs. Katharyn Morris Car 
a son, Burlington M. Jr. Funeral services were held 
San Francisco. 


+t - - - +- 
Allan H. Butz, 


vice-president 
sota Mining 


5 at D—D 


Minne 
ufacturing Company, died suddenly 
tay Beach, Fla. Mr. Butz, 51, suffered 
acationing with his family. His home 


international division of the 


February 
1 heart attack 
St.. P 


was 1n 


He joined 3M Sasa laboratory helper and in 1926 
et clerk in the New York office. Later 


vork and in 1930 he was named sales 


ne was appoint 


he switched t 


manager. 
In 1951, aft nber of promotions, Mr. Butz became 
ice-president in charge of sales in the 3M international 


livision. He materially in establishing branch offices 


thre ishout 


rrr + 


Frank A. Conaty, 
head of the Fi 
win, N. Y., d 


uary 30 at his | 


Conaty Company, Merrick Rd., Bald 
ors for A. B. Dick Company, died Jan 
648 E. 19th St., Brooklyn, N. Y. Prior 

business, he was sales manager for 


of 
to establishin 


the \ B. | Jick ( pany. 

Surviving a1 vidow, Helen; two daughters, Kathleen 
and Madame | Conaty, member of the religious Order 
of the Cenacle, stationed in Middletown, Conn.; two sisters, 
Mrs. Margaret and Sister Mary Teresa, and two 


yr thers. Jar nd Robert A. 


Pree FE & 


Arthur L. Quicke 
OU, assistant 
Felt & Tarrant M 


in Evanston | 


nager of the Comptometer Division, 
facturing Company, died February 23 
Hospital. He was employed by Felt & 
Tarrant for 3 rs and served as assistant sales manager 
[or the last | 
\ veteran of War II, he held the Purple Heart 
Survivors 1n e his widow Josephine; two daughters, 
Ellen and Na hree sisters, and two brothers. 


tr tr & F 


Bernard Dieckhaus, 

haus Stationers, Inc., Philadelphia, died 
in Philadelphia. Funeral rites were 
orning. Mr. Dieckhaus was a member 
Stationers Association. 


tf EF & + 


president of Di 
Saturday, February 6, 
held Wednesd i\ 


ot the Philadelpl 


Edward Berger, 
head ol the West Cx 


facturing Company, 


ist division of American Stencil Manu 
lied January 28 in Prescott, Ariz. His 
a heart attack. Mr. Berger was associ- 
Stencil since the company was formed 


death Was caused 
ated with Amer 


in 1945 
tk bk F - 
Mrs. Loyce Wilcox, 


46, of Waterloo, Iowa, died February 24 at the Schoitz 
Memorial Hospi a kidney ailment. 
She was the Wayne E. Wilcox, owner and oper 
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makes the posture chair in metal 








The new METAL-LUX 
JUNIOR EXECUTIVE POSTURE CHAIR 


There’s a touch of magic in the way MILWAUKEE 
combines the perfect posture principle in metal 
with unprecedented beauty. There are two unique 
accomplishments in this Junior Executive Posture 
Chair . . . first, the ultimate in individualized 
comfort provided by a completely 
self-adjusting posture design . . . 
second, a new concept of beauty 
never before attained in a metal 
posture chair. Appearance sells 
this chair on sight; the experience 
of sitting in it clinches the sale. 
The MILWAUKEE METAL-LUX Junior 
Executive Posture Chair belongs 
on your sales floor. Available in 
a wide range of covering materials. 
Write us for full descriptive details 


covering this chair as well as the 
complete METAL-LUX line. 








Matching 
Side Armchair 


MILWAUKEE METAL FURNITURE COMPANY 


101 N. Campbell Avenue, Chicago 12, Iilinois 
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ator of the Adding Machine Sales & Service Company, 2]9 
E. Fifth St., Waterloo. 

Surviving with the husband are one daughter, a son, two 
grandchildren, a sister and a brother.—AL 


Trt & 


Jerome A. Inwood, 
of Office Outfitters, Inc., Middletown, Ohio, died January 
17 after two years’ illness. He was 35 years of age. 

Mr. Inwood is survived by his widow, Barbara, sons Jeffry 
and Jon and daughter Jennifer, 


y _._ on 
TrTrr & & 


Jesse C. Jackson, Sr., 

59, owner and manager of the Jackson Book Store, 1131 E, 
llth St., Houston, Tex., died January 16 following a long 
illness. He was a natwe of Statesboro, Miss.—]HR 


Jesse T. Hassett, 
stationer and banker of Dallas, Tex., died at his home 
, 


on February 2. He was a native of Bryan, Tex., and a 
graduate of Texas A. & M. College—JHR 


rE PF &F & 


ting 


Bert S. Cory, 

well known in Seattle, Wash., typewriter circles, died last 
February at his home in Seattle. He had been connected with 
the Royal Typewriter Company as a repairman for years. He 
is survived by his widow, Margaret, and a son. 


Underwood Award to New Orleans 
The New Orleans regional office of the Underwood Com- 
pany has been awarded the President’s Prize for leading all 





1953. The branch clicked with a 151.3°4 record beyond 


| regional offices of the company during the last quarter of 
169 quota sales.—JHR 


Write for full information con- 
cerning the new Victor desk stapler 
—today’s best valve in stapling 
machines. 


IMMEDIATE SERVICE 
AT ATTRACTIVE PRICES 


MANUFACTURING ; 

Office Equipment & Supplies Co., Cincinnati. Scanning the de- 

COMPANY aan are, from left, James Robertson, firm president, and two 

300 East 95th Street Chicago 19, Illinois officials of Old Town Corp., George S. Donaldson and Bill 
White, and Globe sales representative Bill Leeson. 





Shoppers’ Eye View . . . Passers-by are treated to a full view 
of the latest in office appliances in the showroom of the Globe 
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___ Outside Dimensions | Inside Drawer | Dimensions Outside Dimensions _| Inside Dre Drawer [ Dimensions 
_Ne. Description Width| Height| Depth "Width h [Height | Depth Ne. _ |Description Width Height | Depth| Width — Height | | Depth 
SAF4X|3 letter drawers, 1 vault 15” | 52” |26¥2”| 12%” |10%” |25%4” GREY OR GREEN CB2CX | All-In-One office, legal 30” [aor [16” | 15%4”|10%”|15%” 
— Ao am amy “10%” |12”—_[23%2” SELECT YOUR COLOR. aaa 11%4”| 9¥e"]15%2" 
SAF4CX |3 legal drawers, 1 vault - vs m= ve . ” “CB3X__| All-in-One office, letter | o7~ lane = 7” - > 
p ew Genes, © | 18” | 52”_|26¥2"| 15%” 11096” |2594” seen tne oes, | 27” |40” | 16 1244” |109%4” 1534” 
___|vault section __ 10%” |15” —[23¥2"_ a = ——_s MR Gee “ee | 11¥2”| 9¥e"}15¥e 
SAF3X |2 letter drawers, 1 vault 15” 40” 2642”! 1214” 11036” 125%” CB3CX | All-in-One office, legal 30” 40” 16” 1514” 10%” 15%” 
Inside dimensions me Inside dimensions —}——— : 
oe vault section = me the: __|_ 10%” /12 2342 vault section 1142”| 9%e”| 1542” 
lia, _18"_| 40” __ 12642” 1544” |10%6” [2534 “Aa Do-All-in-One, letter — 30” |34” | 16” | 12%4”|10%”|15%4” 
f vault section i 10%” 15” 2342” eth pa : 5¥o”| 7” 115%” 
= aomeeine 15” _| 30¥2” |26¥2"| 121/%4” |10%—” |25%4”_ “AA2” | Do-All-in-One, legal | 33” |34” | 16” | 15%4”|10%”| 1534” 
a __| vault section i i Sa 2 I 10%” |12” |23%2” ne phen vo ~ | 5%a”| 7” 115%” 
SAF2CX 1 legal drawer, 1 vault 18” | 30%2”|26%2”| 154” |10%” |25%4”_ “KAS | Do-All-in-One, letter | 39” |3a” | 16” | 12%~li0%"| 15%” 
‘ vault section , ; = 10%” 15” 2342” hn pam “y 1156” 7” 1542” 
cB1x sete ly hens aaa 27” 34” —. 121%” 110%” 15%” ~ AA4X Do-All-in-One, legal ‘ 33” 34” 16” 15/4” 10%” 15%” 
vault section 11%_”| 914711514” Inside dimensions lise"! 7” 1514" 
t 2 vault section | ® 2 
CBICX ete vty od : | 30 34 16 154” 110%” 11534” F2201X | Speci al storager 18” |31” 16” | | , 
vault se tion | 11% 9g” 1152” LITERATURE | | T 2 - ; 
CB2X | All-in-One ietter | a7 lao lie 19 loaen clones AVAILABLE CBEX | Special storager | i731 30144 16 
| Inside dimensions ; }-- jo ——— | inside dimensions . ete | | | 
| vault section | 4472 978 — | vault section | 1642”| 21” | 15%4” 


IF LOCKS DESIRED, ADD LETTER “‘L'’ AFTER CATALOG NUMBER. 


The STeclmaslerd * Vy0'a Beard stim, 9. 63,0. y. 


























TWO-MARKET 


SALES APPEAL WITH 
__ THIS NEW TAYLOR WALL-SAVER CHAIR 


——— 


The wall-saving leg, exclusive with Taylor in the 
office chair field, makes this brand new Taylor 
design ideal for these two markets: 


1. Private office use; 
2. Institutional contract sales. 


The brighter, more colorful interiors of many of 
today’s offices, hospitals, schools and libraries 
demand chairs of equally pleasing design 

and variety of colors. 


The 1116 can be ordered in birch or genuine 
walnut in a choice of finishes with a wide 
selection of colors in top-grain leather, gros point 
or Naugahyde upholstery. Write today for 

prices and details of the new 1116. 





Silhouette shows attractive 
modern lines. See how 

rear legs slant out far enough 
to hit baseboard and keep 
back of chair from marring 
wall. Lower maintenance 
cost for painted walls is an 
added selling point. 









1116% 


Companion swivel 
desk chair. 


TH e Taylorenar COMPANY 


Bedford, Ohio 
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NOMDA Members Tell 
(Continued from page 42) 


[ ha t ore than 15 conventions only for the 


itest developments and new products 
lo visit wit y friends and exchange ideas. 


many tuumes over by attending con 
1s, tak new ideas and thoughts to apply in 


Ed McH Paul Service, 808 Main St., Cincinnati 


ventions because I feel that possibly, 
an do something for the general good 


{ SI i 
of the industry h provides our living; to see the various 
es which the manufacturers are wholesaling through 
ers; wat demonstrated by experts; clasp hands 
friends of long standing; and maybe 
som rls of business wisdom from those far 

han | 
r C. i St. Louis Typewriter Company, 805 

Pine St., St. L Mo.: 

Why do | ventions? Well, I don’t really know, 


miss a convention always leaves me 
possibly am not interested in my own 
et alone missing the fellowship and 

of a great bunch of guys. Conventions have given 
etter pre tus of my fellow competitor and I have 
to recog him as a pretty good fellow and I do 
g has become mutual. Ideals galore and 
hines plent ire always available.” 


O. Waedekin, American Typewriter Office Machine 
nd St., Milwaukee 3, W1s.: 

s because each one is a new experience 
ind | orward to the next one with keen antici 
ind | Here I have the opportunity to see and 

the very latest in all types of ofice equipment, supplies 
sori | should I have a problem, I have always 

representatives, exhibitors and 
st ¢ in their efforts to assist me.” 


( turers 


B. Cor Vanager, Friden Calculating Machine 
19-311 § more St., Evansville 8, Ind.: 

onventions because I have always 

without tion, both on the local as well as na 

meeting I have ever attended has 

1d n the form of ideas, new lines, new 

e more than offset the cost. In fact, 

attended, if I had to pay the associa 

the b that have been derived in the years past, 

ha several thousands of dollars over and 


nt 


Fred Rot ngelus Typewriter Company, 531 S. 

§ g St., 1 s 13, Calif.: 
entions is beneficial for the stimulat 
ffect it | he operation of a business. The injection 
and iewpoints garnered from successful 
erchants across the nation together with the aid of finding 
rs to mut roblems allows me to keep my business 


Office Machines Company, 1002 
Wash.: 
The usual tl we see of course, are the new models 
hines, p1 t and future; the meeting with the manu 
inge of ideas and methods; the good 
p and t portunity to secure new and profitable 


ings I fand that the best value that | 
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Just One of Many 


Indiana Chairs 


-B i G- 


Bonus-Business Builders! 


Indiana Chairs build big bonus business . . . the 
EXTRA sales volume assured by extra quality. 
Their fine, durable wood construction brings cus- 
tomer satisfaction . . . repeat business. National 
advertising makes the contacts . . . Indiana Chair 
dealers see sales soar! Let Indiana Chairs start 
to build big bonuses for you—today. 


Trione, Ca 


JAS 2, INDIANA 











MEMBER OF WOOD OFFICE FURNITURE INSTITUTE 





receive is the desire to return to the old grind with an 
inspiration and enthusiasm to make my business better than 
ever. 

Mrs. E. M. Stemp, Stemp Typewriter Company, 528 State 
St., Madison 3, W1s.: 

“I feel that any typewriter man who operates without 
attending a local or national organization is very similar to 
the ostrich who has its head buried in the sand. I know 
that I have learned more by talking to other dealers and by 
visiting the exhibits than I could have in any other way— 
besides I feel that the personal contacts should be kept fresh 
by these yearly visits.” 

B. R. Swanger, Metropolitain Typewriter Company, 18097 
Sorrento Ave., Detroit 21, Mich.: 


“I want to tell you how much Mrs. Swanger and I en- 
joyed the convention last year. It was great! We never got 
so much good information and so much value out of any 
meeting we've ever had. Believe me we'll be there in St. 
Louis in 1954,” 





Presentation .. . J. D. Romano, NOMDA president, presents the 
charter of affiliation with NOMDA to Sam Flake, president of the 
newly organized Arizona group. 


The presentation of a charter signifying its affiliation with 
the National Office Machine Dealers Association was the 
motif for the largest gathering of office machine dealers ever 
held in the state of Arizona. The meeting took place on 
February 6 at the Green Gables in Phoenix and was attended 
by 66 people. Wives were on hand to enjoy the festivities 
and several visitors were there from Los Angeles to give the 
fledgling group a rousing send-off. 

The charter was presented by NOMDA President, J. D. 
Romano of Fresno, Calif., who told of the many benefits the 





New Officers . . . Mark Peterson, secretary-treasurer; Sam Flake, 
president; and Lee Hayes, vice-president. 
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Extensive thought has been given by the 
Jasper Desk Co. to the dealer problem 
of developing a program designed to 
stimulate sales and to support general 
sales effort. In simplified form, it can be 


broken down into four basic steps. 


(1) Give the salesmen a proven office 
furniture line, manufactured by a de- 
pendable company willing to back 
up its product. 


Carry an established name product 
with a line broad enough to suit 
every need. 

The 6FC84 shown above is the 


executive desk in the Jasper 
Desk Co., Cosmopolitan Series. 


HOW A SALES FORCE Is 
SPARKED INTO ACTION 


The Jasper Desk Company 
supplies more than product 


(3) Make it possible for each salesman 
tO meet competition on quality or 
price in traditional or modern design. 


Provide your sales force with a va- 
riety of effective selling tools. (cata- 
logs—direct mail folders—mat and 
electro services, etc.) 





For further information and literature, 
write to Dept A-44, Jasper Desk Co., 
Jasper, Indiana. 
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The Brand for 


, * Flagship is curl-proof, 
not just curl-resistant 


* Flagship’s metallic back 
means extra wear, easier 


handling 


* Flagship makes sharp, 
». permanent copies 


* Flagship allows smudge- 
_Tess erasures 











ALLIED 


Every Demand 


Read How FLAGSHIP’S Patented Metallic Back Helps 
You Hold Your Inventory Down... Push Profits Up! 


lf trying to satisfy the many different demands, tastes and whims of carbon paper 
purchasers has saddled you with an inventory overfat with different brands, weights 
and finishes — you'll want to read every word of this. 


But we’ll tell you right away — you can solve all your problems with one line — 
metallic back Flagship. 

Like Topsy, most stocks of carbon paper just grow. First, a basic stock. Then 
special numbers for special customers. Then new items as they come out. Then 
this, then that. Today, for every carbon paper number a fellow can sell, the chances 
are he’s carrying two nobody — even in his own organization — understands or 
wants! Dead stock piles up... and dead dollars that could be pulling profits in 
other merchandise. 

But that can never be the picture when you carry Flagship. Because of its 
patented metallic back and scientific carbon balance you can actually sell more 
carbon paper and realize bigger profits with less stock! Here’s why: 


A With Flagship you don’t have to load up with “fringe” weights and intensities. 
Flagship is so ingeniously constructed, inked and finished that a few numbers do 
all the jobs there are! 

B The simplified Flagship line is easier for your sales staff to explain and sell. 
And the crisp, metallic back — looks, feels and is clearly superior — gives your 
people something new and tangible to talk about! 


C When your customers need more carbon paper they'll come back to you for 
easily recognized, easily remembered Flagship! 

Quite a story? There’s plenty more to it — other ways that Flagship speeds turnover, 
widens profit margins, gets new business and steady repeats. A postcard or letter 
today will bring you the whole eye-opening array of facts. 


CARBON AND RIBBON MANUFACTURING CORPORATION 
General Offices and Factory: 165 Duane Street, New York 13 
Western Office & Warehouse: 3404 So. Main, Los Angeles 7 


OA — 4/54 








Ken 
Tl 
locat 
ginn 
TI 
for t 
chee: 
Buck 
are * 
both 
pany 
and 
A 
Was ; 
can | 
Kent 
with 
Pre 


blatt, 


Com: 
At 


Busin 
630 N 
List 
for co 
Suc 


usage 


OA — 











from being a part of the national 


Sam | president of the Arizona organization, 
P ed, stat t was the intention of the Arizonans to 
part tional affairs as well as to see that the 

ne wv n good order. Already the dealers in 

rea ha ted greatly through their having or 

r la k ation, Mr. Flake indicated, and he 
expected that ore progress would be forthcoming. 


Those wh thi 
were Hal Pettit, ‘ 


trip to Phoenix from Los Angeles 
ornia Typewriter Exchange; Mr. and 


Mrs. Norbert West Coast Platen Company; Ted 
Allen, R. ¢ Company; Robert Picou, California 
Ribbon § Company; Mel Kansteiner, Reming 
ton Rand | I lhornton, Addo-X, and Ray Gordon, 
erwood, | Romano and NOMDA’s executive 
sec vy, Ha , also were present. 





Unusual Policy Keeps Stock of Rush 
Erasers, Refills Fresh at Dealers 

C. M. Sarg manager of the Rush-Eraser Divi- 
npany, Inc., announces the success of 


egard to replacement of merchandise, 


ng dealer ep a fresh stock. All soiled and dam 
ized Rush-Era | refills are taken back from dealers 
replacement new, fresh merchandise without charge. 


has three points, namely: 
guarantees every Rush-Eraser and 
users the service they have a right 


satished with either of these products 
m returned at its expense. 

), the Eraser Company, Inc., will 

hange the merchandise, if desired, for replacement, or if 
so indicated wi nd the full purchase price, including 
ny transportatic iarges the user has paid. 

ery perso! ompany selling Rush-Erasers is author- 

the company to extend the above guarantees. 


Kentucky Pen Shop Stages Grand Opening 
grand oj g of the Kentucky Pen Shop at a new 

607 S. Fourth St., was an event of the week be 

Louisville, Ky. 

enthusiast eption to the attractive larger quarters 

firm, “write and light headquarters since 1939” was 

g to oldblatt, president of Goldblatt, Bader, 
Buc r & Ce Inc., Louisville. Afhliated companies 
ipany, Inc., and Artcraft Card Shop, 
Memph Tenn.; Kentucky Pen & Specialty Com- 
Che Pen Shop, Inc., Nashville, Tenn.; 
ind Ohio Pen ‘ iny, Inc., Cincinnati, Ohio. 

\ gift to a ng the store during the grand opening 
was a register¢ num key token and chain. Lost keys 
an be droppec iny mailbox and will be delivered to 
Kentucky Pen Shi [he registered number can be checked 
lential files to determine ownership. 
erating firm is a son of Robert Gold- 
opriet« Star Typewriter Company, Chicago. 


Commercial Education Films Available 
supplement is now available free from 
ns, Film Center Building, Suite 409, 
York 36, N. Y. 
130 titles of rental motion pictures 
teachers and training directors. 
Such subjects a unced typing and correct telephone 


OA— 4/54 





THE LINE OF 


“MARKING DEVICES" 


AROUND 


—_ THE 








— PLUS — 
ANEW ITEM thot is in orect demand 


by GROCERS-CHAIN STORES-SUPER MARKETS .. . 


THE NEW “CROWN HERCULES” 


PRICE MARKING KIT and PRICE MARKERS 


Available in two sizes of type and Four 
different band arrangements. 
e 


FOR FURTHER INFORMATION 
WRITE DEPT. PM 











R. A. STEWART: CO. INC. 


80 DUANE STREET NEW YORK 7, N. Y. 








Patent No. 2248355—D128118 





ARKLEY 


pile tp 
AAS 











Never has there been a more pressing need for stepped 
up office efficiency. For this reason, Barkley Plastic Tab 
should be demonstrated to every office manager. Barkley 
Plastic Tab file guides and card guides bring greater 
ease . . . speed efficiency to filing routine. The 
erystal clear plastic tab angled for greater visibility helps 
to make “filing and finding” effortless. If the value of 
a product is proven through performance, Barkley Plastic 
Tab deserves special mention. Make it “your business” 
and “good business” to see that every company in your 
community knows about Barkley Plastic Tab. 





Established 1921 


(. L. BARKLEY & C0. 


Muniufucturers of Piling Supplies 


1220 W. Van Buren St. Chicago 7, Ill. 
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In Other Lands 
Continued from page 58 


left, himself, Duncan Jones of Pembroke and Ernest M«c 
Knight of Ottawa. 

Mr. Cruikshank stated that the new addition to the com 
pany’s plant provides three lines of production, one for hling 
cabinets, one for desks exclusively and one for the special 
department. 

The president stated he was proud of the dealer organiza 


tion across Canada. 





AUSTRALIAN NEWS 


W. BEECHAM, Correspondent 
Box E256, G.P.O., Perth, W.A, 





@ IT IS NOTICEABLE of late that more and more adver 
tising, especially in the trade press, is being done by Aus 
tralian distributors of office appliances, and at the same time 
more and more office executives are becoming machine 
minded. 

With today’s short working hours and high wages, to 
gether with a serious shortage of efhcient female office 
workers, it has become evident that in many cases machines 
must replace human hands. Moreover, it steadily is being 
realized that the work done by appliances is more accurate 
and faster. 

An increasing number of manufacturers of office appli- 
ances are springing up, but in general the major appliances 
still have to be obtained from overseas, in many cases from 
the United States. 

Among the recent new office supply firms are: The Ajax 
Furniture Co. Pty. Ltd., capital £50,000, 129 Princes High 
way, Arncliffe, New South Wales; Office Appliances Pty. 
Ltd., capital £25,000, c/o V. H. Benson, 160 Castlereagh 
Street, Sydney. 

* . * J * 

T. R. Services Pty. Ltd., incorporated in New South 
Wales, with capital of £1 million in £1 shares, manufac 
turers of and dealers in intercommunication telephones and 
services, has opened an office at 97 Wellington St., Perth, 
with H. C. Tulk in charge. Another firm opening in West- 
ern Australia is Kalamazoo (Australia) Ltd. (incorporated 
in Victoria.) Capital is £100,000. Firm manufactures and 
deals in loose leaf ledgers, binders and other office requisites. 


* . * * * 


The Tariff Board will hold public inquiries March 22 


and April 12 in Melbourne and Sydney respectively, on the 
rates of duty to be imposed on paper charts imported into 
the Commonwealth. 
* * * * * 
Improvement in imports of stationery supplies trom over- 
seas is shown in the latest figures released by the govern 
ment statist of South Australia. These show that whereas 
such imports, in the five months to November 30, 1952, 
were valued at £161,705, in the same period to Nov. 30, 
1953, they were worth £248,898. 
* * * * + 
Australian manufacturers of office appliances have noted 
with satisfaction that the high rate of labor turnover ap- 
parent since the war has begun to slow down. Highest 
turnover is still female ranks, but this is showing pronounced 
improvement. 
* * * + + 
There is some resentment regarding the recent New South 
Wales Compulsory Unionism Act which compels every 
worker to become a member of a trade union, Three Queens 
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DETAILS 








for extra strength—heavy stretchers to 
reinforce legs; and all joints are double 
doweled. 





For easy movement—case hardened steel 
glides, with cushions of resilient rubber, 
are applied to the bottom of each leg. 





fora hard wearing surface—the finish is 
hand rubbed with pumice and oil. 


} 


j 





for easy back support—spindles are 
turved to fit the small of your back; back 
posts are steam bent, 








CONSTRUCTION 


.H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
































No. 1949S 





“UTILI-CHAIR” 


In Genuine Walnut and Quartered Oak 


Take another look. Here’s a chair that has everything to produce profits! 

HERE’S WHY—It’s offered at a surprisingly low, sales producing price. Yet the 
famous Utili-Chair is quality made. From the seasoned walnut and quartered oak to 
the hand-rubbed finish . . . it's a Gunlocke chair! 

Furthermore, it’s a chair of a hundred uses. It goes everywhere. Hospitals, radio 
stations, meeting halls, conference rooms... wherever people meet, visit or work. 
The Gunlocke Utili-Chair is big enough for 
comfort but small enough to save space and 
permit easy movement. 

The result? Quick turnover and handsome 
profits for you—a truly amazing profit produc- 
ing value. 

If you aren’t carrying the Gunlocke Utili- 
Chair now—write today for further informa- 
tion. You owe it to yourself. 


a 
The W: H. Gunlocke 
Chair Company will re- 
pair or replace, at its 
option, any Utili-Chair 
(1949S) judged to be de- 
fective in either work- 
manship or material. 

MW. W. GUNLOCKE CHAIR COMPANY 
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Now is the time to push the sale of five drawer two 

ne filing cabinets. Office space rentals are still - 

. . e rth 

climbing ... Floor areas are becoming more and desk 

more valuable. For this important reason man- - 

agement is showing greater-than-ever interest in ae 

floor space conservation. Peerless” five drawer 22. I 

a = filing cabinets offer 25% more filing capacity _ 

ri Vir. 

than standard four drawer files. This permits a Coas 

is 20% saving in space required for filing cabinets. a 

sars¢ 

show the buyer And, of course, your customers will favor the than 
: incre 

all these many outstanding ‘Peerless’ design and con- aver 
PEERLESS features struction features that provide smart styling for mer¢ 
— , its d 

wo the modern office...rigid construction for long ol 

service ...easy drawer operation for easier, chair 

faster filing. 

Sloa: 

“Peerless” Five Drawer Cabinets are available in Ha 

letter and legal widths and with interchangeable mana 

s an an 

Clever side-locking fol- compartment drawers for card-filing. Card draw- VM 
iViT 

lower locke ave adjustable ers can be in combination with letter drawers ment 
with easy pressure on | 
release hinge. as desired. those 
stores 

Write us for more details and dealers’ offer. oo. 

Ivir 

partn 
Special ball and roller Convenient thumb latch chanc 
bearings suspension built into drawer pull ae 
slides provide full support eliminates fumbling with f , 
and easy operation. separate latch. 

Marc 

Ed\ 
for M 
The a 

: , , Miz 
6602 Hasbrook Avenue, Philadelphia 11, Pa. New York Chicago Dallas Los Angeles — 
S | 
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Co is to cl nge the validity of this act on behalf 
of a group of ¢ organizations. 

> > > > * 

When price I was removed from all merchandise 


in Western A here was a feeling that prices would 


rise considerably rveys fail to support that view. In 
the office appliance d it would seem that prices are, on 
h vhole Ql 

Agents handling sorting systems and graphs of various 


kinds report a s rease of sales. It would seem that 


any cases 


promotes many others, as an exec 
itive without tl ids notes the increased efhciency 


il ry) ther 








ID 
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R. H. Sprague, years an important member of the 
staff of Weis Manufacturing Company, dropped in at OA 
for a brief visit Fe iary 10. During 20 of those 44 years 
he also serves tary of the Monroe School Board and 
wo years as ] He had spent the week end with 
his daughter Vhitewater, Wis., the occasion being his 
birthday. The his call he expected to be back at his 
dgesk 1n the W pany’'s office in Monroe, Mich. 

W. A. Larson George Weygant of L. M. Bickett 
Company favored O e ApPLIANCEs with a visit February 
22. In their bri they had copies of the new Bickett 
atalog and ma ieces and samples of Bickett chair mats. 


Mr. Weygant |! 


Coast. Elsewher 


returned from a trip to the Pacific 
s issue is an item telling of the ap 
manufacturers’ representatives. Mr. 


pointment ol 


Larson reported 1953 total sales were 25 greater 
than the year ling and that the chair mat volume had 
ncreased 35 He anticipates a gain of one third in 1954 


The Bickett Company is pursuing a 
which is opening new sales avenues for 
ttention is given both to the chair mats 
ginal product, which is the Respirator 


ove! ast year §S ré¢ 


lising po 


merchan 
its dealers. Spe 


and the compat 


lalr < ushion 





Sloane Promotes Harry M. Pearson 


Harry M. Pe vice-president, has been appointed 
nanager of W. & J. Sloane’s contract division, according to 
iN announcement by W. E. Griswold, Jr., firm president. 

Mr. Pearson, rly manager of the New York depart 


ment, will co-ordinate all branch contract activities with 


those of the New City office. The four main Sloane 
stores are locat New York City, Washington, San 
Francisco and Bever Hills, Calif. 

Mr. Griswold d out the integration of the four de 
partments will more efficient service, increased mer 
chandising s« ind more advantageous prices to the 
pub 





Marchant Names Temple Agency Manager 


Edward | I 
tor Marchant ¢ 


has been appointed agency manager 
tors, Inc., at their Lexington, Ky., office. 


The announcem¢ ; made by Edgar B. Jessup, president 
of Marchant. The agency office at 802 Euclid Ave., will con 
tinue under the dit n of Emmet J. Kapp, service manager. 
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AMERICA’S LEADING 
HOTELS 


...+ Buy Chairs with the Most 
Skilled Deliberation 
and Care 





Ballroom of the famous 
Palmer House, recently 
furnished with Rest-All 
Model 500 Aluminum Chairs. 


MORE AND MORE ARE 
CHOOSING REST-ALL ALUMINUM CHAIRS 


. @ STRENGTH, DURABILITY, BEAUTY, 
low cost maintenance and repair, facility 


of stacking and ease of handling, com- 





fort these are some of the major points 
of seating equipment which the buyers 
for the nation’s leading hotels check 
rigidly before making their purchasing 
decision. It is significant that Rest-All 
Aluminum chairs are coming out on top 
after such careful deliberations, as first 





— choice of an increasing number of these 
famous hotels. Recent Rest-All purchasers 











in the hotel field include the Roosevelt, 
N. Y., Palmer House, Chicago, Deshler- 
Hilton, Columbus. It seems reasonable to 
expect that you, too, will find top quality 
of design and construction in the Rest-All 
Line. As a dealer, it may well pay you 
to investigate. Write for literature, com- 
plete details. 


oO 
HAIR COY, 


28 W. MADISON AVE., YOUNGSTOWN, OHIO 


Or EE 
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ROWLES is the 
dependable source for all your 


SCHOOL EQUIPMENT 


%& Classroom Seating *% Chalkboards 

*& Primary Furniture *® Bulletin Boards 

& Tables & Chairs & Aluminum Chalkboard Trim 
*® Library Equipment *& Framed Blackboards 

& Piayground Equipment *& Blackboard Erasers 

& Vocational Furniture *% Window Shades 

%& Teacher's Desks *& Darkening Shades 

& Misc. Classroom Equipment *& Darkening Channels 


Rowles offers you a complete line of high quality School 
Furniture and Equipment—everything you need to provide 
your customers with the specialized kind of service they need. 


Rowles School Equipment has been a favorite for more than 
50 years. Make Rowles your headquarters for all your school 
equipment needs. Enjoy the benefits of the Rowles trade- 
mark, the convenience of one centrally located source .. . 
and the profits on every sale you make. 


While for the latest Rowles School Equipment 
cataleg and complete information on the Rowles 
Dealership program. 


E. W. A. ROWLES COMPANY 
ARLINGTON HEIGHTS, ILL. 
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Name Officers of Underwood All Star Club 
Officers of Underwood Corporation’s All Star Club for 
1953 have been named among four high producers in sales, 
President is S. P. Zimmerman, Zimmerman’s Office Equip- 
ment & Supplies, 2317 Argonne Road, Portsmouth, Ohio, 
His record was 334.3% of quota. 






S. P. Zimmerman 


W. G. Fletcher L. P. Bahan 


Vice-president is L. A. Harp, Business Equipment Com- 
pany, 326 N. 7th St., Crystall, Tex. He sold 270.3% of quota. 

Holding the post of secretary is W. G. Fletcher of 1016 
Hampton Road, Sacramento, Calif., a salesman in the type- 
writer division who produced 263% of quota. 

Selected treasurer is L. P. Bahan, 3008 Wilshire Drive, 
Baton Rouge, La., a sales agent who sold 226.6% otf quota. 


Oakville Division Appoints Robinson 

The Oakville Company Division, Scovill Manufacturing 
Company, manufacturers of paper fastening devices, has 
announced the appointment of John K. Robinson as repre- 
sentative in the states of Ohio, Indiana, Kentucky, Michigan 
and West Virginia. 

Mr. Robinson succeeds Neilan N. Short of Harry L. Short 
& Son, who recently relinquished the Oakville line in this 
territory because he lacked the time necessary for carrying 
out his extensive responsibilities. 

Well known to the stationery trade in his area, Mr. Rob- 
inson will maintain headquarters at his home, 1304 Hurd 
Ave., Findlay, Ohio. 


NCR Opens New Orleans Office 

The National Cash Register Company formally opened its 
new office at 1806 Canal St. in New Orleans on February 11. 
The building has 13,600 square feet of floor space for the 
display of cash registers, adding machines and accounting 
machines.—]HR 


Move Offices of Manifold Supplies Company 

The Manifold Supplies Company has announced removal 
of executive offices including sales, order, purchasing and ac- 
counting departments to 19 Rector St., New York 6, N. Y. 





Office Supply Firm Opens in Chardon, Ohio 

Broughton Office Supplies has changed its location from 
Burton, Ohio, to Chardon in the same state. The address of 
the firm is 129 Main St. 
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Shredmaster 


_ Z 
Ccrpcration 


A DIVISION OF SELF WINDING CLOCK COMPANY, 
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215 Willoughby Avenue, Brooklyn 5, N. Y. 


Inc. 


The Shredmaster Corp. 
215 Willoughby Avenue, Brooklyn 5, W. Y. 


Please send me circular #4 and full details on 
the new Shredmaster Bantam 10” and your 
dealer terms. 


Dietetic 
Company a 
a 


City SaaS SS Sl 





7'°S HERE! \ GREAT NEW “ECONOMY” LINE! 
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5530 Ségléwer PILOT EXECUTIVE DESK Stat 
25tl 
O 
12:3 
danc 
‘Good-looking, sturdy, moderately priced Febr 
steel desks and tables especially designed ane 
. , A 
to appeal to the hard-to-sell, price-conscious dinn 
buyer. The 5530 PILOT line offers many the 
refinements and construction features pre- 12:31 
viously found only in higher priced lines. abse1 
Non-glare linoleum tops, aluminum edge Fer 
. th 
trim, baked enamel finish, nylon drawer =n 
guides, and other features too numerous Da 
to mention. taini 
av-3055 Séyléner PILOT COMPANION TABLE ment 
Barn 
the | 
ing t 
Pr 
bers | 
D. 
Dealers! You'll find a ready R. 
market for this good-looking - 
utility line among business and G 


professional offices, schools, 
banks, factories, institutions. Lil 
The 5530 PILOT Desk and L. 
Table Line shown here bridges 








the gap .. . enables you to G. 
close sales you might other- Aft 
wise miss. Feature the 5530, conti 

and increase your profit po- 

tential, 

Roge 
$-5530 Shgliner PILOT SECRETARIAL DESK Ro 
‘ 
troit, 
ment: 
Write for Prices, Descriptive Literature, and Complete Specifications. tional 
Ings | 
Th 
ORNA-METAL, INC. + 2412 SO. SEVENTH ST. - ST. LOUIS 4, MO. niture 
and | 
Inc) 
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Meetings and Dinners 


Continued from page 72 


M n Nathan, Charles S. Nathan, Inc 

I) Krame D ‘ramer, Inc 

( 1€ Aller 

Right B. Hoff, H Holst and Frederick G. Stroble, Clark & Gibby 

John Kalmus, Kaln Golden, Inc 

} Gilbert ar } Brazier, Metwood Office Equipment Corpora- 
ph Walla Mass, manufacturers’ representatives. 

I nk Bra Henderson, Jos. Paterson, Howard M. Jacobs, 

J h A. Gandt and O r E. Widman, Desks, Inc. 

Joseph Rube sing Machine & Equipment Company. 

I " J. Fre nufacturers’ representative. 

Joseph Weir Kramer and Ben Kramer, David Kramer, Inc 


niture Corporation. 

I ) Bloempot Company 

Lee T. Bierbri« Bie rier Chair Company. 
Edwir Steir Robert B. Hayward, Miss Kathryn Kissane and 

Henr Hoth, Mace er, Inc 

Ben Blatt, Sidney Gelder and Victor Scheinman, Cole Steel Equipment 

4. S. Lang, Mant le 


James C 


k Company. 
Pearson, A 
Shoppes, Inc. 


Pearson's Sons, Inc. 


Werfel, Her es Seating Company, Inc. 

Ben I ow and H Lakow, Samuel Lakow, Inc 

Louis Constad, Cl Nathan, Inc. 

Bert Shubert, B. L. Marble Chair Company 

r. H. Nyman, Sha Walker Company. 

Sherwood B. Gz: George J Belzel and Charles C. Gunterberg, 
Blancha B « 

Robert Penny, Ps Company. 

Abraham Ga I Office Furniture Company 

W am I, I Steel Sales Corporation 

( H. Re I ym Rand Ine. 





Stationers 12:30 Club Celebrates 
25th Anniversary of Founding 
One of the s unique organizations, the Stationers’ 


its 25th anniversary with a dinner 


lance at the A sador Hotel in New York City on 
February 27. | the first function in the Club’s 25 years 
n which the re participants. 

\ social an vship hour preceded a sumptuous beef 
fit Interspe g the dinner courses, the orchestra kept 
| ny the dance floor. Being a typical 


12:30 Club gathering, wall flowers were notable for their 
ined in the merriment. 


7 
S 
- 


Ed Lowenthal, Biddle Purchasing Company, chairman 
of the program c \ittee, took a brief turn at the ‘mike’ 
to welcome all tl ners. He reminded them that this was 

emorable « the history of the association. Ob 

ning a voc ( pression of pleasure with the arrange 

its from the group, he introduced President Ralph 
Barnett, Blaisdell Pencil Company. The president expressed 
he hope that d find much fun and pleasure dur 
ng the eveni 

Present at this ¢ iffair were the following charter mem 

Cl ( he ( 

D. W. Briggs, S Rubber Company. 

R, W. Muelle terbrook Pen Company. 

s Wacl rican Pencil Company. 

G. C. Whee \PPLIANCES. 

Life embx were. 

L. F. Cara Nor-Wood Company, New York, N. Y. 

G. D. White, A » Products, Inc. 

Aft in t floor show the dancers’ enthusiasm 

ontinued we early hours. 


Roger Young Addresses NOFA Chapters 
R I W. Yo 


. as just col ted 


manufacturers’ representative of De- 
a series of guest speaker engage- 
the Mid-West Chapters of the Na- 
\ssociation. The last of these meet 
i on February 1. 

talks was “Why Wood Office Fur- 
ng stressed the desirability of wood 
ind leather furnit n today’s modern decorated offices. 


oge 
troit h 
ments covering 
tional Ofhce Furr 
in 


Phe bject of tl 


eram was the showing of a narrated 
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%*% GARY Depositories provide positive 
hold-up protection for your customers 
who do a substantial cash business. 
Gary also keeps money or deposits 
safe from burglary and fire. There's o 
floor safe or money chest in the broad 
Gary line to meet every commercial 
and home need. Ask about a Gary 
dealership, now. 


Model D3000 safeguards cash 
collections of dairies, bakeries, 
cleaners, etc. Merc. “E” rated; 
Underwriters Group 1 Relocking 
Device Labels. Wt. 750 Ibs. 











Model Inside Hopper Upper Comprt. Lower Comprt. 
D2390 3x5x10%" 8%x15%2" 16%4x8%" 

D3000 3x5%%x8 Ye" 9x10x10%%” 16x10x 10%” 
D888s 3% x7x 10%" 12x 12x17” 18¥%ex12x17” 

















Write for catalog showing 30 models and price list 


GARY SAFE COMPANY 


1020 Crocker Street e Los Angeles 21, Calif 
Gory means QUALITY!’ 


In money chests 





A typical installation of the Huntington 190 series 


Furniture by 


= always in good Taste 








Designed by Jorgen Hansen and Jens Thuesen 
to please the most particular client 

The Huntington name is your guarantee of 
quality materials and workmanship. 


MAIL TODAY 
HUNTINGTON 








Please mai! complete information 
about Huntington furniture to 





CHAIR CORPORATION 


HUNTINGTON, WEST VIRGINIA 








Huntington Chair Corporation, Huntington, W Va 


Attach to your letterhead and mail to 


OA 
Company 
City 


Permanent Showrooms: Huntington, Chicago and New York 
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Muay automatic electric eraser 





good profit maker with a wide market 





Get your share of the profitable electric eraser business. Sell 
the fully automatic Barber-Colman electric eraser with exclusive 
self-starting feature. Just pe it up and start erasing. Quickly, 


smoothly erases pencil, ink, type . . . fine lines or solid blocks. 
A valuable timesaver needed by engineers-draftsmen, 
architects, artists, business offices, schools, studios. 
Carefully balanced palm-fit for effortless erasing. Quiet, 
efficient, trouble-free 115V, 60C a-c electric motor. 
Highly dependable . . . thousands in use. A good-profit, 
good-selling item for you. Write now for prices and 
descriptive folder. 





Baten 





ERASER 





BARBER-COLMAN COMPANY, Dept. D, 1244 Rock St., ROCKFORD, ILL. 





PAPER PUNCH 


Simplest, surest paper punch made. Punches all 
3 holes for 3-ring binder sheets at a single squeeze. 
No adjustments to make, no gauges to set, no 
places to mark. Just insert sheets and squeeze! 
Accurate and trouble-free. Weighs less than 16 
ounces; fits brief case or desk drawer. $3.75 list. 








Order from your Wholesaler 


MODEL 3... Punches 3 holes 
\%" dia., spaced 4%" on centers, 
4%" from back binding edge — 
standard spacing 11"x8'4" sheets [° = + 


ix 


“PAPER PUNCH | 











NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 


WESTERN REPRESENTATIVE-HARRY HENKEL ASSOCIATES 
Western Merchandise Mart, 1355 Market St., San Francisco 
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color film, “From Tree to Desk,” illustrating the complete 
process in the manufacture of wood office desks. This film 
is presented by the Jasper Desk Company, represented by 
Mr. Young. In addition to serving Jasper Desk he is sales 
representative for Cardinal Sales, Inc., and Quigley Furni- 
ture Company. 


New York Stationers 12:30 Club Elects Officers 

The New York Stationers 12:30 Club recently re-elected 
the following ofhicers for 1954: 

President, Ralph Barnett, Blaisdell Pencil Company; vice- 
president, Edward J. Healy, Wilson Jones Company; secre- 
tary, George F. Grifhths, Jr., Noesting Pin Ticket Company; 
treasurer, Dwight N. Briggs, Sun Rubber Company, and 
chairman of the board, Philip G. Tagley, Consolidated 
Loose Leaf Inc. 

Chairman Edward Leventhal headed the entertainment 
committee for the silver anniversary dinner dance on Feb 
ruary 27 in the Ambassador Hotel. 

Chairman of the annual outing committee, Louis Wachtel, 
American Pencil Company, has made arrangements to hold 
the outing in June at the New York Athletic Club at 
Travers Island, Westchester, N. Y. 


Mohawk Valley Holds Get-Together 

The second annual Employer-Employee Night was ob- 
served by the Mohawk Valley Stationers’ Association Feb- 
ruary 10 at the Yahnundasis Golf Club, New Hartford, N. Y. 

Chairman James Hickey, Pfleeger Business Equipment, 
Inc., Utica, N. Y., presided and Vernon R. Evans of the 
Vernon R. Evans Company, also of Utica, immediate past 
governor of District 2, introduced the guest speaker, NSOEA 
President Walter H. Miller of Otto Ulbrich Company, Buf 
falo, N. Y. His timely talk won him a standing ovation. 
Representatives of local groups then were called on for 
comment. 

A turkey dinner in a candle-lighted atmosphere concluded 
the meeting. 





NOMA Announces Speakers 


For 35th Annual Conference 


The National Office Management Association has an- 
nounced the names of three prominent 
thorities who will address its 35th International Conference 


& Exhibit in St. Louis May 23-26. The speakers are: 


management au 


Jack C. Staehle, director of industrial relations for Aldens, 
Inc., Chicago; Dr. Cylvia A. Sorkin, noted consultant and 
employment counselor of St. Louis and Chicago, and Walter 
Reilman, head of management services for Ern& & Ernst, 


St. Louis. 





W. Reilman 


J. Staehle Dr. Sorkin 


Supplemented by a giant business equipment exposition, 
the conference will be staged in the Jefferson hotel and the 
Kiel auditorium. The exposition, it was announced, will 
remain open one additional day after the conference closes 
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NATIONAL 


Lets Your Customers 


See What They Wint- 


with this 
New Catalog Cover Selector 


Showing a swatch or sample to make a sale is good 
business in any field. That’s what National has done 
to boost your catalog cover business with this better, 
complete Catalog Cover Selector. It shows a diverse 
line of binding materials, color stampings and in- 


NATIONAL BLANK 
COMPANY 


HOLYOKE, MASS. ° BOSTON ° NEW YORK 


192 


Overall size 11%” x 12%” 
2” ring capacity * Heavy duty metal hinge 
Fibre back with label holder * Aluminum lifters 


dex tabs — makes it easy for sales, advertising, pro- 
motion people and others to say, “This is the right 
catalog to represent our organization!’’ See your 
National representative or write for complete details. 


Includes: 


@ 25 rich binding materials identified by code number 
@ Illustrations of all stock mechanisms and styles of binders 


@ 7 colored stampings on acetate sheets to place over various 
bindings to check different effects 


@ 12 cover panels which show different types of stampings — 
Straight Stamping, 1 or 2 colors 
Embossed and Stamped 
Screened on smooth materials 
Embossed and screened on smooth or grained materials 


@ Indexes . . . printed insertable or printed-celluloid-leather 


and copper holed reinforced 


- 





CHICAGO ° SAN FRANCISCO ° ATLANTA 
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te t de € opportunity to study the exhibits 


W.D f the St. Louis Public Service, who 
NOMA chairman of the conference, stated 
that he ant record breaking registration of 1,800 
omposed ol bers and nonmembers of NOMA 
t the U. S. and Canada, as well as a 

oodly torel sentation. 
The speak over the following fields: Mr. Staehle 
vill head tt ng, Learning, Leading” session, Dr. 
herself to “Progress is Made by 
People’ and “)} in Your Madness” will be the topic 


[he progr iture the association’s annual busi 
new officers and directors will be 
social events. Additional speakers 


Plan Southern California Business Show 
lo Help \ Better Your Score in °54.” 
With this cl the general theme, the Los Angeles 
Association of Cost Accountants 
ements have been made for its 7th 
Sout! ornia Business Show. An attendance 
is t luring the exhibit at the Biltmore 
Ang April 20-23. 
nored this year by a proclamation 
Norris Poulson, establishing the 
Apr Business Show Week.” 
bu thods exposition, NACA will display 
1 letter folders to electronic brains- 
alued at $3,000,000. More than 40 
be demonstrating types of office 


\ or space reservations by exhibitors 
een bi the 1954 show, says the chairman, 


Banquet, Dance Held by Boston Stationers 
i] tl et of the Boston Stationers Associa 
eld perial Ballroom of the Hotel Statler, 
with more than 300 in attendance. 
onsored by the New England Trav 
tle and his orchestra played for danc 


rt ( tt irge included Milton Cooper, Bob 
Slate, John N Charles Anderson, Harley Lewis, Ralph 


George Kandres, Max L. Smith and 


Y out resentatives of the industry were 


occasion. 


Chicago OFA Group Hears Homer Smith 


Homer Smit! rector of sales training, Ditto, Inc., was 

peak the March | meeting of the Chicago 

Office | tion held at the Elk’s Club. More 
mu uests attended. 

\ Smitl vas “How To Get In.” As back 

ore for his remarks, he outlined the reasons 

why the execut th real buying authority are usually 


He then proceeded to describe 10 


asic | res are, briefly: (1) Expect to get in; 
3) Use letters in ad 


chain of 


bx re t the interview; ( 
+) Attempt to torge 

esent customers; (5) Use business 

r a service, not a product; (7) Give 

a small request of the prospect; 
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Strengthen 


YOUR SALES POSITION 








KANSAS M/SSOUR/ 





OALAHOMA 





ror LEASE ro\manuracrourers 
Branch Office Warehou se Facilities in LITTLE ROCK 


up to 30,000 square feet available 


. in modern building suitable for either office or warehouse 
usage. Fireproofed, sprinklered, concrete and steel building with RAIL- 
ROAD SPUR at back door. Just one-half block from principle business 
district. For complete information WRITE: 


DEMOCRAT PRINTING & LITHOGRAPHING CO. 


114 E. SECOND ST e LITTLE ROCK, ARK 

















Constructed of heavy gauge steel and features 
16 leaf-cloth tab indexes from A to Z. A strong 
heavy-duty hinge and a riveted suitcase lock make this 
file exceptionally sturdy. Available in a smart Green color 


he d GQ ©S MANUFACTURING COMPANY 


2931 WENTWORTH AVE. e« CHICAGO 16, ILLINOIS 
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ABSOLUTELY SAFE ... NO CARBON-TETRACHLORIDE 


TO GUM AND GOO/ 





Help your customers get 
SPARKLING LETTERS... 
and build good will for 





your establishment. 


CLAR-O-TYPE not only cleans type 
cleaner .. . it’s 100% safe. Non- 
inflammable. Sturdy, easy-to-use 
dauber chases lint and dirt. Order 
through your jobber or direct. Liberal 
discounts and free dealer helps. 


Once tried 
always used 





261 BROADWAY 
NEW YORK 7, N. Y. 


THE CLAROTYPE CO., 











DISPLAY and RECOMMEND de 


FOR QUIET, 
EFFICIENT, 
TRULY MODERN 
STAPLING 


IT JUST 


olscKs* 


with buyers, executives, secretaries, 
workers everywhere... in offices, ship- 
ping rooms, stores, schools, homes and 
factories 


NEVA-CLOG PRODUCTS, INC. 
Bridgeport 1, Connecticut 


Flor Type 
STAPLER 


CANADIAN STAPLES LTD.—Montrea!, Toronto, Winnipeg, Vancouver 
O. H. DAVISON & CO.— Pacific Coast Rep., 609 Mission St., San Francisco 5 





194 






(9) Ask a personal favor; (10) Make a wide circle of friends 
in the firm. 

An innovation in increasing attendance was introduced, 
the idea fostered originally by Sam Henning, vice-president, 
Cole Steel Equipment Company. 

Another feature of the evening was a report by John R. 
Gray, executive director of the National Office Furniture 
Association, on the forthcoming convention and exhibit 
to be held May 8-11 at the Hotel Sherman in Chicago, 
Dealers in attendance showed considerable enthusiasm to 
Mr. Gray’s announcement of plans to admit dealer sales- 
men for the entire convention period for the nominal regis- 
tration fee of $1.00. 


Announce College Stores 


Convention Plans 


Meeting at the Sherman Hotel in Chicago April 20-22, 


members of the National Association of College Stores, Inc., 
will have opportunity to participate in a varied program ond 
view exhibits from many firms in this industry. 

General Manager Russell Reynolds is working with a con- 
vention committee composed of J. W. Caldwell, North- 
western University, chairman; Ray Vanderhoef, lowa Supply 
Company, Iowa City, Iowa; Kenneth Rhodes, Illini Union 
Book Store, Champaign, Ill., and John R. Shaw, University 
Co-operative Company, Madison, Wis. 

The entertainment and hospitality committee is headed by 
Paul J. Fox, Illinois Tech Bookstore, Chicago. 

Highlights of the program follow: 


TUESDAY, April 20 


10:00 a.m.—Registration and exhibit opens. 

2:00 p.m.—Trade book session. 

4:00 p.m.—Pre-Panel meetings. 

6:00 p.m.—Exhibits Close. 

WEDNESDAY, April 21 

7:30 a.m.—Early Bird sessions. 

9:00 a.m.—General Session. 

11:00 a.m.—Exhibits open. 

12:30 p.m.—Luncheon—“Two and Two Aren’t Always 
Four’—Tom Collins. 

2:30 p.m.—Business Session. 

3:30 p.m.—Exhibits open until 6 p.m. 

8:00 p.m.—Sam Hanna’s pictures. 

THURSDAY, April 22 

7:30 a.m.—Early Bird sessions. 

9:00 a.m.—General Session. 

12:30 p.m.—Luncheon—president’s report, installation of 
officers, awarding of diplomas to Workshop 
graduates. 

2:00 p.m.—General Session. 


3:30 p.m.—Exhibits open until 6 p.m. 


FRIDAY, April 23 
:30 a.m.—Early Bird sessions. 
8:00 a.m.—Buffet breakfast until 10 a.m. 
Exhibits open until | p.m. 
Women’s fashion show 
Panel afternoon. 


9:00 ALM. 
12:30 p.m. 


2:00 P.M. 


Maverick-Clarke Personnel Shifted 

Frank Skurka has been appointed manager of the sta 
tionery department of Maverick-Clarke, 215 East Travis 
St.. San Antonio, Tex. He succeeds Warren Bair, who 
has been transferred to the J. C. Bair division of Maverick- 


Clarke in Austin —JHR 
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**Easy View'’ curved 
window shows each 
‘mount rung up. 












New ribbon printing me- 
chanism provides single 
and double cash receipts: 
one for your customer, 
one for your records. 


‘*Greased Lightning’’ 
push button operation 
with keys scientifically 
designed and numbered 
for minimum finger and 
eye fatigue. 


A masterpiece of stream- 
lined design with gleam- 
ing enamel finish, 
chrome plated rust-re- 
sistant trim. 


THE REGNA 
IS THE MOST 
BEAUTIFULLY DESIGNED 
CASH REGISTER TODAY! 


Here at last is the all-purpose 

machine specifically designed for 

those small and average-size merchants 
who comprise the bulk of your volume market! 

A machine so versatile, so magnificently engineered and designed, it's destined to tally up the 
biggest sales record in your experience! Exaggeration? Just compare Regna feature for feature, 
price for price with any other similar machine on the market today. You'll be convinced that 
with Regna you have the trump card, the shot-in-the-arm your business needs! 


Nationally advertised to millions of retailers in every field... 
fully backed with dealer promotional material. Easy 
time-payment plan for your customers. 








1S ABOUT REGNA 


C 
GET ALL THE FA PON NOW! 


FILL IN COU 
Regna Cash Registers, inc. 
175 Fifth Avenue New York 10, N. Y. 





Gentlemen: 

Please rush more information on the new Regna and tell me 
how | can become a Regna dealer. 

Name 
Company 
Address 
City. Zone State 


eee ae me comes mee aD com ene mith enh comes comin se 
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THERE ARE MILLIONS OF PROSPECTS FOR FUNCTIONAL STEEL BUSINESS FURNITURE 


OLUMBIA 


DISTINCTIVE OFFICE pe NGS 


























BUY AND SELL THE BEST TO KEEP YOUR BUSINESS GROWING 


COLUMBIA SOLD : VE Sy ; WRITE 

FURNITURE ST EXCLUSIVELY ea 2> <S FOR LATEST 

FOR BETTER mmm: THROUGH LITERATURE 
OFFICE LIVING DEALERS j TODAY 


COLUMBIA STEEL EQUIPMENT COMPANY 


PHILADELPHIA 7, PENNSYLVANIA 


Executive Office: Lincoln-Liberty Building + Phone: LOcust 7-7545 


Third Orianna, Annsbury & Wingohocking Streets Plant No. 2—American, Bodine & Wingohocking Streets 
Plant No. 3—American & Philip Streets 
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Patents 





Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps personal checks are not accepted.) 
Granted February 2 954 
2,667,637. Stapling Machine Herbert W., Mara 8 klyn, N. Y 


2,667,638 Removable 


2,667,876. Tiltable 


ustrat 


2,667,956. Business Mach 








Supporting Slide for Stapling Machines 
} t W ils ft 1g 
essor Plate for Posting Tones 


Ruffa N Y il 


with Optionally Movable Head or Platen. 


>war West ) 

New oe ¥ Illustration 

Mechanism for Accounting Machines. Wa 
t rw rc New 





667 956 
et | 
os ‘ = 
ae, oe ‘ 
1.668 459 


I 


Let “pire te 
’ Sue 
Oh te * fs 


2.668.178 











2,670,067 
et Rm 
470.068 

2,668,011. Total Cont Mechanism for Accounting Machines. Walter A 
A rt jerwood rf New York, N. Y 
2,668,053. Envelope F Opening Device Jot Ww 2m Bach, Por 

" N Rowec Ir Stamf j C 

2,668,065 Accounting Business Form Henry W. Englist Linden snd 

2,668,126. Heat-Sen pying-Paper. Nels W. Taylor, White Bea 

k B M sssignors to Minnesota Minir 
Granted February 9, 1954 

2,668,382. Perpetua Ja 7 Virg stown. ( 

2,668,494. Accounting Machine P ; Cor 3 
1a j R jt Rand | 

2,668,516. Writing C e } var tsch, Maraca Vene } 

2,668 541. Loose-Leaf B Anglir Bridger Conn, 

2,668,542. Loose-Leaf Binder . Y L. McVea River Forest 

2,668,612. Stop Positioning Mec henlom for haar pao Harry C. Yaeger 
‘ f tt Ww j c New York N. Y 


Ilustration 


2,668,659. Total Printing ontro!l Mechanism for Typewriter-Computers 
‘ f ssigr t rwooa Cort 
Jew " Iu 

2,668,660. Plural Tota Adding Machine. rant Ellerbeck, Sar 
l f Je aiculating Machine C Ir ll- 
lustration 

2,668,718. Magnet tterhead Bruce Robert Philadelphia, Pa 
sig r sdeipnia Pa 

2,668,745. Extension Drawer Support and Guide Structure. Frank H. Met 
} A ustration 
Granted February 6 954 

2.669.177. Printing Me A 
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RALPH MORSE FURNITURE CO. 


GRAND RAPIDS MICHIGAN 





Here’s Why It Pays to Sell 


SENTRY 


LOOK AT THESE 

BIG-SAFE FEATURES: 

* Fireproof VERMICULITE* 
Insulation 

* Tamperproof 

* Hansome, Compact 

* All-Welded Construction 

* Built-in Combination Lock 

Inside Dim: 15” x 12” x 13” 

*As required for U.S. Army Geld 


safes 


DEALER 


— 
rs 


SENTRY 
SAFES 


For Over 
vite € 1-12) 


PERSONAL 


SAFES 


FAST TURNOVER 


9 out of 10 people do not have fire- 
proot, at-home security for important 
papers and valuables. SENTRY deal- 
ers are capturing this year-round vol- 
ume market, because SENTRY retails 
for 35% to 50% less than any other 
quality-built personal safe. isn’t that 
the fast-turnover formula—big market, 
quality product, lowest price in the 
field? 


HIGH UNIT PROFIT 


One SENTRY model fits the needs of 
all: householders, farmers, and small 
businessmen. This lowers our cost— 
we pass the savings to you so you 
can keep a big share of the sale price 
and still undersell the field. This also 
saves you from tying up your money 
in several models. 












Don’t pass up the chance to get in on 
this rich, untapped market. Get full 
details NOW! 


INQUIRIES INVITED; WRITE DEPT. OA-4 


" BRUSH-PUNNETT CO. 


545 WEST AVE., 


ROCHESTER 11 
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ALL MAKES—MODELS 
INCLUDING WIDE CARRIAGE 


ADDING 
MACHINES 


SUNSTRAND—BURROUGHS— VICTOR 
DALTON—Hand or Electric 


CALCULATING 
MACHINES 


MONROE—MARCHANT—BURROUGHS 
COMPTOMETERS—Hand or Electric 
ROUGH or RECONDITIONED 








Write for Price 





Also ask about our ADDOMETER, the add- 
ing and subtracting machine that retails for 
$14.95 and pays you Extraordinary Profit. 


RELIAELE TYPEWRITER & ADDING MACHINE CO. 


305 W. Monroe St., Chicago 6, 





—TY PEWRITERS— 






















TEMPERED 


HARDBOARD CHAIR MATS 


ALL STYLES 
FIVE COLORS 


BLACK 
GREY 


PROMPT 
SHIPMENTS 


TrempereD DUOLUX 
CLIPBOARDS 


FIVE SIZES 
No. 120—6''x9' 
No. 12i—6'/o"xII" 
No. 122—9''x12!/, 
No. 123—9''xI5i/,." 
No. 124—9'x{7" 


eecece 
= 
> 
r] 
° 
° 
z 












] CIRCULAR—PRICES 
UPON REQUEST 











AL 
{an0B0aR2 
HARDBOARD FABRICATORS, INC. 


59 BRANCH ST, * ST. LOUIS 7, MO. 
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The Nat } ssh Register Co Dayt 


2,669, 178. Record Controlied Printing Means Ar J owe j 
p ‘ ; al Business Machines rp.. New York. N. Y 


Illustration 

2,669,222. Pencil. Harry L. Larsen, San Dieg lif aSsig 
jated Vulte Air tt re San Dieg ait 

2,669,223. Antiflood Fountain Pen. Benjamin F. Miessner, Morristow N.J 
2,669,224. Pen Nib With Spreader. Benjamin F. Mie er, M town, N 
2,669,225. Adjustable Ruling Pen. Robert D. S Detroit, M 
2,669, ey Divider Means for Filing Drawers sre W. Straubel, Y 3s 
~ } yeneral Fireproofing Youngst k 


2,669,237. Control Means for Divider Plates of Filing Drawers 


Tow 


2,669,291. Cushion Construction. Alfred H i Walter E. N 

ark , ” 1: j M r 3SS:'QNO + Ary eat } ra 
Rapid Mict 

2,669,294. Chair Seat Cushion Structure. John S. Burdick, North Muskeg 
A w 5 Nevins M eg and Jack C . j North Muskea M 

} e Shaw-Walker Co Muskeg M 

2,669, 354 Photoelectric Sorter ne Documents Such as Chocks, Etc 
r ya jiandg ISSIQ! t Powers-Sama A j + M 

; } E 3:3 } 

2,669,610. Sanitary Attachment for Telephones. Ha 1 F. Dent, F ft, Pa 


Granted February 23, 1954 


2,669,970. Fountain Pen. Anthony Gordon, New York, N. Y 
2,669,994 Front Leaf Control for Tilting Front Filing Drawers. 
“ traube ing “ hio, assignor to T eneral Fireg 
2,669,997. Coin-Counting Machine. Earl W. Quirk, Watertow and A 
w 5 nr z Voagg Ty WwW assigqnor t Brandt Automat asnier 
2,669,998. Coin- Counting Machine. Arnold R. Bucht W atertow 
} t Brandt mat Cashier C Watertow W is 


2,670,041. Tape- Dispensing Mechanism with Knife- wrhawigg ve nmoane Alfred 
‘= jer, Stratford assignor to Dert Derby . 
2 ag Feed Control for Tape- “Dispensing Devices. Alfred P. Krueger 
tratt 3 Ind ar rhardt, Derby, C } $s 7 Dert eaier 
C 


2 $70 067. Line-Forming Mechanism for Typewriting Machines eorge E£ 
3m, West Orange, N assignor to Ralph xhead rf Newark 
N Illustration 


2,670,068. Appliance on Typewriting, Calculating, or Bookkeeping Ma- 
chines for Automatically Setting a Top, sheet to a Predetermined Line r 
Illustration. 


Rutishause and Albe Rutishauser, Zu Swit 


Lewellen Heads Marchant Advertising 

Joseph W. Lewellen has been appointed advertising man 
ager of Marchant Calculators, Inc., it was recently announced 
by Edgar B. Jessup, president. 

From 1937 to 1950 Mr. Lewellen was senior account 
executive with West-Marquis, Inc., advertising agency in 
Los Angeles, and more recently has been on the executive 
staff of the California Manufacturers Association. He will 
be in charge of both advertising and public relations for 
Marchant. 


L. M. Bickett Adds Three Representatives 


L.. M. Bickett Company has announced the addition of 
three men to its sales organization. Serving as manutac- 
turers’ agents are Harold F. Bass, 647, Kelton Ave., Los 
Angeles 24; James C. Hearn, 82 Karland Drive, N.W., 
Atlanta, Ga., and John D. Stewart, 3105 St. Paul St., Denver 
5, Colo. 





New Business Is Opened in Goldsboro, N. C. 

T. Barker Dameron has opened the Goldsboro Office Sup- 
ply Company, 139 N. Center St., Goldsboro, N. C. The 
proprietor purchased the stock of the former Taft-Cooke, 
Inc., and is handling a full line of office equipment and 


supplies. 


Houston Company Consolidates Stores 

The Brewington Typewriter Service has consolidated 
three enterprises in its new building at 2608 Fannin St. 
Houston, Tex. The firm is owned and managed by R. D. 
Brewington and specializes in the sale and servicing of new 


ind used typewriters and adding machines.—JHR 
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Hi fF MAGNETIC DICTATING 
J and TRANSCRIBING 


AMAZINGLY LOW PURCHASE PRICE—ONE YEAR GUARANTEE 


Before Dupli-Voice, you could only get the hi- 
fidelity performance and economy of magnetic re- 
cording in bulky tape or wire recorders. But now 
Dupli-Voice removes bulk, eliminates weight—gives 
you true portability! Dupli-Voice Erase-o-matic belts 
latte avoid tape tangles, wire breakage, give you hi- 
fidelity and convenience at the same time. 

RE-USEABLE BELTS—Just dictate, transcribe, ercse—re-use belts thousands 
of times! 

PORTABLE— Weighs only 12 Ibs., uses desk space only 5¥4” x 10”. 
SELF-EDITING—Erase feature permits dictator to make own corrections— 
perfect transcriptions every time! 

EASY- MAILING BELTS—Mail 5 belts for 3c in no. 10 envelope. 

COMPLETE REPRODUCTION CONTROL—Tuning lever for perfect repro- 
duction, plus tone and volume control. 

PERFECT REPRODUCTION—Repicy belts repeatedly. No static or fidelity 
breakdown—belts impervious to temperature and humidity changes. 
OPERATING SIMPLICITY—Secretaries become experts in five minutes with 
easy-to-operate, fingertip controls. 

FINGERTIP MIKE PLAYBACK—Forward or reverse—dictation plays back 
thru mike at the touch of a button. 

BACK-SPACE CONTROL—Transcriber has complete control of bock-space— 
bock-space as for as you want. 

FOR SMALL OFFICES—Dupli-Voice is a complete, portable dictating and 
transcribing system in one unit. 

FOR LARGE OFFICES—Dupli-Voice Erase-o-matic belts can save thousands 
of doliors a yeor—re-usable thousands of times. 

















Re ee ae. = 





Get money-saving, time-saving facts about owning 
a Dupli-Voice—cut out the coupon and mail for 
free booklet, ““‘When Quality Dictates.’”’ Mail Today! 


NO WIRE! ...NO TAPE! 






—_— —-- eee ee re rrr es 


MAIL TODAY—NOW! 
to Dupli-Voice Co., Inc. + Algonquin, Illinois 
Please send me free booklet, ““‘When Quality Dic- 


tates,” which gives the money and time saving 
facts about Dupli-Voice. 





s 
| 
Amazing new Dupli-Voice | 
features and advantages make | 
it the best machine on the | 
market. We are now establish- | 
ing sales and service on a | 
national basis. Dealer in- | 
quiries are solicited. | 
l 

| 

| 

| 

| 

L 














Name aldiininsiestaliiiisil 
DUPLI-VOICE CO., INC. - atconauin, nLINols 
in New York: 95 Madison Ave. Address. SS 
in Los Angeles: 7120 Melrose Ave. City hie 


ee ESE a ae ee ee 
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Name - JOHN F. KENNEDY, vice-president 
Company -* ° UTICA OFFICE SUPPLY COMPANY, INC 
Address - _ 14-18 Devereux Street, Utica, N.Y 
Established in 1915 
Mr. Kennedy shown above ysing the REX RECORDER. 
- REX RECORDER convinced him dictating 
ine to handle.” 


He says 


sneering::°* 


eng 


structione:s 


con 


" dictate or 


transcribe repel 
— Lal 


atrece © perso 
Fresuiens T reamerr 
sore roen~neety 
ue Prendent 
atrere 4 eatsTor 


sere 


tallation of ten(10) 2 ECORDERS 
per nas really heen an eye opener + 


perm 
per disCe-* 


ent ins 
in Decemt 
righly pleased 
roven 
: os pair- 
1 my years in the office 


uses 


Time after time, ovr dealers have 
sent us letters like the one reproduced 
d it 
sincerely ’ 
E SUPPLY COMPANY, LS%+ 


_, Yes, we sai 
UTICA OFFA‘ 


here . 
yone’s saying it. 
Ss THE FINEST 


ODAY! 


eee now ever 


REX RECORDER 1 


DICTATING MACHINE MADE T 


e nome of your 
for a 


your offices. 


Write for th 
nearest dea 
onstration at 


ler 


free dem 


EXC 
LUSIVE NATIONAL DISTRIBUTORS 


65 Madi 
ison Avenue, New York 16, N 
ESTABLISHED 1923 ae "ar 
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ixport Statistics 


of U.S. office machines, 
equipment and supplies 





Quantity (Dollars) 
N 


et Value 

Machines A inting Nondescriptive except 

Punched card New 47 640830 
Machines Accounting Descriptive except 

Punched ard New 521 88704! 
Machines Listing—Adding except Punched card New 3326 381964 
Machines Calculating Non-Listing except 

Punched card New 1621 578839 
Machines Accounting Ef except 

Punched ard New Ne 205 54629 
Machines Card P hing and auxiliary New 120 531637 
Machines Accounting E Used and Rebuilt 827 125524 
Parts for Accounting Et Machines 1203109 
Addressing Machine 166 59448 
Accessories & Parts for Addressing Machines 53846 
Machin Duplicating Ex Lithographic Offset 404 69563 
Machines Duplicating thographic Offset 34 51716 
Parts for Duplicating Machines 105522 
Cash Registers New 1097 354004 
Cash Registers Used Rebuilt 394 47121 
Parts f Cash Register 242191 
Typewriters Standard New Except Electric 4686 549568 
Typewriters Standard Electric except Automatic New 290 81067 
Typewriters Portable New 2956 17375! 
Typewriters Used Rebuilt except Automatic 3180 145686 
Typewriters Nes 56 41162 
Parts & Accessories f Typewriters 383396 
Staplers for Office 26578 49959 
Dictating Machine 331 63581 
Mail Handling Mact & Parts 36424 
Check Handling Machines & Parts 76173 
Office Machines & Parts Nes 142126 
Mechanical Pen A Materials (Doz.) 24577 159723 
Mechanical Pencil Part 15402 
Pencils Ex Mechanical Black Lead (Gr.) 28303 95700 
Pencils Ex Mechanical Ne (Gr.) 7935 38262 
Pen Leads 53892 
Crayons 32752 
Fountain Pens Bali Type (Doz.) 87450 238547 
Fountain Pens Ex Ball Type (Doz.) 54333 862122 
Ball Pen Refill Ink Cartridges (Doz.) 34970 76392 
Fountain Pen & Ba Pen Points Nes 209280 
Fountain Pen Points (Gr 14905 111262 
Carbon Steel Pen P t r 5092 5997 
Desk Pen Sets 13554 42242 
nk Writing 139642 
nk Nes 169106 
Carbon Paper (Lt 104484 103507 
Ribbons Cloth Inked ffice Machines 40489 
Office Supplies Ne 241605 

Ne -Not elsewhere specified) 
Figures for November, 1953, Released in February, 1954, 
by the U. S. Department of Commerce 


A breakdows countries is available from the Foreign 


Trade Division of the Bureau of the Census, United States De- 
partment of Commerce, Washington 25, D. C.) 


Denver Firm Takes New Location 


Ihe Kelly B ss Furniture Company, formerly lo 
Denver, has opened for business 
( t 1075 Santa Fe Drive in that city. Ray 


K presi the firm.—EEG 


ited at 1334 ( 


Dayton Firm Opens Third Store 


Miami Stat othce supply firm in Dayton, Ohio, 
will open a thi tore in the Dayton Arcade, it was an 
ounced by Walter Bohmer, Jr., vice-president. The firm’s 
headquarter t 27 E. Second St. and another sto-e is 
ut 6 Sal \ GET 


Grimslinger Back In Home Office 


Amos Gri ger has returned to the main office of 
Maverick-Clarl East Travis St., San Antonio, Tex.., 
ifte irly a with the company’s store in Corpus 


Accident Hospitalizes Arthur Lawless 


Arthur La anufacturers’ representative, was hospi 
mid-] iry because of an accident. He became 
nt at tl loly Family Hospital, 155 Dean St., 

I VI N. ¥ 
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IT’S 
DIXIE CHROME 











DIXIE ‘COLOR -KEYED” NASSAU 


Another member of the striking new Dixie Chrome 
“Holiday” series. Distinctive square-tube frames in triple- 
plate satin steel, or your choice of seven decorator colors 
in durable “EPON.” Luxurious loose-cushions are revers- 
ible, with “Flex-o-Lator” cushion-bag construction. “Color- 
Keyed” covers in a gratifying array of beautiful textures 


and tones. 
Color- Keyed. a 
DIX f E < H a OME 


\¢e e o PRODUCTS 


Division of Southern Consolidated Mfg. Corp. 
Irving (DALLAS COUNTY) Texas 


















Moanvutacturers-Designers of Distinctive Furnishings 
li 
Top Quality 


LG Salle STEEL AND WOOD 


Smokers—Ash Trays 
and Costumers 
































<—___—_—_ 
No. 155 


All steel cos- 
tumer. Sturdily 
constructed. Un- 
breakable hooks, 
ball turned ends. 
21" spread. 68 
height. Finishes: 
satin chrome. 
gray, olive green 
& goiden bronze, 
in Units of six, 
weight 60 Ibs. 


No. 140-X.—New 
modern design, 
Extra heavy it’ 
base. 8” liner 
134" post. Ship- 
ping weight as- 
sembied ready to 
use about 19 Ibs. 
Now available in 
Statuary Bronze 
in addition to 
Golden bronze, 
bright and satin 
chrome 


No. 260—All Metal. Wire screen serves as cigarette 
rest. Oversize ash receptable, 75," outside diameter, 
22" deep, can be empticd and replaced in a few 
seconds—merely lift receptacle and removable sereen 
9” weighted base. Overall height 23°. Finishes 
Bright or Satin Chrome. Statuary Bronze Plated. 
Golden Bronze. Chrome plated sereen with all 
finishes. 
All Smokers individually boxed. 


WRITE FOR CATALOG OF COMPLETE 
METAL AND WOOD LINE 


LA SALLE PRODUCTS CO. 


2216 N. Clybourn Avenue Chicago 14, Ill. 
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STOP COUNTER CLUTTER! 





Here is a sleek, well-built stamp rack that blends beautifully 
with the most modern, up-to-date bank or office styling. 

Made in six sizes, the Andy Stamp Rack ends the confusion and 
mess resulting from rubber stamps being jumbled on the desk or 
in a drawer. All stamps are kept neatly visible and easy-to-use. 
Spring type holders support stamps perfectly allowing them to slip 
in or out smoothly. 

Sturdily built of aluminum, with crackle-gray finished base. A 
large tray in the base holds stamp pad, rubber bands, or paper 
clips, and grooves hold pen and pencil. Rubber feet prevent wear- 





ing of any surface. 
Model No. and 


Capacity* List Price 

Place your order for these AS-9 $ 6.75 
wonderful, convenient racks NOW! AS-12 . 7.00 
AS-18 8.50 

Write for new catalog pote a a 

No. 153 showing AS-36 12.25 


*Model Number indicates capac- 
ity: No. AS-9 holds 9 stamps, 
AS-12 holds 12 stamps, etc. All 
orders shipped by prepaid par- 
cel post. 


the complete line of 
Faymus bank and 
office supplies. 











Ne 
; GOY/9t42 ~DIV., Bankers & Merchants, Inc. 


3229 North Sheffield Avenue 





Chicago 13, Illinois 
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Look at this Brief Case ¢ 


They don’t come any finer nor more handily 1 











practical as to special pocket arrangements. }) 
% 
x 
24) 
2| 
And b/ 
) 
Priced p 
to Give « 
You py 
Real i 
Profits Al 
bs 
& 

Genuine top grain calfskin saddle leather. 17 and 18 inch 
sizes only. Genuine leather-lined throughout. A variety of Py 
utility pockets and a zipper-closing compartment. Sturdy dis- \\ 
appearing handles. Colors: British brown, Ginger, or Suntan. 2 
QUICK DELIVERY GUARANTEED )) 
We make Special Cases and do aN 
Special Order Work of All Kinds \) 











Write for Catalog of Complete Line 


BRIEF CASES—PORTFOLIOS—BRIEF BAGS—  ¢ 
RING BINDERS—SAMPLE CASES 


1670 MORROW ST. GREEN BAY, WIS. 
BALA RAR LIAOFIAAE 


~~ 





Automobile Dictation Systems 
Offer New Market for 
Office Supply Dealer 


® A RAPIDLY-GROWING trend in business which the 
ofice supply dealer should give full consideration is the use 
of “rolling offices’ by salesmen, company executives, engi 
neers, and many other occupations. 

Businessmen who must spend long hours on the road, 
and then their evenings in writing out lengthy reports, 
orders and company memorandums are highly pleased to 
find that it is possible to install convenient dictation equip- 
ment in almost any automobile, which will permit even the 
motorist who is traveling alone, to dictate all of his neces 
sary correspondence while “on the roll.’ 

Installed simply, with the use of a minimum number of 
tools, and at a highly reasonable cost figure, the use of tape 
recorders, wire recorders, and even disk-type dictating ma 


chines in automobiles is growing by leaps and bounds. 





In Denver, Colo., there are at least 20 organizations which 
have equipped their sales forces with “rolling office” facil- 
ities, the company paying either all the expenses, or at least 
part of them in making this so. Net results, in every in 
stance, have been maximum savings in time, permitting 
the businessman to spend far larger amounts of time in 
selling or in travel. Users include a huge wholesale seed 
organization, a milling concern, a public service concern 
and a paper wholesaler. 

The installation of an electrical converter which trans 
forms direct current from the automobile battery into the 
necessary alternating current for the recorder or dictating 
machine is not difficult, representing merely a “package 
installation” on the floor of the car. 

The average “inverter” sells for around $65, is similar 
in size to a portable typewriter case, and is equipped with 
two extended cables, which merely clamp to one post of 
the battery and to any part ot the engine or frame as a 
ground. 

Inverters weigh anywhere from 15 to 35 pounds, and in 
most cases, rest on the floor of the car where they may be 
conveniently snapped on and off with the foot. 

Finally, the inverter likewise contains a two-slot electrical 
outlet, exactly duplicating those in the household electrical 
system, into which the dictation machine can be plugged. 


Most successful of machines for “dictation on the road 
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a 
realy AMaZing! raaicany NEW! 


Swinglae77 


_ 4-in-1 stapler only °2.50 


| Complete With 
500 Staples 








it’s a stapler fit ok! It’s a tacker 









Here’s the biggest jump in staplers 
since Swingline’s famous open 
channel. A flick of the wrist, 
and this sleek desk stapler hops out 
of its plastic base revealing an 
ingenious “Kangaroo” pocket... 
a reservoir of 500 extra staples! 
The same flick makes the 77 
a streamlined tacker. Another quick 
flick and it’s a compact hand plier! 
When you see this revolutionary 
new stapler you’ll know why 
Swingline’s ahead by leaps and 
bounds. (It even has a special 
personalizing panel” on top 
for imprinting: Makes a 
2 a © 
wonderful gift item.) 
_When your customers pes the S I C “kangaroo” pocket stores 
$2.50 price, your sales will hop 
higher than a happy kangaroo! Get s 500 extra staples 


your Swingline 77 order in today! 


SPEED PRODUCTS COMPANY, INC., L. I. C., N.Y. 
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and 


R OFFICE FURNITURE 
" EQUIPMENT DEALER 





You'll get NEW Profit Ideas 


from the Convention Sessions 


You'll get NEW Sales Slants 
on how to sell office 


furnishings from the 
216 Exhibits of 












leading lines 








NATIONAL OFFICE FURNITURE ASSOCIATION 


8th ANNUAL CONVENTION AND EXHIBIT 
May 8-9-10-11 
Hotel Sherman, Chicago, III. 











N WSS 
Is 
SSS 


Member Registrations 


Complete with Round-Up party, $17 50 


luncheon and banquet 
Non-Members Registrations $5) 00 
or 


Complete with Round-Up party, luncheon and banquet? & 2.2 













NATIONAL OFFICE FURNITURE ASSOCIATION 


John R. Gray, Executive Director 


327 South LaSalle Street, Chicago 4, III. 
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sgedly tape recorders, which present no prob 
g, or being shaken out of the record 


t tanolis ' 1 
O if} l Kn 


go head o! yh pavement. 
onvertins rect current to alternating current, the 
rter take g bite’ trom the battery, which, however, 
juickly rest n any modern automobile with its high 
output generator | quick recovery electrical system. In 


both six-volt and 
both types producing 110 volts 


g I t The 12-volt system, because of the 


manutactured for 


it electri ystems, 


relatively larg int of “muscle” involved, has proven 
tremely pr to most businessmen who have ex 
nerimented Witt 
Microphons ition is likewise simple, consisting for 


the most part erely wrapping the microphone cord 
over the driver’s head, which brings 
vithin a foot of his lips, and permits 


round the 
the microphone 


ready dictatio1 the car is rolling down the highway, 
vith no danger listracting his attention. All the driver 
need actually é i sit and talk” as he drives. 

The unit sal sented by an inverter at approximately 
$e 5, and tape ers at the $175 to $225 level 1S thoroughly 
respectable at smuch as “rolling offices” are definitely 
now a part business which involves travel, the 
office appliance would be wise to investigate his local 
possibilities R 


Ames Envelope Inclosure Now Available 


The Ames S Company has announced that an ad 
ertising en closure is now available to its dealers 
it the cost of $1.50 per 1000. These advertising 
pieces, desig: No. 6% envelope, advertise the office 
machine dealer vn service primarily and have space for 

print. 








The Aristocrat Name Plate 
and Sign Kit doubles as a 
counter display. Storage 
space for 482 formica letter 
and space inserts. Sufficient 
for 15 Name Plates or Signs, 
desk, door or wall type com- 





@ Frame in smart polished aluminum 


@ Formica Letters in snow white on binations available. Patent 
gray ground ‘ Pending 

@ Functional and attractive anywhere . . 
—Desk, Wall, Door, etc. retail price $3.00 ea. 


Write Today! 


south bend METAL PRODUCTS CO. 


831 North Wilber Street e South Bend 28, Indiana 

















High Grade Permanent 


MAGAZINE BINDERS 


Choice of Green, Blue, 
Brown or Black handsome 
stiff cover, Levant-grain 
imitation leather. Magazine 
titles imprinted in gold. 


SPECIAL 
INTRODUCTORY DEAL 


Attractive Counter or Win- 
dow Merchandise Display 
supplied FREE with 
each initial order for 
12 cartons, or a total 
of 48 covers and 17 
assorted titles. Titles 
carefully selected for 
a quick turnover. Can 
deliver any other titles 
desired within 10 days. 













Packed 4 to a car- 
ton. Guaranteed to 
satisfy. 


NATERA 
CpOGRAPHE 


Immediate 
Shipment 


Qualified 
Dealers 
Write for 
Discounts. 


TOLA SPECIALTIES 


Specialists for Over 20 Years in Custom-made Binders 
for Advertising & Sales Presentations 


554 West Adams Street Chicago 6, Ill. 











2° 


The Acco Fasteners 
in Accopress Binders 
bold from 2 to 2000 
sheets. Capacities 
from 1 to 6 inches. 











ACCOPRESS 











OA — 4/54 


BINDERS 


Accopress Binders are the economical loose leaf—or 
permanent—means of binding business papers. Made 
of fine pressboard. Long in life. Low in cost. Stack 
flat. They insure permanent safety for all records— 
letters, orders, contracts, invoices, reports, etc. Choice 
of many styles and sizes. See your Acco catalog. 


ACCO PRODUCTS, Ine. 
Ogdensburg, N. Y. 


Acco Canadian Co., Lid.. Toronto 





In Canada: 
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WATCH OEC FOR VALUES! 





TYPEWRITERS * ADDING MACHINES 
BOOKKEEPING MACHINES * CALCULATORS 
ELECTRIC TYPEWRITERS » CHECKWRITERS 


We are one of America’s largest wholesalers. of 
used and rebuilt machines. Famous for high qual- 
ity, low prices! Prompt, dependable service 
anywhere in the world! 


Special offering 
of Reconditioned and 
Select Rough Machines 








Write, phone, wire, today 
for Dealers Wholesale 
Price List #400-H for 
details on these and hun- 


dreds of other unbeatable ° 
values! Easy-to-read list- ‘le f 
ings; easy-to-order from: lisy 





Otice Equipment Corp. 


298 Broadway, New York, COrtlandt 7-9091 







OPEN DOORS TO 
DEALER PROFITS 


These doors are open to 
alert dealers who will dem- 
onstrate these modern, basic 
business necessities, They 
can be sold wherever checks 





are written, or signed, or os 
where copying is an impor- 

tant part of office routine. ERROR-NO Copyholder 
Powerful sales-closing ma- Makes copying easier 
terials are supplied free. than watching clock \ 





s 


< 





SPEEDRITE Checkwriter CHEXSIGNO Check Signer 
































Writes forgery-proof \ 


Eliminetes making clerk NY 
checks 


LJ of executive 


40 MT. HOPE AVE. 
ROCHESTER 20,N. Y. 
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When Do You Consult with 
Your Lawyer? 


By Robley D. Stevens, 
Vanagement Consultant 


(Copyright 1953 by the author) 


@® BUSINESSMEN in our free American enterprise system 
spend fabulous sums on sales distribution, advertising, re 
search, production, and other managerial problems. Yet, 
invariably when they are sued, compelled to appear in court, 
or have a big judgment to pay, they consult with their at 
torney. 

The whole thing can prove annoying, time-consuming, 
and in many cases, costly. Profit-wise businessmen confer 
with their attorney on a periodic basis just like they do with 
their family doctor, and thus often avoid costly pitfalls. 


Knowing the Law Helps 


Without question, some knowledge of business law is 
essential. Indeed, every businessman sooner or later is 
confronted with situations that require daily legal informa 
tion, guidance, and corrective actions. 

Now how can a businessman tell when a lawyer should 
be consulted? What situations may arise when it’s important 
to have legal counsel to arrive at a decision, or avoid trouble 
later? 

To illustrate a tew examples, let’s consider the following 
situations in which a businessman might well become in 
volved. 

Are you familar with court decisions that outline certain 
legal rules in writing-up your salesman’s contract? Do you 
know how and why your “agent” is defined according to 
law? When your salesmen are “agents” under the law? 


Check there SFE-TE” features 





° C 
Rub, “eo, 
. per Vn yore" 
Sieg Can‘t 
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All-Steel 
gore Fite 
gore ae tn 

es 


nla “S AFE-TEE” 


. FOLDING CHAIRS 


This lonia Mode! 40 is a low-cost, all- 
steel, indestructible folding chair with 
a new safety design. 
































Again Available! 

Our Model 45—luxury chrome 
finish, leather upholstered 
spring-filled seat and back 
For top-flight executive use 











Choice of colors. Write today for 


% folder and prices. 
os 


» 
, 
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Your offiee is People 


You profit or lose by 
their work attitudes 





MEMO 


TO DEALERS 


Let’s face it . . . your office staff 
is a sensitive group. Their 
reaction to their surroundings and 
equipment shows in their work. 

And, when overcrowded offices 
or outdated furniture hamper their 

| efficiency—you pay the bill! 
Costly errors in correspondence, 
in filing, in careless handling of 

orders have been eliminated in 
many businesses by standardizing 
on Steelcase. They find this 
complete family of desks, chairs, 
files and service units increases 
work output up to 35%, provides 
up to 25% more usable floor space. 
The result is always the same... 
happier, more productive, 
more efficient office teams. 

Ask your Steelcase dealer to tell 
you the details. He’s listed 
under “Office Equipment” in the 
Yellow Pages of your phone book. 





Advertising 

such as this - 
appearing nationally 
in BUSINESS WEEK, 
NATION'S BUSINESS, 
OFFICE MANAGEMENT 
and MANAGEMENT 
METHODS —is build-= 


METAL OFFICE FURNITURE CO. ing prestige and 


Grand Rapids * Michigan 


free Office Guide 


The colorful FREE booklet “Tooling Up Your Office” 
is crammed with new modern office planning ideas. 


sales for 


STEELCASE DEALERS! 


For your copy, simply attach your letterhead, mail 
to Dept. D 


STEELCAS 


BUSINESS EQUIP MjJE N T 
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(05004 NEW Wali Rik 


ACCOUNTS PAYABLE SYSTEM 
PLAN 2 







FUtnves 
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BRAND NEW 
ACCOUNTS PAYABLE 
SYSTEM HAS BEEN 

ADDED TO CESCO'’S FINE LINE OF 
MULTI-RITE PEG BOARD SYSTEMS. 


MULTI-RITE IS THE EFFICIENT, 
ECONOMICAL SYSTEM MODERN BUSINESS DEMANDS. 
Ask for 


One writing completes 3 records. 
i Ce6€0 has a brand new mailing Form YJ ESTABLISHED 1900 
#199. / 


Proof of register proves all records. 
piece on Multi-Rite Accounts : 
Eppa Mo. 


Bookkeeping time is reduced by 7. 
‘ LONG ISLAND CITY 1, N.Y 






















Payable — plan 2 available to di i 
THE ¢. E. 
dealers free of charge. These can 
44-07 TWENTY-FIRST STREET - 


Businessmen all over the country 
be supplied with dealer's imprint. 


are installing Multi-Rite Systems. 











(GENERALS MEW FLUORESCENT ~ 





“-~ 
’ 


ce Ky ; Our 60th Year 
Site 7 ; ? 
in Business 


t 


AMERICA’S MOST VERSATILE 
DESK LAMP — GOES ANYWHERE .. 


The newest GENERAL desk lamp has an amazing 
amount of eye appeal and a surprisingly low price! 
Comes in both two tube and one tube styles. The 
finishes are fused on for lifetime wear. Condenser 
suppresses radio interference. All parts U. L. ap- RETAIL PRICE 
proved. Takes T8, 18”, 15 watt tubes. TWO TUBE MODEL 
FOR TWO TUBES 
No. 612 for two tubes, statuary bronze 
No. 613 for two tubes, gray 


FOR ONE TUBE 
No. 610 with one tube, statuary bronze 
No. 611 for one tube, gray 


iin, LAMPS MFG. CORP, ELWOOD, /ND. 


OVER 50 YEARS OF LIGHTING SINCE 1896 
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COMPLETELY 
APRJUSTABLE 
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is liable for the claims and acts of 
lraw-up a commission contract? 
etween a “general” and a “special” 
nent relations with your sales staff? 
gents subject to personal liability? 
er’s liability go under the law? What 
contract’? Legality to bargain? 
sess? Meaning of restraint of trade? 
Voidable contracts? Written and 
contracts? Statutes of limitations? 


to his principal? Agent to a third 
etween an employer and employee? 
lern labor legislation upon your busi 
practices? Retail-service enterprises 
Law? Social security require 
oyment compensation rules? Use of 
, and contracts? 
ess? Conditional sales? Meaning of 
Rights and duties of 


Hour 


Business forms 


sales act? 


Keep in Close Touch 
perty insurance? Bill of sales? Caveat 
scription and samples? Right to ex- 
ship, rights and liabilities of partners? 
orts? Security of business relations? 
any more business law subjects. 
your attorney you will acquire a 
dge on these and kindred subjects. 
t he will give you sound advice by vir 
| experience in handling these and 
re bound to arise in the operation of 


| 


t now, but you could get stuck for 


Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 


728 E. 136th Street, 
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New York, N. Y. 











ONLY 


The ‘’Precise’’ TRIMMING BOARD 
Has All These Wanted Selling Features 


e Patented Finger Tip Controlled Paper Guide 
e Finest Steel Blades, Carefully Ground 

e Two White Scales on Black Background 

e Only Finest Seasoned Hardwood Used 

e Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming Board. 
It has everything your customer should have for trimming, 
cutting paper, paper board, etc. The patented, adjustable 
paper guide locks and releases with a finger flick, 2 white 
scales on black background speed 
accuracy and measuring time. 


Models 5, 6 & 7 have special 





5 POPULAR SIZES 











safety spring. The “Precise” is a No 9-10. 
steady seller wherever displayed. No. é— 18% ~_n 
No. 7— a 














Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
Dept. A, 28 N. Loomis Street, Chicago 7, Tl. 
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new 


‘EQUIPTO 
‘BOOKLET 


Helps lick toughest 
storage problems! 


Here’s “must” reading for anyone who plans, buys, or 
uses storage equipment. Shows how you can have 
custom-arranged facilities, yet pay only the price of 
standardized units. Learn how to survey, make floor 
plans and elevations of your own particular require- 
ments. Change arrangement of components anytime. 
Buy only what you need; expand as you go. Mail 
coupon today for your free copy. 





Se SSS SSS SSS SSS SSS SSS SS Se ee eeeeee"4 


EQUIPTO — 812 Prairie Avenue, Aurora, Illinois 

Please send me copy of new Equipto Booklet entitled “How to 
Solve Your Storage Problems’’. |! understand that there is no 
charge or obligation of any kind 

NAME — ———— — 
FIRM NAME — 
ADDRESS smente 
CITY ZONE STATE aw: mi 

Division of 


ys fu pment Company 
812 Prairie Avenue, Aurora, Mlinois 
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Manufacturers and Designers of nationally- known Smokers Accessories - 
Smokers Stands - Ash Trays - Urns - Lamps 


FILLING ANOTHER NEED 


“Precision” adds a straight side chair to its line 
of Swivel Chairs and Reception Room Furniture. 












S5W—51795 list 


as shown 
wide webbing 


$5—$1495 list 


narrow webbing 


Sold Through 
Dealers Only 


Low priced 
Chair with: 


ventilated, resilient, firm support and comfort 

removable straps for cleaning and color changes 

weor resistant, non-inflammable Saran webbing 

voriety of colors—Persimmon, Ivory, Maize, White, Black, Brown, 
Bronze, Elm Green, Forest Green webbing 

sturdy tubular steel frame in chrome or lacquer finishes 
Bronze, Office Furniture Green, Brown or Gray 

e back legs extended to protect walls. 


PRECISION MANUFACTURING CO. 
831 CHICAGO AVENUE EVANSTON, ILLINOIS 
Telephones—DAvis 8-4254 « DAvis 8-6892 


Gold, 
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a sizeable sum if you postpone your understanding of these 
subjects. If you rely upon your own opinion, instead of 
securing the opinion of a good lawyer, the outcome could be 
costly. 

Anything that saves time and money for a businesssman is 
worth looking into. Obviously, a businessman knows his 
own business best. Yet, there are many situations where a 
lawyer is important to him. 

Even if you do possess some knowledge of business law, 
you should not consider yourself able to act as your own 
lawyer. However, your having a knowledge of business 
law undoubtedly will make you more aware of any situa- 
tion which may involve legal consequences and of the ne- 
cessity for securing a good attorney. 

The basis, trade, and responsibility of business today 
makes it almost impossible for a businessman to be aloof 
from his attorney. Too much is at stake in the opinion of 
successful and progressive businessmen. This is true whether 
your enterprise is large or small. 


Seek Professional Advice 


Irrespective of the merits of your judgment, lawyers are 
becoming increasingly consulted for all manner of purposes. 
They are conversant with business problems. 

Perhaps you're thinking that your time is so valuable that 
you are unable to run to a lawyer’s office everytime you need 
advice. For such emergencies, probably you'll be interested 
in obtaining a copy of a new book on business-law prepared 
by E. W. Mounce, Professor of Law, University of Mary 
land. 

I personally had the opportunity to discuss this text with 
the author and came to the conclusion that the book con 
tains a storehouse of business law knowledge, and can prove 
useful to any businessman. 

The modern businessman is, in his daily activities, con- 


A proven way 
to accumulate 





‘STEExS 8<tRONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 









COIN HANDLING ACCESSORIES 


Seal Presses * Lead Seals ¢ Downey Change Trays 
Teller’s Moisteners © Currency Racks 
Manual Coin Counters ¢ Packaging Trays 
Linen Shipping Tags 


COIN WRAPPERS 


Old Style * Rainbow ¢ Automatic « Duzitall 
Kwartet ¢ Tubular ¢ Gunshel! 


BILL STRAPS 
Federal ¢ Colored * Banding 


Write for information! 





HANNIBAL, MO. 


THE C. L. DOWNEY CO. 
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desk that is designed to fit the modest budget yet 
deliver years of genuine service. Whatever the surround 


ey = a out as the leader America’s BESTERM MIC Co WESTERN MANUFACTU rate 
Write for additional information on the  Fashionaire line ee. a | 
AURORA. iLL. 


Top styling — yet rugged as they come. This is the \ 


NOW, available in 5 individual models. 


ee oe ee 


UNGROUND | 
BALL BEARINGS 


For the Metal Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 
1. All component parts are machined from steel bars. 
2. Each component part is properly heat treated. 
3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 
able where quiet operation is desired. 


Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


ASSOCIATED Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
COMPANIES: (Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
240 Fleet St. East, Toronto 2B, Ont. 
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Shown here are three 
representative models in 
the most famous series of 
posture chairs ever made 
. . . Often imitated but 
never equalled. 































Model U-331-TB 





Features ... instant finger tip 


Model U-33 adjustments ...molded foam latex 
cushioning...ball bearing casters 
. . . replaceable covers... rubber 
bumper protection 

Model U-22 seat and back. 








(@ramer POSTURE CHAIR CO., Inc. 


1205 Charlotte — Kansas City 6, Mo. 


No Woden... 


more and more dealers 


are featuring FAULTLESS 















It’s not only distinctive quality and opportunity for increased profit . 
that make FAULTLESS the “most wanted” line of loose leaf equipment. 
Progressive dealers everywhere tell us that FAULTLESS policies and 
loyalty to dealer interests offer them she key to a competitive 
Situation. 


ee 
FAULTLESS products are sold only through a quota of 


selected retail dealers .. . and as a further protective feature, 
are not available through jobbers. 


Dealers who feature the FAULTLESS line not only take DY 
advantage of a golden opportunity ... they also find a warm, 
friendly business relationship unlike any they've experienced. 


STATIONERS LOOSE LEAF Co. 


MILWAUKEE 1, 524 N. Broadwoy » NEW YORK 3, 114-116 E. 13th St. 
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ted with and legal perils of many kinds. 

hrough consultat with his attorney he buys legal pro 
tection against I them. 
ge wl re are so many rules, regulations, and 
dersta obviously, the modern businessman can’t 
xpected t them all. Consequently, he should pour 
good lawyer. 
You are by n ; alone in seeking legal counsel. You'd 
mber of businesssmen who regularly 
utilize the ser f an attorney. And the simple fact is 
sound lega e is cheaper in the long run. 

Now I can’t fically tell you what to ask your lawyer. 
Your question swer period will depend upon the 
nature of the | ; problem confronting you. 

Now you've nly a portion of what an understand 
ing of business law can mean to you. If you want to get 

gal advice, you'll see your lawyer. Maybe you'll 
d in a lawsuit, or find yourself be 
but you'll have protection if the ne- 


nevel becom« 
numbed by litig 
cessity arises. 
Finally, becau law, both federal and state, is a vast 
and complex subj the businessman, more than ever can 
a oid confusio1 financial loss if he will consult a lawyer 


W he n trouble a 





175 Attend Buffalo Stationers Banquet 
February 23, the Buffalo Stationers’ 
the ballroom of the Hotel Lafayette, 
dance was 175, including 35 members 
[ravelers Club. 


On Tuesday 
Club held a ba 
Buftale Total 
of the Empire St 
er of the evening was Bill Gove, sales 
r, Minnesota Mining & Manufacturing 
Company, who gave one of his enthusiastic and inspirational 
speeches. NSOEA President Walter Miller, Otto Ulbrich 


Company, Bufta was also on the program. 


Che principal speal 


de elopment n 


QUALITY 
LINE 


Pittsburgh Cut Wire Co. 


1120 GALVESTON AVENUE - PITTSBURGH 33, PA 
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NoCarb Tissues... 
another new item from “U.S.” 


Visualize a thin paper that does two jobs . . . acts as 
a piece of carbon paper and a second sheet all in 
one... such is the action of NoCarb Tissues! 


This is a specialty item that countless offices can use 
. as a number of dealers can already testify! 


It's new... it’s low in price .. . 


for any dealer! 


it's a profit-maker 


Explore its possibilities . . . 
send for free samples .. . 
just clip this ad to your 
letterhead and get all the 
details. 





For Domestic and Export Trade 


U. $. CARBON & RIBBON MFG. CO. 


INCORPORATED 
621-623 CHERRY STREET PHILADELPHIA 6, PENNA. 


Established 1895 
















STAKMASTER 
FOUR AND FIVE DRAWER FILES 


from the profit line of 
STACOR LIFETIME STEEL 
DRAFTING & OFFICE EQUIPMENT 


Write today for illustrated catalog 






770 East New York Ave. ‘ 
Brooklyn 3, N. Y. 














WHEN COMPETITION IS TOUGH 


rs 


THE 
MYRTLE 





(5361-42F) 


CHAMPION 


Series 5300 


Now, more than ever, 
you will find the extra 
selling. features of The 
Champion Series win- 
ning extra sales for you. 


MATCHING FORMICA TOPS 
OPTIONAL AT EXTRA COST 


GENUINE WALNUT OR RIFT 
OAK EXTERIORS 


NYLON ROLLER GUIDE ON 
DOUBLE DRAWER 


TWO COAT LACQUER 
DRAWER INTERIORS 


TAMPER PROOF LOCKS 
KNEE DRAWER KICK OUT 


Available in Regular or 
Frosted Walnut, Softone 
and Dawn Gray finish. 


MYRTLE DESK COMPANY 


HIGH POINT, NORTH CAROLINA 















“FLAME-GUARD” 
insulated FILES 


immediate (= 
shipment a 
on 2-3-4 N 
drawer 4, 
letter sizes 


write for catalogue and 
price list on complete line of 


LABELLED SAFES CHESTS VAULT DOORS 
BANK EQUIPMENT 


Guaroswan-VaLcwrine 














K 





LA PORTE « INDIANA 
GUARDSMAN & VALENTINE SAFES 
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SUPREME STEEL PRODUCTS, INC. 
52-85 74th Street, Maspeth 78, Long Island, N. Y. 


Science and Imagination 


Continued from page 38 


inalienable as the right to: utter. Otherwise there is the 
possibility of a new dogmatism spread by the camp followers 
of science. The propagation of highly conjectural specula- 
tions as if they had been verified by adequate scientific pro- 
cedures, the casual misrepresentation of scientific statements, 
and the gaping inferences drawn by the magic of analogy 
from the world of verifiable facts to the world of human 
values and judgments: these may present us with a new 
authoritarianism disguised as freedom from authority. 

If the scientists themselves will not turn aside to liberate 
us from the spellbinders of “metascience” the amateurs must 
make the try. Since Thurber did such a magnificent job on 
pseudo-psychological gabble in “Let Your Mind Alone,” 
I have wished that we could turn him loose on the astro- 
physical plane. 

Free Imagination 


There is no more eager market for new and unsettling ideas 
than among creative artists, especially those who use words 
as their medium. The poet’s imagination must be free and 
has progressively thrown off the trammels of respectability, 
tradition and more recently the established conventions of 
communication by language. The criterion is not the 
validity of the new idea but its power to confound the 
Philistine. But it is possible to recognize the mysterious 
without presuming to promulgate its secrets, and the hollow 
incantations of the literary witch doctors do the universe 
more harm than good, particularly if, as Rimbaud ruefully 
admitted, they project the private disorder of their minds 
upon the world around them. 

They have, however, received apparent 
from philosophers. Whitehead stuns the reader with this 


some support 





The Wise Dealer Profits with 


‘Qoprene of Maspeth 


THE MOST COMPLETE LINE TO MEET EVERY REQUIREMENT 


| LOCKERS | 
CABINETS) 
Shee 


PARTS BINSEl= 


; Write for Catalog and Price List 



























































| 

















OA — 4/54 











am 


Ln, 


™ we, 
nnn, © ye, 


stttny, 
Sana 


tn, 
Se,” 


(& 
( 
( 
\ 


chai 
han 
for 

mar 





OA - 


ly A GIVES YOU THIS CASE FULL 
OM \wlicle OF SALES AMMUNITION! 


5-YEAR RETAILS AT 




















WW NN OOO RUARANTEE! | 30-50%, LESS 
fe Se a pei Sm. Sm Se mo Se SS Sh Sh tg Ss SF THREE SMART Buarancee in the than cowhide 
Ms . Pe) gh ge in t 

a ee ee ee “as SARAL MALIA ARaL arate COLORS! leather woods || weer icatha's 


Only TUFIDE 
cases are avail- 
able s 3 pope. 
colors: ‘ 
a Tan, British 
Brown and Black 
—makes sales 
ond, profits for 


field — makes to | as proved 


sales and Profits b 
y tests — makes 
for you! sales and profits 
for you! 


EXCLUSIVE Exc 
Stented) 
LIFETIME HANDLE! uunetateomas 


Steel reinforce. 


> BUaranteed han TIME EDGE! 


(The Exclusive yulide WEAR GUARANTEE 
7 ¢ Is Your SALES GUARANTEE! 
4 TUFIDE’S nationally-advertised GUARANTEE has 


ff €@ created a tremendous demand that has set new sales 
records for dealers everywhere. Over 1,000,000 TUFIDE 











~ 


ment, 


ff @ business and student cases have been sold already. Here’s for life. on’ Amzing cough 

2 why more dealers stock, feature and sell TUFIDE than ie brieg | all Tf d8e on 
6 @ any other brand. TUFIDE is the world’s only business ¥ jae as meee snised 15 — 
case UNCONDITIONALLY GUARANTEED FIVE * — ~ i 


- 
(¢¢@ FULL YEARS! Amazing TUFIDE looks like leather... 
Sd ~~ feels like leather... yet outwears leather 5 to 1, as proved 
é é-@ by actual abrasion tests. Boost your sales and profits sky- 
“a high by featuring TUFIDE, the fastest selling and most 
¢« profitable line in the leather goods world. 
EXTRA! NEW SALES-BOOSTING PLAN! 
¢ Sensational “Plan of Action” Promotion Case now ready for 
TUFIDE dealers. New, complete promotional package contains 
bao everything you need to tie-in with TUFIDE . . . for bigger profits 
(2 7 all year long. Write for full facts NOW! 
, “~ 
¢ 
.i 


WRITE FOR CATALOG AND PRICES 


eww rwrwitwrywiwiwrTw rw re il _, ‘ 


w TOUV EVE tote": we ee ~~, wrwTwy 
US OS aS OS re er ee a ae 


SEAGER GPUBQBAB EZ eS 


Seckeo Products Oncaea 





“VISIBLE VALUE” in every 
JASPER CHAIR CO. CHAIR 


means 


VOLUME SALES FOR YOU! 


A good example of the real value built into every Jasper Chair Co. 
chair is illustrated at the right. Executive Posture Chair No. 884 is a 
handsome chair of obvious quality—impressive and dignified, built 
for comfort and long years of service —yet priced to sell on today’s 
market. 

THE RIGHT CHAIR AT THE RIGHT PRICE 


SEND FOR A CATALOG OF OUR COMPLETE LINE 


VISIT US AT THE NOFA SHOW — BOOTH 
182 HOTEL SHERMAN MAY 8, 9, 10, 11 


—VJasper Chair’ 


a SPER, INDIANA 


REPRESENTATIVES: GEO. A. LITCHFIELD, SALES MGR. 


FRED & GEORGE C. DEUTSCH R. A. BROWNE, (WEST) R. J. FREEMAN AND JOHN R. FREEMAN 
(SOUTHWEST) 7207 NORTHAVEN RD. 2925 REVERE AVE (EASTERN) 385 MADISON AVE. 





NO. 884 












DALLAS, TEXAS OAKLAND, CALIF. NEW YORK, N. Y. 
“4spen.snoie*™ JAMES S$. FOWLS, (SOUTHERN) JACK S. DORAN (NORTHWEST) W. H. BROWN (CHICAGO-MIDWEST) 
327 SUNSET DRIVE, NORTH 2925 REVERE AVE 666 LAKE SHORE DR. 
4 ST. PETERSBURG, FLORIDA OAKLAND, CALIF CHICAGO, ILL. SPACE 844 
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| st the Ji ling of mai Adsistamce 
Stila BENTSOR 


STEEL OFFICE FURNITURE 
Designed to a modern trend in office 


furniture STYLE LINE advances a new e 


harmony of distinctive beauty, office 

comfort, convenience, flexibility and 
TOP-FLITE 3200 Series steel filing 
cabinets for lasting performance 


lasting service. 
The EXECUTIVE SERIES provides in its 

—smooth, quiet drawer operation 
—beauty—flexibility. The right an- 


expansive overhang top feature a 
swer to any filing problem. 









bide ot 


dignified, massive appearance and 
larger working area. Ideally suitable 
for conference work. 

The 6000 SERIES offers maximum 
flexibility and desk styles for every 
need, with conventional tops for gen- 
eral office or executive alike. 










Write for full details. 





The BENTSON MANUFACTURING COMPANY 


AURORA, ILLINOIS 
































CRAFTSMANSHIP 


EXEMPLIFIED BY 


BRIGHT! 


Styled for perfect harmony. Fashioned for luxurious 
NO. 9800 SOFA wear. Customed for lasting comfort and pleasure. Priced 


for every buyers purse. These are the factors which make 





BRIGHT creations a joy and satisfaction to every one 
who buys. In a large selection of genuine leather and 


Elastic Naugahyde and a wide range of styles you will 





; NO. 90 EXECUTIVE 
find just what you want for every customer. POSTURE CHAIR 


WRITE FOR CATALOG! 







NO. 1000 


CLUB CHAIR 133 BLEECKER ST. NEW YORK 12, N. Y. 
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problem: Ong ne equals two, but suppose they are . - 
rops of water. What then? The reader’s sanity, reeling Now—CARD Sturdi-Lite 
from this blov recover itself by reflecting on White ‘ 
id’s_valual tinction between the world of experience BETTER Vault Steps at LOW Prices 
ind the systet tract symbols convenient for scientists. 
hat two | ikes four does not explain fusion any ’ ALUMINUM— 
re than tl tiplication table accounts for the propaga Tubular Frame “construction 
tion of the spe fo turn the philosopher’s doubt of the STRONG and RIGID, yet 
acy of sy into a sanction for the misuse of them surprisingly Light. They make 
Ay - useful. upper boxes more rentable 
Physics Laws Always Bright 
But the fun 1 the literary mystagogue has with arith Neat Looking—no up 
: , . = : : keep cost. Rubber 
is nothing to what is possible when he beings taking fost prevent silaping. 
erties with tl s of physics. Perhaps the clearest illus NON-SKID Rubber 
tration of this the almost universal misundertanding of pages an 
the Heisenberg principle of indeterminacy. between steps in 
Like many great scientific discoveries, including Galileo’s a —s hy 
epochal account ing bodies and of missile trajectories, Lower steps 9” x 
this principle ( irly mistaken to be the direct expres 14". 
sion of experi tal observation, but in fact it is a rational . 
inference tro! observed universal assumption to an " a P 3-STEP MODEL—No. 
abl conclusion. a ee ae 303 30” high, 17” 
Heisenberg to trace the path and note the speed yar ey 18%" inne. wide, 26” long. Price 
of electrons g within the atom. He found that the Price F. O. B. Detroit, F. O. B. Detroit, 
only way on n-point an electron for observation 1s Mich. $95 : Mich. $37” 
by catching it m of light of the very shortest wave genes 
ength, theref the very highest frequency, therefore, Equipped with Casters—Add $5.50 
alas, of such violent force as to joggle the very electron one f . . t 
is trying to obser tering both its speed and its direction. Dealers: Write for complete details 
His conclusi Heisenberg principle, is that we shall and dealer discount schedule. 
never be able entally to find out precisely what the 
electrons are doing | will have to be content with a statis we A a D co 
tical estimate ¢ I ibility as to their carryings-on. D. . € e 
he uncrit ranster of scientific proof and authority 829 Merchandise Bldg., MINNEAPOLIS 3, MINN. 
the limit re of physics to the intangible problems 
MAYLINE 


ne - _- « 


Increase Your SALES . . a” 








| MAYLINE See with. —¥; 
|) DRAFTING FURNITURE aay” : LZ 
b>} and EQUIPMENT SEDO 





Pag i for SPONGE RUBBER 
ra Paar STAMP PADS 
Symbol of re oe eG 


un = | Superiority 
YUN 


4-POST TABLE WITH DRAWERS 


L 








Three of many fine pieces of draft- 





ra ing room furniture and equipment = 
E _made by Mayline. They ae prof x THE ONLY ALL-PURPOSE 
< items for you—in product value and z 
i 
= customer satistaction Sell Mayline. — STAMP PAD LINE! 
There’s a SPEED-MO stamp pad and ink for every office or 
industrial stamping problem your customers may have. Speed-Mo 
is the only complete line of stamp pads on the market — and 
> No. 8212 STOOL that means multiple sales for Speed-Mo dealers. You need carry 
~ only the common pads. Prompt shipment made on special pads 
(up to 20” x 36’’). 
MAYLINE COMPANY All Speed-Mo stamp pads are of specially treated, odorless 
sponge rubber. Clear impressions guaranteed. Re-inking is neat 
Sead and simple — you just brush the ink on Speed-Mo pads. 
ENGINEERING MFG. CO. LIBERAL DEALER DISCOUNTS 
625 No. Commerce Street Write for folder showing over 35 stock items 
sisniaitiile RIVET-O MANUFACTURING CO. 
V-MODEL TABLE WITH FOOTREST 50 FEDERAL ST., ORANGE, MASSACHUSETTS 
in Canada, for complete information write 
MAYLINE Bossence & Co 429 Main St West, Hamilton, Ontari« 
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CENTRALS BETTER BUYS! 


NEW 


Rolledie 


STEEL WASTE BASKETS 


Roll Edge rim 
Easy to lift! 


Inverted bottom 
Tapered design 


Popular size 
and colors 





CLICKSNAP 
STEEL BOXES 


One of Central's complete line of Cash, Bond and Utility boxes. 
Ten styles—One-piece construction— Heavy gauge steel—Rounded 
corners—Hammered silver finish. 

See your Jobber or write us for complete details. 


CENTRAL can company 


2415 WEST 19th STREET, CHICAGO 8, ILLINOIS 


of human life and culture is habitual in literary circles. 
When the atom was discovered to be not a homogeneous 
lump of irreducible matter but a bundle of energies held 
together by inner tension rather than by outer skin, the 
critics hailed the new dynamism not merely as a persuasive 
analogy or fresh illustration of the ancient literary principle 
of organic unity but as a revolutionary development. Of 
course the argument “as an atom is so must a poem be,” 
no matter what scientific airs it gives itself, has even less 
cogency than Horace’s dictum about poetry and painting, 
Poets of our century have as much right to take cosmic, 
cosmetic, liberties with Einstein as Milton had to conjure 
up Lucretius’ pagan atoms in his Christian Hell or play fast 
and loose with Copernicus; the critic, too, has a right to 
expatiate in as spooky a universe as he chooses. But if the 
critic asks me in the name of science to accept these imagi 
native décors as sober accounts of the reality I live in, | 
have the usual right to self protection and may sift the 
poetic statements for truth on my own responsibility. 


Shortest Distance 


When, for example, | am assured by my aesthetic ac 
quaintances that a straight line is no longer, under Einstein, 
the shortest distance between two points, I have a right to 
ask them to point me out a shorter. The shortest distance 
between points on a spherical surface is the straight line 
through the circle, whatever the surface distance may be. 
The Riemann surface often used to clinch their argument 
turns out to be a mathematician’s construct with a strictly 
theoretical barrier between the points. 

Einstein very reasonably holds that no one inside the 
time-space continuum can have an absolute point of ob 
servation from which to determine the absolute motion of 
anything. To know the absolute motion of our automobile 
we would have to add to the speedometer reading the rota 








1 MILLION 


‘54 STARK CALENDARS are in use Today! 
Did you get your sales share? 


It pays to keep your eyes on 
STARK CALENDARS all year ‘round 










Aquality line of stands 
and pads featuring all 
popular styles and sizes. Cal- 
endar pads are lithographed— 
on high-grade bond paper with the 
date in red and the monthly calendor 


in blue. write or phone 

Fast, 2-color lithograph printing enables us to tor complete 
give you the best in quality and prompt service. details 
“IN CALENDARS THE OUALITY MARK IS STARK” 


STARK CALENDARS « 


100-112 BISSELL ST. * PHONE $2654 * JOLIET, ILL. 





218 





Fi NEW 
if| IMPROVED MODELS 
FOR 1954 











e Greatly im- 
proved vertical 
back adjustment 
controlled by 
hand wheel at 
base of tubing 
upright. 


e “L” Lock spring 
back (patented) 
locks in rigid sup- 
port. When lock 
lever released, 
provides spring 
action for relaxa- 
tion. 





NO. 855-L 
ww F-C 


You are cordially invited to visit our booth No. 
47 at the NOFA Convention. 


THE FRITZ-CROSS CO. 


300 E. 4TH ST. ST. PAUL 1, MINN. 
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_ Newconvenience for your customers... with 


JENNISON ACETATE INDEX TABS 


ee SS 


se Se 





















New Dennison Transparent Acetate Index Tabs 
offer these outstanding features: 






Warp-proof acetate * Non-flammable © 4", ¥%", Yo" extensions 
Alphabetical or plain inserts * Accurate spacing for faster, easier typing 
Firmly anchored cloth hinge * Dennison quality gumming 
Seven colors plus clear transparent * Compact display cartons 










Order Your Stock of 
Dennison Transparent Acetate 
Index Tabs Today! 


Dennioon 







25 feet to 
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Ideal s 
ea - MANUFACTURING COMPANY 
; Framingham, Massachusetts 





S2ks come caty 


WITH NEW 


JASPER TYPEWRITER 
ADJUST-A-DESKS 
BY JASPER TABLE COMPANY 





Designed and built by Jasper Table Co. to aid typing efficiency 
in the classroom or office. Handsome Adjust-A-Desks feature a 
new, exclusive adjustable typing surface that improves posture, 
reduces eye strain and cuts typing fatigue. A counterbalanced 
spring type mechanism allows fast accurate height adjustments of 
typing surface from 26” to 30” in %2” adjustments. 


FOR COMPLETE DETAILS, MAIL THE COUPON BELOW 


JASPER TABLE CO., JASPER, INDIANA 


; Please send Jasper Typewriter Adjust-A-Desks 
: Adjust-A-Tables information. 





> NAME 
: ADDRESS 
E CITY ZONE STATE 
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Save Sight... Speed Work 

MWUCEe MYIW aoe tCC€ OM 
IT Is EASY to get repeat orders for stock forms with the Master- 
Craft Sight-Saver line because they promote high level efficiency 
in figure work. Customers like the contrast of figures against 
brown and green rulings, assuring unimpaired vision and con- 
trast without glare. Papers made to our specifications, guarantee 





Borv 

Ow 
New 

Catalog 


MAsrer-CraFi’Ss NEW CATALOG illus- 
trates the fast moving forms in the 
four stock lines pictured above. Cus- 
tomers may choose from 123 columnar 
forms, 44 ledger forms, 48 modern 
journals, 139 columnar and work 
pads. These are only four of the many 





















color uniformity and excellent writing surface. 


MASTER-CRAFT CORPORATION 


KALAMA Oo. MICHIGAN 


LOOSE-LEAF DIVISION OF SHAW-WALKER 





THE NEW ATLAS DOUBLE HANGER 
| fon 


GESTETNER AND RONEO STENCILS 





SBR neg BTS 
— 2 a. .. 
easton 
Sa 
le | 





The Atlas DGR lug type hanger is « 
cially designed for foreign heading stenci 
Similar in design to the Atlas DSH ster 
hanger which has been proven best thro 
years of efficient service. Files two sten¢ 
to each hanger. Use Atlas Indexes f The DELUXE MODEL 
quick efficient identifying of all filed r I vide and 
terial 

M G 
The DGR Hanger may be filed in all jy.. a 


standard Atlas files. aatie. DSH Hat 


Write for information on the complete p) Hang 
line of Atlas Vertical Filing Cabinets N Pla H 
and Hangers. 7 


; = 5 
( VATL AS (anvicaif rime? SYSTEMS (| ry 
FOR STENCHKS, OFFSET PLATES & NEGATIVES K #4 
l . » no ead be 
16720 Westfield A 
ATLAS STENCIL FILES CORP. '4729,Westfeld Ave 
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Master-Craft product lines supplied 
only through our exclusive franchised 
dealers. It may be available in your 
city. Write today. 








FORMANCE 


ror SUPE BUYS... 


Always buy 


SUPERDEX 


The Quality Line of Filing Supplies 
& Gummed Specialties 


* Vertical File Guides 

* Guides 

* Folders 

* index Cards 

* Index Tabs 

* Transparent Index Tabs 
* Blank Index Strips 

* Rolled Labels 

* Protex Loose Leaf Patches 
* Adding Machine Rolls 
* Pakneat Sealing Tape 
* Pin Tickets 


At Leading Stationery Stores 
Throughout the Country 


THE WARSHAW 
MANUFACTURING CO., INC. 


1 MAIN ST., BROOKLYN 1,N.Y. 
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ion of the eartl ts axis and d the sun, any drif ; t Co 1S 
i oul ed ystet n ae lai padi ‘eee Activa é ntro ystems 


iny drift of our ¢g xy in space. 













If it is argued that, from different platforms in space, = h 
observers would ck the car at different speeds, even then wit 
the relativity v be in the observations and not in the 
motion of the car. The literary relativist, having confused 
our limited observation of the fact with the fact itself. 
scribes perplexit of our observation to the fact. But 
the fact is not perplexed and the universe is not nearly so 
razy as some otf ti people in it. 
[he same confusion leads us to deny simultaneity be 
cause we cannot know now what is going on now on 
Arcturus but must wait till the light ray gets here with the 


\\ 


news in 1990. Whether or not we are able to calculate all 
ds involved and so tag the identical light ray 
does not affect the fact that we must accept objective simul- 


taneity in order to realize the relativity in our experience. 





Show your prospect how to 
bring a control system to life. 
Let him see how Graffco products 
classify and spotlight the facts for 
instant action. Activated systems 
sell faster. And there’s no easier 
way to build your unit sale profit. 


GEORGE B. GRAFF COMPANY 
54 Washburn Ave., Cambridge 40, Mass. 
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¢ pe 


[The temporal g of space does offer some suggestive 
analogies in aesthetics: it helps us to the dynamic view 
of a painting not as a merely static disposition in space but 
is an organizati f our energies activated by the artists. 
But even here there is the danger that the analogy will be 
pressed with tl | logic. It does not follow, as Dewey 
thought, that tl oem or picture has to be justified as an 

bring about social or cultural change. One may 
even grant Whitehead his continuum in which every object 
or “event” is conditioned by every other unto the farthest 
speck of aton lust drifting in outer space, and yet main 
tain that one of the greatest opportunities of art is to ex 
lude and so achieve a limited wholeness. 

One service that Whitehead has rendered along with SIGNALS 
Ortega y Gasset is to insist that relativity means relatedness a 
ind not mere chaos or anarchy. Perhaps the most vulgar of 


©; ~~ HERES REAL COMFORT FOR YOUR 





engine to | 





Keep BUSINESS Under Control 
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-*\- 5. BEST CUSTOMERS BEST GIRL 


Wy 


OY’Z 










e Four way adjustable seat moves up, down, backward and 
forward at a flick of the wrist 

¢ Fitted back-rest adjusts easily up and down 

« Rugged 20 coil spring seat is padded with springy foam 
rubber that gives years of comfort 
e Smooth rolling, double ball bearing soft rubber casters 

e Available in leather-gros point combination or plastic- 

gros point combination 

e« Finishes to match any office need 


« And they’re priced to SELL! 


There’s no doubt about it, “Comfort” is the word 
for the Gregson Model 365. So, to keep everyone 
happy (and make more profit too), make sure you 
sell secretarial chairs by Gregson. 


DEALER INQUIRIES INVITED 


Secretarial Posture Chair 
Model 365 





GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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STENCILS @ PROTRACTORS @ OTHER DEVICES 
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FOAM RUBBER 
CHAIR CUSHIONS 
IN 


De Luxe 


EXECUTIVE 
STYLE 


IN THREE 
SIZES 


Covered with velour—fibre and velour—also corduroy and fibre 


in 2" thickness with boxed edges. 
FOAM RUBBER 


“Perfect” CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool sea- 
sons, the other side with 
woven fibre for hot weather 





Filled with new live rub- 
ber having thousands of air 
cells that ‘breathe with every 
move. 


Colors: Brown, Green 


Sizes: 17" « 18°—I15" » 17" — 
14/5" » 151/>"" 


“Sofiseat”” STOOL CUSHIONS 


Transforms Hard Stools into Soft Seats. 
Available in four sizes 12", 13", 14", 15" Diameter 


Write for New Illustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


6435 EDMUND STREET PHILADELPHIA 35, PENNA. 
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all uses of the doctrine is to appeal to it to sanction the indi- 
vidual’s interpretation or evaluation of a work of art, no 
matter how idiosyncratic. 

Certainly Einstein condemns our provincial tendency to 
impose our particular perspective on the rest of the uni- 
verse; yet no other observation platform is any better than 
ours and we ought to make full and accurate use of it. 
Einstein would have small patience with anyone asserting 
his right to see thiags as he chooses or to differ at will in 
his calculations. 

Cultural Relativity 

(Anyway the scientists have enough to worry about. Over- 
whelmed like the sorcerer’s apprentice by their sudden and 
excessive powers, and dismayed by the goals set for them 
by the prophetic revelations of science fiction, they are in 
as perilous a plight from the adulation of uncritical en- 
thusiasts as are the poets from the misapprehensions of meta 
scientific critics. The freedom of the poet’s imagination 
cannot but be imperiled by making him responsible for the 
nature of the physical world.—Copyright, Yale University 


Press. 


High School Diploma for All 
Continued from page 38 


often lack, especially in the low-economic regions. 

Coosa County Training School, in Cottage Grove, Ala., 
is a regular public high school carrying grades one through 
12. Between 10°, and 15°% of the students who graduate 


go to college. With 20 teachers to teach 545 students the 


curriculum is necessarily limited. Job opportunities in the 
area are limited too. Some graduates do public work, some 
girls do domestic work; others go to the cities. The county 
is essentially a farming area with very little industry. 
Under the plan, scholarship is stressed for superior stu- 
dents; for slow pupils, citizenship is stressed. His interests 
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N on-skid 7 
Kills noise 


This new style typewriter pad does away with the old 
system of fastening or installing typewriters on desks 
and tables ._ IT HOLDS TYPEWRITERS WITH A 
“M{AGIC-GRIP”. The special corrugated design kills the 
usual noises of typing. The softness of action also re- 
duces fatigue—helps typist increase speed. 





SSS SAG 


Typewriter ©... V2KTS.....--cereeeeenenees $1.25 
Adding Machine . 12x18..........-...0000-v0+0 1.75 
Electric Typewriter 15x18............0-000--0-0 2.00 


Extra discount on 3 dozen lots 
Freight paid on lots of 4 dozen 


W. T. Rogers Co. ceatioun: witesiilll 
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“IT’S 20 YEARS 
OVERDUE BUT 
IT'S ANOTHER 
‘FIRST’ 
FOR AIGNER!” 


NO PEN AT ANY PRICE 
—WRITES BETTER! 


pil 


Exclusive 


MICROGRAPHIC 




















POINT 

GUARANTEES is the secret 

SKIPPING of its SAVES 56% 

perfection 
LEAKING TYPING 
SMUDGING  pereis TIME! : 
IT’S NEW! MEETS A BIG DEMAND! 

see ~tgcn > sealamone With this New AICO TYPERITE Tabbing, typists type 1, 2 
] Asn ds . gah toe sure and 3 line titles on the pica spaced blank inserts without 
sa 30 henutiful © a using a soft roller, just the line space lever. Titles are 
streamlined design always on a straight line, neater, cleaner, faster, saving up 
FREE: 3 Dimensional Display to 56% typing time. Your customers will read the story 


for counters, window or wall. in our ads for February, March, April in 7 business maga- 


zines. Be ready for the big demand. Sales Aids, FREE, 
ORDER YOUR SUPPLY TODAY! 


AIGNER 97 Reade St., New York 13, N. Y. 
INDEXES 426 S. Clinton St., Chicago 7, Ill. 


Order from your supplier or write for 
illustrated catalog and Pn » « fete 


Lhb-F2:rE_ > PEN INC. 


241 Hudson Street * Hackensack, New Jersey 
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TYPEWRITERS wos ZZ) —_ 


*STEEL* 






























REGAL’S NEW YORK warehouse , renncngoel 
and 80 stock depots carry a re- ” PARTS BINS 
volving stock of 10,000 machines. in CABINETS 
t COUNTERS 
L . SHOP BOXES 
= DRAWER 





INSERTS 










@ Write for -% 
LATEST CATALOG 
PRICE LIST AND 


‘a — 











—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-—BEST FOR LESS 








NEIMAN 


STEEL EQUIPMENT CO, INC. 
BALFOUR AND VENANGO STS., PHILA. 34, PA. 


a TYPEWRITER COMPANY, INC. 


200 HUDSON ST. NEW YORK 13, N. Y 
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HANDY "GLIDEX” 


TRADEMARK® 571978 


TELEPHONE BRACKET 


A Stable Seller the Year ‘Round 









Saves desk space—swings in any direction— 
Keeps phone in easy reach yet out of way— 
The only bracket made to hold present models. 


Made of strong, durable steel. Extends to 30 rigid 
inches. Closes only 9 inches. Various types of mount- 
ings available for attaching to wall, desks, table 
edges, side of tables, etc. Nothing to get out of 
order. Eliminates nuisance of phone cord mussing 
desk papers. 

WRITE FOR ILLUSTRATED LITERATURE AND DEALER’S PRICES 


St 


GUDEX MODEL Ne 200 
EXPANDED 











DIFFERENT SIZES, STYLES 
OF BULLETIN BOARDS AND 
CHANGEABLE LETTER BOARDS 


BY DAV-SON 


A Dav-Son board for every job. 
Changeable letter directory and 
announcement boards, black boards, 
menu boards, others. Sturdily con- 
structed, every Dav-Son board is 
built to last, with quality built-in 
for years of service. 

Dav-Son Changeable Letter Di- 
rectories for Lobby, Office, 








Use. 

e Wide Variety of Styles and Sizes 

e Glass Enclosed Front 

e Hardwood or Metal Frames 

e Highest Quality Felt 

e Absolutely Warpproof 

e Also Available with 5’ 5” 
Standards 

Dav-Son Genuine Self-Sealing 

Cork Bulletin Boards 

@ Indoor and Outdoor Styles 

@ Hardwood or Metal Frames 

@ With or Without Locking Glass 


+ World's Largest Selection 
DEALER INQUIRIES INVITED 
1# Your Dealer Can’t Supply, 
Order Direct 


Dav-Sen Changeable Name Plate 


Black card with white letters under 
beveled plexiglass shield Triangular 
wood base in choice of Walnut, Oak, 
Mahogany, Blonde or Steel Grey fin- 
ish. 104%”x2%”. 


A. C. DAVENPORT & SON, INC. 


311 N. DESPLAINES STREET, CHICAGO 6, ILLINOIS, DEPT. OA 
INSIST ON DAV-SON—YOUR BEST BUY! 
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This 
STORAGE 
CABINET 


WITH RADIUS CORNERS 
is a real 
wv B U Y uv 


Our No. 3678 Cabinet 
will answer your stor- 
age problems in every 
way. It is finished in 
baked-on olive green 
or office gray enamels, 
and has adjustable 
shelves. Spot welded 
assembly with lock in handle and insulated doors. Set 
up only. Shipped one per carton. Size 36’ wide by 18” 
deep by 78” high; weight 175 pounds. 


List price 850.00 each 


LESS DEALER‘’S DISCOUNT 
r. @. 8. 6F. AOUIS, AO. 


METAL MANUFACTURING CO. 
MIDWEST 1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 





GUIDES AND FOLDERS 











MANIFOLD BOOKS 
AND PRINTED STOCK FORMS 


For more than 25 years, we have been offering 
our wares through the dealer exclusively., 


Write for our Illustrated Price Lists 


Manuf ac turers 


SUSPEND-O-FOLDERS * FILING SUPPLIES 
MANIFOLD BOOKS @ PRINTED STOCK FORMS 


¥, 


ADVANCo 
ADVANCO PRODUCTS 


Division of Advance Salesbook Coa. 


148 West 24th Street, New York 11, N. Y. 
Telephone CHelsea 3-1276 
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usual in setting up his program. 

acements are handled with more 

He t\ is to let students work and study 
ul ther or not they will fail to gradu 

ite: t hang ttitudes about what constitutes “suc 
ces on to give them more responsibility. 
Not ts arrange their own programs but 
they deci they will take examinations or not. 




































(1 ( havior or poor attendance is cause 
for i new system. 
Answers to Questionnaires 
WI tl n In operation about two months 
:; estic mitted to students. Here’s how 
th ( 
Chey lik vere indifferent. They thought they 
. or about the same. 
hey agre t 100°% that they would not leave 
hool « 1 a diploma “tomorrow.” All but 
| take all exams, even if some ot 
ipped them. 
1 of teachers giving assignments 
ey also felt that teachers being 
owed | more time to discuss matters not 
tly 1 ourses was beneficial. 
tl I juestionnaire: 
it students showed more interest 
| | more, earned better grades and 
\ Vv gave more time to citizenship 
ken advantage of the less rigid 
Iss Matters pertinent to their stu 
Chey olarship standards had not been 
tudents were not cutting classes 
, | ii 
Its Sensational!! 
THESE WORDS BEST DESCRIBE 
This low: priced 
checksigner is a 
must for business. Clearly impressed per- 
sonalized signature eliminates payroll 
drudgery with Safeguard security, speed 
and efficien The machine has an auto- 
matic built-in counter, and is protected 
with two security locks. Write today. 
Safeguard Corporation 
LANSDALE, PENNA. 
MANUFACTURE OF CHECKWRITING EQUIPMENT 
| | OA— 4/54 


Don't miss this 





Opportunity for Profit 
‘Ti4 


POSTING TRAYS 


AND STANDS 
with 
3 BUTTON MAGIC 
















@ Investigate the 
many EXTRA sell- 
ing features of 
P. E. C. Posting 
Trays and Stands. 
Learn how 3 But- 
ton Magic Control 
will add speed 
ond efficiency to 
your customer's 
machine book- 
keeping department. 








POSTING EQUIPMENT 
CORPORATION 


777 HERTEL AVENUE 
BUFFALO 7, N.Y 


Sell Silence 


WITH 
Andalfoam 


TyPad 


FOR ALL BUSINESS MACHINES 


TyPad . . . the most modern means of silencing 
is a combination of 


- business machine clatter . . . 
x. N 4-inch of shock-absorbing foamed latex and a 
\w | 


handsome mohair fabric. Produced by the patented 
“ANDALFOAM” process*, this new office ma- 
chine pad is the first to feature both functional 
and decorative qualities. Good looking, sound 
absorbing and wear resistant, TyPad is easy to sell 

. brings repeat orders. Three sizes are available 
(11x13”, 10x17” and 15x17") with dark green or 
gray fabric on light green foam. WRITE TODAY 
FOR SAMPLE. 





ANOTHER Alseclalfoare: ACHIEVEMENT 


ANDrews-ALoberrer 


*U. S. Patents 
2,628,654 
2,649,391 


COMPANY 
1169 HOME AVENUE ® AKRON 10, OHIO 
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1d Potut MECHANICAL 
PENCIL LEAD POINTER 


FOR DRAFTSMEN, ENGINEERS, 
ARTISTS, ACCOUNTANTS 


Leads are pointed in a fraction of the time 


required by messy, old-fashioned ae ¥ 
d, the TRU-POINT is fool proof — 
will not break leads even when an ex- STAPLING MACHINES ~ 
> pol is 5 d! e 
=p dewiberalipthesesag and STAPLES... since 1919 ar 


Puts perfect points on leads of mechanical $A) 
pencils (draftsman type) and on wood In many localities 2 out of every 3 





pencils, after wood has been cut back /]7 — r 
with knife. Clean, easy to use. Guaran- ad staplers in use are MARKWELLS. 
teed mechanism. For literature and dealer 
i ; ; PLEASE WRITE FOR 
: prices, write today to codename M A “ K W FE L L M ae : C ] : 
— ~~ ELWARD MANUFACTURING CO. ano caracosut 29 HUDSON ST., NEW YORK 13, N. Y. 
——— —- Boker Street, Coloma, Michigan 














eee d FOR 
Oe OLDER UNDER- 


Give Your TYPEWRITER that 
NEW LOOK “i BRAND NEW KEYTOPS 



















, te ; Replaces old paper fingers and rod. WOOD 
NATIONAL CASH ALL SIZES UP TO 18° TYPEWRITERS 
REGISTER KEYTOPS ‘ i 5 COSTS LITTLE—MAKES OLD UNDERWOODS WORTH MORE 
otmen « wl. SR RD Bete Also -——————-—-—-—— 
e 100 CL pe or MADDOX = Never-stick ~=— BAIL R OLLS 
@ Oblong Control TB nt eg) eg Fe 
(4 install. Don’t come apart. Core and rubber self locking. 


We supply & engrave Saves mechanic's time. Cuts repair bills. Order or get 








Cash Register wheels a, “a ; . information on these profit making items. 
Remington Rem. Noiseless 
No. 17 & IBM & No. 17 WESTERN PATENT ACCESSORIES CO. 


Write or call for free esis omg te be 6611 SUNSET BLVD. LOS ANGELES 28, CALIF. 
ENGRAVING Why yy, Y. Also distributed by Ames Supply Co. 
PEARL corp. \ MU 6.1898 . _ 
eileen 
KOIL-O-MATIK RIGHT THIS MINUTE... 
Prevents this ANOTHER "Tpbman 


6% IN o4 
| MARKING PEN 


IS BEING SOLD! 


Beautifully merchandised on self-selling $ | 
counter display with 12 pens. Pre-sold 




























KINKS AND SNARLS WEAKEN CORDS 
break delicate filament wires in conductor; 
cause shorts that result in electric shocks. 
Frayed phone cords cause noisy line, fre- 
quent disconnects. 

Koil-O-Matik is a RUBBER COVERED, 
tempered steel spring which winds around cord 
automatically draws up dangling wire into neat 









coils that expand as needed. Fits all cords ith national —radio. TV 
thin, thick, flat, round. RUBBER COVERING With RESIGN SES—TESIO, TV, Rewapapers Tox Incl. 
prevents spring in Koil-O-Matik from serateh ° 

ing desk or table top. For all cords in office, sd WON'T EVAPORATE @ ENOUGH BLACK REFULS 
home and shop. Guaranteed for | year. @ WON'T RUN INDELIBLE INK FOR 50¢ 





@ WON'T WASH OUT 3000 MARKINGS 





Colorful counter display carton and free dem 
onstrator make quick sales. Save salesman’s 
time. Large discounts and ‘‘money back’’ sales 
































guarantee. 
THE NEVERKNOT CO., DEPT. 3A 
4525 RAVENSWOOD CHICAGO 40, ILL. 
Model 1546 (illustrated) — desk scale, with y is 
Lustron plastic body — 2 Ibs. by 1 oz LOC 
{ Model 1509 — for average office use. 5 |b. This 
; by '2 oz. Computes postage for air-mail, toa 
i first-class, and merchandise up to 4 Ibs. 1. PR 
h Model 1530, Parcel Post Scale. 2. Dik 
j 25 Ibs. by 1 oz. ie 
H Model 1515, Heavy duty Parcel Post WORLD WIDE SERVICE—HIGHEST QUALITY PRODUCTS 3. per - 
} oe ee WRITE FOR OUR LATEST CATALOG 1 = 
Hf : Model 158, Hanson, Jr. 8 oz. by 2 oz. ma 
. INTERNATIONAL CASH REGISTER & PARTS CO. giv 
ANSON rT. & 3 co. (Est. 1888 207 EAST EVERGREEN AVE. "2 ‘MT. ‘PROSPECT, ILLINOIS 
NORTHBROOK, ILLINOIS CHICAGO PHONE: NEwcastle 1-2900 Kee 
— 
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one by one... 


wise dealers everywhere 


superiority of A y EF 


STEEL OFFICE FURNITURE and EQUIPMENT 
a a ee 
crow FPPLLELSEVOHN A. LONG 


CINCINNATI 36, OHIO 


recognize the 


see us at 

BOOTHS 68 and 69 
NOFA Exhibit 

Hotel Sherman, Chicago 








BANK LITHOGRAPHING 


Checks . . . Deposit Slips . . . Statements 


Bank forms lithographed to your customer's 
specifications. Shipped under your labels and 
imprint. 

Low prices and top quality work will enable 
you to sell our line. 


Price list and samples available to well rated 
office appliance stores and dealers. 


FREDONIA LITHOGRAPHING CO. 


FREDONIA, KANSAS 








K ‘ NG POSTURE CHAIRS 


ANNOUNCE THE ALL NEW 


EXECUTIVE ROTARY 
SYNCRO-TILT 
Model 600 


Features a big 19” x 182" x 
4" thick coil spring seat unit 
; . 17” x 17” foam rubber 
padded backrest. Foam rubber 
padded armrests with 21” 
spread between arms. Bese is 
one piece molded aluminum 
with 24°’ caster spread . . 
hooded casters. Available with 
Koroseal or Claremont fabric 
. in a wide color range. 





Write tor catalog on complete 
King line. 


K ING posture cHaiR Co. 
~ = 956 S. Raymond, Pasadena 2, Calif. 














THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 





Ames Supply Company 


ATLANTA DETROIT 

156 Alexander, N.W. 6527 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 

19132 Commerce St. 583 Market St. 


SERVING THE OFFICE MACHINE DEALER FOR 51 YEARS 








SAVES TIME AND WORK! 


MAKES 8 BASIC FOLDS ON 
SHEETS UPTO 8 x 14 


AT A PRICE 
EVERY OFFICE 
CAN AFFORD 


attal 0) (om Ob ronate 
le) 3) Ge tele) ae FOLDING MACHINE 


Write for Complete Catalog of Duplicating Equipment and Supplies 


Manufactured exclusively by PRINT-O-MATIC CO., INC. 











Don’t Waste Time 
LOOK IT UP MERE) § 


This is your ANSWER BOOK 
to all your buying Needs 
1. PRODUCT INDEX—over 1,500 prod- 


ucts classified 

2. DIRECTORY OF MANUFACTURERS 
—over 3,000 with names and ad- 
Gresses 

3. TRADE NAME—TRADE MARK INDEX 
—Over — with names of manu- = 
factu — 

4 MANUFACTURERS ADVERTISING— 5. TRADE ASSOCIATIONS— 
many use catalog-type advertising City, State and National— 
giving complete product informa- names and address of 

on officers and meetings dates. 


Keep your copy handy —use it offen 
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A Specially lem 
SELL MASTER SPEED KEYS 
THE 


for old and new typewriters, 
bookkeeping and billing machines. 


Don‘t Delay 
ORDER TODAY! 
ADD THAT EXTRA PROFIT 


SPEED KEY CORPORATION 2%,),o°, uot 


DAYTON STENCIL 
WORKS CO. *siic" 
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THE NEW 
“ Modern Hollywood $3 


All-Foam Furniture Line 
Designed and created by 


of 
Grand Rapids 


CHAIRS — COUCHES — OTTOMANS 
DIVANS — LOVE SEATS 

All with or without 1 or 2 arms 
No. 102 HOLLYWOOD DIVAN, 80x30x29 
high. Width between arms 72’, seat height 
17’’. Foam rubber seat, arms and back. Legs 
2°’ round wrought iron, black satin finish 
Upholstered in fabric, rubber backed, choice 
P'five colors and also available in plastic 
and in genuine leather. 





= 





GRAND RAPIDS LEATHER FURNITURE C 






Photos and prices to dealers on request 


201-207 Front Ave., N.W 
* Grand Rapids 4, Michigan 








SECURITY BRAND 


Complete Line of 
DELUXE ALL LEATHER 
or CANVAS & LEATHER 


Mail Bags For Your 
Select Clientele 
WRITE FOR CIRCULAR 


CAN-PROG,.. 


33 & McWILLIAMS ST. 
FOND DU LAC, Wis 








ROLLING CADDERS—Mate 
from Oak Birc’ 

SIDE and CEILING TYPES— 
with steel track for mounting 
on shelving, filing cabinets or 


ceiling. 
“A’’ and LIBRARY TYPES— 
require no track and are 


mounted on wheels with Auto- 
matic Safety Brakes. 
Send for Circular 42-OA and 
eer discount. 
ELDED STEEL SAFETY 
CADORRS —Made from 1” di- 
ameter round furniture tub- 
ing, with expanded metal 
steps. Mounted on Swivel 
Brake Casters. Ladder can be 
rolied freely when no one is 
on it. When you step on the 
ladder the rubber tipped legs 











Send for Circular 53-OA and 
dealer discount. 


Manufactured by 


I. D. COTTERMAN 43% “sezasrseé 4 


CHICAGO 40 


PASS UP THOSE 
EXTRA... 
COMMISSIONS 











You can earn good 
selling our 
complete line of passbooks, 
pocket check covers, coin 


and other forms to 


commissions 


savers, 
financial institutions, 


PASSBOOK CO. 


CLEVELAND 13, OHIO | 
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MR. DEALER... 
DON’T LOSE THOSE ORDERS 


NEEDLESSLY! 

IT COSTS YOU LESS TO DRAW 
FROM OUR LARGE STOCK OF 
WOOD AND STEEL 
DESKS - CHAIRS - FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 


IMMEDIATE SHIPMENTS 
LARGE QUANTITY OF USED FURNITURE avaitasie 


AT LOW PRICES 











OFFICE FURNITURE WHOLESALE DISTRIBUTORS 


WAREHOUSES 


LOS ANGELES, CALIF. 
830 WILSHIRE BLVD. 
TR—7003 


MIAMI, FLORIDA 
15 W. FLAGLER ST. 
82-8484 


NEW YORK 4, N. Y. 
74 BROAD ST. 
BOling Green 9-8231 


TYPE_CLEANING MADE EASIER 


with the amazing 


oe i 


CLEANS 
© Typewriters 
@ Billing Machines 
e Adding Machines 
¢ Addressing Plates 
¢ Marking Devices, ete. 
TYPE CLEANER 










Typists and business 
machine operators want 
*Norta Plastic Type Cleaner 
—it’s easy to use—no mess 
—no liquids to spill 
*NORTA THE ORIGINAL PLASTIC 


Free sample sent upon request...write to 


NORTA DISTRIBUTING COMPANY 


1165 Broadway, New York 1, N.Y. 








$$ 
————————, 











by train, bus, plane or automobile, 
whether for pleasure, on private busi- 
ness or government service, 


BEACH’S 


“Common Sense” 
Expense Books and Sheets 


are best for keeping track of expense. 
There is a Personal Expense Book, too, 
for records at home. 





Beach Publishing Co 


7338 Woodward Ave., Detroit 2, Mich 
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192 
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The Original 
SINGLE - FLUID 
Ink Eradicator 


@ INK-OUT contains no free acid, 
leaves no brown stains. 

@ INK-OUT makes permanent eradice- 
tions quickly with one application. 

@ INK-OUT removes ink, iodine, fruit 
and medicine stains from paper, 
hands and clothing. 


CARDINELL CORPORATION © MONTCLAIR NEW JERSEY 


SORT-0-FILE sorters save 20% 
to 60% of the time to 

sort cards, checks, letters, 
invoices, orders, business 


forms or public documents 
We make all types, tiny 

desk models to shuttle 
Carriage machines. 

Write for illustrated circular. 
Tell us your sorting problem. 


ASSOCIATED INDUSTRIAL DESIGNERS 
P.O. Box 12652, Lo: 


Angeles 39, Calif 





MARK/LO 
GEMLULOI0 PRODUCTS 


A\ Loose-leaf envelopes, punched; card-cases, any size; 
A menu covers; factory record protectors; tag holders; 
é bill-fold envelopes; stamp containers, etc. Made of 
fil J acetate | flame resistant) transparent cellulose. We 
f — »uild to fit your particular need. Write us for details. 


Markilo Company, Mfrs. 


3633 S. Racine Ave. Chieage 9, U. S. A. 












Ne: only for a high- 
quality line... but also 


Jor those little extras and 






“breaks” that mean extra 


profit... stock WRITE. 


never 
lets 


fal you . 
S | down 
iw 








CARBON PAPER 
TYPEWRITER RIBBONS 


TYP-ROL Type Cleaner 
and Roll Finisher 


write ~ 


incorporated 


420 Lexington Avenue, New York 17, N. Y. 








Factory: Bridgeport, Conn. 
























THE HANDY NEW 


r Memo-Roll 


All-steel construction, Gray orf 
Green Hammerloid finish—No 
parts to break or lose or get out 
of order—Rubber Cushion Sup- 
. ports—3 13/16" wide by 
9 lon 

. a" Uses reguiar Add- 
ing Machine Rolls, 
about 250 
ft. Conve- 
nient Pencil 
Holder cen- 
tered in 
Roll. 


LIST PRICE 
$1.50 Complete 
Extra Rolls 35¢ each , 
Send for Literature and Dealer's Prices 


GRAN- ADELL MFG. CO. 


1925 N. ASHLAND AVE. CHICAGO 22, ILLINOIS 
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EXTRA PROFITS customers 


FROM CHA SCHOOLS © CHURCHES © CLUBS etc. 
WE Ror SHIP DIRECT TO YOUR CUSTOMERS 
NO HANDLING ON YOUR PART 


FOLDING TABLES 
CHAIRS — 138 STYLES 


@ STEEL OR WOOD 

@ FOLDING 

@ NON-FOLDING 

@ TABLET ARMCHAIRS 

@ AUDITORIUM UNITS 

@ 6 Ft. and 8 Ft. TABLES 

@ SCHOOL DESKS 
QUIREMENTS (Quantity, Stee! or wood 


Adirondack Chair Co. 


Dept. 22 — 1140 B'way, N.Y. 1, N.Y. MU 3-4834 











NO NUTS, SCREWS 
or BOLTS — with 


Kest-A- Phone aqne 


Retails 
_—"__ $175 
CLIPS iPS ON IN 5 SEC. 
ONE PIECE 
MOLDED CONSTRUCTION 
ELIMINATES ADJUSTMENTS 
Exclusive Mfg. & Dist. 


REST-A-PHONE CO. 


P. O. Box 8788 Portiand 7, Ore. 


N\A fae 


















AN ASPIRIN FOr 


E 
Kr paLt POINT REF, 





Ball Point 


AS ADVERTISED IN _ Refills 


i -FOR-ALL UE 


REFILLS BY FISHER 


THE AMAZING NEW INVENTION 
THAT FITS PRACTICALLY ALL 
BALL POINT PENS 


FAIR TRADED AT 49c 
Order from YOUR WHOLESALER 


ry by SISMER PEN MPANK 











Standardization of 
business furniture 
is important to you 
and your customers! 














From Royal... a single source, you can 

offer your customers uniform 4 

installations of business furniture, de 

providing simplification of purchasing \n 

and easy replacement. To you, this ‘ 
u 


means smaller inventories and increased 


’ operating efficiency. A complete “seating 
Royal Metal Manufacturing Company package”’... everything your customers 
175 North Michigan Avenue, Dept. 54, Chicago 1 





need for their offices, reception rooms, 





Factories: Los Angeles » Michigan City, Indiana + Warren, Pa. cafeterias and plants, is included in the 
Walden. N.Y. « Galt. Ontario Royal line of superior metal furniture. 








Showrooms: Chicago * Los Angeles + San Francisco * New York City Send for complete information. 














metal furniture since 97 
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MODEL 70 


Here’s Added Value... 


...@n attractive, economical cost for 
the New 1954 Conqueror, with PLUS 
features and added efficiency. Beats every 

other machine in its price class. In addi- 

tion to the New Fluid Control, the ’54 

Model 70 has a built-in LINT ELIMINA- 

TOR, provided to protect wicks against possible clogging when 

duplicator is used with rough, loose surface paper stocks. This 

device is but another of the many exclusive engineered safeguards 

that make the Conqueror Spirit Duplicator the most versatile and 

lomazing machine in its field... one that you can operate with con- 

idence that its adaptability and efficiency are always equal to the 
luplicating job you ask it to perform. 


EVeer,rITHING IH 


SPIRIT 


at CONQUERS 


PAPER PROBLEMS 


The Conqueror—already acknowledged the best... now even 
better with Fluid Control. This new simple control with five 
graduated Low, Medium and High adjustments provides exact 
metering of fluid to compensate for any type paper, surface 
condition, or absorption factor. Also provides positive fluid 
control under varying atmospheric conditions such as those 
found in arid or mountainous regions. 


Control is conveniently located opposite the pressure con- 
trol adjacent to operating handle. With the addition of the 
New Fluid Control your Model 70 has every adjustment needed 
to produce strong, brilliant, perfect copies every time! 





DUPLICATING oo ¥V& R 





More Profits 
for you, 


Promote | 


Underwood ! 


ee . follow the ‘Leader’. . . the “Line of Least 
Resistance’”’...and that means Underwood. With 
Underwood YOU can i-n-c-r-e-a-s-e your “‘portable”’ 
profits. Linked to leadership are the big 4 in the 
Underwood Leader line—the Leader Portable 
Typewriter, bargain-priced, it’s the fastest-selling 
portable on the market...and the 67 and 78-S 
Leader Adding Machines...as well as a completely 
new addition to your profit-progress—the 78-SP 
Leader Electric Adding Machine. Hop on the 
Underwood Leader Band Wagon today—and go 
places, profit-wise. 


“ “ 

..-and be a Champ . . .for you’ll win with the 

Underwood Finger-F lite Champion Portable Type- 
writer in your profits lineup. You get every A 
standard typewriter feature, see-set margins, and } 
key-set tabulation with this up-to-the-minute 4 
Underwood Portable. Handsomely styled...a A 

positive must for you. Underwood gives you f 
profit-producing products designed to win you f 
more satisfied customers with every sale. 1 








UNDERWOOD’S 
NATIONAL ADVERTISING 
IS ALSO WORKING FOR YOU! 


Underw: advertising is appearing regularly in e 
lng peblicaticee toad by your prospects Underwood Corporation 


leading publications read by your prospects and 
Cuepeenets. Typewriters... Adding Machines...Accounting Machines 


Take advantage of this Underwood advertising. Carbon Paper... Ribbons 


Feature Underwood products! 
Ask for your supply of Underwood Sales Promo- One Park Avenue, New York 16, N. Y. | 


tion Material...to help you to greater, faster, Underwood Limited, Toronto 1, Canada SAGAY 
profit-making sales! Sales and Service Everywhere 


It will pay you to promote UNDERWOOD! 





